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Legislation 


F THERE WAS A SINGLE business undertaking of the Fed- 
eral Government during the war and post-war period that 
justified itself it was the work of the War Finance Corporation 


in behalf of farm and livestock financing. 


culture today merits whatever public assistance can be given it and 
that legislative help in some form is sure to be offered, the similarity 
between Secretary Jardine’s proposal, embodied in the bill pre- 
sented in the House by Representative Tincher of Kansas, and those 
of the methods used by the War Finance Corporation gives to the 
administration’s plan special claims for consideration. 

An added feature of the Tincher bill that has special merit is the 
provision for a Federal Farm Advisory Council consisting of three 
men from each of the land bank districts chosen by the codperative 
This council will propose eighteen per- 
sons as candidates for membership in the Farmers’ 


marketing organizations. 
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Proposed for Relief of Agriculture 


Admitting that agri- 


other proposals. 


Marketing 


Commission to consist, in addition to the secretary of agriculture, 
of six persons named by the President and confirmed by the Senate. 
Not the least important provision of the Tincher bill is that each 
member of the marketing commission shall be an expert in some 
branch of farming or stockraising. 

To finance the marketing of farm products on a world scale 
there would be authorized a loan by the Federal treasury of $100,- 
000,000, and the issuance of $1,000,000,000 worth of debentures. 
In effect this method would provide a revolving fund for marketing 
without any of the objectionable price-fixing provisions of some 
Loans will be repaid from charges determined 
by the commission and imposed upon the commodities marketed 
through the organization. 

The advisory council, being the largest group provided for in the 
bill, will, as its name implies, advise the marketing commission, and 
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it is the intention also that machinery shall be provided for assem- 
bling important facts regarding farming conditions and the pro- 
duction and supply of farm products. This information will be 
made available to farmers generally in order that something like 
stability may be brought about. The bill does not contemplate 
“dumping” abroad in order to sustain prices at home, but rather 
provides for carrying over the crop surplus and feeding it into the 
market in an orderly fashion. 

It would be idle, of course, to predict what the farm legislation 
will be; but it is safe to infer that, since the Tincher bill is de- 
signed to embody the proposals of Secretary Jardine, which are 
said to have the President’s approval, discussions of farm relief 
legislation will center around these proposals. They have the 
merit of avoiding price-fixing, of keeping the whole procedure in 
the hands of practical farmers and of. putting the project on a 
sound marketing basis. 





Arousing Public in Support of Forestry Law 


N AN ADDRESS BEFORE the annual meeting of the National- 
American Wholesale Lumber Association, Secretary of Agri- 
culture Jardine directed attention to the codperative features of 

the Clarke-McNary law, saying that the carrying out of these pro- 
visions requires an intelligent and active public opinion in the 
various States. Though the task primarily is one for timber own- 
ers and State officials, there is, he said, plenty of room for every 
citizen and association to take a hand. Inasmuch as the carrying 
out of the provisions of the law requires legislation and appro- 
priations by the individual States, not much is likely to be done 
unless the public is informed and aroused. 

Incidentally, the secretary referred to the investigation of meth- 
ods of taxing throughout the country, in accordance with a provi- 
sion of the Federal forestry law. This also is a coéperative activ- 
ity, and when the investigation has gone far enough to determine 
even in outline the form of tax needed to permit or to encourage 
forestry, there will be need of State tax legislation, which can not 
be secured without the support of local public opinion. 

It is to be feared that unless lumbermen in all branches of the 
industry actively interest themselves in behalf of forestry progress 
in the carrying out of the Federal law’s provisions will be slow and 
costly. Not only is the public to be aroused in order that the 
Federal contributions to forest protection may be matched by 
State appropriations, but the actual protection of the young for- 
ests and cut-over lands must be provided locally. Forest rangers 
and fire wardens can discover fires and direct the work of putting 
them out, but it is the public that must in the first instance pre- 
vent the needless setting of fires that endanger the forests. 





Starting the Trade Extension Program 


ASILY THE DOMINATING feature of the annual meeting of 
the National Lumber Manufacturers’ Association held in Chi- 
cago this week was consideration of the trade extension pro- 

gram. Necessarily, the first step in trade extension is a realization 
of its need. Quite properly, therefore, the first efforts of the trade 
extension committee have been aimed at informing members of the 
industry of the status of lumber as evidenced by the volume con- 
sumed. In presenting facts about lumber consumption the compara- 
tive method was used, and the showing was anything but inspiring 
to the lumbermen. 

Ultimately, of course, the trade extension program will be directed 
to educating the public with respect to lumber and its uses; but the 
job of selling the program to those who must finance it is in itself 
a task of the first magnitude. That the committee realizes this is 
evidenced by the work it already has performed to that end as well 
as by additional work already planned. While individual lumbermen 
may have noted an increasing difficulty in marketing their lumber 
profitably, they may not have got a sufficiently broad view of the 
situation as a whole to see that unity of effort is needed to rejuve- 
nate the market for wood in general. 

It is to be assumed, of course, that lumber manufacturers will 
have a more direct and vital interest in the profitable marketing of 
wood than will any other group. It should be easier, therefore, to 
sell the “lumber idea” to lumber producers than to either distributers 
or users. The comparative data already referred to as having been 
presented for the instruction of producers dealt with materials the 
most important of which are largely distributed by the same mer- 
chants that distribute lumber. This situation has come about be- 
cause it is logical and economical for one class of dealers to distrib- 
ute all the commodities of a given class. The fact is, however, that 
most of the so called wood substitutes are in a sense also comple- 
ments of wood; they are and must continue to be used along with 
wood as structural materials. 

Perhaps there is no likelihood that the retail distributer will be 


left out of the market extension program, for he must always loom 
large as a factor in the extension and maintenance of the legitimate 
lumber market. There are now and must continue to be many more 
retailers than manufacturers, and it is inconceivable that the retailer 
will not continue to be the chief factor in determining what mate- 
rials shall be used in building. While it is not too much to say that 
the retailer’s first loyalty is to lumber, it would be too much to expect 
him to be wholly indifferent to the blandishments of competing com- 
modities in the face of indifference on the part of those most vitally 
interested in extending the market for wood. 





Industrial Prosperity on Sound Basis 


N AN ARTICLE entitled “The Industrial Outlook,” which appears 

jj in the April number of the Journal of Political Economy, J. 

Laurence Laughlin, professor emeritus of political economy at 

the University of Chicago, predicts continued prosperity for these 
nine reasons: 


“1, Little or no speculation in carrying goods for a rise; low 
inventories, but with some signs of an increase. 2. Low rates of 
interest. 3. Fair, average harvests. 4. Production in some cases 
nearing capacity. 5. The greatest number of railway cars loaded 
in our history. 6. An enormous increase in bank clearings, which 
goes with increasing production and greater exchange of goods. 
7. Lower taxes. 8. The funding of European debts. 9. Increas- 
ing economic activity and purchasing power in Europe.” 


Following is a summary of the reasoning on which this authority 
bases his conclusions: 

An increase in well adjusted production brings its own demand 
with it, as production of salable goods is the basis of demand. For 
instance, when a farmer has wheat and wants chairs, while a chair- 
maker has chairs and wants wheat, purchasing power is created on 
both sides. An increased capacity of production in any and all in- 
dustries adds to purchasing power, for it is well understood that there 
is no limit to human wants. In well adjusted production, demand 
comes from reciprocal supply, and the main function of the indus- 
trialist is to see that his output is duly adjusted to wants. There is 
no evidence from any part of the country of extended forward buy- 
ing, of carrying goods for a rise, or unduly enlarged inventories or 
of speculation in commodities. We may rest assured that there is 
well adjusted production, and as long as business continues on this 
sound basis, there is before us steady and increasing prosperity. 

The country rose out of the depression of 1920-21 by the produc- 
tion of goods. Producers funded their obligation in bonds bearing 
high interest rates and thus got time, which is the function of credit, 
and industry was able to keep at work. The shortage of housing 
resulting from the war led to concentration of the national purchas- 
ing power thus created on the building industry, and it expanded, 
the stimulus permeating the industrial organization. Building was 
the ladder on which the country climbed out of the pit of depression. 
Prosperity depended on well adjusted, cautious production. 

In the creation of buying power, money and credit are not initial 
causes, volume of production of salable goods being of first impor- 
tance. There is an idea that volume of money and credit, standing 
by itself, makes up demand for the supply of goods, which must 
necessarily be offered for goods, or services or lands, and which is 
the force that regulates the level of prices. The moment this vision- 
ary reasoning is put to the test of practical business fact its validity 
is destroyed, for anyone who has examined the movement of prices 
knows that agricultural prices have moved very differently from 
those of other groups. Prices are more immediately and directly 
affected by costs, where competition is active, than by any other 
factor in the practical business man’s experience. Questions of 
supply have as much influence on price as matters of demand, or 
more. Lower costs cause lower prices; higher costs raise prices. 
Large gold reserves do not necessarily mean high prices. Volume 
of credit rises with volume of transactions, and the figures rise with 
a rise in prices. It is a travesty on banking to assume that solely 
because a bank has large reserves it will increase its loans without 
regard to their liquidity. It would be equally intelligent to assume 
that on an ocean liner, because death would follow jumping over- 
board, suicide would be the usual thing. The true function of good 
reserves is to test the solvency of any transaction by calling for 
payment, in order to see if goods sold really lie behind the loan. The 
very sale causes the creation of forms of credit; legitimate credit 
follows, it does not precede, the transfer of goods. Anyone with 
salable goods never has any difficulty whatever in obtaining a 
medium of exchange. 

The present higher levels of securities reflect not the inflation of 
credit but the higher returns of industry. The general level of stock 
market prices can not be long held independent of the basic opera- 
tions of industry. The recent decline of the stock market means 
nothing as regards the fundamental operations of trade and com- 
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merce. But the man in the street is a slave to some shibboleth of the 
stock market. The general progress of industry will go on its way, 
no more disturbed by speculative byplay than a balance wheel is 
disturbed by the fly which has alighted on it. The churning over of 
a vast number of shares of stocks by professional speculators on 
borrowed money, in order to catch the unwary public, has no rela- 
tion to the basic conditions of industry. Trading may be built up 
by “inside tips” or false reports given gullible buyers as to tend- 
encies affecting dividends—for a very small change in the dividend 
produces a very large change in the price of the stock. Business 
forecasting methods sometimes smack of the methods of the ancient 
soothsayers. There is assumed a sacerdotal air of having some charm 
or amulet, like that of a medicine man, by which power over the 
future may be exercised. Fortunately, economic science has estab- 
lished incontestable marks of the change of industry from depres- 
sion to prosperity. 





Fostering the Home Owning Idea 


MPRESSIONS RECEIVED in the early years of a boy’s or 
girl’s life very often are lasting, and have a determining influ- 
ence upon the course of action followed in maturity. “Train 

up a child in the way he should go and when he is old he will not 
depart from it,” said the Hebrew sage, and the most advanced 
authorities on child-training have not got much beyond that point. 

If, then, the home is the important institution that it is generally 

held to be, and home ownership is as desirable as is argued by its 
proponents, it follows that the best place to plant the germ of am- 
bition to own a home is in the minds of the boys and girls who in 
a few short years will be the home builders and home owners of 
the nation. 

Viewed in this light a campaign or movement that results in 

concentrating the thought of boys and girls on the benefits of home 
ownership is distinctly worth while. The AMERICAN LUMBERMAN 





has fostered many such campaigns—indeed may justly claim to 
have originated the idea of lumbermen coéperating with the public 
schools in conducting essay writing contests designed to bring out 
the reasons why home ownership is something to be desired. 

Hence this journal feels that in devoting a page of this issue to 
the account of a contest of this sort staged by a West Virginia lum- 
ber company, and printing the winning essays, it is making good use 
of the space, because it may induce others to initiate similar cam- 
paigns. True, the essays, while well written and showing real 
thought, are not profound economic arguments for home owning, 
nor, in view of the youth and inexperience of the authors, are they 
expected to be. On the other hand, their youthful enthusiasm and 
ingenuousness more than counterbalance any lack of cold logic or 
of economic fact. The youngsters intuitively know and understand, 
away down in their hearts, that home is a good place and that the 
owned home beats the rented one, and that is all that is necessary 
at this stage. Let them keep that conviction, for their instinct is 
right, and all the whys and wherefores of home ownership will be 
made plain later. 

In putting on a campaign of this sort, someone of course has to 
start it, and that someone usually is the lumberman—in this par- 
ticular case, one of the officers of the company sponsoring it. This 
of course is just as true of any other movement designed to benefit 
the community. Always “George” must get behind it, while the 
rest of the community look on with indifference or languid approval, 
or perhaps lend a hand to some extent after the lumberman or other 
public spirited citizen has got the thing started. But it pays—if 
well done. In the case cited, the campaign stirred up a lot of local 
interest, afforded some splendid material for an aggressive adver- 
tising campaign, and resulted in actual increase in volume of lumber 
sold, as related in the news story appearing on page 44 of this issue. 
What was done there can be done in any community where the local 
lumberman is willing to put the same amount of energy into the 
proposition that the promoter of this campaign did. 











Slight Increase in Lumber Production 
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[Special telegram to AMERICAN LUMBERMAN] 904 feet last year. 


261,686,050 feet the week before, and 252,382,- 


The Western Pine Manufacturers’ Associa- 
tion, with one more mill reporting, showed a 





WasHINGTON, D. C., April 22.—The National 
Lumber Manufacturers’ Association received 
telegraphic reports today of the status of the 
lumber industry for the week ended April 17, 
from 398 of the larger softwood and 145 of the 
chief hardwood mills of the country. The 383 
comparable reporting softwood mills showed a 
slight increase in production, and nominal de- 
creases in shipments and new business, in com- 
parison with reports from 393 mills the week 
before. When compared with reports from 379 
mills for the same period a year ago, marked 
increases in production and shipmerts were 
noted, with a negligible decrease in new busi- 
ness. The hardwood operations showed slight 
increases in all three factors, when compared 
with reports for the week earlier, when nine 
fewer mills reported. 

The unfilled orders of 235 southern pine and 
West Coast mills at the end of last week amount- 
ed to 749,325,249 feet, as against 775,976,885 
feet for 239 mills the previous week. The 128 
identical southern pine mills in the group 
showed unfilled orders of 284,067,756 feet last 
week, as against 292,851,180 feet for the week 
before. For the 107 West Coast mills, the un- 
filled orders were 465,257,493 feet, as against 
483,125,705 feet for 111 mills a week earlier. 

Altogether the 383 comparable reporting soft- 
wood mills had shipments 96 percent and orders 
92 percent of actual production. For the south- 
ern pine mills these percentages were respec- 
tively 110 and 97; and for the West Coast mills, 
97 and 102. Of the reporting mills, the 347 with 
an established normal production for the week 
of 213,200,664 feet, gave actual production 110 
percent, shipments 109 percent, and orders 105 
percent thereof. 


The figures for last week, the week before 
and the same week a year ago follow: Produc- 
tion—271,635,471 feet, against 271,060,869 feet 
the week before, and 248,166,456 feet last year. 
Shipments—261,278,783 feet, against 272,555,- 
228 feet the week before, and 242,657,805 feet 
last year. Orders—249,292,483 feet, against 


The following revised figures compare the 
softwood lumber movement of the eight regional 
associations for the first fifteen weeks of this 
year with the same period of 1925: Production 
—3,565,461,375 feet, against 3,473,224,990 feet 
in 1925. Shipments—3,775,169,712 feet, against 
3,992,844,991 feet. Orders—3,836,758,681 feet, 
against 3,477,882,470 feet. 

The West Coast Lumbermen’s Association 
wires that new business for the 107 mills report- 
ing for the week ended April 17 was 2 percent 
above production, and shipments were 3 percent 
below production. Of all new business taken 
during the week, 47 percent was for future 
water delivery, amounting to 53,593,859 feet, of 
which 34,112,748 feet was for domestic cargo 
delivery, and 19,481,111 feet export. New busi- 
ness by rail amounted to 1,821 cars (approxi- 
mately 54,630,000 feet), or 48 percent of this 
week’s new business. Forty percent of the 
week’s shipments moved by water, amounting 
to 43,389,821 feet, of which 28,837,341 feet 
moved coastwise and intercoastal, and 14,552,- 
480 feet export. Rail shipments total 1,988 
cars (approximately 59,640,000 feet), or 55 per- 
cent of the week’s shipments, and local deliv- 
eries, 5,815,435 feet. Unshipped domestic cargo 
orders totaled 151,122,895 feet; foreign, 140,- 
674,598 feet, and rail trade, 5,782 cars. 

The laying off of fallers and buckers at a 
number of logging camps has made no percepti- 
ble change in general employment, according to 
the Four L employment service. Rigging men 
are in good demand at nearly all hiring centers. 

There are more men employed at sawmills 
now than was the case last month. At least 
two extra shifts have been added and a number 
of small mills have started up for the season. 
All the larger camps and all sawmills in the 
Grays Harbor district are operating, many of 
the mills cutting with two or three shifts. With 
more sawmills putting on night shifts east of 
the Cascades and the opening of summer log- 
ging operations, employment in the pine dis- 
tricts is gradually approaching the seasonal 
stride. 


noticeable increase in production and shipments, 
with new business somewhat below that reported 
for the week earlier. 

The California White & Sugar Pine Manufae- 


turers’ Association (four mills closed down) 
reported some increase in production, shipments 
about the same, and a marked decrease in new 
business. 

The. California Redwood Association, with 
one more mill reporting, showed production and 
shipments about the same, and new business 
well in advance of that reported the week 
before. 

The Northern Pine Manufacturers’ Associa- 
tion reported no noteworthy change in produc- 
tion and shipments, but a slight gain in new 
business. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood produe- 
tion), with two fewer mills reporting, showed 
considerable decreases in production, a slight 
increase in shipments, and a substantial in- 
crease in new business. 

The hardwood mills of the Northern Hemiock 
& Hardwood Manufacturers’ Association re- 
ported from 17 mills production as 5,207,090 
feet; shipments, 3,756,000 feet, and orders, 
3,820,000 feet. 

The Hardwood Manufacturers’ Institute re- 
ported from 128 units, production as 18,228,500 
feet; shipments, 19,792,423 feet, and orders, 
17,396,000 feet. The normal production of 
these units is 22,235,000 feet. 

For the last fifteen weeks all hardwood mills 
reporting to the National Lumber Manufactur- 
ers’ Association gave production 389,288,905 
feet; shipments, 375,993,491 feet, and orders, 
382,617,175 feet. 

[Barometers of the Southern Pine Associa- 
tion and the Southern Cypress Manufacturers’ 
Association appear on page 57.—EDITonr. ] 


[Special telegram to AMERICAN LUMBERMAN] 
NorFo.k, Va., April 22.—For the week ended 
April 17, thirty-six mills reporting to the North 
(Continued on Page 61) 
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Circular and Band Saw Kerf 

We wish you would publish in your Query and 
Comment columns a statement showing how many 
feet of lumber can be gained in a 12-inch log, 
sawing it with a 10-, 11- or 12-inch band saw, as 
against using an S-gauge circular saw. If you 
have any books covering this subject kindly advise. 
Any information you can give us on this subject 
will be greatly appreciated.—_INQuIRY No. 1,735. 

[This inquiry comes from a Michigan lumber 
manufacturer. In Bryant’s book ‘‘Lumber’’ 
the statement is made that when 1-inch stock is 
being manufactured 11 percent of the log is 
converted into sawdust, when the kerf is i4- 
inch; 16 percent, when the kerf is j-inch; and 
20 percent, when the kerf is %4-inch. A circular 
saw cutting a 4 or ¥,-inch kerf, therefore, is 
much more wasteful than a band saw cutting a 
1% or o-inch kerf. 

In the same book a table is reproduced show- 
ing the relation between the volume of sawed 
products cut from logs by band and cireular 
saws. Presumably this table was taken from 
a report made to the National Conservation 
Congress. It shows the average board foot 
yield per cubie foot of peeled logs, which was 
secured from 5,177 white pine logs cut with a 
circular saw, and 767 white pine logs cut with 
a band saw (saw kerf not stated). The condi- 
tions under which the lumber was cut were 
similar, and the difference in yield was due, 
almost wholly, to the difference in saw kerf. 
The lumber in both cases was marketed in a 
‘*round edged’’ form. The table follows: 


Volume of Product Secured by Band and 
Circular Saws 


Diameter Diameter 
inside inside 
bark Circu- bark Cireu 
at small lar Band = at small lar Band 
end of log saw saw endoflog saw saw 
Inches Bd. Ft. 3d. Ft. Inches Bd. Ft. Bd. Ft. 
5.5 6.5 13 7.4 8.5 
6 6.0 6.6 14 7.5 8.6 
7 6.4 6.6 15 7.5 8.6 
8 6.7 6.8 16 a. 8.6 
9 6.8 7.3 17 7.6 8.8 
10 6.8 7.5 18 AS 9.0 
11 6.9 7.8 19 7.0 9.0 
12 7.2 8.2 20 7.8 9.1 
The fact is to be noted, of course, that the 
percentage of the log converted into sawdust 
in any instance would be determined to some 
extent by the set of the circular saw and the 


swage of the band saw, as well as the thickness 
or gauge of the saw itself. For mechanical 
reasons it is necessary to use a thicker gauge 
head saw in cutting the logs than in eutting 
up the cants. Accordingly, it is a common prac- 
tice, particularly in the hardwood mills, to 
square up the Jog on the head saw and perhaps 
cut some of the cants there and send them 
along to the thinner band resaw for further 
cutting up. Usually, where circular saws are 
still used in place of band saws in large mills 
there is some advantage in the operation that 
is gained by the use of the cireular. Portable 
bands are available for use where the amount 
of stumpage is too small to justify the con- 
struction of permanent mills.—EpITor. | 


Outlet for Osage Orange Wood 

Can you assist us in finding a market for Osage 
Orange lumber. Osage Orange or Bois d-are lum- 
ber is, we know, quite a strange and unusual type 
of lumber, a market for which we have not been 
able ourselves to figure out or locate. Any help 
that you may be able to lend us to the end that 
we may find a market for a car or such a matter, 
of this lumber will be appreciated by us.—INQuIRY 
No. 1,734. 

[As Osage orange trees in Illinois where this 
inquiry comes from rarely grow to a size that 
would permit sawing them into lumber, it is 
assumed that this inquirer has in mind the logs 
or bolts, rather than the lumber. 

Osage orange originally, that is as a native 
tree, was confined to a relatively small area 
in the Southwest. In the most favorable lo- 
cality the tree attained a height of fifty or sixty 
feet and trunks occasionally have been noted 
two or three feet in diameter, but trees of these 


sizes are unusual. Commonly the planted 
Osage grows crooked and has numerous rather 
good sized branches so that clear straight pieces 
are short. 

Osage orange has been planted and has been 
grown with more or less success in practically 
all of the States, its extensive planting having 
been promoted by an enthusiast at a very early 
period who advocated its use for what is known 
in many of the prairie sections as ‘‘hedge’’ 
fence. As a consequence practically all of it that 
is now known in sections other than its original 
habitat is grown in fences, and is therefore 
crooked and of small diameter. 

Probably the largest use of Osage orange, 
particularly in the prairie region, is for fence 
posts. It is one of the most durable woods when 
placed in contact with the soil, cases having 
been known of Osage posts’ surviving as long 
as forty years. In sections where the better 
specimens have grown Osage has been used in 
the manufacture of felloes for wheels, but this 
was largely the work of local blacksmiths and 
wagon makers. The wood when dry is not an 
easy one to work, hence experienced woodwork- 
ers say that they prefer to handle it when 
green. 

Police clubs occasionally have been made of 
Osage orange, it is said, as a byproduct of 
rim mills. Clock cases also have been reported, 
and occasionally gun stocks have been made 
from it, though it is objected to for that use 
on account of its weight. Rustic rockers and 
benches of the wood either with the bark or 
without it are a local product in some instances. 
The wood has always been used in localities 
where it was plentiful for purposes where re- 
sistance to decay is a factor. Railroads use 


the timber for ties and culverts. One of the 
more recent developments in the use of Osage 
has been the manufacture of tobacco pipes, con- 
siderable quantities of the wood being reported 
as sold for that purpose. 

If the retail lumber concern making this in- 
quiry is able to supply the Osage in lengths and 
sizes suitable for fence posts, that would appear 
to be the most promising market. The name 
of the inquirer will be supplied on request.— 
EDITOR. | 


Plan for County Infirmary 

Have you anything in the way of a plan book 
or pamphlet showing county infirmaries or county 
homes? If you do not have anything of this kind, 
can you tell us where we may be able to get some- 
thing of the sort ?—INQuIRY No. 1,736. 

[This inquiry comes from a lineyard concern 
in Missouri. It is not exactly clear from the 
nature of this inquiry whether plans for a hos- 
pital or for a county home are wanted. It is 
inferred, however, that plans for a_ hospital 
may be at least helpful to the inquirer. So far 
as is known, there is no plan book of such struc- 
tures. However, the Department of Agriculture, 
at Washington, D. C., has published Farmers’ 
Bulletin No. 1,489 entitled ‘‘ Rural Hospitals,’’ 
in which are described a number of hospitals 
throughout the country, including one or two 
‘¢ecounty home hospitals.’’ This bulletin does 
not deal so much with the plans for the struc- 
tures as with the methods of financing and man- 
aging them. The inquirer may be interested in 
seeing a copy of the bulletin for the reason that 
there are suggestions in it regarding remodeling 
and reéquipping buildings for hospital pur- 
poses.—EDITor. | 





1873 





NEWS AND 


50 YEARS AGO 


From the AMERICAN LUMBERMAN | 


VIEWS OF 1926 





\ 





Mobile, Ala.—We have fre- 


out liberal 


inducements to 


matured trees for cutting, and 


quently directed the attention 
of our people to the unknown 
and almost fabulous value of 
the thousands and thousands 
of acres of pine land which lie 
upon the railroad leading from 
this city. These lands, when 
properly cultivated in sugar 
cane, yield an immense profit, 
nearly, if not actually, equal- 
ing the rich alluvial bottoms 
of Louisiana. This is no exag- 
gerated statement but true. 
This season Mr. Isaac George, 
Washington County, realized 
910 gallons of choice molasses 
on two and one-half acres of 
common pine land, one and 
one-half acres of which was 
stubble or rattoon. It was 
cowpened, single cane, and 
planted in rows of 5 feet apart. 
Does cotton or any other crop 
even upon our best canebrake 
land pay better than this? We 
think not. Why can not our 
people, who, dissatisfied with 
their present surroundings, 
are in many cases sacrificing 
everything in their mad rush 
to the wilds of Texas, come 
here and settle upon these 
lands, surround themselves, in 
a few years, with all the com- 
forts that wealth and health 
can demand? The Mobile & 
Ohio Railroad Co., to encour- 
age immigration, is_ holding 





those who wish to buy their 
land, and offering large pre- 
miums for prize crops of cane 
the coming year.—Correspon- 
dent. 

* 8 * 

We extract the following 
from the report of the New 
York commissioners of State 
parks: 

The supply of timber which 
a state possesses within its own 
limits is one of the measures 
of its wealth. The lumber 
trade of New York was among 
its earliest sources of income, 
and our people will have 
cause ever to regret the hour 
when that trade shall cease to 
exist. At first sight, it may 
appear that the absorption of 
all this vast forest (practically 
the only lumber region now 
remaining in the State) into 
a State park would amount to 
the immediate annihilation of 
that trade. The idea of such 
an unproductive and _ useless 
park we utterly and entirely 
repudiate. The park should 
be eminently a timber preserve 
and reserve. The carefully 
protected forests of Europe af- 
ford their states large annual 
income; the timber is cut un- 
der the directions of officers, 
hired for the care of the for- 
ests, who mark the old and 





see that as little injury as pos- 
sible is done to the growing 
timber. In England, and more 
especially in Ireland, forest 
culture has received much at- 
tention; for as early as the sev- 
enth century the cultivation of 
forest trees for industrial pur- 
poses was commenced. In 
Ireland, barren hillsides hith- 
erto desolate regions have by 
arboriculture become _ rich 
with forests, and native trees 
are now in some sections less 
abundant than the foreign va- 
riety, the very scenery being 
changed. In France and Ger- 
many there are natural forests 
which are preserved and prop- 
erly cared for, affording sup- 
plies of valuable timber for 
house and_ ship building. 
Should an Adirondack park be 
created, careful consideration 
should be given to the utiliza- 
tion of the forests. 


*- S & 


The flumes for shooting 
lumber at various places on 
the Pacific coast region are 
immense affairs. One to carry 
lumber from the Sierras to 
Chico is to be forty miles long, 
thirty miles of which are al- 
ready constructed and_ the 
other ten miles will be finished 
in sixty days. 
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Southern Pine Activity Awaits Better Weather 
From a statistical standpoint the showing of the southern 
pine mills for the week ended April 16 is somewhat disap- 
pointing. Bookings continued the decline that has been evi- 
dent for the last three weeks, reaching a point 2.85 percent 
below production and 11.79 percent below shipments. Al- 
though order files sagged 3 percent as a consequence, there 


has been no perceptible weakening in prices. Just now the 
inactivity of buyers in the North seems to be the one factor 
that is holding back the market. The yard trade in that sec- 
tion has been gradually adding to its stocks during the last 
few months, and although weather conditions have shown 
some improvement of late, enough material has not been 
moved out to construction jobs to warrant further purchases. 
There is quite a little business offered, however, and inquiry 
is improving, but prices are below those acceptable to the 
mills. The steady flow of shipments, as indicated in this 
week’s barometer, indicates that consumption is heavy and 
that it is likely only a matter of a short time until the mills 
will be adding to their order files. In the meantime, southern 
buying is being maintained in sufficient volume to sustain 
the market. Timbers and special cuttings are in good de- 
mand. Low rates have brought an inerease in export busi- 
ness and a consequent strengthening on thirty eubie aver- 
age. The improved weather is stimulating both shipments 
and production, although the latter was nearly 14 percent 
below normal for the week. 


Northern Hardwood Trade Makes Healthy Pick-up 


Trade in northern hardwoods showed a quick response to 
the better weather that has prevailed during the last week 
in northern centers. The flooring factories were among the 
first to note the improvement, as the retail yards have at 
last begun to move stock to jobs. As a consequence, the hard- 
wood mills have closed some good contracts for rough maple 
flooring stock. The millwork plants also have sold larger 
amounts, and a good trade is being done in most of the cities. 
Reports from a wide territory through the Northwest are that 
farm demand for both flooring and trim will expand as soon 
as country roads make hauling possible. 

Automobile production is still active, and factory schedules 
are heavy. Furniture trade is hindered by the bad weather, 
and demand has been slow. These and other industrial con- 
sumers have been more in the market during the last week, 
as the outlook for trade has been more eneouraginge, and 
northern mills have had active inquiry from them. 

Production of hardwood has been easing off and, as mill 
stocks are low, the seasonal increase in demand may be ex- 
pected to put more strength in quotations. 


Southern Hardwood Stocks Are Greatly Reduced 


Average per unit unsold stocks on April 1 of the southern 
hardwood mills were two-fifths million feet less than on the 
same date last year, and over three-quarters million feet than 
those of July 1. The decline in mill holdings is resulting in 
scareity of dry stocks, for there is practically no air seasoned 
lumber available, owing to the long period of rains, and much 
of the material now being shipped has to be put through dry 
kilns. In every respect, therefore, the statistical position 
of the mills is increasingly strong. 

Industrial consumers have been purchasing very carefully, 
and the eagerness of some sellers to force sales has kept 
prices weak. Automobile plants are taking fair quantities 
for eurrent needs, but furniture makers have found the bad 
weather as great a hindrance as have the retail yards. Pros- 
pects in the furniture industry are considered good, however, 
largely because of the heavy building program ahead. F loor- 
ing and trim have just begun to move in seasonable volume, 
and hardwood mills should shortly feel the good effects. 


Lumber Statistics Appear on Pages 56 and 5/7; 


Rains have held down production, many smaller mills 
having been foreed to close, and the southern industry shows 
no disposition to expand output beyond market needs. 


Demand for Shortleaf Is Showing an Improvement 


North Carolina pine trade is making gains, for the move- 
ment from yards to jobs has increased with better weather. 
The volume is still rather light, however, but there is every 
indication that a good market is about to develop. Small 
mills are being shut down as their farmer-owners start field 
work, and heavy rains have curtailed output of larger plants, 
whose stocks are now much reduced. Efforts of buyers to 
depress prices further have not met with success. 

Roofers are not expected to start moving to Florida until 
yard stocks there have been reduced, but demand from east- 
ern centers is somewhat better. Some of the larger Georgia 
mills have curtailed to await development of spring trade, 
and prices have held steadily at $19 and $20. 

Yard trade in Arkansas soft pine has been increasing, there 
being a good call for flooring, finish and dimension, but 
boards remain weak. Industrial business is active, and in- 
quiry is heavy. Shipments in excess of output have broken 
mill stoeks, but they are in fair shape for the season’s trade. 


Prospects for Western Pines Business Are Bright 


Sales of Inland Empire mills have been 20 percent in ex- 
eess of their production since the first of the year, winter 
being the period of low output, and mill stocks have been 
vreatly reduced, while the new cut has been drying very 
slowly despite seemingly favorable weather. Shop demand 
is not up to expectations, for retail call for millwork has 
been held down by bad weather in most consuming sections, 
and a reduction of $1 in f.o.b. Chicago prices is reported. 
Yard trade is fair, and prospects for a good year’s business 
in Northwest States are very bright. Owing to shortage of 
No. 3 Idaho pine, which sells well in the East, it has been 
advanced $1 during the week. 

A marked increase in new business is reported by the Cali- 
fornia pine mills, for building throughout the interior of the 
State has become remarkably active as a result of heavy 
rains that have assured the fruit growers of a good crop, 
and movement to the Atlantie coast markets has also in- 
creased. Shipments have been 45 percent above output since 
the first of the year, and some shortage of higher grades is 
reported, but manufacturing is now taking on more activity. 


Greater Strength in Fir Market Is Indicated 


All signs point to greater strength in the fir market. Since 
the first of the year, the mills have sold about seven percent 
more than they cut, and stocks already low have been a little 
further reduced by shipments, so that assortments are broken 
and mixed orders rather hard to fill. Heavy rail trade has 
maintained total demand at a good level, despite the faet 
that the Atlantic coast has been a poor buyer and California 
has been steadily holding off, and rail trade itself is bound 
to expand with spring weather, according to reliable reports 
as to farm building in the Northwest. The Atlantie coast 
market is already improving, for the surplus stocks received 
this spring are being absorbed, and more business is being 
sent the mills. California inland districts show such build- 
ing activity that the State must soon increase its takings. 
And foreign buyers, seeing the trend of the-market, have 
been taking much greater quantities. 

Production is already quite active. More of the small 
mills are starting up, but little of their production competes 
with mills able to supply mixed ears, nor enters cargo mar- 
kets. No great expansion of operations may be expected, 
however, for the Coast industry is facing an early season of 
unusually acute fire hazard that will restrict total output. 


Market Prices and Reports on Pages 92 to 101. 
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Lumber Company Conducts Essay Contest 


CHARLESTON, W. Va., April 19.—A great deal of interest 
has been manifested during the last few weeks, both by 
pupils of the local high schools and the public generally, in 
the essay writing contest on the subject ‘‘ Why Should One 
Own His Own Home?’’ which has been conducted by 
the Morgan Lumber & Manufacturing Co., in cooperation 
with Dr. S. E. Weber, superintendent of schools. 

The contestants were divided into two groups, one set of 
prizes being offered for competition by the students of 
the senior high school, which takes in the tenth, eleventh 
and twelfth grades; and a separate set of prizes for the 
students of the four junior high schools, which take in the 
seventh, eighth and ninth grades. In each of the two 
groups the following prizes were offered: First, $10; 
second, $5; third, $2.50. 

The contest started on March 2 and closed April 14, the 
final returns showing a total of 234 essays submitted; 65 
from the senior and 169 from the four junior high schools. 

The first prize winner in the senior high school group is 
Catherine Maria Gary, age sixteen, while in the junior high 
school group, first place was awarded to Marjory B. 
Belsches, age fourteen. 

Expressing for the AMERICAN LUMBERMAN his views 
regarding the campaign, Fred Larkins, secretary and as 
sistant manager of the Morgan company, said: 

‘«The whole campaign has been a great success from 





FRED LARKINS, 
Charleston, W. Va.; 


are all pleased to the point of enthusiasm with the result. 
I am told that there has resulted a very distinct revival of 
interest in home owning in this city. Many lots have lately 
been purchased, and a much greater volume of actual build- 
ing is going on and contemplated. Our own sales were 
20 percent greater in March than in the same month of 
last year, and our sales the first week of April were equal 
to the first half of March. The subject of home owning 
has been discussed in the homes, in the offices, and on the 
streets, as well as in numerous public gatherings. A better 
and more optimistic spirit prevails in the city. We have 
been the recipients of a great number of expressions of 
approval of this contest, both verbally and by letter, the 
latter including a message of commendation from the Hon. 
Howard M. Gore, governor of West Virginia.’’ 

The names of the winners and the judges, as well as the 
two first prize essays, and the letter of Governor Gore, 
were published by the company in a full-page advertise- 
ment in the Sunday issue of the Charleston Daily Mail. 

The board of judges which selected the prize winning 
essays was constituted as follows: Judge A. S. Alexander, 
former judge of Common Pleas Court; Walter E. Clark, 
proprietor of the Daily Mail; Rev. Clarence Kemper, pas- 
tor Baptist Temple; Miss Pearl Knight, head of English 
department, Charleston High School; Arch Krieg, drug- 
gist; George S. Laidley, secretary Grand Lodge A. F. & 





every point of view. The schools, the public and ourselves 


Who Managed Contest 


A. M.; W. B. Mathews, clerk of Supreme Court. 


First Prize Essays in Senior and Junior High School Groups 


First PRIZE IN SENIOR GROUP 

From the time Adam and Eve were sent from 
the Garden of Eden it has been necessary for man 
to have some sort of a shelter. Though it be a 
cave in the hillside, the wigwam of a savage, or 
the magnificent creation of a modern architect, it 
constitutes a home for those who dwell in it. 

All animals have the home instinct and man is 
no exception to the rule. 

Men of means, business ability and foresight 
have seen this need of man and have invested 
their money in homes for man to rent. In this 
way they increase their wealth and that of the 
community. 

I think I am safe in saying that the acquisition 
of a home is the foundation of good citizenship, 
good government, contentment, security, happiness, 
and wealth. 

The man who owns his own home is an asset 
to the community in which he lives, and the na- 
tion at large. He feels more keenly his civic 
duties than one whose interests are often chang- 
ing. The owner of a home wants to know and 
finds out how the money he pays as tax is used. 
This makes him realize the duty he owes to his 
country and the necessity for registering his ap- 
proval or disapproval by 
voting. If we wish the 
future nation and govern- 
ment to be a success we 
must have a nation of 
home owners. To _ per- 
petuate and make a 
worth-while nation, it is 
absolutely necessary to 





CATHERINE M. GARY 
Won First Prize in 
Senior High Group 





have self-reliant citizens. 
A man must be self- 
reliant to buy and pay 
for a home. 

The home owner is 
usually a contented and 
satisfied citizen. Even 
before his home is com- 
pletely paid for the sense 
of satisfaction begins to 
envelop him. 

. A community of home owners is a community 
of satisfied people. If more corporations and other 
business interests would encourage and foster the 
idea of all their employees owning their own 
homes, labor troubles would be a thing of rare 
occurrence. The millions of dolars spent for rent 
each year would be invested in various kinds of 
property, thereby the wealth of the land would 
be more evenly distributed and perhaps in time 
make less use of the “Sherman Anti-Trust” law, 





which is intended to prevent the wealth of the 
country falling into the hands of a few, and to the 
detriment of the country at large. I shall venture 
to assert if we were a nation of home owners the 
eighteenth amendment to the Constitution of the 
United States, an amendment prohibiting the sale 
and manufacturing of intoxicants, would be more 
popular than at present. 

A man owning his own home has established a 
basis of credit. This gives him a sense of security 
and adds much to his peace of mind. If he has 
the great misfortune of illness or other troubles 
he need not have to listen to the whims of land- 
lords, but may weather the storm under his own 
vine and fig tree. 

Home owning brings out individualism. It 
creates a desire of determination to be self- 
respecting and self-supporting. <A self-respecting 
person usually has the desire to go forward and 
always stands for what is right. 

Looking back to the little settlement on the 
New England shores of 1620, and the settlement 
of Virginia in 1607, we find that neither colony 
found success until each colonist was allowed to 
work for himself. It is the same with individuals 
today. Building a home for yourself provides an 
incentive for earnest and determined work and 
makes you feel you are a part of the community. 

Home is the sweetest word in any language. 

All through history man has undergone many 
hardships for home and family. 

Before the time of Christ, Moses led the Children 
of Israel for forty years through a strange and 
very often dangerous land to a land promised to 
them as a home, 

When the negroes were torn from their homes 
and brought to America as slaves, they became a 
happy-go-lucky, irresponsible people. At the close 
of the Civil War in America they were given their 
liberty and an opportunity to become home mak- 
ers. They are fast becoming educated, home lov- 
ing, home owning, dependable citizens. 

They took part in the World War, a body of 
valiant heroic soldiers, fighting for their beloved 
homeland. Probably without the home love they 
would have been an economic problem. They have 
given to the world men of such caliber as Booker 
T. Washington, and Roland Hayes, world famous 
tenor. 

Picture the poor, ignorant immigrant leaving his 
native land, bidding his parents and frequently his 
wife and children, goodby, to go to a strange coun- 
try, lured on by the hope of establishing a home 
of his own. 

Many men are investing much money in homes 
that are being offered to home lovers on terms 
that are within the reach of all who are willing 
to make a few little sacrifices. When old age 
comes and finds you in your own home you will 
hardly term the few times you have done without 
what seemed almost a necessity, a sacrifice. 

As Edgar A. Guest puts it: “It ain’t home t’ 
ye, though it be the palace of a king, until some- 
how yer soul is sort 0’ wrapped round everything.” 


First PRIZE IN JUNIOR GROUP 


No matter how large or how small it is, home 
is a place dear to the hearts of the people. In 
our own home, whether cottage or palace, we find a 
rest and peace that can be got no place else. When 
we are lonely or discouraged, we have a feeling of 
longing, a strain on that sentimental tie, for that 
haven of rest called home. How much better it is 
to think of such a place, holding such tender mem- 
ories, aS your very own home. How odd it would 
seem and how very unlikely it would be to hear of 
some famous man describing home as a flat. How 
we would miss those descriptions of a cottage, 
covered with roses, with an apple tree in the back 
yard, a place called home. 

What a feeling of comfort it is, as Old Man Age 
creeps upon you to know that you own your home. 
Hfow terrible it must be to look forward to an old 
age of poverty when a few cents paid on a home 
each week would give you a place in which to 
spend the latter part of your life in peace and com- 
fort. 

As a financial investment what could be better 
than owning your home? People feel that you are 
trustworthy if you have paid for a home. With the 
people feeling this way, it is very easy to get credit. 
If you have trouble and 
feel the necessity of bor- 
rowing money, you have 
your home as a testimony 
of your ability to save 
money and the people feel 
that you will pay them 
back, 

The cost of hiring a 





MARJORY BELSCHES, 
Won First Prize in 
Junior High Group 





moving-van is done away 
with, and the confusion, 
which is a result of mov- 
ing, is a thing of the past. 
Your furniture is kept in 
better condition, also. The 
constant hauling keeps 
the furniture in a scarred 
and battered condition. 

A person who has been 
reared in his own home 
will make a better citizen in later life. The in- 
fluence of the home, the respect he has for its laws, 
will have a great part in his obeying the laws of 
his country. 

To own one’s home is to command a higher 
place in the respect of the community. The man 
who has the will power to pay for a home is more 
worthy of this respect than a man who owns his 
car and rents the house in which he lives. 

Your own home is kept in better repair and is 
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more pleasing to the eye than the house which is 
rented. The danger of moving at any time keeps 
a person from making improvements on a rented 
house. When you realize that you are to live in 
one place, you want to improve it, and make it 
cozy. Flowers are planted; grass is sown; in a 
short while you have a home which is a credit to 
yourself as well as to the neighborhood. You are 
willing to forego the pleasure of seeing that movie 
or attending that ball game so that you may buy 
something to improve your home. You are saving, 
also, for the pleasure of a movie or a ball game 
lasts only a short while, but the beauty and use- 
fulness of the other article will brighten your home 
for a long time. Everyone is willing to sacrifice 
something for the sake of a better home. 

Your social standing is raised by owning your 
home. The aristocracy of the world is the people 
who have lived in one home for generations. What 
a gift to leave your children, a social standing, as 
well as a place in which to live and teach their 
children the value of a home. 

A man owes it to his family and his wife to buy 
a home. The privileges which a mother allows 
her children to have in their own home will not be 
tolerated by a landlerd. When a man can have 
his garden and can get little things out of it to 
eat, it is with a sense of pride that he tells he can 
have these things every year because he owns the 


land and the home. This also saves on the grocery 
bill. e 
After thinking of the countless advantages which 
owning your home offers, we feel as if we should 
like to start paying for a home at once. If you 
buy a home while you are yet young, the pleasure 
and satisfaction which you receive will amply 
reward you for the sacrifices which you have made. 


Wood Tallies Old Form of Receipt 


Wood is seldom thought of as an instrument 
of finance, yet in the primitive financial trans- 
actions of Europe for 500 years beginning in 
the early thirteenth century, wooden sticks 
called tallies were one of the principal instru- 
ments of finance. Authorities differ in their 
descriptions of the tally, but it is known to 
have been a hardwood stick, usually hazel or 
willow, on which notches were carved to record 
financial loans. The tally was usually about an 
inch square at the larger end and tapering, and 
some say four or five feet long, while others 
give its length as eight or nine inches. Over 
a period of five centuries many changes no 
doubt were made in the size of the tally. 





Wide, deep notches represented large sums of 
money, as high as 1,000 pounds; the smaller 
the sum represented, the smaller the notch. 
Half pennies were represented by holes. Notches 
were cut on two opposite sides of the tally, and 
the two smooth sides were used to record a de- 
scription of the transaction in duplicate. When 
the transaction was completed the tally was 
split through the notches making two sticks 
with the same kind of notches and each with a 
description of the transaction. The government 
kept one while the person making the loan was 
given the other. Thus counterfeiting was pre- 
vented. 


An Act of Parliament in England in 1782 
discontinued the use of tallies and the returned 
sticks were stored in a room in the parliament 
house. This room was completely filled, and 
when desired for use in 1834, the tallies were 
ordered destroyed. They were therefore used as 
fuel in the wood stoves which warmed the par- 
liament buildings, and in October of that year 
the buildings were burned down from over- 
heating of the stoves through using too many 
tallies. 














Observations on Northwest Conditions 


INNEAPOLIS, MINN., April 20.—Two outstanding Min- 
neapolis lumbermen, who have just returned from obser- 
vation trips, one in the Pacific Northwest and the other 

in the Northwest States east of the mountains, this week 
brought “closeups” of conditions they declare should react 
favorably upon the lumber industry in 1926. These two men 
were Fred K. Weyerhaeuser, district manager for the Weyer- 
haeuser Sales Co., who has spent three weeks in the Pacific 
Northwest at Tacoma, Everett, Snoqualmie Falls, Lewiston and 
Spokane; and Arthur R. Rogers, president of the Rogers Lum- 
ber Co., of Minneapolis, who made a tour of the territory cov- 
ered by the company’s retail yards in Montana and North 
Dakota. 

Mr. Weyerhaeuser brought back information that climatic 
conditions will enforce curtailment of woods operations in the 
western fir and pine forests this year and this will reflect to 
the benefit of the lumber industry. It will supplement the vol- 
untary curtailment in production of lumber which is now being 
carried out. 

Mr. Weyerhaeuser returned convinced that the lumber pro- 
ducers in the West are worried by a condition which is more 
“imaginary than real.” He said that the producers are “more 
fearful of what might happen that what actually is happening.” 

“The lumber business in the West is fairly good today.” Mr. 
Weyerhaeuser said. “The cargo business, probably, is off to 
some extent but there is an increasing rail business. Western 
lumbermen with foresight are looking for a nice business this 
year, fully up to the volume of last year when the movement 
was very large. But there is a factor of importance this year 
and that is that the business ought to be more profitable be- 
cause of the efforts now being put forth. There is both curtail- 
ment of manufacture and logging. Of course, this is not uni- 
form. While some mills have restricted their output others 
have not. But the fortunate feature is that the dryness of the 
country west of the Rockies this year will force curtailment. 
There has been little or no snow in the West this year and the 
spring has been dry. The result is that the logging camps can 
not be operated this year with safety. This, together with the 
fact that the available supply of lumber is not large, should 
mean a stiffening of prices. Better prices is a remedy needed 
today to make the lumber industry profitable. 

“There is a feeling of optimism among the conservative and 
outstanding lumbermen in the West. The export trade today 
is light and the business available from the Atlantic coast 
through the Panama Canal is somewhat demoralized because 
of the conditions in Florida. The movement of lumber there 
was affected by the sudden stoppage of the heavier building 
with the result that some of this was moved northward to the 
Atlantic ports. There is an abundance of lumber there at the 
moment although it will not have sustained effect. 

“There is this situation today: The demand for lumber has 


become more uniform because of the policy of buying for cur- 
rent needs by the dealers and lumber yards in the East. Their 
stocks are low. If there should develop a sudden demand, my 
opinion is that there would be a marked improvement. Since 
there is no real surplus there is bound to come a stiffening of 
prices. 

“My observations were that there is nothing on the lumber 
horizon which should make for pessimism.” 


Building Prospects Excellent 


The changed agricultural situation in the Northwest is being 
reflected in increased sales of building materials to farmers 
and the people in smaller communities, whose business depends 
most directly on the farms, in the opinion of Mr. Rogers, whose 
concern was mostly in retail movement of lumber. 

“Prospects as to building activity through 1926 are excel- 
lent,” he continued. “After several years, during which farmers 
did not have money for new buildings or even for repairs, lum- 
ber dealers are looking for steady gains in building conditions, 
continuing the improvement begun last year. 

“There isn’t much to say about the retail lumber business 
except that all signs point to a good year. Our sales in the 
smaller towns are dependent directly on the prosperity of the 
farmers and, therefore, a survey of the building material trade 
is incomplete unless it takes in agricultural conditions. Opti- 
mism exists everywhere in the territory I covered. Farmers 
and business men generally are satisfied that 1926 is to be an- 
other year of good crops and general improvement in the posi- 
tion of Northwest agriculture. Business is developing in the 
smaller towns on a healthy and sane basis, with a general in- 
clination toward conservatism and avoidance of speculation and 
reckless buying. 

“Farmers are at work everywhere in northern North Dakota 
and Montana, plowing, seeding and dragging their fields. I 
had chances to talk with many of them. They say the soil is in 
excellent condition with plenty of moisture and just right to 
work. The farm horses, particularly, are in fine condition this 
year. Livestock of all classes is in excellent shape. In Mon- 
tana, the cattle are flourishing, as a result of the mild winter 
and open ranges. I saw several large sheep herds and they 
were in better condition than any I ever saw in April in the 
sheep country. 

“Much of the improved financial condition on the Northwest 
farms is due to the increase in diversification on the farms. The 
farmers have become convinced that their success is dependent 
upon this kind of farming and there are fewer than ever before 
of the one-crop farmers.” 

Mr. Rogers said he gained much satisfaction in his trip 
through the Northwest this year because of the contrast in the 
spirits of the farmers and business men compared with those 
of a few years ago. 
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Some Retailers May Be Sold Into Unconsciousness of Lumber’s Good Points— 


“If It Becomes a Sideline, What’ll Be the Main Line?”’ 


“Say, Rufus,” said Doc. Breathitt as he 
sat down in the office of the Fairview Lum- 
ber Co., “don’t you sell lumber any more?” 

“Why sure, Doc.,” said the manager cau- 
tiously, suspecting a joke, “sure we sell a 
little lumber. Not much, but a little. Didn’t 
you see the name on the door when you came 
in? ‘Fairview Lumber Co.’ That’s us. 
What’ll you have?” 

“Yeh,” said the doctor as he fumbled for 
his pipe, “I saw the name, and it startled 
me some. In fact I half expected 
to see the old shed labeled ‘The Par- 


can’t know, Rufus, how surprised I am. I’ve 
been reading your ads in the Banner, and 
blamed if I can remember seeing anything 
about lumber in them. I began to think 
I’d done a Rip Van Winkle and had waked 
up after the forests had gone to join the 
dodo and the buffalo and the mustache cup. 
Of course there is the name on the door, as 
you say. But then, such things persist. They 
say the barber pole is a relic of the days 
when a barber was a surgeon, too, and the 


the Old Doc Inquires 


bond-holding Ford dealer rides around in 
a Lincoln; but if you sell lumber, how come 
you don’t advertise it?” 

“Now look here, Doc.,” said the manager 
in some heat, “you’re like a lot of these hard 
seeds who jump on me just because it doesn’t 
cost them anything to do it. If I was real 
mean I might ask you who’s running this 
business, anyway.” 

“And I reckon that would be my cue to 
mumble ‘Excuse it, please,’ and go out into 

the garden and look for worms,” 





said the doctor. “Of course you 





isian Real Estate Beauty Shoppe’ 
or ‘Ye Olde Roof Tree Patchery’ or 
something snappy like that. Why 
don’t you do it, Rufus? Get up to | 
date. Make the name Stand for the 
business. ‘Ye Playce of Building 
Arte’; there’s a good one for you. 
Take out a night club license, open 
up at nine in the evening, make a 
cover charge and close when the 
milkman twineth. Then this flock 
of hired men you have around here; 
really, Rufus, they don’t give the 
right tone to the establishment. 
Take old Joe. Yeh, I know he’s a 
good yard foreman as foremen used 
to run in ancient times before the 
war, but he’s terribly backward and 
out of date in these days. Why the 
old boy wears overalls and chews 
Climax and cusses in old-fashioned 
American when he drops a board on 
his toe. How do you expect to keep 
abreast of the smart set with handi- 
caps like that? What you need is 
one of these boys with macadam- 
ized hair and a dinner coat and a 
disillusioned smile that lets you 
know he is about to asperse life 
with a polished epigram. A few 
improvements like that would save 
you a lot of embarrassment. Some 
of us old fellows see ‘Lumber Yard’ 
on the door and bust right in and 
begin talking about 2 by 4’s and 
other painful and obsolete subjects; 
and then, like the well-bred modern 
merchant that you are, you have to 
tell us gently about Service and 
Just as Good and Finished Product. 
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Home Building 
Wood 


Own your home! To have 
and to hold is the atnbition of 
every red-blooded young man. To 
care for a home is the desire of every 
forward looking young wife. 


When thinking of yourhome 
remember that it is almost as 
easy to build as to buy ready built. 
Aad it is often more satisfying. 


Choose Wood 


You cannot only design 
your home to please yourself but 
you can select the materials — inside 
and outside, 


You make no mistake in 
coming to us to ao both. We can 
help you get home beauty —at a sub- 
stantial saving. ‘ome to us for 























of Quality at , err Prices 


Consolidated Fuel & LumberCo 


think you’re running it; and if I 
was as mean as you intimate that 
you ain’t, I might tell you to dream 
on. But let’s compromise. You 
answer my question, and I’ll see if 
I can’t think of some sort of an- 
swer to yours. How come, as I be- 
lieve I heard somebody ask the 
other day, that you don’t do some 
advertising of lumber?” 

“Well, Doc.,” said the manager, 
“T don’t mind telling you I’ve been 
asked that question a lot of times 
lately by lumber manufacturers and 
their representatives. It’s getting 
kind of old. These boys with a 
mind like a one-piece bathing suit 
which is useful for just one purpose 
and hardly covers that seem to 
think my mission in life is to mar- 
ket nothing but their stuff and let 
them enjoy the profits forever. Oh, 
sure, I sell lumber; lots of it. But 
it kind of sells itself. If you’re 
going to build a house it’s an easy 
bet that you’re going to buy some 
lumber. Now I can’t get so very 
lyrical about joists and roof boards. 
It’s a lot easier to talk about the 
things that attract attention. What 
does a housewife know about fram- 
ing lumber? I could buy expensive 
space, and pay for it, myself, and 
tell them all that the Forest Prod- 
ucts Laboratory has found out 
about strength of materials, and 
they’d be about as interested as 
though I told them about the child- 
hood of a goldfish. Some other 
fellow would talk half as much 

















Of course we’ll die off in time, and 
some of us are getting discouraged 
pretty fast. But you never can tell 
when some old person in his dotage 
will blurt right out in a group of your most 
fastidious clients the terrible fact that your 
‘Gallery of Building Crafts’ has a Past and 
that it used to traffic shamelessly in lumber 
and nothing else but. In these days of 
strained competition in business you can’t 
afford such risks.” 

“Say Doc.,” said the manager, “what’s the 
idea of all these insults? You know dog- 
goned well that boy and man I’ve sold my 
trainloads of lumber. If I can wheedle the 
Grim Reaper a little longer I’m going to 
sell a lot more. I don’t know what you’re 
hitting at, but whatever it is I don’t like it. 
Traffic in lumber? You bet we do.” 


“Y’m surprised,” said the doctor. “You 


You can please yourself with design of both exterior and interior 
if you choose wood, advertises this Ispheming (Mich.) retailer 


red stripes indicated that if you wanted a 
leg cut off or any similar sanguinary job 
done the boy with the razor would attend 
to it. So you really do sell lumber! I re- 
member reading your literature about steel 
sash and stone and patent shingles and hol- 
low blocks and composition floors. Then I 
came along the street and noticed that the 
roofs on your sheds never grew in the for- 
ests, and the sides are covered with corru- 
gated iron. I guess this office is covered with 
wood, but it’s plowed out to look like brick, 
and I’m doggoned if you ain’t sitting be- 
hind a steel desk! I could understand your 
selling something you thought wasn’t good 
enough for your own use, just as our bloated 


about the attractiveness of a sun 
room or a basement laundry and 
sell all the houses.” 

“Hm, yes, I begin to see,” said 
the doctor. “A steel sash is a thrilling story, 
while a wooden sash is as dull as the Con- 
gressional Record. A manufactured roof 
keeps the ladies sitting up nights with ex- 
citement, while a wood shingle roof puts 
them to sleep like a sermon on original sin. 
A story about a composition floor makes 
them stand in line to grab the papers out of 
the newsboy’s hands, while a story about a 
quartered oak floor is in demand only as a 
covering for the pantry shelves. Now that 
you mention it, of course I understand per- 
fectly. If it’s made of wood it’s a flop as 
advertising copy; but if it’s made of any- 
thing else from paper to mud, an account 
of it will set each sister to demanding 
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from her old man a new house made of it.” 


“See here, Doc.,” said the manager with a 
grin, “you don’t seem to understand the 
lumber business. Sure, I know I’m a lum- 
ber dealer, but I’ve got to sell more than 
lumber. You don’t want me to throw these 
other things into the ash can do you? You 
made some kind of a dirty crack about serv- 
ice a while back that I didn’t quite get. But 
I tell you, Doc., service is the cootie’s 
pajamas in this business. If I get a man 
into the notion of building a house I’ve got 
to have the stuff for him to build it. A lum- 
ber service is one thing, and a house building 
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Lumber Grades 


Uniformity in grades is something that 
is insisted upon when we purchase our 
stocks, thereby insuring vw customers 
lumber that is right. 

Lumber well milled represents a saving 
in labor. 

These grades being uniform through job 
after job during a long period of construc- 
tion will in itself, return to the buyer a nice 
saving on lumber. 

Let us further prove our statements by 
furnishing you the next lumber bill. 


J. VAN WILTENBURG & SON 


Specialists in Fine Woodwork 
827-845 MICHIGAN ST., NE. 


CiTZ. 4427 BELL M. 1735 
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A nice saving through good milling is attractive 

to any lumber buyer, as this Grand Rapids 

(Mich.) retailer realizes, but many lumbermen 

wouldn’t think of anything to say about good 
milling 





service is something else again. If you come 
right down to it, half my sales are of other 
things than lumber.” 


“Dear me, no,” said the doctor, “I don’t 
want you to renounce all these other things. 
Promise me, Rufus, that you’ll not do it. I 
might want a hollow block sometime, myself. 
Of course you’ve got to sell what your cus- 
tomers need. But this advertising of yours 
looks to me a little like a wild pitch. Half 
your sales are lumber. The other half is 
made up of a whole hatful of items. No 
one of them is very big all by itself. In 
fact that half looks a lot like the shipments 
of congressional garden seeds we used to 
get; about enough of each for a good meal 
for the canary. And yet these things get 
the advertising. How come that this job 
lot gets all the kind words nowadays in the 
publicity space?” 

“Well, I’ll tell you about that,” said the 
manager a little reluctantly. “These fel- 
lows are aggressive. You have to admire 
them for it. They help you sell the stuff; 
go around and see the contractors and place 
a lot of orders for you; and then they help 
out with the advertising. They prepare the 
copy and pay for part of the space.” 

“Wouldn’t you know it!” said the doctor. 
“They sell your customers so that you’ll have 
to take on their line, and then they direct 
your advertising policy! Let’s see. You 
were asking who runs this business. Well 
all right, who does run it?” 

“Well now, Doc., it does look a little bad 
when you put it that way,” said the man- 
ager. “But honest to John, I wouldn’t know 
how to advertise lumber. Why should I 
advertise it? I can’t make people want more 
of it. These other boys make the advertising 


of their stuff easy. That publicity doesn’t 
cost much, and it helps sell the stuff. I make 
a profit on it; some profit, anyway.” 

“Oh yes, Rufus,” said the doctor. “I guess 
I know something about those bright young 
men. If I don’t know them I know a lot of 
others just like them. They have my very 
deep and very genuine admiration; for they 
have a hard job and do it successfully. I 
happen to be thinking of one right now; 
and if he isn’t selling lumber substitutes it’s 
because he’s selling Florida real estate. Self 
confidence? Napoleon was a woolly sheep 
compared to him. He thinks he’s the answer 
to the Maiden’s Prayer. He doesn’t honk 
his horn, for fear all the girls would rush 
out to the curb and get hurt in the traffic. 
He’s the sort of fellow who would invite 
Fritz Kreisler to come and hear him play a 
concert on a saw. Sure he sells real estate. 
He’s sold all of Florida eight or ten times. 

“You have to admire these boys, but it’s 
no reflection on them to say that you need 
to watch them while they do their stuff. 
They’re looking out for themselves, and it’s 
your privilege and duty as a business man 
to do the same. You know, Rufus, that I 
own a farm or two in this Mississippi Vale of 
Tears, and I’ve been more than a little inter- 
ested in watching us farmers take our 
troubles to Washington. We encountered 
these bright young men there. In fact we 
have encountered their fathers when the 
fathers, too, were bright young men. It’s 
been almost worth the price of admission to 
see what a keen, clubby interest they take 
in our business and how ready they are to 
tell us just how to come out right. I heard 
a New Jersey congressman in a single 
speech use the number of automobiles in 
Iowa to prove, first, that the State is rich 
and, second, that the State is poor. A New 
York editor wrote an open letter to Iowa 
farmers in which he told them that they 
could not possibly force up the market level 





SIMO ICICI ICCC Ieee ooo oe 





IOICICICICICICIOCICICICy 
IMO OCICIcIcIc 


7 
COCICICIC 





OcIcIc 


LUMBER THAT WORKS WELL 
All lumber does not work with nails, saw, 
chisel and plane alike. Some kinds are 
knotty, split easily and rot quickly. Our 
lumber is the quality kind. You need 
never fear its workable and durable quali- 
ties. Each and every piece of timber is 
specially selected, and dimensions are ac- 
curate. 


H.R, SCOVILL LUMBER CO. 


Lamber, Lath, Saingles, Interior Finish, Beaver Board, Rubber 
Roofing, Wire Fencing, American Stes! Fence Posts, Cedar Posts 
Window Glass and Door and Window Screens 
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No man who has ever sawed a board or driven 

a nail will fail to get the message of this Y psi- 

lanti (Mich.) ad., and workability is one of the 

good points of lumber that are worth talking 
about 


by political means. In fact political means 
were helpless in this field. Then he warned 
them that unless they produced vast quan- 
tities of food the rest of the country would 
force down the market level by political 
means. Having gotten this astonishing piece 
of information across, he made carefully 


regretful reference to the probability that if 
this vast quantity of food were not produced, 
with ensuing prices shot to pieces by the law 
of supply and demand, we farmers would 
see much European food sold duty free in this 
great American market that is so carefully 











Give Your Carpenter 
Good Materials! 


You would’nt knowingly employ a poor carpenter to 
build your house-- of course not; so be sure then that you 
supply a good workman with good materials. He can’t 
build well with poor lumber. Give him our carefully 
manufactured lumber- lumber that comes full-length- sur- 
faced four sides- square cut both ends- even breadth and 
thickness- carefully dressed and matched. 


He can do better work quicker with good lumber. We 
would like toshow you the quality of our lumber and have 
you look over the many practical building plans we have 
at our office. 


If you intend to remodel or repair the old home come 
in and see the plan book- ““Old Homes Made New”’. 

Our building materials are godd. Use them and avoid 
expensive repairs. 


rere SOHODLGRAFT GOAL & LUMBER G0... 


Ralph Huddlestun, Mgr. 




















There’s lumber and lumber, asserts this Kala- 

mazoo (Mich.) advertiser, and though many 

lumbermen might think the points too ordinary 

to mention, buyers like to know the seller has 
them in mind 


protected from European manufactures. 
This editor’s technique is a little crude, but 
he is a rather good illustration of the bright 
young man in action, showing you just how 
to operate your business. The East, of 
course, wants cheap food, and you can’t 
blame it for trying to get it. But it would 
be amusing to me as a humorist, if it were 
not so painful to me as a land owner, to see 
the tender solicitude shown for the farmer’s 
sorrows by the eastern publicists. Does it 
remind you of the regret expressed by the 
bright young representative of the Flap- 
doodle Shingles that if you fail to take on 
his line it may be necessary to give the 
agency to the filling station man? 

“If I were you, Rufus, I believe I’d take 
over the advertising of my own business. I 
believe I’d include a little advertising of 
lumber and of wood construction. You 
asked a while ago why you _ should 
advertise lumber at all. Well, I was read- 
ing somewhere that in the last few years 
the per capita consumption of lumber 
has shrunk by some 30 percent while most 
other commodities show an increase. It’s 
a little hard to know just where to draw the 
line, and of course I’d advertise these other 
things I had to sell, too. But I wouldn’t 
leave lumber out. It has housed America 
for some centuries, and it’s still a pretty 
good material with which to house future 
generations. But all these new things keep 
whittling at its reputation. Even you, your- 
self, don’t use it in every place you could. 
As a lumber dealer it has been all right for 
you to handle these other things as sidelines. 
But while the bright young men are taking 
such an interest in your business and are 
deftly making a place for their products at 
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the expense of lumber, it might be well for 
you to take a little interest in your business, 
yourself. You might possibly find that their 
ideas and yours did not follow exactly the 
same lines. 

“Times are changing, to be sure, and busi- 
nesses must change with them. Take the 
world of sports. When grampaw in the old 
days dressed up in his plus-four red flannel 
undershirt and went down to the blacksmith 
shop for a lively round of checkers he had 
never a dream of the huge investments and 
the profitable businesses that would follow 
the development of golf. Grandson, fresh 
from the links, wouldn’t know a king row 
if he saw one. So don’t be too sure that 
because the old boys knew and appreciated 
lumber this present generation is as well 
informed. They tell us that mother has a 
lot to do with making up the family mind 
about a new house. Well, mother reads a 
whole flock of home-maker magazines and in 
them she sees some nifty ads which get it 
across to her that lumber has gotten too fat 
for really speedy acts. You might be sur- 
prised to discover what a lot of partial in- 
formation, not to say prejudice, is lodged 
under these boyish bobs.” 

“Now, Doc.,” said the manager, “you’re 
an alarmist. Everybody knows lumber. It’s 
as familiar as cows and chickens. Lumber’]] 
hold its own.” 

“As familar as cows and chickens?” said 
the doctor. “Well, let me tell you something 





























means you get just what you pay for. 


There’s a iot 
of corsfort in knowing that your lumber camé from a 
concern with a reputation too good to risk by careless 


grading. We ulways try to give our customers the 
Denefit of the doubt. If a board is a “tolerable first,” 
‘t's a “second” with us, and so graded and priced. Ask 
whe carpenters. 


Martell Lumber Co. 





























Here’s a claim for quality applying specifically 

to lumber, this Martell (Neb.) yard assuring its 

customers that only undoubtedly first grades are 
sold as such 


I heard this afternoon. I came along by 
Sam Wilson’s place and met his little grand- 
daughter. She’s out from Chicago, and she’s 
learning about our rural life, helping her 
grandmother hunt eggs and set hens and 
take care of baby chicks. Pete Smith came 
by with a market basket filled with bottles 
of milk he was taking down to the Paradise 
candy kitchen. ‘Grandma,’ says the little 
girl, ‘is the man going to set a cow?’ No, 


Rufus, I wouldn’t take a change—cows and 
chickens aint so well known.” 


Firm Gives “Get Together’? Dinner 


Port ArTHUR, ONT., April 19.—The Thunder 
Lake Lumber Co., of which M. J. McDonald is 
president, was host to a considerable number of 
contractors, builders, carpenters, architects and 
others interested in the building trades at a 
dinner recently tendered them. Souvenirs con- 
sisting of carpenters’ aprons, pencils and other 
appropriate novelties were bestowed upon all 
attending. 

Mr. McDonald acted as toastmaster and in- 
troduced a number of those present for short 
talks on matters of interest to the building 
trade. He announced that his company intends 
opening a display room at its local plant in the 
near future. 

In a talk by a consulting engineer connected 
with one of the manufacturing concerns repre- 
sented at the dinner, the speaker said that the 
big problem for builders in this part of the 
country is to save the heat that is generated 
within the homes. He pointed out that there is 
a big loss of heat anyway through the chimneys 
and every effort should be made to retain the 
rest by preventing it going out through the 
walls, which, he pointed out, can be readily pre- 
vented by the proper use of insulation. 

‘“Tf you disregard the matter of insulation, 
the buildings you are putting up will not be 
salable in a few years,’’ said he. ‘‘ The loss of 
heat in Canada annually represents $60,000,- 
000.’ 

A vote of thanks to Mr. MeDonald and the 
Thunder Bay company was proposed and en- 
thusiastically adopted. 





A Well Kept Retail Yard 


PROVIDENCE, R. I., April 19.—There are a 
number of interesting things about the big re- 
tail lumber establishment of Albert S. East- 
wood, located at 65 Bath Street, this city. In 
the first place Mr. Eastwood makes a specialty 
of houses, probably selling more material for 
home building than almost any other concern in 
New England. In almost all cases he takes 
the order for all the lumber needed for the 
entire house, so that the sale is complete in one 
transaction. 

Naturally, to carry on so extensive a busi- 
ness requires large and varied stocks and an 


extensive equipment of sheds ete., for the 
proper care of the stock as well as for handling 


it in the yard and delivering it to the job. An 
interesting feature of the plant, and one that 
has facilitated the adoption of methods that 
save labor and give increased efficiency is that 
it is built on a slight grade, which affords three 
levels, though each may be entered direct from 
grade. Mr. Eastwood considers that this fea- 
ture is worth hundreds of dollars annually in 
the saving of Jabor in handling his stocks of 


ae : cantante 
| 








framing lumber. The lumber coming into the 
yard is taken from the trucks direct to the high- 
est level and from there is distributed by gravity 
conveyors to all points. The conveyor system 
used is made up of units from different manu- 


facturers. It is a standard roller conveyor 
system, the rollers used being six feet long 


and supported by adjustable standards. 

Other stock in the sheds along West Park 
Street, which constitutes the longest boundary 
of the yard, is removed direct from the truck 
in the street. The layout of natural levels and 
the careful planning of storage buildings and 
piling ground have reduced to the minimum 
the number of trucks and teams required for 
unloading, and permits the operation of an un- 


usually large number of trucks at one time. The 
yard is so laid out that incoming lumber may 


be taken from the trucks into the sheds, which 
have large sliding doors opening on the street, 
and at the same time outgoing lumber may be 
loaded from the same shed to trucks on the in- 
side of the yard. The arrangement of the yard 
is such that in the busy season as many as 


Showing the careful piling and scrupulous neatness of the Albert S. Eastwood yard 








A glimpse into one of the Eastwood sheds 


twenty-two trucks have been leading or unload- 
ing at the same time. 

A word about the careful ‘‘housekeeping’’ 
carried on in this yard will not be amiss. The 
yard is kept always in ‘‘apple-pie order,’’? which 
accounts for repeated commendations from the 
fire underwriters, as well as the fact that this 
yard won first prize in a contest conducted by 
the Northeastern Retail Lumbermen’s Associa- 
tion some months ago for the best kept yards. 

‘*We find it much easier to keep our yard 
in good shape than in any other way,’’ said 
Mr. Eastwood, ‘‘and it is also a pleasure to 
take customers through it and show them our 
stock, which is at all times neatly piled. But 
do not think for a moment that we spend all our 
time ‘dolling up’ the place, as we simply have 
men trained to pile the lumber properly the first 
time and it is never rehandled except in unusual 
cases, aS we always try to have more than one 
bin of each kind of stock, so that we can ship 
out right down to the skids. Thus our stock 
is kept always fresh and clean.’’ 
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Maintaining a Reserve Fund 

The prudent executive charged with the ad- 
ministration of the financial affairs of any busi- 
ness concern recognizes the desirability of al- 
ways having ‘‘a few shots in the locker’’; in 
other words, of setting up and maintaining a 
reserve fund for ‘‘lean years’’ and emergen- 
cies. There certainly is no reason why the indi- 
vidual lumber yard owner, conducting a busi- 
ness on his own hook, should be less farsighted. 
Even in personal and household financing, a re- 
serve fund is a necessity, if unpleasant situa- 
tions are to be avoided. 

The question of the desirability of such a 
safeguard does not admit of argument. The 
only question on which there can be any dis- 
cussion is as to how best to set up and maintain 
such a reserve. Unless a definite plan is adopted 
and followed the portion of earnings or profits 
that logically should go into such a fund will 


business for himself or working on a salary, will 
stretch a point to meet fixed obligations, whereas 
without such obligations the money easily finds its 
way into some other channels. 

The AMERICAN LUMBERMAN will be glad to 
hear from retailers who care to express their 
ideas with regard to the advisability of main- 
taining a reserve fund, and as to the best sys- 
tem for building up and investing such a fund. 


Retail Firm Has Unusual Office 


Santa ANA, CauLiF., April 17.—When one 
comes right down to brass tacks, lumber retail- 
ers who are always preaching the desirability 
of attractive homes and other buildings, ought 
to set a good example. 


in Orange County, of which Santa Ana is the 
county seat, and has resulted in a great deal 
of very favorable publicity for the company. 


Pushes Sale of Poultry Houses 


Orb, NEB., April 19.—The local yard of Weller 
Bros. is pushing the sale of material for poultry 
houses by sending out to its mailing list cards 
bearing an illustration of the ‘‘ Nebraska Type’’ 
of portable brooder, designed and recommended 
by the Nebraska State College of Agriculture. 
The card calls attention to the fact that the 
company has on file in its office copies of bul- 
letins, plans and other suggestions concerning 
poultry buildings, and offers its assistance to all 





That is the way the 
Santa Ana Lumber 
Co., of this city, felt 
about it when it de- 


























Exterior and interior of new office building of the Santa Ana Lumber Co., Santa Ana, Calif. 


go for additional stock or equipment, or exist 
in the form of accounts receivable, and not be 
available for the purposes for which a reserve 
fund properly is created. 

A plan for creating such a fund that possesses 
a double advantage is that followed by C. C. 
Curl, proprietor of the C. C. Curl Lumber Co., 
Ha@lena, Ark. Believing that a first-hand ac- 
count of his plan would be of interest to many 
retailers, Mr. Curl was asked by the AMERICAN 
LUMBERMAN to state just how he handles the 
proposition, which he has kindly done, as fol- 
lows: 

While we do not set aside a definite amount or 
percentage of our sales for a reserve fund, during 
the four years I have been in business for myself 
I have made a practice of buying building and loan 
stock from time to time, so that the results are 
practically the same. 

We have several good building and loan associa- 
tions here, the main object of which of course is 
the supplying of funds for the building of new 
homes. Therefore the money I pay in from month 
to month on stock purchased is immediately loaned 
some home builder, so that in buying stock in the 
several associations we are helping our own busi- 
ness to that extent. 

The underlying idea, however, in buying this 
building and loan stock is that of building up a 
reserve fund that will be available in time of need, 
or during dull periods. Of course it will be gen- 
erally understood that in buying this stock it is 
necessary to meet all monthly payments in order 
to get the full benefits from the plan. In other 
words, the stock matures in ten years, and to par- 
ticipate in the full earnings of same it must be 
paid out. Our local associations sell stock with 
payments of $5 a month on $1,000, or $60 a year, 
80 that in ten years we pay in $600 cash and draw 
out $1,000. Under the plan I am following, my 
original building and loan stock will mature in six 
years, and each year thereafter I will have $2,000 
to $5,000 maturing. 

In the event of reverses and inability to keep up 
monthly payments on all stock, the amount paid 
in of course would be available, as it is always 
possible to borrow against the stock. 

The big advantage of such a plan for building up 
a reserve is that it creates an obligation. It is a 
‘well known fact that the average man, whether in 


signed its attractive and unusual new building. 
The company wanted something out of the ordi- 
nary run of lumber offices, but at the same time 
in harmony with the prevailing note of architec- 
ture in this section of the country. 


The result was the erection of an office build- 
ing, next to its yard, as shown in the accompany- 
ing photograph, presenting the appearance of 
a superlatively attractive bungalow. This build- 
ing typifies the beauty of the home, and silently 
preaches home owning to all who pass. 


Inside the office all is equally attractive and 
homelike, as will be observed from one of the 
photographs herewith. It will be noticed that 
the private offices open from the main office just 
as do the rooms in a home. 

The completion and opening of this new 
office has attracted a great deal of attention 


who may wish to construct poultry houses of the 
most approved and profitable type. This timely 
sales appeal is printed on a green card, 4% 
inches wide by 71% inches long. 


Employees and Executives Form Club 


HuntTINGTON, W. VaA., April 19.—A ‘‘ get to- 
gether’’ club of employees and executives of the 
Carolina Lumber Co. recently was organized 
at a meeting held in the main office. Plans were 
made for the organization, which will meet 
monthly when all employees and executives will 
get together for a general discussion of projects 
for the betterment of the company. Officers of 
the club will be elected at the next meeting. 
Refreshments were supplied by Denver Thomp- 
son, general manager, following the business 
session. 





our direct-by-mail literature.” 


a live mailing list. 





This Week’s “Timely Tip” 
Building a Mailing List 


“We have developed a mailing list of all the ‘newly-weds’, new prop- 
erty owners, and roofing, paint and millwork prospects. These names we 
secure from the newspapers, the courthouse records, the building permits 
issued at the city hall, and various other sources. 


“In addition to this, we list all the general contractors, the painting 
contractors and any others that we think might be interested in receiving 


The methods described above are successfully used by Fred H. Lud- 
wig, general manager Merritt Yards (Inc.), Reading, Pa., for building up 


Watch for next week’s “Tip” 
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7 Hardwood Status and Outlook as Gleaned 


Sales Slow But Output Reduced 

Mempuis, TENN., April 19.—Southern hard 
wood prices are still fairly low, and demand is 
exceedingly poor. Winter weather throughout 
the North and the East has kept building at the 
minimum, and has hurt demand from flooring 
and interior trim plants. Many hardwood mills 
have therefore cut down their running time. The 
weather is also having a telling effect on the 
activity of furniture plants. Many of them 
need orders, and will buy hardwood only at 
bargain prices, which are not being offered 
now. Automobile plants have been running full 
time, and weather has been slowing down de- 
mand for cars. Some report better export busi- 
ness, but not a great improvement. Prices are 
still unsatisfactory. 

Weather throughout the South has been most 
unfavorable to logging, and the result has been 
part time operations, closed down mills, and a 
big decline in production. Shipments, orders 
and production are about even. During the 
week ended April 10 orders totaled 80 percent, 
production, 80 percent, and shipments, 81 per- 
cent of normal production. Since then rains 
have fallen, and production will be reduced 
considerably. 


Better Weather Sieniones Demand 


Evxins, W. Va., April 19.—Demand for 
West Virginia hardwood is slightly stronger 
than it was, partly owing to somewhat more fa- 
vorable weather in eastern markets and espe- 
cially in the larger centers. Prices remain 
unchanged, but show a wide range. Supplies 
are a little in excess of the current market 
requirements. Impetus given to building by the 
advent of better weather has stimulated buying, 
particularly of flooring. Some operators report 
that sound wormy chestnut is moving in fairly 
large quantities. There is somewhat more dry 
stock available. 


The Birch Valley Lumber Co. have completed 
logging all the timber it owns on Muddlety 
Creek, and is busily grading a railroad to its 
holdings on Anthony’s Creek, a tributary of 
Birch River, where the company owns about 
100,000,000 feet of fine timber. The com- 
pany is also negotiating for the purchase of sev- 
eral thousand acres of fine timber on the waters 
of Twentymile and Buck’s Garden Creek. 


Demand Responds to Better Weather 


CoLUMBUS, OHIO, April 19.—Better weather 
has stimulated retail demand for hardwoods, 
there having been a noticeable increase in busi- 
ness. While industrial demand is still the back- 
bone of the market, still dealers are coming 
in to replenish stocks, as they have been able 
to make deliveries. Factories are buying rather 
steadily, but are placing orders for current 
wants only. Prices have been steady and dry 
stocks are no larger than formerly. 

F. B. Pryor, sales manager W. M. Ritter 
Lumber Co., accompanied by J. C. Turner, as- 
sistant in that department, have returned from 
an inspection of the company’s mill at Fremont, 
Va. Speaking of conditions at the mills, Mr. 
Pryor said: ‘‘Weather has hampered produc- 
tion to a large extent. In looking over mill 
stocks, they first appear rather large, but a good 
part is not in marketable shape, as seasoning has 
been delayed by the wet weather. Shipments so 
far this year have been in excess of produc- 
tion.’’ 

Southern pine trade is still weak and irreg- 
ular, due largely to bad weather, which has 
effectually prevented many building projects 
from starting. Retailers are well stocked and 
will not be in the market to any great extent 
until they are able to move supplies that have 
been sold. Buying is limited to mixed cars. 
There are considerable transit cars, which are 
usually sold at less than market prices. Finish 
and flooring are the strongest items on the list. 


The North Columbus Lumber Co. has com- 
pleted the installation of a joiner in its mill. 
Officials are having plans made for two addi- 
tional sheds, each of which will be 110 by 46 
feet and of fireproof construction. 

W. M. Ritter, chairman of the board of direc- 
tors of the W. M. Ritter Lumber Co., who re- 
sides in Washington, D. C., arrived in Columbus 
April 19 for a week’s conference with execu- 
tives. 


Expect Good Year’s Business 

EVANSVILLE, IND., April 19.— Many large 
hardwood mills continue to operate steadily, 
and are getting in more logs than they were a 
month or two ago, most of them coming from 
southern Indiana. Hardwood manufacturers 
and wholesalers believe that by May 1 there will 
be a marked improvement in trade, and that 
volume will be as large as last year’s, if not 
larger. They say that dry stocks are scarce. 
Demand for poorer grades of poplar is holding 
up, while the better grades are not moving so 
well. Walnut continues in fair demand. Cotton- 
wood is moving very well to box makers, who 
are busy on beverage cases. Wire-bound box 
trade is much better. There was a slight slump 
in veneer business during April. 

Wagon manufacturers in Huntingburg and 
Vincennes, Ind., report their trade this spring 
has been fairly good and many of the plants 
are being operated on steady time. 

B. B. Gear, lumber and timber buyer in 
Louisiana and Mississippi for the Evansville 
Veneer Co., was here for several days recently. 

Claude Wertz, of the Maley & Wertz Lum- 
ber Co., and several other local lumbermen have 
been out selling booster tickets for the opening 
of the Three-Eye Baseball League in this city 
April 29. 

The Kirkham-Groft Lumber Co., Corydon, 
Ind., whose sawmill was destroyed by fire re- 
cently, has purchased a new mill and it will be 
ready in a few weeks. The company has a large 
supply of logs saved from the fire. 


Small Consumers Suter More 


MERRILL, Wis., April 19.—Building inspec- 
tors in this section report considerable activity 
on the part of prospective builders now that 
the weather has become more settled. Rural 
roads have been impassable, but farmers who 
have come to the cities have shown a buying 
spirit and are optimistic. Lumber salesmen re- 
port an increased number of sales and inquiries 
but sales are evidently to smaller customers, as 
demands are for kiln dried lumber rather than 
for air dried, indicating that most sales are to 
concerns not equipped with dry kilns. While 
there has been some hesitancy on the part of 
prospective buyers, the lateness in the arrival of 
warm weather has had most to do with this, say 
the lumbermen. 

The basis for assessments this year in this 
part of Wisconsin will be as follows per thou- 
sand feet of lumber stacked in yards: 


Hardwood— Pine— 

No. 1 & btr...$50.00 | : re 40.00 
NO: 2 céscacax See Se ae 18.00 
ae ee eee 8.00 Lath— 

Hemlock— No. 1 4-foot... 6.00 
No. 1&2... 82200 No. 2 4-foot... 4.00 
TIN ES ie 6 cen 10.00 No. 3 4-foot... 1.75 
oO ees 5.00 SSINEN: 6466s 2.00 

Spruce— bd so 

7 . ° 99 § sles— 

ie No. 3 & btr... 22.00 MOND 555.0200 62 5.00 

Ties— standard ..... 2.50 
Cull cedar.... -20 Sound butt.... 1.50 
Standard hemlock Logs— 

andtamarack  .40 ‘ Pine $15@30 
Hardwood ....  .50 alla wins 
NS oe hie 115 eed ac oor 


Hardwood, wood 

H re ee ee o 
ardwood, No. 2. 10 
: and up .... 50 Select hardwood, 

TIC PIGS: ..066 6 15 10 in. and up. 35 
F. H. Himes Lumber Co.’s sawmill at Cran- 

don, Wis., started operations this week and will 

have a run of three to four months. 


Standard cedar 
ties, 8-inch 


Output of Better Cars Increasing 


Detroit, Micu., April 19.—An increasingly 
favorable outlook for purchases of hardwoods 
is indicated by the upward revisions in produc- 
tion schedules by makers of cars in the higher 
price ranges. The most outstanding instance 
is at the Cadillac plant, where an advance in 
output has been made for the fourth time since 
July of last year, with the result that increases 
now total 58 percent of the company’s produc- 
tion as originally planned. In the face of the 
largest production month in its history, March, 
which surpassed the best previous month by 8 
percent in number of cars turned out, the Hupp 
plant is carrying over into April production 
schedules unfilled orders for more than $1,300,- 
000 worth of cars. Buick production totals 182,- 
923, with indications that this company will 
exceed its best previous year by 15 to 20 per- 
cent. Factory inventory of finished cars is less 
than one day’s production at the Chrysler plant, 
with production schedules in full force. Practi- 
cally all the automobile and body plants in the 
Detroit territory are adhering to consistently 
good schedules. 

The wholesale market in softwoods is showing 
a little additional strength. Transit cars are 
moving somewhat more freely. The building 
construction program in the Detroit territory 
is increasing with an apparent turn toward bet- 
ter weather. 

Addition of a department which will give spe- 
cial attention to wholesale trade and an ex- 
panded service to builders is announced by 
Charles D. Lesher. 

The New Buffalo Lumber Co., of New Buf- 
falo, Mich., has been reorganized with a capital 
of $50,000. A number of new sheds will be built 
immediately. 


Bookings Increase; Dry Stocks Scarce 


LOUISVILLE, Ky., April 19.— Hardwood de- 
mand continues very fair, with shipments active. 
Drv stocks are considerably reduced. Poplar is 
in better demand, with prices steady, except 
that B common, which was down to $24.50, is 
now quoted up to $26. Some houses have sold 
a lot of oak to flooring factories, and planers, 
and do not have much oak to offer. Walnut 
continues in fair to good demand, thick ash, 
elm and maple are moving, and there is scat- 
tered demand for thin ash, cottonwood, chest- 
nut etc. Gum is moving nicely, prices being 
steady. It is reported that some of the southern 
mills which were down account of water, have 
been able to resume operation. Kiln drying is 
very active, due to the wet weather in the South 
and the fact that there is not much bone dry, 
air seasoned lumber available at mills. As a 
whole the hardwood market is in very fair shape. 
Inquiries continue fair, with bookings much 
better than they were earlier in the year. 

Prices on inch hardwoods, f. o. b. Louisville: 
Poplar, FAS, $100; saps and selects, $70; com- 
mon, $50, No. 2, $25. Walnut, FAS, $215; se- 
leets, $150; No. 1 common, $100; No. 2, $45. 
Ash, FAS, $90; No. 1 common, $55. Chestnut, 
$105 and $57. Quartered red gum, FAS, $105; 
common, $65; plain red, $105 and $60; quar- 
tered sap, $60 and $46; plain sap, $55 and $40. 
Southern quartered white oak, FAS, $130; 
common, $75; quartered red, $115 and $68; 
plain white, $87 and $61; plain red, $83 and 
$59. Kentucky and Indiana oak carries 4 
premium over southern. 

Colgan Norman, of E. B. Norman & Co., re- 
ported that that company was still having its 
trouble in logging at the St. Landry (La.) 
mills, on account of rain and high water. 

The Mengel Co., Louisville, has recently been 
able to resume operations at the Rayville (La.) 
mill, which has been down for some weeks ac- 
count of high water, which flooded the mill. 

Preston Joyes, of the W. P. Brown & Sons 
Lumber Co., remarked that the company’s hard- 
wood stocks are abnormally low, due in part to 


For Current Market Prices on Hardwoods See Pages 95 and 96 
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Many Producing and Consuming Centers 


the fact that it has been pushing pine produc- 
tion the last few months, and not cutting as 
heavily in hardwoods. 

The Norman Lumber Co., Louisville, has com- 
pleted its new dry kilns, and now has them in 
operation. There is a large demand for kiln 
space, on account of the wet weather and slow 
drying of hardwoods on sticks in the South. 

Charles D. Gates, of the Turner Day & Wood- 
worth Handle Co., which has a good deal of for- 
eign business, has been named as one of the 
delegates of the Louisville Board of Trade to 
the National Foreign Trade Council meeting, 
at Charleston, 8. C., on April 28 to 30. C. C. 
Mengel, of the Mengel Co., was also delegated. 


More Orders Being Placed 


CINCINNATI, Onto, April 20.—Some improve- 
ment is reported in the hardwood market. Sea- 
sonable weather has resulted in placement of 
more orders. Dealers would not be surprised 
if a rush of orders developed and the market 
became excessively active for some time. There 
has been much delayed buying, and dry stocks 
are comparatively scarce. Hardwood flooring 
manufacturers have been making inquiries and 
the furniture trade is buying conservatively. 
Prices have been fairly steady, though subject 
to adjustment on individual orders. For the 
most part Appalachian woods have held their 
own very well. 

Pine demand is picking up, and a firmer tone 
has resulted. 

The Cincinnati Lumbermen’s Golf Associa- 
tion opened its season with an afternoon of 
play at the Western Hills Country Club today. 
More than thirty players came out. The day 
was clear but cold. After the 18 holes were 
played, members had dinner at the clubhouse, 
following which there was a short business 
session, with President H. M. Spielman in the 
chair. 

Planting of memorial trees along the Dixie 
Highway by the Cincinnati Lumbermen’s Club 
has been completed. More than a thousand 
trees were set out. The avenue they form is 
a memorial to soldiers and sailors who lost 
their lives in the World War. Suitable tablets 
are to be placed on the trecs. 





Notes from Baltimore Market 

BauLtImMoreE, Mp., April 19.—W. L. Jack, of 
the Acme Lumber & Manufacturing Co., of 
Weston, W. Va., was in Baltimore last week and 
called on some of the hardwood men here. He 
reported business to be in satisfactory shape 
and said his company was getting a fair num- 
ber of orders. 

George B. Jobson, of the Gauley River Lum- 
ber Corporation, hardwood distributer, went this 
week on a trip to mills in some of the southern 
States to inquire into the condition of stocks. 

The Weyerhaeuser Timber Co. reports that 
satisfactory progress is being made in the con- 
struction of the necessary facilities for the big 
depot at Portsmouth, R. I., and that it will be 
in shape to receive stocks about July 1. 

George F. M. Hauck, president T. J. Shryock 
& Co. (Ine.), wholesalers, last Saturday sub- 
mitted to a surgical operation. The operation 
is reported to have been very successful. 


Trade Sluggish But Prices Firm 

Macon, Ga., April 19.—Hardwood trade con- 
tinued stagnant, with mill operations curtailed 
due to shortage of logs, for mill owners appear 
certain that demand will pick up. A limited 
amount of buying has been done for the East 
and for Florida. Contracts were for imme- 
diate delivery. No material changes were noted 
m prices, producers standing pat on previous 
quotations, though buyers from the East con- 
tinued their efforts to hammer down prices, of 
red and sap gum and oak especially. Export 
business continues good and there are many 
unfilled orders. Demand for trim is active, 
mills having orders that will keep their trim 
departments busy for several weeks. 


Quotations Show Wide Spread 

BurraLo, N. Y., April 20.—The hardwood 
trade does not improve, and prices are still 
sagging in most woods. Practically everything 
on the list, the dealers say, is quiet to weak. 
Certain sizes and grades of maple, white ash 
and red oak have been marked down since last 
report. The mania to cut prices is not only 
local, but extends all over the country. Ask for 
hardwood lumber from West Virginia, Arkansas 
or the Gulf and surprising differences in the 
price quotations will be received. Some of this 
spread is on account of the actual variation in 
quality, but it is often because of overstock. 

Solid fields of ice are still blocking navigation 
at this port and at Lake Superior ports, where 
ice is said to be very heavy. Vesselmen say 
that sailing will not start before May 1, and 
perhaps later unless some warm weather arrives. 

A. J. Elias, president G. Elias & Bro., ad- 
dressed the members of the Buffalo Lumber 
Dealers’ Association at last week’s meeting, his 
subject being airplanes, which are an important 
item of manufacture with his company. At 
this week’s meeting the speaker will be Harry 




















A typical scene in the beech woods near Doug 
las, Mich., showing their wild, natural beauty 





J. Mareh, the city engineer, who will talk on 
city planning. 

At last week’s meeting of the Buffalo Lum- 
ber Exchange an address on the schools of the 
city was made by Dr. Ernest C. Hartwell, super 
intendent of education. 

The Beaver Products’ Co., manufacturer of 
materials for walls and roofs, is broadcasting 
musical programs from Station WMAK, Buf- 
falo, each Monday evening at 10 o’clock, eastern 
standard time. Leaflets with this week’s pro 
gram were issued to a large number of dealers 
and bore the imprint of the latter. The pro- 
gram this week included popular numbers by 
the Beaver orchestra and solos by the Beaver 
banjoist, tenor, pianist and baritone. 

The L. N. Whissel Lumber Corporation has 
started construction of a large new warehouse 
at its yard on Cambridge Avenue. It will be 
used for handling the distribution of Bruce 
flooring. 

The office of Graves, Manbert & George has 
been moved to the second floor of tle office 


of the Lexington Lumber Co., 27 La Salle 
Avenue. 

Permits were granted last week for new 
buildings at the lumber yards of the Harris 
Lumber Co., 221 Elk Street, and the Tifft Lum- 
ber & Mill Corporation, 723 Tifft Street. 

K. C. Evarts, seeretary Buffalo Lumber Deal- 
ers’ Association, spent part of last week visit- 
ing friends in Cleveland. 

Jacob F. Hirschmiller, of Palburn (Ince.), 
returned last week from a vacation in Bermuda. 


Southern Oak Selling Well 


WarREN, ARK., April 19.—Demand for hard- 
woods continues only fair, but is of sufficient 
volume to maintain prices on the levels reached 
thirty days ago. Practically all items of oak 
and gum are moving at buyers’ prices, as this 
is a buyers’ market. Common items of oak are 
probably in strongest demand, no doubt due to 
oak flooring manufacturers being in the market. 
Gum and oak trim are moving readily at good 
prices. Oak car stock is in demand, and good 
quantities are moving. Demand for hickory 
logs and products is good. Production is under 
normal, one of the large producers in this section 
having shut down for repairs. Shipments are 
on a parity with new business. Labor is good. 








Milder Weather Stimulates Trade 


Bay City, Micu., April 20.—Mild weather 
last week has given added impetus to lumber 
consuming trades. Retail yards are very busy 
making deliveries on contracts, and interior 
finish manufacturers have increased production 
considerably. There has been an improvement 
in demand for hardwood flooring, and manu- 
facturers report a very large inquiry for their 
product. Several contracts for rough maple 
flooring stock have been placed recently, so 
that an active demand is expected from this 
source, 

All reports from the automobile industry indi- 
cate an improvement in sales of cars. Several 
plants have increased production sinee April 
1, and the Chevrolet Motor Co., of Flint, has 
« manufacturing schedule of 78,000 cars dur- 
ing April. 


Trade Fair; Output Low 


ATLANTA, GaA., April 19.—Despite better 
weather, hardwood production is held down by 
the saturated condition of the woods. Georgia 
production is around 70 to 75 percent normal, 
elsewhere in the Southeast, about 80 to 85 per- 
cent. Smaller mills remain idle, and all larger 
mills are heavily curtailed, with log supphes 
probably the shortest they have been this year. 
Shipments are well in excess of cut, particularly 
at Georgia mills. 

Sales are not overly active, but automobile 
and implement makers are buying thicker white 
ash, and maple, elm and hickory, for current 
requirements. The inquiry from them is very 
heavy. Prices are firm, f. 0. b. Atlanta: 

8/4 10/&12/4 16/4 
White ash, FAS..$110@112 $123@125 $150@155 
No.1 com. and 


| ee Te - 98 100 95 97 
No. 2 ¢CoOMm...:.. 40 43 44 46 50 52 
Maple, FAS ...... 90 92 98 100 114 116 
No. 1 com...... 70 72 80 82 85 87 
No. 2 COM... <.4 45 7 48 50 52 54 


Southeast yard inquiry is good, and there is 
quite a volume of business. East and middle 
West orders are not yet coming in, except a 
few for delivery later. Southeast millwork de- 
mand is improving. Southeastern industrial 
sales are fair and improving, and some business 
is coming from the North. 

Furniture demand seems a little better, -and 
inquiry is much improved. Orders are largely 
for current needs and quick delivery. Common 
retains the lead, but FAS sales are increasing. 
Mills have little dry stock and stocks of Nos. 1 

(Concluded on page 71) 
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Lumber Pick-ups Here and There A 


Campaign to Promote Fir Begins 


SEATTLE, WasuH., April 17.—The lumber in- 
dustry has a new merchandising force working 
for a better consideration of wood in the trade 
extension campaign for Douglas fir, which is 
directed by the West Coast Lumber Trade Ex- 
tension Bureau, White-Henry-Stuart Building, 
of this city. The advertising campaign is just 
beginning in national consumer and trade pub- 
lications and is already attracting comment. 
It is planned not only to reach the general con- 
sumer but in addition to present the story of 
Douglas fir to the architect, the industrial buyer, 
the farmer, the business 
man and the builder. In 
size and scope this will 
be one of the major 
trade extension cam- 
paigns of the country. 
It is supported by lum- 
ber manufacturers, log- 





HENRY SCHOTT, 
Seattle, Wash. ; 
Manager Trade 

Extension Bureau 





ging operators and tim- 
ber owners of the Pa- 
cific Northwest. 

The merits of Doug- 
las fir and the story of 
the industry will be told 
from every angle dur- 
ing the progress of this 
campaign. The advertising will not only stress 
the advantages of Douglas fir for its multi- 
plicity of construction and industrial uses, but 
will also give both dealers and users a new con- 
ception of the industry and of the supply. 

Henry Schott, manager of the West Coast 
Lumber Trade Extension Bureau, states: 








It is not commonly realized that the Douglas fir 
industry has placed itself on a basis of supplying 
America permanently with lumber. Manufacturing 
economies, new methods of logging and milling, of 
drying and grading the product have been per- 
fected. Entire new cities and new harbors have 
been created, great docks built, fleets of vessels as 
sembled in order that the West Coast may effi 
ciently supply America’s lumber needs. 


But that is not all—a greater and more impor- 
tant factor commands the attention of every buyer 
and user of lumber. It is the fact that Douglas fir 
and other West Coast woods represent a lumber 
supply for all time to come. ‘This is established 
not only by the vastness of the timber stands in 
the Douglas fir region but also because Douglas fir 
takes care of its reproduction so abundantly and 
completely restores cutover land to mature tree 
bearing. Climatic conditions, fertility of soil and 
abundant moisture all combine to make possible a 
maximum reproduction in quantity and quality of 
timber in a minimum time. 

Conservative estimates base the life of the pres- 
ent forests at from sixty to 100 years at the 
present rate of cutting, yet lumbermen believe that 
with present day fire protection and conservation 
methods, combined with natural reforestation, a 
new merchantable supply is here for all time. 
Proof of this rests in the fact that on the limited 
cutover areas that exist today over 3,000,000,000 
feet of new timber is growing every year. Ap- 
proximately a dozen seedlings spring up for every 
mature tree that is harvested. There are young 
forests in the Pacific Northwest today with trees 
averaging seventy-five feet in height. 

There is to be much information along edu- 
cational lines throughout the entire campaign. 
The nature and qualities of Douglas fir with its 
varied construction uses will naturally be 
stressed. A wide range of publications is being 
used from the great general magazines with a 
total circulation of 3,996,251 down to technical 
and trade publications reaching all possible out- 
lets of the lumber industry. Farm papers to- 
taling 3,576,501 circulation will be extensively 
used as will magazines for home lovers. 


In addition to this complete magazine and 


business paper campaign there will be a com- 
plete line of dealer sales-helps and organized 
plans for local home building campaigns. There 
will also be a plan to develop new business in 
millwork products. ‘Trade extension activities 
have been organized to embrace every legiti- 
mate form of trade promotion to stimulate the 
use of wood and particularly these West Coast 
woods which are constantly commanding greater 
attention throughout the building world. Field 
men will work with city and State retailers’ or- 
ganizations, calling upon architects, engineers, 
railroads and large industrial users of lumber. 

Directors of the bureau are: George 8S. Long, 
manager of the Weyerhaeuser Timber Co., Ta- 
coma; J. D. Tennant, vice president of the 
Long-Bell Lumber Co., Longview; Ralph H. 
Burnside, president of the Willapa Lumber Co., 
Portland; C. D. Johnson, of the Pacific Spruce 
Corporation, Toledo, Ore.; Everett G. Griggs, 
of the St. Paul & Tacoma Lumber Co., Seattle; 
Myron C. Woodward, of the Silver Falls Lum- 
ber Co., Silverton, Ore., and R. W. Vinnedge, 
of the Wheeler, Osgood Co., Tacoma. 


Fir Veneer Panels for Home Use 


KVERETT, WASH., April 17.—During the last 
week the Grand Leader, which is the largest 
department store in this city, has displayed in 
one of its windows a large group of fir veneer 
panels of different sizes for household purposes. 
Some of these have screw-eyes in the end so they 
may be hung up; some of them are 3-ply and 
some 5-ply. The heavier ones are intended to be 
used for dough boards, bread boards, cake 
boards and for purposes of that kind. The larger 
sheets of 3-ply thickness may be used for orna- 
mental shelves and a thousand-and-one places 
around the home. The second grades are used 
for ceiling up an attic chamber or basement 
room. They are also used for enclosing porches 
and for building any kind of cabinets, including 
radio cabinets. Another use that has come into 
a great deal of favor recently is as a mounting 
for colored photographs. Some of the stores are 
teaching customers how to make up these beau- 
tiful pictures. The photograph is tinted and 
a piece of 3-ply veneer is cut out in an attractive 
shape, giving plenty of margin as a frame, the 
photograph being then glued to the veneer 
and varnished. Wax is used in bringing up the 
corners and changing the shape of the face of 
the panel. The whole thing is then colored in 
harmony with the photograph. 

An inquiry among the sales people in the 
department store developed that a large quan- 
tity of these small panels has been sold as 
result of the window display. 
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Discuss Trade Subjects 


LEWISTON, IpaHo, April 17.—Probably the 
first meeting of importance dealing with the 
lumber industry ever held here was that recently 
attended by men associated with the industry 
in northern Idaho and eastern Washington. A 
banquet followed a business session when sub- 
jects dealing with the trade were discussed. 
L. G. Kjosness, of the Madison Lumber Co., 
Lewiston, presided. Addresses were made by 
C. D. Hudson, Spokane, Wash., manager of the 
Lumber & Manufacturing Co., on ‘‘Salesman- 
ship;’’ Herbert Eschelman, credit manager of 
the retail department of the Potlatch Lumber 
Co., Spokane, on ‘‘Credits,’’ and Ray Brewn, 
Spokane, traffic manager of the Western Retail 
Lumbermen’s Association. 


New Railroad to Tap Pine Timber 


PoRTLAND, OrE., April 17.—Contract for the 
construction of 41 miles of railroad up the Oro- 
fino River in Idaho from Orofino to the center 
of the Clearwater timber district has been 
awarded to Twohy Bros., of Portland, for a 
figure in excess of $3,500,000. The stretch will 
connect with the Stites branch of the Northern 
Pacific, which in turn connects with the Camas 
Prairie railroad. It is said that the new line 
will tap the largest body of white pine timber 
in the United States. The Clearwater Timber 
Co., a Weyerhaeuser operation, owns or con- 
trols 200,000 acres of this timber which it ex- 
pects to start cutting next year. 


Reviews Progress of New Railroad 


PORTLAND, ORE., April 17.—In a talk before 
the Hoo-Hoo Club of Portland, recently, J. H. 
Mulchay, assistant freight traffic manager of 
the Southern Pacific Railway Co., made the first 
statement from a railroad official concerning the 
progress and importance of the new Natron- 
Klamath Falls line which will be ready for op- 
eration about Aug. 15. 

The new line will shorten the distance be- 
tween San Francisco and Portland approxi- 
mately twenty-three miles, and the maximum 
grade over the new line will be 1.8 percent as 
compared with 3.3 percent over the present 
main line. The distance from Portland to 
Klamath Falls will be shortened from 508 miles 
to 318 miles, making a saving of 190 miles. 
When completed the new line will represent an 
investment of $36,500,000. 

Mr. Mulchay quoted figures showing the ex- 
tensive timber cut in the Klamath Falls district 
and pointed out how the lumber companies 
would be benefited by the new line. He was 





Display of fir veneer panels in show window of Grand Leader department store at Everett, Wash. 
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ng the West Coast Mills and Markets 


also quite optimistic as to the advantages to 
come to Portland and western Oregon following 
the opening of the Natron line. He called at- 
tention to the large bodies of fir, spruce, hem- 
lock, alder, maple and other woods in western 
Oregon, which would become available to Salem, 
Eugene and Portland, and thought that this 
would create an ideal situation not only for the 
development of sash, door and interior wood- 
working industries, but for plants at which 
stock could be prepared and shipped to large 
eastern markets for final manufacture. 


Make Changes in Officers 


Dorris, CauiF., April 17.—Several changes in 
department heads of the Associated Lumber & 
Box Co., of this city, have been announced to 
take care of increased production this season. 
Fred Jasmann, formerly with the Fruit Grow- 
ers’ Supply Co., has been engaged as resident 
manager and K. M. Hagel, formerly with the 
Lassen Lumber & Box Co., Susanville, Calif, is 
the new office manager. 

The box factory has been completely over- 
hauled and put into condition to manufacture 
60,000 feet of box shook in an 8-hour shift. The 
planing mill has been rearranged so that it can 
be used as an auxiliary to the box factory and 
can turn out 250,000 feet of box shook a month 
in addition to the regular upper grade lumber 
shipments. The yard has been improved by the 
rearrangement of tracks. 

The new sawmill of the Kesterson Lumber 


Large Shipment of Squares for Export 


PorTLAND, OrE., April 17.—From the mill of 
C. H. Wheeler, Cochran, Ore., was recently 
shipped what is thought to be the largest load 
of export timbers ever shipped from one mill. 
This train of forty-eight cars of Japanese 
squares was hauled to Portland, and according 
to H. R. Peterson, sales manager, contained 
1,169,380 feet of lumber ranging from 12x12 
to 24x24, from 24 to 40 feet long. In spite of 
the large footage there were only 1,608 pieces. 
The entire load was a merchantable grade of 
old growth yellow fir for shipment to Yokohama, 
Japan, on the Hakushika Maru. 


Old growth yellow fir from the Cochran dis- 
trict, while necessitating a rail haul of fifty- 
seven miles to tidewater docks in Portland, is 
much sought by the Japanese buyers on account 
of the heavy percentage of clears it produces 
and its softness of texture which greatly facili- 
tates the remanufacturing into small sizes used 
in Japanese residential construction. 


Because Japanese squares take random sizes, 
ineluding large and long pieces, that class of 
cutting is attractive to the mills having suitable 
timber. Conveniently arranged docks at Port- 
land make it practical for mills located a con- 
siderable distance from tidewater to enter into 
coastwise and export trade, and the desirability 
of that class of business is causing a growing 
volume of the cut of the mills of the Northwest 
to be disposed of through those channels. This 
is shown in the case of the C. H. Wheeler mill 





applied to the cities of the Pacific coast, it will 
probably be extended in time to other parts of 
the United States. 

At Santa Barbara Mr. Bevan appeared be- 
fore the city council, along with local lumber- 
men, to remonstrate against the extension of 
the fire limits in such a manner as to cover the 
entire city practically and to create an obstacle 
for wood shingles and other forest products. 
Further consideration of the ordinance was set 
over for a future meeting of the council. 


New Course in Plywood Manufacture 


SEATTLE, WAsuH., April 17.—A forest exten- 
sion course of interest to plywood manufac- 
turers throughout the Pacific Northwest was 
begun Thursday morning at the college of For- 
estry, University of Washington, under the di- 
rection of Bror L. Grondahl. The course is 
receiving the active support of Melvin W. Cass- 
more, of the Northwest Plywood Association; 
who has enrolled practical men from various 
plywood plants to take part in the studies. 

The studies begin with the log and follow 
it through all the processes of manufacture 
from the raw material to the finished product in 
the shape of veneer panels, for which the woods 
of the Pacific Northwest have become noted. 
The panels are then cut into smaller sizes, and 
practical tests made to adapt the improved 
processes thus found to practical manufacture. 

Prof. Grondahl, who in addition to his posi- 
tion in the college of forestry is consulting engi- 











Trainload of forty-eight cars Japanese squares shipped from mill of C, H. Wheeler, Cochran, Ore., to Portland, to be loaded on steamer for Japan 


Co., spened last week and the first day’s cut 
was 50,000 feet. This mill is now running one 
10-hour shift and cutting 70,000 feet a day. 
This new plant under the management of Irving 
Kesterson is thoroughly modern, the mill being 
electrically driven. 


Takes Over Two Yards 


WoopLAND, Cauir., April 17.—The Woodland 
Lumber Co., E. T. Robie, president, has taken 
over the yards of the West Valley Lumber Co. 
at this place and Dixon. J. F. Holmes is local 
manager, and W. E. Seavy assistant. 


Discuss Forest Fire Prevention 


SEATTLE, WASH., April 17.—At the luncheon 
of the members’ council of the Seattle Chamber 
of Commerce last Friday special attention was 
given to the subject of forest fire prevention. 
Among the features was a leaflet, which was 
distributed with the compliments of the Union 
Pacific System, urging that everyone ‘‘ Help 
Uncle Sam Prevent Forest Fires.’’ It set forth 
twenty salient paragraphs, headed ‘‘Sparks— 
Flashes.’? Among them were: 

The man who puts out the last spark generally 
acquires the reputation of being a good woodsman. 

People who live in wooden houses shouldn’t 
throw cigarettes by the roadside. 

Every time you throw a cigarette out of the car, 
Say to yourself “Here goes another forest fire’’— 
and don’t do it. 

Don’t start anything you 
fires, for instance. 

Spark: A compound essence of fire fury, com- 
Pressed into the smallest possible space; usually 
found in cigarette stubs, matches and neglected 
camp fires. 


The trees of tomorrow are the seedlings of today. 


can’t finish—forest 


which is now selling a large percentage of its 
output for shipment by water over Portland 
docks. 


Confer on Coast Building Code 

SEATTLE, WASH., April 17.—During an 
absence of ten days in California, Arthur 
Bevan, manager Seattle office of the Red Cedar 
Shingle Bureau, was one of the speakers at the 
regular Saturday luncheon of the Stockton Lum- 
bermen’s Club. The meeting was held to discuss 
the proposed uniform building code for Pacific 
coast cities, which is being drawn up at the in- 
stance of the Pacific Coast Building Officials 
Conference. A similar meeting was held in 
San Francisco Monday under the auspices of 
the California State Development Association. 
It was attended by representatives of the build- 
ing supply and material men. The object was 
to devise ways and means of assisting the con- 
ference not only in drawing up a uniform code 
but in securing its passage by the varoius city 
councils of the Coast. 

The code, when completed, will prescribe fun 
damentals and minimums on construction, and 
will reserve a great deal of freedom with 
respect to local conditions. The intent is to 
secure uniformity in fundamentals. The tend- 
ency would be to eliminate building code fads 
and fancies, the whole effort being along the 
lines of standardization as suggested by the 
Department of Commerce under Secretary Her- 
bert Hoover. A. C. Horner, building inspector 
of Stockton, Calif., who has direct charge of 
the work of formulating the code, is cooperating 
with dealers in material, with the object of se- 
curing the best information; and it is thought 
the code will be the most constructive effort of 
that kind yet attempted. The belief is ex- 
pressed that if the code can be successfully 


neer of the plywood association, believes the 
extension course, through the aid of the prac- 
tical men in the mills, will develop many new 
aspects of manufacture and will be a source of 
great value to the industry. 

The classes will meet every Thursday morn- 
ing. 

Sea eaaeaaaaae 


New Mill Cutting Export Ties 


VANCOUVER, WaSH., April 17.—The new mill 
of the Du Bois-Matlack Lumber Co., located 
on port property below the Standifer Shipyards, 
is running with a crew of thirty men. It has 
started cutting on an order of 1,500,000 feet of 
ties for export, with a daily output of about 
50,000 feet. The ties will be barged to St. 
Helens, Ore., for treatment prior to shipment. 


(RR REAAAOBEAS: 


Experiment in Sustained Production 


CoTTaGE GRovE, OrE., April 17.—According 
to The Sentinel, a contract whereby a local 
sawmill agrees to cut 350,000,000 feet of Fed- 
eral timber in ten years is the Government’s 
first experiment in sustained production for the 
national forest. This ten-year cut will be from 
the first of ten units, one of which is to be put 
on the market each decade; and it is expected 
that at the end of one hundred years, when the 
last of the ten units will have been cut out, the 
new-growth timber on the first unit will be ready 
for the fallers. 

In conjunction with this contract Anderson & 
Middleton are doubling their present yearly 
cut of 20,000,000 feet. There are thirty saw- 
mills in this district, employing more than a 
thousand men, with a payroll exceeding $1,250,- 
000 a year. A new mill under construction 
here will have a capacity of 100,000 feet in 
eight hours. Logging railroads are being built 
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to tap timber stands to the west and south. 
The payroll of the industry will be largely in- 
creased this year, and probably will be doubled 
in two years. 

The importance of Cottage Grove to the lum- 
ber industry appears in the fact that out of 
84,000,000,000 feet of standing timber in Lane 
County a total of 34,000,000,000 feet is tribu- 
tary to this place. 


ag @@a@agaaaaan 


Sees Need for Economic Survey 


SearrLe, WasuH., April 17—Edwin Selvin, 
editor and publisher of Business Chronicle, 
prints as his leader this week an article en- 
titled ‘‘Lumber Industry Urgently Needs an 
Economic Survey.’’ It is surprising, he de- 
clares, how little interest is being shown by the 
people of the Pacific Northwest, business men 
and bankers particularly, in the lumber trade 
extension movement; surprising because lum- 
ber from the beginning has been the founda- 
tion for the industrial growth of this region, 
and for years will continue to be the keystone 
of the arch supporting the entire economic 
structure. He adds: 

When a single line of industry provides about 65 


Program for Wood Utilization 


WasHIneTon, D. C., April 20.—The National 
Committee on Wood Utilization has announced 
the tentative program which will be followed 
at the meeting of that committee which will be 
held in this city April 28. The agenda includes 
such general subjects as logging, sawmills and 
planing mills, yarding, wood preservation, cen- 
tralization of diversified wood and distribution 
and wood using practices. Following is the out- 
line of the program: 

Logging 

Little Used Species—So called little used species 
are often left in the forests because limited pos- 
sibilities exist for the marketing of products from 
such trees. Aside from the economic loss to the 
logging interests by leaving these species, the re- 
sulting natural second growth is derived from 
seeds of these little used varieties when the moze 
valuable species are cut. A study of the uses and 
market possibilities for little used species might be 
considered with the idea of making it profitable to 
utilize them. 


Utilization of Defective, Crooked and Small Logs 
—Proper utilization methods involving special log- 
ging and sawmill machinery for the cutting of such 
logs would result in a considerable saving in many 
instances where transportation conditions are 
favorable. A further utilization is possible in the 
manufacturing of byproducts. 


Uniform Log Scale—There are several dozen dif- 
ferent log scales in use in various parts of the coun- 
try. Not only has this caused a great deal of con- 
fusion, but the log scales are based on antiquated 
wood utilization methods. These log scales are 
therefore scarcely adequate for present day needs. 
Good wood utilization practices are dependent upon 
an exact knowledge of the quantity and cost of 
the raw material. It may therefore be advisable 
to consider the use of a new log scale which prefer- 
ably might be based on the actual contents of 
the log without deductions for defects. The as- 
sumption is that even defective parts of the tree 
can now in many instances be utilized. 


Sawmills and Planing Mills 


Improved Sawing and Planing Methods—The 
use of the latest improvements in sawmill and 
planing mill machinery and equipment is essential 
to efficient wood utilization. Lumber manufactur- 
ing methods are not uniform throughout the coun- 
try and opinions differ in regard to the most ef- 
ficient speed of operation. Considerable research 
and investigation is desired along these lines. The 
reduction of saw kerf, miscuts and imperfections 
of manufacture should be studied. 

By more extensive developments of small dimen- 
sion stock, box shook, lath, and similar products 
often produced from heretofore not utilized ma- 
terial, the economic results of the operation may 
be improved. End matching of lumber is also an 
important factor in the utilizing of small stock. 
The conversion of sawdust into wood flour is prof- 
itable in many districts. Other mill refuse can 
be converted into charcoal, wood chemicals, pro- 
ducer gas and pulp. (These subjects to be treated 
by special sub-committees.) 


Yarding 


Improved Seasoning and Piling Methods—The 
prosperity of the lumber industry depends on the 


percent of the payroll of such comparatively mea- 
ger industrial development as exists in two States 
so rich in potential wealth—as is the case with 
Washington and Oregon and their lumbering—then 
whatever happens to that particular line of indus- 
try becomes a matter of deep concern to all the 
people of those two States. 

The trouble with the people is that they know 
little or nothing about the economic needs and 
problems of the industry upon whose well-being de- 
pends in large degree the prosperity of their own 
endeavors. The trouble with the, lumbermen is 
that they have made no effective effort to be under- 
stood. They have never been articulate except in 
damning poor market conditions and in protesting 
that “there is no profit in the business any more.” 
Meanwhile, their markets have been slipping away. 

This trade extension movement has possibilities 
of great good, both to the lumber industry itself 
and Pacific Northwest as a whole. Whether these 
possibilities are realized depends upon many things. 
Lumbermen themselves are by no means a unit on 
what to do or how to do it. 

It is a big question, getting right down to eco- 
nomic fundamentals. No mere “advertising cam- 
paign’’ is going to cure the obvious ills of the lum- 
ber industry. 


Business Chronicle believes the best interests 
of all business in the Pacific Northwest require 
a thorough and frank discussion of the eco- 


satisfaction which the consumer derives from the 
use of wood. Seasoned wood must therefore be 
supplied where such stock is desirable. Consider- 
able research work along the lines of seasoning 
and piling of lumber is required. This would also 
entail an investigation of the best methods of pre- 
venting blue stain. 


Wood Preservation 


Wood preservation is a recognized factor in ef- 
ficient wood utilization and the extension of the 
markets for preserved lumber and timber would 
seem to be a question of national importance. The 
principal difficulty standing in the way of general 
use for preserved lumber is one of distribution. 
The committee might study this question and make 
recommendations for steps to be taken to make 
preserved lumber more easily available to the gen- 
eral public. 


Centralization of Diversified Wood 


Using Industries—In view of the fact that only 
a portion of the tree can be used for lumber prod- 
ucts, unused raw material in the lumber industry 
must be utilized by affiliated industries. Efforts 
should therefore be made to centralize and co- 
ordinate such industrial enterprises in sawmill dis- 
tricts where the raw material is available. This 
work requires a detailed survey of the character ‘of 
such raw material, its possible uses, where it is 
available and where manufacturing and marketing 
conditions are most favorable. It also entails a 
study of the best methods of utilization. 

The committee might consider the operation of 
a raw material exchange whereby producers and 
consumers of raw material not utilized by the 
sawmill industry might be brought together. 

The question of better utilization of farm timber 
may also come up in this connection. In some 
parts of the United States the farmers are kept 
busy in the slack season in the manufacturing of 
certain wood products. There are possibilities 
along the lines of semi-manufactured wood prod- 
ucts such as spool stock, handle stock, certain farm 
utensils etc., requiring a minimum of machinery. 


Distribution and Wood Using Practices 


Small Dimension Stock—The tendency in ef- 
ficient sawmill operation is toward the manufac- 
ture of small dimension stock cut to exact dimen- 
sion as needed by the consumers. Considerable 
educational work will be required before the con- 
sumer will realize the economy of these changed 
specifications. It also entails the spreading of 
knowledge of how dimension stock can most effec- 
tively be manufactured by the sawmills. Surveys 
of consuming industries and simplification and 
standardization of specifications for small dimen- 
sion stock might be taken up. 

With particular reference to the small dimension 
stock field, it would seem of importance to have 
the committee compile a directory of the principal 
users of such stock. The inclusion of standard 
specifications may, in many instances, be con- 
sidered. 


Short Lengths—This problem is mainly one af- 
fecting softwoods which are usually manufactured 
in lengths of 8 or 10 feet and up. The manufac- 
turing of shorter lengths is not a manufacturing 
problem, but is exclusively one of distribution and 
marketing. The committee might consider a cam- 


nomic position into which the lumber industry 
has drifted, and has in preparation a series of 
fact studies, publication of which will begin 
in an early issue. 


Change in Yard Ownership 


GusTINE, Cauir., April 17.—Miller & Lux 
have sold their lumber yard at this place to 
John Bancho & Son for $25,000. The purchas- 
ers own the Gustine Hotel, and are largely in- 
terested in real estate. 


Adds to California Retail Yards 


ORANGE, Cauir., April 17.—The Barr Lum- 
ber Co., owner of five retail yards, has bought 
the plant of the Hammond Lumber Co., on 
North Lemon Street, and has installed as man- 
ager Wilson Barr, son of O. H. Barr, president 
of the company. In addition to the plant in 
this city, Barr yards are located at Santa Ana, 
Whittier, Norwalk and Pico. Each one of the 
five yards is operated separate and distinct from 
all the others. Lawrence King, who was mana- 
ger for the Hammond interests in Orange, has 
been transferred to another district. 


Conference 


paign for the extension of the markets for short 
lumber and carry on the necessary research work 
in the consuming field to prove that such stock can 
effectively be used. This also includes the promo- 
tion of the uses of end-matched lumber. 


Odd Lengths and Widths—Softwood lumber is 
usually manufactured of even lengths and widths 
only. Investigation has proved that there is al- 
most as large a use for odd lengths and widths. 
In order to extend the market for these sizes, con- 
siderable research work will be necessary in addi- 
tion to an educational campaign based on the facts 
developed. 

If short lengths, and odd and even lengths could 
be marketed, a saving of at least $150,000,000 a 
year could be effected in the softwood industry 
alone. This saving would also materially benefit 
the consumer who now necessarily must pay for a 
great deal of material which is not utilized. 


Stained Lumber—Blue sap stain does not affect 
the strength properties of wood in any material 
way, according to the Forest Products Laboratory. 
It simply mars its appearance. Based on these 
findings, an improved market for blue stained lum- 
ber should be developed in cases where appearance 
does not count, such as for uses where the lumber is 
to be painted or otherwise covered up, framing for 
general construction purposes etc. The committee 
can unquestionably do effective work along educa- 
tional lines in order to promote the use for stained 
lumber. 


Increased Use of Dry Lumber—The lumber trade 
and the consumers have suffered great losses 
through the use of improperly seasoned wood for 
purposes where seasoned wood should be used. The 
lumber industry has lost important markets and 
the consumers have been put to a great deal of 
expense through repair and replacement of unsea- 
soned wood. The committee might plan to pro- 
mote the uses of seasoned material by showing the 
consumers that the ordering of such stock in cases 
where seasoned material is needed is good economy. 


Promotion of Lumber Standards and Grade 
Marking of Lumber—The committee can effectively 
codéperate with the Central Committee on Lumber 
Standards and other agencies interested in this 
work. The beneficial effects of grade marks to 
the producers, distributers and consumers are ap- 
parent and in the interest of efficient wood utiliza- 
tion, the committee might place this matter on its 
program and work for a further application of the 
grade marking system in the lumber trade. 


Educational Work—In order to promote better 
wood using and utilization practices, the commit- 
tee might issue a series of bulletins and hand- 
books on the uses of wood and wood products. One 
or several publications on wood utilization might 
also be prepared. 

The educational work of the committee will un- 
questionably be of primary importance because the 
committee will be considered as an impartial 
agency solely interested in the promotion of good 
wood using and wood utilization practices. 


DURING THE YEAR 1924-25 the State agricul- 
tural experiment stations conducted projects 
dealing with 5,538 different phases of agricul 
ture, an average of 110 projects a station. 
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Suggest Remedies for New Hampshire Box Situation 


MANCHESTER, N. H., April 19.—New Eng- 
land’s supremacy in the production of box lum- 
ber and the manufacture of wooden boxes was 
asserted by speakers at the spring meeting of 
the New Hampshire Lumbermen’s Association, 
held here last Friday at the Hotel Carpenter 
with nearly two hundred lumbermen, lumber 
users and guests in attendance. But they agreed 
that although the native New England white 
pine is unsurpassed for boxboards, and that 
the New England shook mills and box factories 
are turning out a product second to none, neither 
the lumbermen nor the box manufacturers are 
making a fair margin of profit. 

Problems of the lumbermen and the box 
interests were discussed from different angles 


and various remedies were suggested. Three 
major remedies advocated were these: An in- 
tensive sales promotion campaign, jointly 


financed by lumber producers and box manu- 
facturers, to stimulate the use of wooden con- 
tainers in every instance where wood will give 
better service than a wood-substitute; actual 
and continued curtailment of production of box 
lumber until supply and demand are sufficiently 
balanced to maintain prices on reasonably re- 
munerative levels; shook and box manufacturers 
to refrain from ruinous price cutting and other 
umiwise practices which not only react harm- 
fully upon their own industry but also make 
it impossible for them to pay fair market prices 
for their boxboards. 


Owen Johnson of the Johnson Lumber Co., 
Manchester, president of the association, pre- 
sided. The Maine Lumber Manufacturers’ Asso- 
ciation, headed by H. H. Sturgis of Portland 
as president, was well represented at the New 
Hampshire meeting. President Sturgis issued 
a cordial invitation for his New Hampshire 
friends to attend the spring meeting of the 
Maine organization, to be held April 22, in 
Portland. 

A generally optimistic spirit pervaded the 
open discussion of market conditions and prob- 
lems of the industry, although members called 
upon for an expression of opinion insisted they 
had not been able to make any money on box 
lumber the last few years, due to overproduction 
and the frequent dumping into the market of 
lots of distress lumber. Experience is a good 
teacher and better times are coming, it was 
thought. 

Informal discussions among members brought 
out reports of sales of good, round edge, white 
pine boxboards, inch, delivered by truck to 
Maine and New Hampshire shook mills and box 
factories, at such a low price as $24, and de- 
livered by railroad to points farther South in 
New England at $26 to $27, and even at $25, 
Boston rate of freight. It was declared that 
$28 was the lowest a boxboard producer could 
take for delivery in Boston on the car and break 
even, and that $30 would be a fairer price for 
all concerned. 

It was declared that whereas $15 should be 
added to the cost of his boxboards by the shook 
manufacturer to cover his costs of production 
and distribution, there have been sales of good 
white pine shook delivered on the car at Connec- 
ticut points for as little as $38 to $40. A fairer 
price would be $45, it was pointed out, and 
there are plenty of consumers who would pay 
this figure in preference to using a wood-stub- 
stitute. 

Speaking at the morning session, Lewis 
Wright, lumber buyer for the Heywood-Wake- 
field Co., Gardner, Mass., took for his subject, 
‘Round Edge Hardwood vs. Square Edge in the 
Makeup of Material for Chairs and Furniture.’’ 
He gave a most interesting talk, covering all 
phases of the subject. The chair manufacturers 
Tepresent one of .the principal consumers of 
hardwood lumber, he stated, and at the present 
time efforts are being made to work up the 
waste from the lumber and hardwood logs be- 
fore stock is shipped to the chair factories in 
the form of boards and planks. He explained 
that this gets rid of a lot of low grade lumber 
and means a substantial saving in freight costs. 


It was his opinion that the time has arrived 
when the hardwood logs will be utilized as com- 
pletely as softwood logs. 

Mr. Wright then said, in part: 

Woodworking has not changed as much in the 
methods of handling as has the metal industry, for 
it is only a few years ago that the United States 
Forest Products Laboratory, at Madison, Wis., 
started the demonstration of right principles as 
applied to the working of wood, especially in the 
chair industry. 

I will say that the kind of hardwood best 
adapted for chairs and furniture is yellow birch, 
for I believe it to be the best kind to finish any 
color desired. Next to white ash or red oak I con- 
sider beech to be a good bending wood. For the 
last two years my company has been using hard- 
woods grown in Slavonia, at a slight increase in 
cost and a smaller percent of waste in bending. 

I am a firm believer in New England and New 
York State hardwoods for chairs and furniture 
made in New England, in preference to the south- 
ern hardwoods. In years past we have used stock 
from every State east of the Mississippi River and 
from four States west of the Mississippi River. 

I would like to put this question to some of the 
men present: “What is the Outlook for Native 
Hardwoods in the Future?’ As I travel about 
New England and see the different woodlots that 
once had a good stand of hardwood and now look 
like a plucked chicken, I wonder where our supply 
will come from in years to follow. Not from New 
England, surely, for within a short time the best 
of our hardwood has been used or controlled by 
the Government. Good chestnut and hickory are 
becoming very scarce in New England. 

The mission of my undertaking is to replace ig- 
norance by knowledge and to develop policies and 
methods of management on sound facts and prin- 
ciples, which applies to the working out of lumber 
in any form. A somewhat careful survey leads me 
to think that codperation shown by the members of 
any organization tends to a better feeling in any 


line. Your bulletins show this. We often times 
find good lumber supply poorly sawed and seasoned, 
which shows insufficient knowledge from the start 
or sheer carelessness on the part of the owner or 
operator—and this is a crime. 

Col. A. N. Payne, assistant to the vice presi- 
dent, Boston & Maine Railroad, covered various 
phases of the railroad shipment of lumber and 
then invited a general discussion and questions. 
Many questions were asked and considerable 
time was devoted to discussion of the railroad 
problems of the lumbermen. The speaker de- 
clared that the railroad he represents desires 
to coéperate in every possible and practical way 
base the lumber industry of northern New Eng- 
and. 

M. W. Fleming, eastern secretary of the Na- 
tional Association of Box Manufacturers, with 
headquarters in Boston, Mass., reported on the 
national convention of his organization, held in 
Chicago April 7, 8 and 9. Now is the time to 
begin an intensive trade promotion campaign, he 
urged. The plan proposed was to raise an ade- 
quate fund, to which the box manufacturers 
shall contribute 60 percent and the lumberman 
40 percent. Personal enmities and trade jeal- 
ousies must be pushed aside, he said, and box- 
board producers and box manufacturers must 
get together in loyal support of their associa- 
tions and to promote the common good of all. 

E. T. Dickinson, Keene, N. H., research as- 
sistant at Dartmouth College, gave a very inter- 
esting talk on ‘‘The Growth of White Pine.’’ 
This is preéminently a New England wood and 
its reforestation should be promoted on the mil- 
lions of acres of virtually idle land in this part 
of the country, he urged. This is not only an 
economic necessity, he stated, but it means a 
profitable investment. 





Complete Survey On Timber Tract 


MONTREAL, QuE., April 19.—Four field par- 
ties from the Montreal office of James D. Lacey 
& Co. (Canada, Ltd.) have recently completed 
the field work on 1,400 square miles in the 
lower Ottawa Valley region, northwest of Pem- 
broke for J. R. Booth (Ltd.), of Ottawa. These 
parties, comprising about fifty men, have been 
in the ‘‘ bush’? since the first of January on an 
intensive forest survey which was started in 
August of last year. The field work was dis- 
continued the latter part of November and dur- 
ing December, until the lakes and streams were 
frozen and the cruise lines could be run on snow- 
shoes. The winter has been comparatively mild 
and traveling conditions rather unfavorable 
until March. 

An aerial survey of this area was made last 
summer and a base and type map completed for 
the use of the ground crews in making the tim- 
ber estimates. This work is under the direct 
charge of M. T. Jenkins, manager of the Mon- 
treal office, and the field parties were in charge 
of R. S. Carman, M. J. Commins, R. 8. John- 
son and D. O. McCreath. 


Louisiana Mills Buy More Stumpage 


Kansas City, Mo., April 21.—Purchase of 
68,000,000 feet of virgin southern pine from the 
W. R. Pickering Lumber Co., of Kansas City, 
Mo., by two mills in the Exchange Sawmills 
Sales Co. group, the White-Grandin Lumber Co., 
of Slagle, La., and the Louisiana Saw Mill Co., 
of Glenmora, La., was announced this week by 
R. B. White, president of the Exchange Saw- 
mills organization. This deal was closed 
April 15. 

This timber constitutes the remaining cut of 
the Pickering (La.) mill of the W. R. Pickering 
Lumber Co., which was destroyed by fire late in 
February. It is located in east-central Louisi- 
ana immediately adjoining the holdings of the 
two Exchange Sawmills operations and is of the 
highest quality. The tract covers approximately 
4,000 acres and will add about two years to the 
cut of the purchasing mills. 


Some second growth timber was acquired in 
the transaction and this has been transferred to 
the Powell Lumber Co. of Lake Charles, La. 
The virgin timber, however, has been divided 
between the two mills and logging operations 
already begun. 


Wholesale Commodity Price Index 


CAMBRIDGE, Mass., April 19.—The Harvard 
University committee on economic research an- 
nounces its weekly index of wholesale com- 
modity prices declined to 144.6 for the week 
ended April 14, from 145.2 for the week ended 
April 7. 


(SREB AEBAAE: 


Southern Pine Mill Prices 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., April 22.—Following are 
f.o.b. mill prices, April 10 to 17, of a varying 
number of southern pine mills, being weighted 
averages of reported actual sales at latest avail- 
able dates: 


Sap Flooring Common Boards, S2S 
Edge grain— or S4S 
1x3” B&better....$78.25 1x 8” No. 1...... $36.00 
Flat grain— aia Wee Bisacas 22.08 
1x4” B&better ... 47.47 Ix 8” No. 3 18.53 
1x4” No. 2 com.. 20.65 pi? ae a ee 24.45 
1x6” No. 2 com.. 21.29 Dimension, 2x4”, 16’ 
1x6” No. 8 com.. 18-28 = Wo. 1........0000 $26.16 
Longleaf Timbers, S4S, No. 2............. 22.50 


20’ and Under 
8” and under.....$27.00 


ANNOUNCEMENT has been made by Postmas- 
ter General New that bids will be opened on 
May 10 for furnishing approximately 200,000,- 
000 envelopes of various sizes and grades for the 
use of the several executive departments and 
independent establishments of the Government 
for use during the next fiscal year. It was also 
announced that on April 23 bids will be opened 
for furnishing 140,000,000 envelopes for the use 
of the postal service alone, the contract also to 
run through the fiscal year beginning July 1, 
next. 
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National Production, Shipments and Orders 


WASHINGTON, D. 


C., April 19.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 





























Softwoods: Production Shipments Order 

Week ended: 1926, April 10; 1925, April 4— 926 1925 1926 1925 1926 925 
Sets ere (21s OAR 6156 6056565. 656.50 595004 sobs s 8K asses 65,755,924 76,142,793 72,294,336 75,010,358 68,726,070 74,697,728 
West Coast Lumbermen’s Association. ..........c.ccccceccceccce 114,403,592 101,227,785 120,408,621 124,387,010 113,914,880 117,243,791 
Western Pine Manufacturers’ Association............500eeeeeeee 30,331,000 30,480,000 28,278,000 26,783,000 28,044,000 23,819,000 
California White & Sugar Pine Manufacturers’ Association...... 29,458,000 5,190,000 23,345,000 6,128,000 24,211,000 5,323,000 
California, ReawOOd ABBOCIRTION 6 o6.is 6.5 0:6:6:055. 01086161066. 66 0's0-0-¥ieie.o086 8,078,000 7,055,000 7,543,000 5,793,000 6,342, 5,899,000 
North Carouns Pine: RRGOC OR 6 xo 556.66 .05.0 0 :0'6 560.0 b60ipo.aiee'es'on ve e-e 9,707,953 10,093,472 8,147,571 10,985,616 9,134,100 7,547,389 
Northern Hemlock & Hardwood Manufacturers’ Association..... 3 3,340,000 2,699,0' 2,231,000 2,071, 1,522,000 
Northern Pine Manufacturers’ Association...............2ee0008 8,633,400 10,717,500 8,756,700 8,460,100 7,968, 7,562,000 

Ppte) BOTW GOR IND WORE 6 i656 6\5wie 6 5:0.0-5-0 045005048 099 OoS NESS 269,451,869 244,246,550 271,472,228 259,778,084 260,411,050 243,613,908 
Southern Cypress Manufacturers’ Association................... SF IIOO = a06:060:0: 00 fs | rer BBOOGO kk ceweess 

Fourteen weeks ended above dates— 

Omer PING: DABOCURION 6.65 6.605360 oan sao 6.0000 0So80s 0c pseweree 979,293,642 1,074,577,236 1,006,628,942 1,011,911, 263 1,036,665,542 1,000,009,820 
West Coast Lumbermen’s Association.............c2ecceeecceees 1,379,717,309 1,365,576,891 1,396,098,231 1,389,795,962 1,470,820,925 1,356, 277,545 
Western Pine Manufacturers’ Association...............ceeeeeee 989, 301,891,000 414,744,000 365,180,000 ,283,000 339,492,000 
California White & Sugar Pine Manufacturers’ Association..... 234,498,000 113,682,000 033, 215,995,000 318,174,000 197,883,000 
CATEorTin. BSAWOOR AOI CIR UII a ic ois 56650500 0 0:559:0.0.6 800 baw vee x 114,685,000 111,351,000 101,963,000 96,975,000 114,550,000 99,449,000 
Morth Caroline PiveG: AMROCUUIOI sa vis ooio.6 6.60168 05 0.0. 5:600 808 aia00e's.0s 107,138,653 111,511,907 106,343,356 113,676,261 80,030,731 92,091,201 
Northern Hemlock & Hardwood Manufacturers’ Association.... 35,911,000 48, 767, 000 32,009,000 35,162,000 25,539,000 26,277,000 
Northern Pine Manufacturers’ Association..............eceeeee8 91,313,300 93,575,500 114, 002,400 111,680,800 113,973,000 103,790,000 

Total softwoods, fourteen weekS.............cecceeeeeceeeeee 3,289,546,904 3, 220, 832,534 3,511,821 929 3,340,376,286 3,585,036,198 a 215, 269, 566 
Southern Cypress Manufacturers’ Association................... ae 9d nee saoas 79, '280, ae, Sete reecaes eee lh hee tude 
Hardwoods: 
Northern Hemlock & Hardwood Manufacturers’ Association— 

OREN co ae ee Giied ehebdnnde so Gu8s be RAS cee aagheuTabamney 5,741,000 6,052,000 4,550,000 2,851,000 3,606,000 3,647,000 

RR INE 0k 560s se os wun eras aw onwl.c reese uunaNasGl 85,070,000 90,181,000 58,934,000 51,735,000 54,276,000 41,033,000 
Hardwood Manufacturers’ Institute— 

BONO. 654564465 450505.0555'5. seek Seo ees iw boa caweessebamNn ee (PE oe Si | ee po gS; een 

POTTER WHERE, 00 650ssnessawddnncsoes ase nese HOO NSIAR IESE <r re BOL OIRO 8k kit weewces 269,204,230 nce cecnns 

e e 
Record of Direct Sales of Douglas Fir 

SEATTLE, WASH., April 17.—Direct sales of Douglas fir from April 5 to 10, inclusive: 

—-Sales—— — Prices —————— —Sales Prices 

V. g. flooring- No. Feet No. High Low Spread Drop siding, 6”— No. Feet No. High Low Spread 
ie E cxvasdvn ctererneweres 4 14,000 2 $45.00 $44.00 $ 1.00 No. 2 and better........... 85 461,000 8 $36.00 $32.00 $ 4.00 
ee eres 92 429,000 9 45.00 37.00 8.00 LL ee ee eer en 41 256,000 8 32.50 26.50 6.00 
No. D csccwstveeseswesceeas 39 213,000 8 33.00 28.00 5.00 iii No. 1 S1S 

g. flooring— BORE. ein inales sreblenaeionne 70 400,000 9 18.50 14.50 4.00 
4” Se 2 and better....... 27 171,000 6 30.00 25.00 5.00 ei Shere te pea eCN Ge) Sk Ons anareeanloie ty 18 65,000 7 20.00 16.00 4.00 

MG: BD. ovstidvariesassdscs 13 79,000 5 25.00 19.00 6.00 Dimension—- 

6” No. 2 and better....... 30 79,000 5 37.00 34.00 3.00 SR oS 2 a eS eee 143 424,000 is 18.50 15.00 3.50 
MS B sewsw odds scien wae 19 60,000 6 31.50 27.00 4.50 Bl) salircurecreol tae 133 326,000 8 19.50 16.00 3.50 

Stepping— BO gis cts grecunh winner araeee 82 141,000 “a 20.50 17.00 3.50 
No. 2 and better........... 13 14,000 4 65.00 60.00 5.00 2 | ET ates RE Me A 56 135,000 a 19.50 15.50 4.00 

so DED Be S, GOH hs occewens 35 71,000 10 24.00 17.50 6.50 
BF isttedernnedvaresacads 24 95,000 11 58.00 41.50 16.50 8 eae 11 25,000 4 25.00 19.00 6.00 
Casing and base........... 17 25,000 8 63.00 49.00 14.00 Lath— 

Ceiling, 54x4”— BONG ras sercce ha wute w ketrdicmcuip esis 10 257,000 4 4.50 3.80 70 
No. 2 and better........0% 76 280,000 9 29.00 24.00 5.00 PARIIMOON (Sicurenixisveissesiais d's 530s 2 25,000 1 Se éase. opens 
MO: B sisnckdesessaeseonase 12 38,000 6 23.50 19.50 4.00 ROE aren doen 5 cee 1 13,000 1 | te 

e e « e . 
Maple Flooring Data Oak Flooring Statistics The West Coast Review 
The Maple Flooring Manufacturers’ Asso- The following are statistics for the weeks SEATTLE, WasH., April 17.— For the week 


ciation has issued the following comparative 
statistics for March, 1926 and 1925, based on 
reports of the same twenty mills: 





ended as shown and comparative periods, com- 
piled by the Oak Flooring Manufacturers’ As- 
sociation : 











ended April 10, 111 mills report as follows to 
the West Coast Lumbermen’s Association: 





? Production ...114,403,592 
March, March, —Increase— 1926— Production Shipments Orders ; "402. : 
1926 1925 Feet Pct. | April 10.......... 10,886,000 8,564,000 8,131,000 —— TTBS’ 880 Roual, siilaiaieaas 
Production .. 9,624,000 8,646,000 978,000 11.3 | April 3.......... 10,469,000 10,250,000 9,179,000 | Suinments—— site 
Shipments .. 9,221,000 7,657,000 1,564,000 20.4 | Sept. 28 to April » pments— _ ; 
Orders ...... 9,224,000 5,652,000 3,572,000 63.2 Seen 292,322,000 268,927,000 258,120,000 ater delivery: Feet Feet 
na month— 1925— Domestic Fike wr ecawaeasce as 32,848,062 
Unfilled or- Sept. 29 to April Export eee oS ee ee 20,731,821 _ u 
eer 11,761,000 11,284,000 477,000 4.2 "rm 251,542,000 238,539,000 238,442,000 | 5 , Water (44%)... 1. see eres eeeeee 53,579,883 
Stocks ...... 31,197,000 29,690,000 1,507,000 5.1 The figures for Sept. 28, 1925, to April 10, 1926, | Rail, 2,031 cars} (51%)...........+++5- 60,930,000 
show increases over those for the period Sept. GQOCRE oc. cise icees CO ee rerecceserereececcce 5,898,738 
Average Value 13/16x2l4 Face Clear No. 1 and 29, 1924, to April 11, 1925, as follows: Production, 4 SA AREA 
Factory f.o.b. Michigan and Wisconsin Mills 16 percent; shipments, 13 percent, and orders, 8 MERON CSR DIMOTIES 0/5/5555 Saisie si oscsislecetecers 120,408,621 
— — —Decrease— percent. bard gn moll 
1926 1925 Pct. Pp : f Thick ater delivery: 
Price ........0.. $75.57 $82.03 $6.46 7.9 a iaeeesaacial “oe Week Ended Domestic w+-.+eeesseeee ees 31,639,107 
: SORT eee 35 
The following are percentages of stock sold , , 13” %” 4” fis” sg ROO (46%) 222. i 51,526,142 
March 31, 1926: a setteeeees se 4 : 2 | Ball, 1.908 caret (00%)... 02..00c06000 56,490,000 
Maple-Beech- glia adalat tae 78 16 4 | LOCAL... ese e cece eee ee eee eee ee cere ene 5,898,738 
Birch ne Maple, eal AR RE ep ae ea ‘ : ; ———__— 
aga RRR GALS Renae 27 : Re "EOtAl NOW DUSINCSB: «660000 000ke nese 113,914,880 
Ch? reese. 5) é 109 Unfilled orders— 
ae oe 308 California Redwood Data | pomsieTssse 157,987,889 
All three .....0...-- 33 rr 63 San Francisco, Canir., April 17—The fol- | Rahe6,002 carsh 2.2222 LLLLILLDT 18020004000 
lowing information is summarized from the re- ert abisiss 
port of the California Redwood Association for OURS MUIVAM OO) soix'sccrsisic sialvieorbie wide weicceta 483,125,705 
Hardwood Barometer the week ended April 10: iCar basis is 30,000 feet. 
¥ Redwood — White- 
Mempnis, TENN., April 19.—The Hardwood No. of Percent of wood 
Manufact ’ Institute b ter f ] ill Feet lucti Feet. 7 Me 
anufacturers nstitute arometer or e mills ee production Feet 
- Production .... 14 8,078,000 100 1,257,000 North Carolina Pine 


week ended April 10, one hundred forty-nine 











C 1 > hun Shipments -... 14 7,543,000 92.5 r : 
and one-third units reporting, is as follows: Orders— ‘ . nico : Norroix, Fk Sse ie Tee Hoth Cae 
Percent of Received .... 14 6,342,000 79 1,311,000 | lina Pine Association makes the following 
Normal Actual Ship- On hand .... 13 39,327,000 6,088,000 | analysis of figures from thirty-eight mills for 
oy Feet output output ments Detailed Redwood Distribution for Week the week ended April 10: 
ormal (iden- Shi 
rm Shipments Orders —Percentages of — 
” oak units) ey fey +04 cee eee Northern California* ...... 3,552,000 3,272,000 Production — Ship- 
ani CRORE. 00.00% 21,084,695 80... *s Southern California* ...... 1,311,000 1,071,000 Production— Feet Normal* Actual “a 
et - 21,360,771 81 101.3 Western} SiG hEe OR ERE SKE NA 111,000 20,000 ee eee 11,256,000 vee 
lers—— MONA sc eeersrccesinis rns carte 1,601,000 1,643,000 Coual os 7,563,382 "67 see 
dg sc eeenee 21,089,149 SO 400:0 OB:70 |) Poreign 2626... <sseeen secs 968,000 6,000 | Shipments . 6,370,486 57 84 ay 
m Bend end ines Orderst ...... 7,001,600 62 92 110 
Pe ecee ° 7,543,000 6,342,000 *“Normal” is based on the amount of lumber 


jLumber fabricated at the mills ry ‘eeod in 
construction work included in total orders and 
shipments. 


*Based on mill log scale. 





*North and south of line running through San 
Luis Obispo and Bakersfield. 

7 Washington, Oregon, Nevada and Arizona. 

{All other States and Canada. 





the mills would produce in a normal working day. 

7As compared with last week, there was an in- 
crease in orders of 0.19 percent; though last week 
there were reports from thirty- nine mills. 





14, 1926 


1925 
4,697,728 
7,243,791 
3,819,009 
5,323,000 
5,899,000 
7,547,389 
1,522,000 
7,562,000 


3,613,908 


0,009,820 
6,277,545 
9,492,000 
7,883,000 
9,449,000 
2,091,201 
6,277,000 
3,790,000 





D, 269,566 
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Hardwood Institute’s Stock Report 


MEMPHIS, TENN., April 19——The Hardwood Manufacturers’ Institute has compiled from re- 
ports of 230 units the following data as to stocks April 1: 


Eastern Territory,* 55/4 Units; 





: Total Unfilled Total 
Species— Dry & Green Dry Orders Dry & Green 

WE at sat aire eas 2,835,000 2,075,000 1,503,000 23,771,000 
PASBWOOE occ cece 8,543,000 4,549,000 2,186,000 297,000 
MOEN, ai Sol stor oia' lac a ese 2,516,000 1,178,000 1,022,000 3,999,000 
| See ere ee 1,812,000 710,000 243,000 81,000 
MOL CIGCE bcc ees 84,000 BC | Cee ne eee 25,000 
OT Saar eaa 726,000 563,000 bi ee 
BOTCCTMUE 20k ccs 158,000 53,000 a 
el pieces ei bce alaten'pana 36,000 36,000 100,000 18,000 
OMI Kose oicicrads sie :6ne 586,000 237,000 180,000 8,000 
C2) 0 | aa 30,419,000 13,802,000 C245 000 widawesse 
COtLOB WOO . 2 kscees 197,000 132,000 102,000 18,876,000 
UNO core 5 ua oy eseers 6,819,000 2,584,000 362,000 77,468,000 
MRL ao or 6 6s. sos ere ee be 345,000 252,000 59,000 19,210,000 
BME sac ofviesk. sa) Oigne'e eran 6,938,000 3,993,000 1,125,000 214,459,000 
DEEEREEES |. wtiow wee cmegulane if VesitekewEn “aseweaes 1,275,000 
bard Maple ...6..0. 10,871,000 4,361,000 SST 000 8 82—sdsés lh hw wees 
| Ot i re 951,000 350,000 18,000 1,302,000 
BO eh ashlee aee 4  <oxdecruae Sen oeeee 216,000 
BONGBG oles ae%s, 54-4 be 101,000 32,000 4,000 301,000 
MOGDOHG 2... 0c ccesve 8,000 8,000 2,000 6,938,000 
(MEN ESES IR cae eee rae 64,292,000 35,005,000 12,475,000 182,862,000 
POO aisrcncuatnean eecotemae, ccleauaeeen  as cat atar 1,444,000 
POPSIMMON 2... .0500. 17,000 1070) | eee 29,000 
oo eee 38,740,000 23,231,000 7,974,000 15,612,000 
CRRU RE cc cians sated) ela ete me: taped) vegan 13,000 
Batt IWADIG kkk ca es 5,156,000 2,072,000 1,552,000 3,382,000 
DECRIMOTE ose sicscs 72,000 68,000 30,000 4,506,000 
| rrr 548,000 303,000 174,000 191,000 
ME ncivatancens: eemaewace “xarcatuaiasie) “aie ae aus 1,958,000 
Mixed hardwoods 1,695,000 1,120,000 601,000 7,286,000 
184,465,000 96,763,000 40,029,000 585,527,000 


Southern Territory,* 17424 Units; 


Unfilled 

Dry Orders 
18,662,000 4,795,000 
Pil Ul | Bere rere 
2,554,000 686,000 
59,000 67,000 
BOE . désacacas 
1 Cree eerie 
GME  ccnwaancaer 
12,841,000 10,097,000 
53,665,000 9,764,000 
12,528,000 5,117,000 
118,811,000 67,827,000 
867,000 176,000 
707,000 555,000 
of . ear 
217,000 35,000 
4,229,000 1,729,000 
99,315,000 56,409,000 
625,000 $38,000 
EGU. sweweuwas 
10,572,000 3,212,000 
Re 6s emeciees 
1,730,000 1,366,000 
2,764,000 1,037,000 
REGaeee Sendeseas 
1,715,000 723,000 
5,389,000 4,503,000 
347,808,000 168,936,000 


*Dividing line between “Eastern” and “Southern” territories is a line from Chicago following the 


Chicago & Eastern Illinois to Evansville, Ind., 


thence 


following the 


Orleans, La., all points west of this line being “Southern” territory. 


yUnit equivalents are: 
triple band, 38; circular, 14. 


Single band, 1; with 


resaw 114; double band, 2 


Louisville 


& Nashville to New 


; with two resaws, 


2% ; 





Western Pine Summary 


PORTLAND, OrE., April 17.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended April 10, from 
thirty-nine member mills: 

—Percent Cae 


Ship- 
Production— Carst Feet Cut ments 
NOPMA@L .60% 00% SE ZOG COO  ccccw «sec 
MOTMOE oiccis 6 ewes RA 30 re Pe 
Shipments ...1,065 PA |) anes ae 
Local deliveries. . BOROOU  <acee — sence 
Total shipments.. 28,278,000 5 
Orders— 
Canceled ... 9 MO. ‘swans water 
Booked (car- 
load) ....1,056 EE RE) akeeie wad ove 
ROOES cawuw coke GE <ceenn -g@0 
Total orders. .... 28,044,000 92.46 99.17 
On hand end 
week + «Opeke UG 460,000 cecew saves 
7rCar basis is 26,000 feet. 
Bookings for the week by thirty-six identical 


mills were 74.77 percent of those of previous week, 
showing a decrease of 8,710,000 feet. 

During the week production was 89 percent: 
shipments, 83 percent, and orders 82 percent of 
normal. 

_ Averages for the corresponding weeks of the last 
four years were as follows: Production, 92. per- 
cent; shipments, 80 percent; orders, 85 percent. 

“Normal” base is average for the corresponding 
week of last four years. Production is so seasonal 
that during two winter months actual production 
amounted to enly 53 percent of normal, while dur- 
ing two peak summer months the _ production 
mounted to 114 percent of normal. 





Southern Pine Barometer 


NEw Orueans, La., April 19.—For the week 
ended April 16, Friday, one hundred and 
twenty-eight mills report as follows to the 
Southern Pine Association: 

Percent Percent 


of pro- of ship- 
Cars] Feet duetion ments 
Production ee 67,652,138§ ..... 
Shipments .... 3,529 74,511,306 110.14 
Orders *— 
Received ... 3,113 65,727,882 97.16 88.21 
On hand end 
week ~+ bo SOS 2S4067,756 <6 ec 


tBasis for carload is the February average, 21,- 
114 feet, 

*Orders on hand-showed a decrease of 2% percent, 
or 3,783,424 feet; one hundred and twenty-six 
mills contributed to previous report. 

§$Normal production for these mills was 78,395,- 
91 feet. 

Of 120 mills reporting running time, 4 were shut 
down ; 16 were working overtime ; 64 operated full 
time ; 1 operated two days; 4, three days: 6, four 
days; 9, five days; and 16, five and one-half days. 


California 


California White Pine 


Feet 

Nos. 1 & 2 elr.— 
4/4xa.w. ..... 25,500 
4/4x4 to 10.... 26,000 
ie) rere 1,000 
4/4x13 & wdr. 3,000 
G/4SE We cceee 23,500 
G/48BW.. ce cccs 25,500 

5/4 & 6/4x18 & 

WHGGGE on cies 4,000 
S/4EBW. ccc 38,000 
10/4 & 12/4x 

Cs Serer rr 28,500 

C select— 
S/49B.G. cicnce % 90,000 
kL ee 5,500 
5/4XA.W. .ccee 12,500 
G/ERRW. .cccec 180,000 
5/4 & 6/4x12. 1,500 
8/4xa.w. ..... 23,000 
10/4 & 12/4x 
GE cvaces en 15,000 
D select— 
S/SIELWe weve 55,500 
hy Se 6,000 
5/4xa.w. ....-- 30,500 
G/SER.W. wccae 361,000 
ie) he 46,000 
10/&12/4xa.w. 79,000 
No. 3 clr.— 
iS eee 79,000 
SERB ces 67,000 
Gf4SBW cesses 90,500 
I ee 21,000 
10/&12/4xa.w. 1,000 
Inch shop ...... 56,000 
No. 1 shop— 
Ye > tree 73,500 


i>. > ee 212,000 
SPERBW. -cesca 118,500 


No. 2 shop— 


Ji >t ae 91,000 
Ig > oh Aaa 670,000 
Ie > ty, Se 194,000 
10/&12/4xa.w. 3,000 
No. 3 shop, 5/& 
6/4xa.w. ...450,000 
Miscellaneous. ..150,000 
PONGE fscwsieces 1,500 


Mixed Pines 





No. 1 common— 
12. ee | re 20,500 
> 1 eee me 10,000 
No. 2 common— 
1x8 & 10...... 20,000 
1: 1) er 37,900 
lxa.w. count. .120,000 
5/&6/4x12 .... 20,000 
8/4x8 & 10.... 36,500 


Pine Sales 


San Francisco, Cauir., April 17.—The fol- 
fowing are sales of California pines, April 14 
to 16, as reported by the California White & 
Sugar Pine Manufacturers’ Association: 


Mixed Pines 


No. 3 common— 
wha’ ed « 100,000 


1xa.w. 
ck. 3 ee 9,500 
ipo g i, ie 16,000 
REGS Kes eea%0< 71,000 
1x13 & wdr... 15,000 
{§x8 8 | eee 43,000 
TERED ancceace Gece 
lxa.w. count.. 39,000 
No. 4 common— 
4/44B.W.  cccss 36,000 
iio: * Ae 50,000 
Oo) Aare 96,000 
5/&6/4xa.w. ..175,000 
No. 5 common, 
WHISGS oc ceceas 78,000 


No. 1 dimension, 


1%, xa.w. 12,500 


DOME ccceweunee 12,500 
2xa.w. count.... 99,500 
No. 2&btr., dim., 
2xa.w. count 18,000 
BEIBG. ic ccccaccess Gee 
Siding, B&btr., 
| eee 50,000 
Bevel siding— 
AR Seen 10,000 
aS ne 25,000 
| ae” ee 11,000 
Short, C&btr., 
1%,x6 to 8.... 2,000 
White Fir 
No. 3&btr., com 
Yx4 & 6xa.w. 500 
is Pere 7,000 
>) a. al) Are 18,500 
1x12xa.w. 1,500 
| >i >. eee eee 6,000 
No. 4 com., all 
ee ee 25,000 
Dimen., 2xa.w., 
count 
rr os bind 9,500 
Sy eee 112,500 
No. 2 . 274,500 


Common . 39,000 


Douglas Fir 


| rer 19,000 
Common— 
Je: eee 28,500 
Va >: re 37,500 
Cedar 
CGN a wien caxtecad 6,000 
Box 
Mixed pine ..... 50,000 
Lath 
Mixed pine— 
ING. 3B wictadacs 440,000 
it Ty Spe ee 52,000 


White fir 80,000 





National Analysis 


WASHINGTON, D. C., April 19.—The National 
Lumber Manufacturers’ Association has issued 
the following analysis for the period ended 
April 10, orders and shipments being shown 
as percentages of production: 


During During 14 
Week Ended Wks. Ended 
April 10 April 10 


No. of Ship- Or- Ship- Or- 








ASSOCIATIONS— mills mentsders ments ders 
Southern Pine ...... 126 110 105 “ 
A SO eee 111 105 100 101 107 
Western Pine ....... 39 93 92 120 122 
California Pines*..... 25 79 82 145 136 
California Redwood... 14 93 7 89 100 
North Carolina Pine... 43 84 94 99 75 
N. Hemlock & Hdwd.. 19 68 33 &8 69 
Northern Pine ...... 9 101 92 125 125 
Southern Cypress . 17 110 81 130 109 
All softwoods...... 403 101 96 107 109 
N. Hemlock & Hdwd.. ... 78 60 68 63 
Hdwd. Mfrs. Institute 1197 109 108 106 111 
All hardwoods..... 102 97 97 99 
All softwoods and 
hardwoods ...... ‘es! - On 96 106 108 
7Units of production. 
The reports for the week ended April 3, on this 


page showed 380 mills and 106 units. 





Cypress Barometer 


NEw ORLEANS, La., April 19.—The Southern 
Cypress Manufacturers’ Association barometer 
for the week ended April 14, fifteen mills re- 
porting, is as follows: 

—Percent of — 


Normal Actual 

Pro- Pro- 

Production— Cars} Feet duction duction 

PC | are RIGGAGE «aaseas «eada 

DO eee ere 4,836,653 S678  .stas 

Shipments* 251 5,020,000 97.85 103.79 

Orders— 

INGQUET iestwes 336 6,720,000 130.98 138.93 
On hand end 

weekt cael. De Geae. <kee 


*New orders were 133.86 percent of shipments. 

Basis for carload average is 20,000 feet. 

tOrders on hand increased 8.11 percent, or 
1,700,000 feet, during the week. 


“Cal” Pine Explains Lumber Grades 


One of the best known characters in the 
lumber trade today is ‘‘Cal’’ Pine, ‘‘ guardian 
of the grades’’ of California white and sugar 
pine. In a booklet of about fifty pages the 
California White & Sugar Pine Manufacturers’ 
Association has let ‘‘Cal’’ Pine explain 
by means of text and illustrations the grades 
and uses of those excellent woods. It is the 
plan of the book to allow ‘‘Cal’’ one page on 
which to explain a particular grade indicating 
its characteristics such as thicknesses, widths, 
lengths, and its uses. On the facing page the 
grade is illustrated by means of a full-page 
picture reproduced from a photograph of typi- 
cal boards of the grade. This scheme is fol- 
lowed throughout the book, and while the ex- 
planations of the grades themselves can not 
fail to be very interesting to all distributers of 
lumber, they will undoubtedly find also in the 
explanation of uses a vast amount of helpful 
information in promoting sales. 

Not only are the regular grades of lumber 
given but special products and siding and lath, 
as well as molding are included. In connection 
with the text regarding the different patterns 
of siding illustrations with dimensions are 
shown. There is also some very interesting in- 
formation about pattern lumber and _ seven 
pages are devoted to illustrating the patterns 
of moldings ineluding the numbers, sizes and 
list prices. Finally, two very instructive pages 
show examples of cutting values in factory 
grades for millwork and industrial uses. 

This booklet has been published in the belief 
that it will be of great value to the retail and 
wholesale trade, as well as to direct mill repre- 
sentatives who wish to explain the grades, sizes 
and uses of California white pine and California 
sugar pine. Austin Black, advertising manager 
of the California White & Sugar Pine Manufae- 
turers’ Association, says that that organization 
is willing to send a copy of the book to any 
wholesale or retail dealer who is handling Cali- 
fornia pines, or who might like to get informa- 
tion regarding the grades and uses of the wood. 
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Trade Extension Absorbs Interest of Nation 


Following a series of conferences in which 
the subject of trade extension was considered 
from every angle and the assembling of the 
various standing and special committees, the 
twenty-fourth annual meeting of the National 
Lumber Manufacturers’ Association swung into 
full stride on the afternoon of Thursday, April 
22, when the first general session convened in 
the Congress Hotel, Chicago. 

Trade extension has been the dominant note 
in all preliminary sessions. Ways and means 
of extending lumber’s markets have been taken 
up in the various group meetings and plans are 
rapidly crystallizing for putting this million 
dollar program into effect. There is every evi- 
dence that the convention is thoroughly sold on 
the principle of the movement and that the lead- 
ers of the industry are ready to carry the fight 
against substitutes to the last ditch that lumber 
may occupy its proper place in the esteem of 
the great consuming public. 

President Frank G. Wisner, of Laurel, Miss., 
called the meeting to order. He said that many 
familiar faces were missing from the assembly 
this year because they had been called to 
Cloquet, Minn., to attend the funeral of Henry 
Oldenberg, general counsel for the Weyer- 
haeuser interests, who passed away at Charles- 
ton, 8. C., a few days ago. Mr. Oldenberg had 
had a great influence on the industry from a 
legal standpoint, Mr. Wisner said, and he asked 
every one to stand and bow his head as he 
thought of this departed friend. 

Because the meeting had gotten away to a 
late start, Mr. Wisner chose to make a few ex- 
temporaneous remarks rather than deliver any 
formal address. He first paid tribute to the 
manner in which Secretary-manager Wilson 
Compton had conducted the affairs of the as- 
sociation and referred the members to his re- 
port, which, he said, contained a constructive 
program for the industry. 

Mr. Wisner then complimented the AMERICAN 
LUMBERMAN for having reprinted and distrib- 
uted copies of the speech on reforestation de- 
livered by A. L. Osborn to the Izaak Walton 
League at its annual meeting in Chicago two 
weeks ago. He urged members to take a copy 
of the speech home and pass it on to some busi- 
ness man with an explanation of the part which 
the general public must play in making refor- 
estation economically possible. 

His closing remarks were a well worded ap- 
preciation of the assistance members had ren- 
dered officers of the association during the last 
year, particularly in respect to the capital stock 
tax. It would have been impossible to have 
had this measure repealed without the under- 
standing and codperation of fellow lumber- 
men, Mr. Wisner declared. 


Increase Demand; Do Not Decrease Supply 


‘*Put the Headlight on in .Front’’ was the 
impressive title of Secretary-manager Wilson 
Compton’s annual report. Mr. Compton em- 
phasized the need for increasing the demand 
for lumber through trade extension, saying 
that balancing the equation of supply and de- 
mand by reducing the supply was ‘‘sheer sur- 
render to competitors.’’ What the lumber 
industry needs is a forward look, according 
to Mr. Compton, and he outlined a forward 
looking program against which from time to 
time the industry might measure its perform- 
ance. 

His report in full follows: 


The atmosphere of a declining industry has been 
allowed in recent years to penetrate the lumber 
business. For this fact the industry itself is not 
without fault. It is also suffering the consequences. 
The consequences are not difficult to see—loss of 
markets, waste of resources and decline of profits. 
No industry has ever made progress by going back- 
ward. 

This atmosphere of expected decline has of 
course impressed the mind of the lumber consumer. 
It has been fanned by well-meaning conservation- 
ists, in exaggerated fear of a “timber famine,” ex- 
ploited by audacious competitors seeking profitable 
markets for “substitutes”; and aggravated by the 
industrial “cannibalism” which has recently char- 





Note: A report of the Friday and con- 
cluding session of the annual convention 
of the National Lumber Manufacturers’ 
Association will appear in the May 1 is- 
sue of the AMERICAN LUMBERMAN.— 
Epiror. 





acterized the competition between species of lum- 
ber in common markets. 

The most conspicuous result of this process has 
been to turn over to other materials many of the 
choicest lumber markets, while thousands of com- 
petitors in the lumber industry have been quarrel- 
ing for a share of the constantly declining re- 
mainder. The increase in the use of ‘substitutes’ 
for lumber has in the last sixteen years absorbed 
the market for an aggregate of 232,000,000,000 
feet. 

Much of this substitution is economically sound 
and therefore will be—or at least should be—last- 
ing. But much of it also has been built upon the 
shifting sands of misrepresentation and of exag- 
gerated claims of superiority supported not by 
facts but by high-pressure salesmanship. Hereto- 
fore it has not been aggressively contested by the 
lumber industry which has, nevertheless, been its 
principal victim. But it is unsound and vulner- 
able; and it offers to a concerted lumber trade ex- 
tension movement its most promising opportunity. 


Industry Prepares to Battle Competitors 


The lumber industry—both regionally and na- 
tionally—is now taking a leaf out of the book of 
its most enterprising competitors, in organizing a 
concerted trade extension movement which will 


— 
| i 
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use, to maintain and extend its markets, the same 
merchandising weapons which its competitors are 
using to take them away. 

For several years supply and demand, in the 
lumber industry, have been notoriously out of bal- 
ance. Its present potential producing capacity is 
materially in excess of the present lumber con- 
sumption. Already immoderate and constantly in- 
creasing taxes are driving great quantities of stand- 
ing timber into the saw. The conversion of timber 
is accelerated by the increasing fire hazards and 
capital carrying charges. 

Ability to adjust supply to demand is of course 
necessary to the stability and profitableness of any 
industry. That, however, is a characteristic which 
the lumber industry, as a whole, has not yet ac- 
quired. But a confirmed policy of balancing the 
equation by merely reducing the supply, as distin- 
guished from a concerted effort to increase the de- 
mand, is a sheer surrender to competitors. No 
battle was ever won by rear-guard action. 

What the lumber industry needs is a forward 
look. This can not be accomplished by merely look- 
ing backward. The past has no present value 
except to enable the future to profit by its ex- 
perience. 

Facts, leadership and perseverance—when an in- 
dustry has them—are its most valuable posses- 
sions; and when it has not, its most costly defi- 
ciency. ‘There is no short-cut, no Aladdin’s lamp, 
no mere sleight-of-hand, that will convert adver- 
sity into prosperity, retreat into progress, and loss 
into profit. 

But that is no cause for discouragement. Rather, 


is it reason for determination to go forward with 
those things which need to be done, so that the 
condition of prosperity, progress and profit, when 
it is achieved shall be lasting. 


Lumber’s Catalog of Unfinished Business 


May I, to convert this thought into terms of 
specific and tangible accomplishment, suggest a 
practical and forward-looking program, against 
which from time to time may be measured the in- 
dustry’s performance. I submit it as a catalog of 
unfinished business of the lumber industry. In 
some items much progress has already been made; 
in others, little. But substantial accomplishment 
in all of them, however, tedious it may be, is, I 
believe, necessary if the industry is to have per- 
manently the opportunity to prosper. 


PRODUCTION 


1. Financial strength and flexibility of produc. 
tion sufficient to maintain a reasonable balance 
between lumber supply and lumber demand. 


2. Adherence to standard sizes and standard 
grades in stock lumber items and certification by 
appropriate branding. 


3. Precision in manufacture; uniformity in 
grading; and more complete seasoning and refine- 
ment at points of original manufacture. 


DISTRIBUTION 


4. Accurate knowledge of current changes in 
lumber production, stocks, demand and consump- 
tion. 


5. Diversified sales organization. 

CONSUMPTION 
3. Research in lumber qualities, costs and uses. 
1: of lumber trade and diversified 


~ 


7. ‘Extension 
use for wood. 
CONSERVATION 


8. Relief of standing timber from discrimina- 
tory and immoderate annual taxes. 


9. Effective forest fire protection and economy 
in timber utilization. 

10. Consolidation of timber land ownership 
and the management of forest lands with a view 
ultimately to continuous operation. 


On each of these a sermon could be preached. 
Fach, too, can be a sermon in itself. The facts may 
speak for themselves. If these things are done 
the opportunities for greatest profit in the lumber 
business are not in the past but in the future. 

Let us put the lumber industry’s headlight on in 


front. 
Facts About Timber Taxation 


Fred R. Fairchild, professor of political 
economy at Yale University, who is in charge 
of the forest taxation inquiry under the Clarke- 
MeNary law, spoke of the work now being 
undertaken. He called attention to previous 
occasions, some dozen or more years ago, when 
he had addressed this association upon the 
subject of forest taxation. He gave a resume 
of the progress which has been made during 
this interval, as follows, in part: 


In the way of legislation not much of impor- 
tance has been accomplished, though there is sig- 
nificance in the cessation of attempts to promote 
forestry by the granting of tax exemption, such 
as marked the legislation of the preceding genera- 
tion. He pointed out that the problem of the 
taxation of timber lands has been steadily growing 
more critical, that forest depletion has been going 
on at an increasing rate, greatly exceeding the 
rate of annual growth, with increasingly unfavor- 
able results both upon the logging, lumbering, paper 
and pulp and other industries directly concerned, 
and also upon the public as a whole. 

While there has been, he said, much progress 
toward a clearer understanding of the essential 
principles of the problem, it has become evident 
that its solution must await a fuller knowledge 
than we now possess of the practical facts. 

The speaker then gave an account of the Clarke- 
McNary law passed by the last Congress, which 
made provision, among other features aimed at the 
promotion of reforestation, for a nation-wide in- 
vestigation of the subject of forest taxation. This 
study will be conducted by Prof. Fairchild under 
the auspices of the United States Forest Service. 
At present only the first steps have been taken 
in the organization of the study. General headquar- 
ters have been established in New Haven in 4 
building furnished by Yale University. Here there 
is being assembled a staff of experts, both foresters 
and economists, with the appropriate statistical 
and social assistants. 

After the general preliminary work has beeD 
completed, there will be a field study in each of 
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the more important forest regions of the United 
States. In these studies it is hoped to enlist the 
coéperation of all who may be interested in the 
problem and able to assist with advice or informa- 
tion or material resources. In particular, coépera- 
tion is expected from the various branches of the 
Forest Service, the State universities, State 
officials, particularly those concerned with taxa- 
tion and forestry, organizations of loggers, lum- 
ber manufacturers etc., and professional and trade 
journals and the newspapers. The speaker went 
into some detail with regard to plans for the field 
work in the several States. 

Every expedition, said the speaker, must embark 
from some base. In an inquiry such as this, there 
must be some body of general principles as the 
foundation for the study, else we dissipate our ener- 
gies in the amassing of a collection of useless 
facts. As furnishing such a basis of principles, 
he asserted: (1) That taxation exists for the pur- 
pose of obtaining the means to defray the cost of 
the functions which the people demand of their 
government; (2) that taxation is not a penalty, 
that the meritorious character of any enterprise 
is not a sound reason for its excuse from taxa- 
tion; (3) that forestry is therefore not entitled 
to exemption from taxation and that the futility 
of tax exemption has already been demonstrated ; 
(4) ; that if taxes are too heavy in any particular 
case, it must be either because the whole tax rey- 
enue is too great in proportion to the value of the 
services rendered by the government or because 
of unfair distribution of the tax burden; and (5) 
that a tax, while equitable as to its amount, may 
yet, on account of its form, be unfavorable to a 
particular industry on account of its peculiar con- 
ditions. 

In this inquriy, said Prof. Fairchild, my organi- 
zation will for some two or three years at least 
be engaged upon a strictly fact-finding expedition. 
We shall during this time have little to say about 
solutions and remedies and tax reform. In the 
end, I hope, the facts which we shall bring to 
light may enable us to point out with some clear- 
ness the defects of the present tax system as it 
relates to forestry and to suggest with some meas- 
ure of confidence appropriate remedies for the con- 
sideration of the legislatures of the several States. 


In response to an inquiry made by John 
Blodgett, of Grand Rapids, Mich., Mr. Fairchild 
said that the Michigan law on reforestation is 
in no wise a legal exemption from taxation but 
rather a partial shift from a property tax to 
a yield tax. 


Creating Satisfied Consumers 


F. L. Lowrie, of Detroit, Mich., in speaking 
on the subject ‘‘How Can Manufacturers Help 
Retailers Sell Lumber’? said that he was giving 
his own personal views and made his remarks 
on his own responsibility. He knew that some 
of his remarks would not be welcome, but he 
assured his audience that they were given in 
the spirit of constructive and not destructive 
criticism. Mr. Lowrie said: 


The first problem which confronts us is distri- 
bution. Please remember that the distributer for 
your product is also the distributer for “substi- 
tutes for lumber.’’ Also, remember that first of all 
he is a lumberman and proud of it and is going to 
sell every foot of lumber that he can where he 
believes it is for the best interests of his customer 
and his own. 

Are the present methods of distribution of lum- 
ber scientific and economical? For the manufac- 
turers to intelligently determine this question, they 
should ask themselves, “How are the manufactur- 
ers of substitute commodities for wood handling 
their production?’ 

In Detroit, there is invested in the retail lum- 
ber business approximately $75,000,000, and we 
pay each year to our city and our State and once 
in a while to Uncle Sam, a goodly sum of money 
for the privilege of selling lumber. Now a large 
job comes along which requires a couple of carloads 
of sheeting. The contractor might buy this from 
his retail dealer, or he might buy it from John 
Jones who spends $10 a month for desk room in an 
office building and puts another $100 into nice look- 
ing stationery with logs and trees at the top and 
the caption “wholesale lumber” although he is 
not a legitimate wholesaler of lumber. Or he 
might even buy it direct from a large number of 
manufacturers. Where would that same contractor 
go if he wanted the principal substitute for sheet- 
ing today? For your answer just look in any of 
the trade journals and you will find this inserted 
in many of their ads, “We sell to retail lumber 
dealers only.” Every foot of lumber that is sold 


direct raises the overhead and consequently the 
selling price of the rest of our lumber. 

At this point perhaps a few figures would help. 
I believe the manufacturers have the impression 
that the retailer often sells his other commodities 
to the detriment of lumber. The opposite, I be- 
lieve, is nearer the truth. Our own association 
has spent considerable time in developing a cost 
system to inform the dealer a little more about 
his business. We have installed this in approxi- 
mately a thousand yards. This system is very 
elastic and can be shortened or lengthened to fit 
the particular yard, but in the majority of cases 
each system is divided into three main heads; 
namely, lumber, millwork and building material. 
The first includes all lumber sold on board foot 
measure, the second such items as casing, base, 
cabinets etc., and the third, lumber not meas- 


ured by board feet such as lath, posts and shingles © 


and all “substitutes for lumber.” The profits in 
a typical yard for 1925 were as follows: Lumber 
5% percent, millwork 3 percent, building material 
12% percent. In other words, substitutes were 
netting over twice as much profit as lumber and 
four times as much as millwork. While these fig- 
ures differ in various yards, I think I am safe in 
saying that in the great majority of cases, the re- 
tailer receives a greater profit on his building 
materials than on his lumber. 


Reduce Transit Cars 


Another reason why the distributer likes to deal 
with the man who handles “substitutes for lumber” 
is that he gives him a steady market price. He 
does not change his price every week, depending 
on his sales, but stands by his price. I realize 
fully that with the thousands of mills producing 
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lumber, the question of supply and demand must 
govern; yet is there not some means by which 
the producer can legally control in some measure 
this supply or demand? In my own city I have 
seen as high as 2,000,000 feet of lumber in one 
day on demurrage without a dealer wanting a 
single car, yet being forced to buy every foot of it. 
He buys it at a sacrifice in price and he establishes 
a lower cost price with a consequent lower selling 
price on the millions of feet in stock. The bad 
feature of this is that he is forced to take lumber 
that is not satisfactory to his trade and if he 
takes it he must sell it to the detriment of the in- 
dustry in general. If the producers of lumber 
would sell their product only with final designa- 
tion on their bills of lading, and'cut out the curse 
of the transit car, there would be less complaint 
on the part of the ultimate consumer on the qual- 
ity of your product. 

This brings us to another general complaint on 
the part of the ultimate consumer which likewise 
tends towards substitutes and that is the question 
of dryness. Every time there is a shrinkage in 
lumber after it is put into a building, whether 
it is in the framing or in the interior trim, it 
causes a dissatisfied customer and dissatisfied 
customers are boosters for substitutes. 


Shipping Lumber Not Dry 
May I just cite a couple of concrete examples: 
Only last week one of the representatives of the 
manufacturers called me up and said that his mill 
had sent a carload of 4/4 B&hetter steam kiln 


dried southern pine to one of the retailers in De- 
troit and the retailer had refused it because it ran 
from 9 to 14 percent moisture content. He wanted 
to know what he could do, because the dealer re- 
fused to unload, and the mill demanded official 
inspection. I told him that he was in a bad box. 
I thought the mill could demand official inspection 
and that if the retailer refused to accept he should 
sell it somewhere else and have it officially in- 
spected and then sue the retailer in which case 
he would unquestionably get judgment. I also 
told him, however, that stock with 14 percent 
moisture content was not satisfactory for interior 
trim and while his firm could probably recover 
damages for loss, it was not aiding the industry in 
general by compelling the dealer to accept stock 
which he could not use. 

The other example was very similar. Almost 
two months ago I received a carload of 5/4 B&bet- 
ter kiln dried southern pine which I immediately 
rejected, but unloaded awaiting official inspection. 
I am still waiting for the official inspector. My 
reason for turning down the car was that it was 
missawn, running all the way from 1-inch to 2- 
inch in thickness. What really was the matter 
with the lumber was that it was not thoroughly 
dry and could not be used, yet what have you 
gentlemen done in all these years up to the present 
time to remedy this evil? One board which was 
5/4 on one end and 1% on the other was tested 
about one foot back from each end. The thinner 
piece showed 7 + percent moisture content and the 
thicker piece 14+ percent. When this stock is 
dressed to standard thickness you will have dressed 
off the dry part of the wood and where the thick 
end was originally we will find not 14 percent 
moisture content, but over 20 percent. Yet the 
grading rules will require us to accept this as the 
lumber which we purchased to the detriment of 
the ultimate consumer. 

Reference was made a moment ago to a long 
wait pending reinspection on a car of lumber and 
this brings me to my next point, namely, inspec- 
tion service. 

Inspection Service 


This apparently seems to be a digression from 
the subject at hand, but the point that I am try- 
ing to bring out is that more lumber will be sold 
if the ultimate consumer is satisfied with the mate- 
rial which he receives. If the retail dealer is 
forced to accept stock which is not satisfactory to 
his trade, it is nevertheless necessary for his own 
salvation to dispose of it. I believe that the rec- 
ords of your service on inspections will show that 
they have been taken care of on an average of 
fifteen days; but, gentlemen, we very seldom have 
complaints on shipments from your own mills. In 
my own case, I do not believe they average one in 
two years and those have always been done in a 
satisfactory manner; yet if it were possible we 
would demand inspection on other cars of lumber 
at the rate of at least several each week. It is 
only in cases where the lumber is wholly unfit for 
use that we can afford to hold for inspection. 

Judging ftom my oWn experience, it takes from 
60 to 90 days before a car is finally settled for 
and with property worth around $25,000 an acre 
and only one-third available for piling space, you 
will readily see that it is impossible for us to hold 
many cars in storage awaiting inspection. Thé re- 
sult is that we settle at once and take undesirable 
stock and the public must use it. If some means 
could be devised whereby we could receive quick 
inspection, the unscrupulous shipper would soon 
mend his ways and the ultimate consumer would 
receive a product more satisfactory to his particu- 
lar needs. é 

Advocates Sane Advertising 


Modern merchandising demands advertising and 
lots of it, but sane advertising. Today we find 
manufacturers of lumber vying with one another in 
their particular trade marks, associations compet- 
ing with each other in their particular species and 
preparing and distributing expensive plan services 
without regard to local requirements. Should not 
all their efforts be intelligently handled by one 
organization? Could not these be united, espe- 
cially for the important centers of population, 80 
that plan services would meet local requirements, 
climatic conditions and local building ordinances? 
A careful survey of the average plan book that is 
made today indicates that there is but probably 
5 percent of these plans adaptable to the re- 
quirements of any particular locality. It is seldom 
that this “species” appeal to the public is effective 
because the ultimate consumer is relying upon the 
judgment of the local distributer to inform him as 
to the character of wood he should use. 

The distributer of your products is indeed for- 
tunate if he is able to handle two different species 
of the same item, much less ten or twelve, as he has 
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several hundred items in his inventory and his 
overhead is now high enough. Every time we add 
a different species we raise the selling price on all 
the rest of our product to the detriment of lumber 
in general. Confine your individual advertising 
to the trade journals where it will aid us in the 
determination of our wants, but in your national 


advertising help us to sell more of your com- 
modity by showing its superiority over other 
material. 


Lastly a field for widening the sale of lumber 
could be obtained by the employment of an expert 
corps of wood engineers. Today if one attempted 
to obtain qualified men for these positions how 
few are there available. Here and there manufac- 
turers have had the vision of the industry and are 
attempting these refinements. It would appear 
that the manufacturers as a whole should be com- 
bined together and make available trained men— 
wood engineers. 

Plants of all-kinds and characters are substitut- 
ing material to lower cost of their finished articles. 
In many cases these transfers are made because 
lumber is not intelligently used. Would it not be 
wisdom for manufacturers and distributers to join 
hands and use these trained men to bring back 
this business to where it belongs? 

Manufacturers of subsitutes for lumber have 
their trained men ready to further their sales. 
They are with the consumer, the contractor, and 
even back to the local building inspector, explain- 
ing the advantages of their product in all its angles 
and they have succeeded in innumerable instances 
in banning the use of lumber through legislative 
means. 

A few years ago I erected a sign, 120 feet long 
by 14 feet high, on one of my sheds. Naturally I 
wanted this built of lumber which I did, but I had 
no sooner completed it than the building inspector 
ordered me to tear it down. I was very much 
chagrined to find that he was correct, that the 
law prohibited a wooden sign on any building in 
Detroit. Is it not time to call a halt when they 
tell you that you must build the sign in the middle 
of your lumber yard with anything but lumber? It 
is useless to attempt to sell lumber when the law 
says “Thou shalt not build with wood.” Give us 
trained specialists so that when our building codes 
are assailed we may have at our disposal expert 
witnesses to strengthen our testimony and to re- 
tain for lumber its proper place in all construction. 


Progress Rests on Basic Adjustments 

I have now covered the main points that have 
occurred to me in connection with help from the 
producer to the retailer in selling more lumber. 
I may not have presented any brand new thoughts, 
but only certain fundamentals, yet I think we all 
agree that after all progress rests on the proper 
adjustment of underlying basis propositions. That 
you men are thinking along the same lines is evi- 
dent from the lumber promotion campaign set in 
motion at the trade extension meeting held here 
in Chicago in February and on which I believe 
you are greatly to be congratulated. Summed up 
in just a few words, that meeting called upon lum- 
ber to hold its ground against so-called substitutes. 

Briefly reviewing the points I have emphasized, 
it is well to remember that newer materials seeking 
to replace lumber are voluntarily committing them- 
selves more and more to dealer distribution as the 
best means for maximum sales; in the realm of 
building material the practice of transit shipments 
is confined to lumber alone; the question of mois- 
ture content need never be considered in connec- 
tion with these newer materials for they are always 
in perfect condition for both dealer and consumer ; 
neither is there ever reason for reinspection on 
account of grade for they are fabricated and the 
grade and quality are uniform; these articles do 
not advertise against one another, but combine 
against lumber which they seek to replace. This 
you will recall from statements like the following 
in their advertising—our product will not rot— 
will not burn—will not warp—will not buckle— 
will not curl—will not shrink. These newer mate- 
rials employ promotion and engineering service to 
the fullest extent with ample corps of engineers 
both in the factories and in the field. 

In conciusion may I just summarize as follows: 
Let the producer of lumber give to the retailer 
his full support in the distribution of his product 
to the ultimate consumer. See that your lumber 
has a home when it leaves your mill, cutting out 
all the evils of the transit car. Have a standard 
as to the dryness of lumber and make it such that 
it will be suitable for the purposes for which the 
material in question is intended. Give us an inspec- 
tion service that will allow us to make use of it. 
Spend your money in advertising so that you will 
compete against the manufacturer of substitutes 
for lumber and not against your fellow lumberman. 
Have available a corps of wood engineers which 
ean be sent to any place where your product is 
threatened. Then do I believe that the retailer will 
put more energy in attempting to stop the down- 
ward curve of lumber. These suggestions are not 
a panacea for all the ills of the lumber industry, 


but they might be a good physic and tomorrow we 
might feel a little better. 

Referring to some of the suggestions made 
by Mr. Lowrie, President Wisner pointed out 
that it was difficult for the lumber associations 
to exercise control over the shipments of small 
mills that are not members of their regional 
associations and therefore a reputable body 
such as the National Lumber Manufacturers’ 
Association could hardly be blamed for the of- 
fenses for which this other class of operators 
are responsible. 

The ensuing discussion brought out the point 
that retailers are being forced to accept ship- 
ments of transit stock from small mills because, 
if they don’t, the lumber will be sold direct to 
the consumer, in flagrant violation of all ethics 
of the trade. 

To correct this evil and iron out other differ- 
ences between retailer and manufacturer, as 
mentioned in Mr. Lowrie’s address, Edward 
Hines proposed that the board of directors be 
requested to appoint a committee of manufac- 
turers representing the regional manufacturers’ 
associations which would confer with a like 
committee from the retailers within the next 
few weeks on the above mentioned problems in 
the hope that some adjustment might be worked 
out in which the interests of the consumer would 
be protected. His proposal was placed in the 
form of a motion, and, on being seconded by 
A. J. Peavy, of the Peavy-Byrnes Lumber Co., 
was adopted by the convention. 

Mr. Lowrie indicated that he himself and all 
retailers were heartily in sympathy with the 
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proposal and would weleome the chance to sit 
down with the manufacturers in an attempt to 
thrash out some of these problems. 


Must Foster Use of Wood Boxes 


B. F. Masters, chairman board of governors, 
National Association of Box Manufacturers, 
was the next speaker, his subject being 
‘What Can Be Done to Maintain the Wood 
Box Market?’’ 


It is estimated, said Mr. Masters, that the total 
amount of lumber used annually in the manufac- 
ture of boxes and crating for the last few years 
represents about 10 percent of the total annual cut 
of lumber. In 1918, which represented a peak 
period in the industry, it is estimated that six 
billion feet of lumber was used for boxes and 
crates, In 1925 this amount was reduced to ap- 
proximately three billion six hundred million feet. 
This estimate includes lumber that is sold direct 
for general crating purposes and which is not 
processed by box factories. 

An analysis of the above stated totals made by 
the National Association of Box Manufacturers 
indicates that the box factories east of the Rocky 
Mountains use annually one billion six hundred 
fifty million feet; the western section, including 
the Pacific Coast mills, one billion four hundred 
fifty million feet. Aside from this, it is estimated 
that about five hundred million feet is sold direct 
to manufacturing and industrial concerns for 
crating purposes. These estimates indicate a very 
marked decrease in the consumption of lumber for 


box purposes, notwithstanding the growth and de- 
velopment of the manufacturing interests of the 
country. 

This loss of business is not attributable to the 
failure of the wooden box to meet all the demands 
made upon it. The wooden box is still the recog- 
nized standard for shipping containers and is so 
regarded by the railroads in their tariffs and 
classifications. 

During the last fifteen years or thereabouts, the 
tariffs and classifications of the carriers have been 
modified to permit the use of substitute packages 
with certain fixed restrictions and limitations. 
The use of these containers has not proven entirely 
satisfactory and as a consequence many shippers 
are returning to the use of wooden boxes. 

The report of the American Railway Association 
indicates that in 1920 the total loss and damage 
claims amounted to $119,000,000, a great part of 
which no doubt was due to inferior packages. For 
the year 1925, the total loss and damage claims 
was reduced to $37,000,000. 

They estimate that the loss and damage claims 
in 1912 were between $25,000,000 and $30,000,000. 
At that time the use of substitute packages was 
negligible and it is only reasonable to conclude that 
this increase to $119,000,000 in a period of eight 
years is very largely attributable to the modifica- 
tion of the classification and tariff provisions per- 
mitting the use of substitute packages. 

Our industry is anxious to ascertain the facts 
and has, therefore, requested the carriers to keep 
a record of the kind of containers used in all ship- 
ments, with the recommendation that this infor- 
mation be available at all times. When claims are 
presented, they can then be segregated and classi- 
fied to show the amount involved on shipments in 
the various kinds of containers. 

Our industry is convinced that the extended use 
of substitute containers is costing the carriers more 
in increased expense of handling and in excess 
loss and damage claims, to say nothing of the de- 
creased revenue on account of tonnage. 

Preferred attention is invariably given to frail 
containers. It is usual to see freight handlers 
carry a frail package and deposit it carefully on a 
truck and with the next movement drop a wooden 
box of similar size without consideration for the 
contents. In mixed cars, it is the custom to load 
the substantial packages on the floor of the car, 
reserving the weaker packages for the last. They 
are then carefully placed on the top and guarded 
from contact with other packages. In unloading 
the car, this order is reversed, the preferred service 
again being in evidence, bringing with it the in- 
evitable item of increased expense. 

Our association has been concentrating its efforts 
for several months past in this trade promotion 
campaign, which we find is largely a matter of edu- 
cation and coéperation. We are endeavoring to 
enlist the codperation of box manufacturers and 
their employees to promote and encourage the use 
of wooden boxes in every way possible; also to 
urge merchants with whom they trade to insist 
upon better packing of the merchandise handled 
by them, particularly in canned goods and food- 
stuffs. We are also urging the codperation of 
the lumber industry in their various departments, 
and particularly their commissaries, to insist that 
all shipments to them must be made in wooden 
boxes. 

With full coéperation from our own industry 
and with the full support of this great army of 
affiliated interests, whose codperation we _ confi- 
dently expect, we believe we can always maintain 
a just and fair recognition of the merit and 
superiority of the wooden box. 


Distinguished Canadian Is Guest 


The annual banquet of the association, held 
Thursday evening in the Gold Room of the 
hotel, very appropriately featured American 
Forest Week, designated by the President of 
the United States for observance April 18 to 
24. President Wisner officiated as toastmaster, 
introducing as special guest of honor and first 
speaker of the evening Sir Henry W. Thornton, 
K. B.E., president of the Canadian National 
Railways. The distinguished guest, who comes 
to Chicago as delegate from the Canadian Save 
the Forests Week to the American Forest Week 
Committee, delivered a masterly address upon 
the subject ‘‘ Forests and Transportation,’’ in 
which he showed the interdependence of these 
interests. He was followed by John H. Kirby, 
of Texas, who in his usual captivating style dis- 
cussed the subject, ‘‘ What is Happening to the 
Tarif.’ 


TRADE EXTENSION CONFERENCE 


Encouraging reports on the progress of the 
lumber industry’s national trade extension pro- 
gram were brought to the trade extension con- 
ferences, held in the Congress Hotel, Wednes- 
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day, April 21, as a preliminary to the annual 
meeting of the National Lumber Manufactur- 
ers’ Association. The report of Wilson Comp- 
ton, secretary of the association, and comments 
of members of the special committee delegated 
to put the program into effect revealed that it 
was moving forward with machine-like precision 
and in general finding a sympathetic chord in 
all branches of the industry. 

H. B. Hewes, of Jeanerette, La., chairman of 
the association’s trade extension committee, 
presided at the conference, which was attended 
by members of the trade extension committee, 
members of the special committee created by 
the February conference and other interested 
lumbermen. The order of business consisted 
of reports on the progress of the trade ex- 
tension program, the presentation of methods 
for putting the program across and a general 
discussion, in which many helpful suggestions 
were made. 

From the comments made during the last 
mentioned phase of the meeting, it was clear 
that members of the conference were in sym- 
pathy with the principle of trade promotion 
and that they had lost none of the ardor evi- 
dent at the February meeting when the move- 
ment was launched. The only points of differ- 
ence concerned what methods would be the most 
effective, and in every instance a happy solu- 
tion was uncovered. 

At the opening of the morning session Seere- 
tary Compton briefly reviewed the resolutions 
adopted at the Jacksonville meeting of associa- 
tion directors and the February trade extension 
conference in outlining the character of the pro- 
posed national trade extension program, the 
machinery of organization and the basis of 
solicitation. 

Following the February conference, he said, 
the special executive committee created in this 
meeting, met and drew up plans for the opening 
barrage of the campaign. A letter was pre- 
pared and sent out over Mr. Hewes’ signature, 
calling attention to the proposed campaign. 
Manufacturers in all sections, a select group 
of wholesalers, timber holders and a miscel- 
laneous group including millwork manufac- 
turers were included in the mailing list. 

Fifteen charts, duplicates of those used by 
Chas. S. Keith at the February conference, 
were prepared as follow up letters. There are 
now being mailed out at the rate of one every 
three days. The committee enclosed an ad- 
dressed and stamped envelope in each letter 
and requested that the recipient return the card 
as an indication that he was interested in the 
subject matter. Out of the 3,600 firms rep- 
resented on the list, 2,800 have returned at 
least one card and many have responded with 
lone letters. 

These same charts, with additional material, 
have been compiled in book form under the 
title ‘‘What is the Matter With the Lumber 
Industry,’’ and 5,000 have, within the last few 
days, been mailed to those whom it is felt 
should know the story. 

Mr. Compton said that the necessity for 
trade extension work had been presented at 
several regional meetings and the import of the 
movement recognized. Addresses, in which 
charts were used freely, were made to the North 
Carolina Pine Association, the Southern Pine 
Association and the National-American Whole- 
sale Lumber Association, and all three organi- 
zations endorsed the principle of trade exten- 
sion. The reaction of the wholesalers was 
marked, he said. Estimates of the amount that 
they might contribute ran as high as $400,000. 

The work thus far, Mr. Compton explained, 
had been confined to educating the lumber in- 
dustry to the need of immediate activity in the 
trade promotion field. This had been accom- 
plished by showing how the per capita con- 
sumption of lumber had declined while that of 
substitutes had increased. The next step would 
be to secure some action on the part of manu- 
facturers. 

A series of slides, entitled ‘‘What’s the 
Matter with the Lumber Industry,’’ which had 
been prepared under the supervision of E. P. 
Allen, publicity director of the National, were 
exhibited, for comment by members of the con- 
ference. Mr. Allen explained that the charts 


used by Mr. Keith had been found unwieldy 
and, therefore, had been put in slide form, with 
additional explanation to drive home the point. 


The majority of the slides were duplicates 
of Mr. Keith’s charts but woven in with them 
were several cartoons that told a complete 
story. Lumber is represented as a sick man 
that has been taking such poor medicines as 
‘unsold transits,’’ ‘‘poor merchandising’’ ete. 
The effects of these drugs are shown in the 
charts. Dr. Trade Extension is called in and 
prescribes a new set of remedies including confi- 
dence, better merchandising, research, advertis- 
ing and trade promotion, which restore the sick 
patient to health. It is the intention of the 
trade extension committee to use these slides in 
bringing its message to regional groups and 
other trade promotion meetings. 


Mr. Keith offered a motion, seconded by R. E. 
Danaher, of Detroit, providing that revision 
of the slides should be left in the hands of the 
trade extension committee. 


The remainder of the session was devoted to 
a discussion of the part that the retailer should 
play in the proposed trade extension program. 
The question was considered from various 
angles by Mr. Keith, Edward Hines, A. J. 
Peavy, Mr. Hewes, J. H. Dowling, and R. B. 
White. The consensus was that trade extension 
is primarily the function of the manufacturer 
and that he must create the demand that will 
make it profitable for the retailer to push wood 


in preference to substitute materials. However, 
it was felt that methods’ could be worked out, 
whereby the retailer and manufacturer could 
cooperate to win lumber a new place in the 
esteem of the public. 


TRADE PRESS DINNER 


Editors and publishers of lumber journals and 
other periodicals relating to the industry were 
the guests of the officers, members of the execu- 
tive committee and board of directors of the 
association at a dinner in the hotel ballroom 
Wednesday night. About fifty attended this 
function at which old friendships were renewed 
and methods for fuller codperation between the 
press and the industry discussed. 

Frank G. Wisner presided and called on the 
editors of the various journals represented for 
short talks. These informal speeches revealed 
that the trade press was united behind the 
industry’s proposed trade extension program, 
and nearly all the speakers pledged their full 
support to the movement. 

At the close of the banquet the slides ex- 
hibited at the trade extension conference 
Wednesday morning were thrown on the screen 
so that the editors might have an opportunity 
to offer comments and suggestions as to changes 
that might be helpful. This part of the pro- 
gram created a marked impression on the guests 
and was endorsed as an excellent method for 
putting the need of trade extension up to the 
manufacturers themselves. 


Last Minute News For All Lumbermen 


(Continued from Page 41) 


Carolina Pine Association, and having a nor- 
mal production figure of 10,920,000 feet, manu- 
factured 9,462,185 feet, shipped 6,448,811 feet, 
and booked orders for 4,849,631 feet. 


Brooklyn Lumberman Dies Suddenly 
[Special telegram to AMERICAN LUMBERMAN] 
New York, April 21.—Joseph Blake Wilson, 

of the Elwood Jones Lumber Co., of Brooklyn, 

died suddenly yesterday at the home of a rela- 
tive, Mrs. William F.. Bathgate, 102 High Street, 

Passaic, N. J., of heart failure. Mr. Wilson was 

seventy years old. 


Aspects of Reforestation Problem 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., April 21.—In a state- 
ment issued today apropos American Forest 
Week, the National Lumber Manufacturers’ As- 
sociation announces that the most serious aspect 
of the reforestation problem is the maintenance 
of an adequate supply of mature timber for 
railroad and industrial purposes. 


This nation, the statement says, has enough 
remaining forest land, after making allowance for 
the requirements of agriculture for many years 
to come, to raise all the timber that will be needed. 
The problem is how to make all this iand fully 
productive of timber. 

It is to be solved (1) partly by educating land 
owners to the commercial possibilities, both present 
and in estate building, offered by forestry; (2) 
by the bettered business position of the forest 
products industry; (3) by legislative action in 
respect to taxation and protection against fire, 
and (4) by public ownership of a certain propor- 
tion of forested land. 

There is a growing realization among timber 
land owners that forestry is and may be a pay- 
ing business under favorable conditions. A recent 
survey shows that more than a hundred large lum- 
ber and paper companies are practicing some de- 
gree of forestry, thousands of small owners are 
doing likewise, the near future should assure pros- 
perity to the forest industries, and the Clarke- 
McNary law gives much promise of successful deal- 
ing with the problems of fire and taxation. Twenty 
percent of the forest land of the country is already 
in public ownership. Much more should be pub- 
licly owned, but what we have assures a basis for 
a minimum timber supply for the far future. 

Public ownership of considerable areas seems 
to be the main hope of meeting the most serious 
phase of present forest depletion, which is the 
prospective shortage of high grade material, de- 
rived from aged trees. Between rapid utilization 
of the virgin forests for lumber, and of the young 
forests for paper making, there is a certainty that 
we shall come into a period of great scarcity of 
old trees with not enough to succeed them, It is 


dificult for a multitude of private land owners 
to control such a situation, but the Government 
can and does regulate its vast forests in such a 
way that a proportion of them will produce high 
grade products. Commercially, manufacturers 
should make every effort to merchandise the high 
grade material only for uses that require it. Great 
quantities of the best material are now diverted 
to inferior uses. 


Tow Test on Upper Mississippi 
[Special telegram to AMERICAN LUMBBRMAN] 
Sr. Louis, Mo., April 22.—The 900-horse- 

power towboat .Wynoke, pushing five barges, 
left the North Market Street municipal dock. to- 
day on an experimental trip to test the practi- 
cability of the use of the upper Mississippi 
River to carry freight at less than rail rates 
and at a profit. The tests are under the direc- 
tion of Brig. Gen. T. Q. Ashburn, chairman of 
the Inland Waterways Corporation, who is 
aboard with a party which includes United 
States engineers in charge of the river channel, 
terminal engineers and naval architects. The 
normal channel of the upper river during the 
navigable season is four feet, and it is estimated 
that a minimum of 1,200 tons must be carried on 
each trip to pay a regular line. Therefore the 
barges are loaded with ballast to a draft of four 
feet, representing 1,200 tons of freight. From 
the observations of Gen. Ashburn and his asso- 
ciates, it will be determined what type of tow- 
boats and barges is necessary for uninter- 
rupted navigation of the upper river and where 
terminals are needed and what type. 

In addition, the party will determine other 
factors necessary to guide the secretary of 
war in deciding whether, as upper river cities 
are urging, the Government should spend ap- 
proximately $1,000,000 for equipment to sup- 
plement the fleet to be built from a fund of 
$600,000 raised by the Twin Cities to revive the 
use of the river for shipping. It is planned to 
construct a fleet of three towboats and fifteen 
barges from the Twin Cities fund, or as many 
as can be built with $600,000. 

The Inland corporation, which operates the 
Government service upon the lower river, has 
agreed to operate the fleet, and if practicable 
and necessary will enlarge it from its own funds. 
Regular service can not start before next April, 
the intervening period being the shortest in 
which a fleet can be constructed. The tow 
will be operated north at three miles an hour, 
the schedule estimated for regular service. This 
will require slightly more than nine days to 
reach the Twin Cities. The downstream trip is 
caleulated to require less than five days. 
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ATLANTIC City, N.J., 
April 19.—At 10 
o’clock Friday morning 
a large crowd had al- 
ready filled the conven- 
tion room of the Am- 
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bassador Hotel where 
the second day’s ses- 
sions of the National- 
American Wholesale 
Lumber Association 
convention was to be 
held. [Nore—A report of the Thursday session 
appeared on pages 68 and 69 of the April 17 
issue of the AMERICAN LUMBERMAN.—EDITOR. | 
Before business was opened F. R. Babcock, of 
Pittsburgh suggested that the president appoint 
a committee to meet Secretary W. M. Jardine, 
who was to be the principal speaker of the eve- 
ning. Mr. Hinckley appointed Mr. Babcock, 
G. M. Stevens and Joseph Davies as a recep- 
tion committee. 


Transportation Matters 


B. C. Currie, chairman of the transportation 
committee and W. 8. Phippen, traffic manager, 
opened the day’s business with a short review 
of their printed reports that had been distrib- 
uted. Mr. Currie called attention to the fact 
that the transportation committee had discon- 
tinued a very large number of minor services 
which, with the present condition of transporta- 
tion, were not at all necessary. 

Mr. Phippen said that the shipment of forest 
products in 1925 exceed that of 1924 by 73,941 
cars and that with the exception of traffic for 
points in Florida it was handled to the satis- 
faction of all shippers. He then reviewed the 
work of the department for the year enumerat- 
ing the many cases handled by him during that 
period. He attended a number of rate com- 
mittee conferences, hearings and advisory board 
meetings and devoted much time to transporta- 
tion subjects. 











National Councillor Makes Report 


F. R. Babcock, the national councillor of the 
Chamber of Commerce of the United States 
followed with the reading of his report. 

Mr. Babcock, in reviewing the achievements 
of the national chamber, said, ‘‘The achieve- 
ments have been so marked that we feel sure 
they have already far surpassed the anticipa- 
tions of those responsible for its creation. 
Therefore we need no longer champion its cause, 
but it becomes the duty of the national coun- 
cillor to keep our members advised through 
brief references to some of their outstanding 
activities which is all we can hope to do in our 
annual report.’’ 

In his report Mr. Babcock touched briefly on 
new building of the chamber, transportation, 
merchant marine, aeronautical legislation, an- 
thracite coal strike, National Distribution Con- 
ference, taxation, the settlement of the war 
debts, maintenance of resale prices, the World 
Court and Government control of industry. He 
mentioned the thirteenth annual meeting held 
last year and made the announcement that the 
fourteenth annual meeting of the chamber 
would be held in Washington, D. C., May 10, 11, 
12 and 13. The membership of the Chamber of 
Commerce of the United States now numbers 
1,431 organizations, 9,47514 associates and 
7,379 individuals. 


Lessons We Have Learned from Arbitration 


Franklin D. Jones, counsel for the association, 
spoke next on the topic, ‘‘Lessons We Have 
Learned From Arbitration.’’ He gave a bril- 
liant address that was well received and full 
of vital information. 


From the standpoint of the best interest of the 


lumber industry, as well as of the wholesale branch 
of it, Mr. Jones said, it seemed to him that there 
might be a frank discussion of the problems of the 
industry without causing irritation and ill will. 
In his opinion the wholesale lumber trade can in 
no more effective way strengthen itself and secure 
the good will of the entire industry than by giving 
a frank consideration of the factors that tend to 
create ill will, and by making sincere endeavor to 
eliminate the causes of friction and misunderstand- 
ing. 

Mr. Jones then discussed the various factors, be- 
ginning with direct selling. The selection of cus- 
tomers, he said, is under the law a matter solely 
for each person to decide, but it is obviously unfair 
for a wholesaler selling to retailers to solicit 
business from the customers of the retailer. He 
observed, however, that if the retailers in a 
community refused to deal through wholesalers it 
might reasonably be expected that wholesalers 
would seek trade in that locality by direct sales. 

Considering the question of price competition 
the speaker said that in an industry like lumbering 
where there are many sources of supply, the price 
at which a relatively small percentage of lumber 
is sold may have a powerful effect upon the market 
price. Price cutting below cost not only causes ill 
will but depresses the market and exerts a disas- 
trous effect upon the entire industry. He thought 
therefore that with the wholesale branch of the 
industry distributing 50 percent of the lumber pro- 
duction, it was a matter of great importance that 
each wholesaler have an accurate cost system. 


Indifference to Use of Credit Data 

With respect to credits, the next subject dis- 
cussed, Mr. Jones said that this required coéjpera- 
tion between wholesalers. The failure to provide 
adequate machinery against abuses of credit has 
been estimated to cost business men of the United 
States $250,000,000 a year, he said, though the as- 
sociation has one of the most efficient credit bu- 
reaus in existence in this country, yet in numerous 
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opinion, be conducted for the entire industry and be 
financed by it. In no other way, in his opinion, 
can so much be accomplished in the creation of 
mutual confidence. 


Disputes That Might Be Avoided 


But the industry would be getting only half the 
benefit from an arbitration system if it stopped 
there. Experience in the operation of the system 
has brought to light the causes of many disputes 
between the different branches of the trade. He 
then spoke of some of these causes of dispute. 
With respect to those arising owing to quality or 
grade of lumber delivered, he said the only prac- 
tical way of eliminating them is to specify defi- 
nitely in the contract for an association inspection 
or inspection by some other recognized disinter- 
ested inspection agency. Failure of parties to 
make complete contracts also is the cause of end- 
less trouble in the lumber industry, and this is 
largely due to attempts to embody contracts in 
hastily dictated letters. Fortunately, he said, this 
method of making contracts is passing out but an- 
other situation nearly as bad has been created, for 
nearly every firm in the industry seems to have its 
own form of order and acceptance blank containing 
numerous printed conditions. He stressed the fact 
that unless the offer and acceptance coincide with 
respect to terms, no contract is formed. There is 
no doubt that the adoption of a standard form of 
contract, he said, would eliminate a considerable 
percentage of disputes, because it could be made to 
cover the essential points of a binding contract. 
Even under a standard contract, however, it is in- 
evitable that some disputes shall arise. Contro- 
versies often arise with respect to time of ship- 
ment, owing to the tendency to use such uncertain 
terms as ‘“‘shortly,’” ‘promptly,’ ‘‘as soon as possi- 
ble.”” In his opinion members would avoid misun- 
derstandings if they would specify a definite time 
within which delivery is to be made. 

Another cause of dispute is the ambiguity of 
trade terms in the different branches of the indus- 
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instances members as well as non-members have 
lost money and time which could have been saved 
if they had coéperated in protecting the credit sit- 
uation. Retailers also, he said, who take the short- 
sighted view of refusing to furnish information to 
the credit bureau are themselves defeating the pur- 
pose they have in mind. 

The speaker said also that it seemed to him that 
as a wholesale organization it should continually 
emphasize the necessity of differentials in price 
based upon the value of the function represented 
by each class of distributer. He did not, he said, 
question the right of manufacturers to sell through 
whatever distributers they desired to, or to utilize 
any and all forms of distribution. It did seem to 
him, however, that each individual manufacturer 
should measure the value to him of the services 
rendered by a wholesale distributer and make a 
reasonable allowance for it. 

With respect to arbitration, he said, it was the 
association’s duty to sell it to the industry. It 
was a very constructive step in his opinion to 
adopt compulsory arbitration, and create a tribunal 
for the fair and impartial settlement of disputes. 
The arbitration system, however, should, in his 


try. In his opinion it should be practicable for 
representatives of the different groups of the in- 
dustry to work out definitions of trade terms and 
perhaps adopt a standard clause book containing 
clear cut definitions of the meaning of trade terms 
and standard clauses so that manufacturer, whole- 
saler and retailer would understand exactly what 
obligations they were assuming when using such 
terms and clauses. 


Uncertainty as to Salesmen’s Authority 


Another cause of dispute has been the failure to 
control the actions of representatives and _ sales- 
men. While this is a matter for each individual 
concern to rectify, he thought that groups of 
wholesalers in different cities could greatly improve 
the working efficiency of salesmen and impress 
upon them the extent of their authority through 
joint meetings. Disputes also involve transactions 
with commission men. All are agreed, he thought, 
that they perform a useful function in the indus- 
try, but when a third party enters into a transac- 
tion it is important to understand whether he acts 
independently or for buyer or seller, and the exact 
responsibility he assumes and for whom. Disputes 
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arising from the alleged failure of one party to 
protect the rights of the adverse party, he said, 
would be largely eliminated if a standard contract 
were used. 

Finally, Mr. Jones said, there is a place for a 
national lumber council or a national organization 
of some kind to handle matters affecting all 
pranches of the industry. Arbitration, standard 
contract forms, standard clause books, the defini- 
tion of trade terms, the adoption of rules for the 
fair handling of rejections and many other mat- 
ters could be authoritatively handled by such an 
organization. 


Open Forum on Wholesalers’ Problems 


An open forum and discussion of wholesalers’ 
problems followed. Secretary Schupner men- 
tioned that several leading speakers had been se- 


lected to discuss the various factors of interest - 


to lumbermen. Otis N. Shepard, of New York 
spoke on the question of seeking volume at the 
expense of profit. In his opinion the man who 
can get either good volume or good profit will 
be successful. Lack of understanding between 
lumbermen in various sections and different 
principles employed cause many difficulties, in 
his opinion. 

Mr. Shepard believes that lumbermen should 
know the prices of all kinds of lumber that they 
may be fitted to judge prices properly. Ile 
himself makes it a practice to know at exactly 
what figure he can accept an order and clear 
his desired profit that will pay for his organi- 
zation of salesmen and buyers. The practice 
of selling stock short in the hope of being able 
to secure a supply to fill orders he termed as 
a bad one, quite often resulting in dead loss. 
‘‘The wholesalers’ organization,’’ said Mr. 
Shepard, ‘‘may be compared to a three legged 
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men as ethical, well informed business men. In 
credit matters he was inclined not to place too 
much credence in the report of the salesman. 
In his own markets he has noticed a change in 
industrial buying. This class of buyers is be- 
coming more and more inclined towards the pur- 
chase of finished products and he was catering 
to them as much as possible. 

B. C. Currie, Currie & Campbell, of Phila- 
delphia, told of the wonderful codperation be- 
tween wholesalers in that city. The local as- 
sociation holds weekly dinner meetings, which 
form an informal credit exchange second to no 
organized one. He stated firmly that the whole- 
saler could not exist on a 5 percent basis. A 
recent survey of his own business had shown 
him that it costs 544 percent to operate his own 
organization, and he thought the wholesaler en- 
titled to 8 percent. Just as lumber should go 
from manufacturer to wholesaler to retailer, the 
action should work in the reverse also, said Mr. 
Currie. Each is charged with protecting the 
other, and there should be no direct selling. 
This latter evil had caused the greater number 
of ruptures between branches of the industry, 
and the larger part of unfair competition. 


Report of Shingle Marketing Committee 


The morning session was concluded with a 
report of the shingle committee, by A. E. Lane, 
chairman. Mr. Lane told of the work of this 
committee since its appointment at the 1924 
convention. He stated that it had exchanged 
information and suggestions regarding all de- 
partments of the shingle business and had as- 
sisted the Red Cedar Shingle Bureau, recom- 
mending that the shingle manufacturers adopt 
United States shingle standards. This work 
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stool; volume, margin and credit. For each 
there should be « crank in control.’’ Personal 
knowledge of a risk he believes is the best gage. 
President Hinckley next spoke a few words 
on the subject. He said that in his own case, 
he had done the greatest volume of business 
during the last year in the history of his com- 
pany and had made the least money. After an 
investigation, he came to the conclusion that 
less business, better selected, would mean more 
profit. A decision was reached to cut down the 
Volume 30 percent, and offer no competition on 
low-priced business. The first quarter of this 
year shows that he really did do 30 percent less 
business, but made 30 percent more profits. 


Industrials Buying Finished Products 


William Sinclaire, of Boyd-Sinclaire Lumber 
Co., a hardwood wholesaler, blamed the troubles 
m his city to lack of codperation and strong 
competition in terms between wholesalers. He 
had confidence in the better class of commission 


was continued in 1925, and while some manufac- 
turers verbally agreed to manufacture their 
shingles in accordance with the United States 
standards, others declared it would be difficult 
for them to adopt these standards and moreover 
they were receiving inquiries and orders for 
shingles of the old standards. 

Mr. Lane urged that those engaged in the red 
cedar shingle business should not follow their 
individual desires and methods if they were not 
in accordance with the United States standards, 
but should follow the universal policy that will 
insure the future use and demand for red cedar 
shingles. He suggested that the association 
members should assist the bureau in every way 
possible to prevent the adoption of anti-wooden 
shingle ordinances and that in order to over- 
come the lack of uniformity in grades, packing 
and other specifications, the only remedy is the 
adoption and practice of manufacturing shin- 
gles under the United States standards, and in- 
cluding the square pack. 


Mr. Lane’s committee 
further recommended 
that there should be 
only one representative 
in each territory for the 
same brand of shingle; 
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that 6/2 shingles should 
be eliminated and also 
Eurekas as the latter 
are used mostly as a 
substitute for Perfec- 
tions. Only vertical 
grain shingles should be made and used. All 
flat grain shingles should be recommended for 
side walls only, and this advice or similar in- 
structions should be on every buneh of flat 
grained shingles. Nails have caused consider- 
able dissatisfaction, and on every bunch of red 
eedar shingles this warning should be placed, 
‘: Use only rust proof nails.’’ 


FRIDAY AFTERNOON 


The final afternoon session opened at 2 p. m. 
with a discussion on wholesale costs, led by 
C. N. Stevens, of Stevens-Eaton Co., New York. 

Mr. Stevens said that little interest had been 
shown up to last year in cost accounting, but 
that after the annual convention last year the 
committee on cost of conducting wholesale lum- 
ber business employed accountants to examine 
into present ‘wholesale lumber accounting meth- 
ods and with the codperation of members who 
were willing to throw their books open to these 
accountants, a copyrighted procedure was 
adopted and recommended last November and 
160 copies were sold to the members. 

For our purpose, the real test of any wholesale 
lumber accounting system rests in its ability to 
furnish actual figures and percentages called for in 
the form on page 14 of the adopted procedure 
covering “administrative and selling expense.” 
When we come to compare costs, these are the 
items we want to discuss, and there should be no 
lack of frankness among the members in searching 
out ways and means in order that we may satisfy 
ourselves as individuals that each separate cost 
item has a right relation to the total. When this 
is done, and if any of us find our total costs vary 
substantially from others in our industry, we can 
then study the detail items with a view to deter- 
mining whether we have properly included them 
in our total, or whether they are out of line with 
the experience of others. 





Urge Local Group to Use Forms 


We will probably find that our next step in the 
development of a cost survey is to urge local groups 
to follow our administrative and selling expense 
form, and ascertain what the costs are within that 
particular group. In this way a comparison cap 
be made as to the costs in different sections of 
the country, and also in different woods and meth- 
ods of doing business. Many cities or sections 
have efficient local wholesale lumber associations 
or clubs which can do some very constructive work 
along this line, and your committee recommends 
that the secretary coédperate with these groups in 
accomplishing this result. This will broaden the 
interest and codperation in the subject, and be- 
lieving that each group will be vitally interested 
in the findings of the other groups, there will 
naturally follow a desire for intergroup codédpera- 
tion, which can be very easily handled through our 
association. This has already been undertaken in 
some sections, and we hope to hear from one or 
two of their representatives at this meeting. 


During the latter part of 1925, the Chamber of 
Commerce of the United States called a National 
Distribution Conference, the second meeting, which 
was held Dee. 15 and 16, 1925, at which time 
there were apointed six committees, as follows: 

1—Collection of business figures as a means 
toward accomplishing economies in distribution ; 
2—Trade relations; 3—Market analysis, advertis- 
ing, and advertising mediums; 4—Expense of do- 
ing business: 5—Method of distribution; and 6— 
General conditions affecting distribution. 

Your chairman has served on the fourth com- 
mittee, which handled “expenses of doing busi- 
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ness,’ and attended several meetings during this 
last year represented by wholesalers in all lines 
of business. 

The final report of this committee was most ex- 
haustive, and gathered together figures covering 
seventeen lines of industry, representing almost 
every commodity handled in a wholesalae way. 
These figures were furnished by the various asso- 
ciations of the different lines of merchandise, and 
as a result the committee presented the following 
conclusion : 


In spite of excellent work now being done by a 
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With the building boom in this country near its 
crest and foreign business not developing any too 
satisfactorily, the industry has realized for some 
time that unless some drastic changes are soon 
brought about, a repetition of 1924 and 1925 re- 
sults may be expected in 1926. With this serious 
situation confronting them, many Coast manufac- 
turers have made a strenuous effort to control 
their production to more nearly balance demand, 
with encouraging results so far in 1926. 

In January this year, plans were made for an 
extensive advertising and trade extension campaign 
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number of trade associations, the need of uniform 
classifications of accounts and studies into the ex- 
penses of doing business should be brought to the 
attention of all engaged in distribution, in order 
that this most important phase of trade associa- 
tion work shall be developed to the greatest pos- 
sible extent. Every available trade and commer- 
cial organization facility, as well as the aid of the 
trade press, should be sought to this end. 
Need to Develop Association Work 

There appears to be a decided lack of this im- 
portant data, and there is unquestionably a well 
defined impression among leading business men 
that competition in the future, covering both manu- 
facture and distribution, will require an earnest 
study of this subject. From our standpoint this 
may be imperative for self-protection. 

At a recent meeting of retail lumbermen, the 
statement was made that out of every dollar paid 
by the consumer the manufacturer received 43 
cents, intimating that the distribution cost was 


57 cents. Nothing was said about transportation 
from mills to retailer, or other heavy carrying 


charges and trucking charges to the retailer. As 
wholesalers we know that our percentage of the 
consumer's dollar is only somewhere between 2%, 
cents and 414 cents, depending upon the nature of 
the wholesaler’s services rendered. 

This association sooner or later must place it- 
self in a position where it can give the public 
exact figures, and we can not urge upon our mem- 
bers too strongly the necessity of adopting the 
uniform accounting procedure which we have pub- 
lished, so that the next time we ask for cost fig- 
ures they can be given in a uniform manner. 

M. G. Truman of Marsh & Truman Lumber 
Co., Chicago, spoke next on the same subject. 
He told that in his office administrative ex- 
pense was kept separate from selling expense. 
He aims at 10 percent gross as an operative 
margin, this priee being placed above mill 


prices. However, he had been able to get it 
only in good years. <A resolution offered to 


have the association codperate through the see- 
retary with other organizations in determining 
costs was adopted by the assembly. 


North Coast Conditions 


Following this R. A. Dailey, manager of the 
North Coast distriet read a detailed message 
of conditions in his section. He said: 

While the 1925 production in Oregon, Washing- 
ton and British Columbia was approximately the 
same as in 1925, 11,500.000,000 feet of lumber and 
9,000,000,000 red cedar shingles, with sales and 
snipments about even with production: figuring 
the stumpage cut on today’s replacement value, the 
West Coast lumber industry again suffered a seri- 
ous loss on the year’s operations. This is almost 
an exact duplication of the 1924 history in that 
district. 


designed to promote and increase the sale of north 

-acific lumber products throughout the country. 
The plan contemplates the expenditure of approxi- 
mately $500,000 a year for a period of at least 
three years, and is having the enthusiastic support 
of the leaders in the industry. 


An outstanding development in 1925 was the 
rapidly increasing volume of water borne ship- 
ments of West Coast lumber to the Atlantic coast. 
These shipments totaled 1,700,000,000 feet in 1925 
as against 1,265,000,000 feet in 1924, an increase 
of over 34 percent. Incidentally, it is interesting 
to note that the great bulk of this business was 
handled by members of the National-American 
association. 

The association’s membership in the north Coast 
district remains about the same as at this time 
last year, in spite of the rather unfavorable con- 
ditions which have prevailed in the district dur- 
ing the last,twelve months. We are proud to 
number among our members practically all the 
reputable wholesale distributers in the district and 
many of the prominent manufacturers. 


Among the many other forms of service ren- 
dered during 1925 our North Coast offices handled 
over 500 controversial cases and made cash col- 
lections of $112,500 in past due and doubtful ac- 
counts. 

Through the medium of our North Coast weekly 
letters and bulletins, we have, throughout the year, 
kept our members well informed of the results of 
our association studies on many timely subjects 
and the association’s aims and purposes. There 
is abundant evidence to prove that this work is 
doing much to maintain the sustained interest of 
the membership in the constructive work we have 
been doing for the members in particular and for 
the industry in general. 

One series of our weekly letters covering the 
much misunderstood Pacific coast custom known 
as “Underweights and Overweights” has been pub- 
lished by the association in pamphlet form for 
general distribution to all interested lumbermen. 

Another series of letters listing suggested ‘‘qual- 
ifying clauses” designed to clarify contracts is 
being written and we believe the completed work 
will find a long felt need and assist in eliminat- 
ing many unfortunate misunderstandings between 
buvers and sellers of lumber products. 

Our campaign drawing attention to the abuse of 
the “collect wire” privilege by commission sales- 
men, which received much excellent support in the 
way of national publicity given by the trade jour- 
nals, accomplished the purpose intended resulting 
in a saving to many members of our association 
that would be difficult to estimate. 

Our Vancouver, B. C., office under the capable 
management of E. M. Dearing, and with the guid- 
ance of such excellent advisors as Director Shan- 
non and other prominent lumbermen in British 
Columbia, continues to function smoothly and ef- 
ficiently in serving our Canadian members. A 


great deal of constructive work for the industry 
in Canada has been accomplished and many ex. 
ceptionally meritorious services to individual mem- 
bers East and West have been performed during 
the year by the Vancouver office. 

The value of our branch office coéperation is 
steadily becoming more apparent as the volume of 
West Coast business continues to grow. We are 
handling a rapidly increasing correspondence of 
informatory or advisory nature with eastern mem- 
bers and it has given us a great deal of pleasure 
to see, during the last year, so many mutually 
satisfactory business alignments made between 
eastern and western members. Our advice to mem- 
bers based on close observation and study, to con- 
fine their purchases of West Coast lumber and 
shingles as largely as possible to members of the 
National-American Wholesale Lumber Association 
is not based on sentiment alone. We believe the 
western shippers whose names appear on our mem- 
bership roll are without doubt among the most 
reliable in that section of the country. Please 
remember that there are some shippers in that 
district, as well as in other producing districts, 
whose business policies and general reputation 
would not permit their admittance to membership 
in an organization with as stringent a code of 
ethics as that of our own association. 


Out of the experiences and observations of an- 
other year’s work in the North Coast district, I 
have but three outstanding suggestions to offer 
for the improvement of the service, the advance- 
ment of our association’s best interests and for 
the benefit of the membership in general: 


1. Arbitration of disputes between North Coast 
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members only should be handled through the 
Seattle office. 


2. It is the hope and desire of our North Coast 
membership that the association might find ways 
and means of increasing its efforts to enhance 
the value of National-American membership by 
disseminating in widening circles and with every 
means at its command the reasons why firms 
entitled to use the association insignia on their 
stationery are entitled to the confidence and 
respect of the manufacturers and purchasers 
of lumber products. 

3. Supplementing this idea, to carry on a 
sustained campaign designed to enlighten the 
entire industry as to the importance and relative 
value of the function of wholesale distribution 
as compared to the function of production and 
retail marketing. 


Next business on the program was a discus- 
sion of the West Coast trade. Mr. Shepard, 
mentioning the P. L. I. B. certificates, said that 
in numerous cases he had found them more or 
less inadequate, as they seem to take the speci- 
fications of the manufacturer as to grade, qual- 
ity, place of inspection ete. Another fault with 
these certificates was that they did not show 
sizes. 


Difficulties Due to Speedy Growth 


C. J. Hogue, of the West Coast Lumber Trade 
Extension Bureau, Seattle, Wash., spoke next. 
He laid the blame for the many difficulties grow- 
ing out of West Coast trade to the speed with 
which the business had grown; comparing it to 
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a family that had just moved into a new house 
and was still setting things in place. The new 
trade extension movement inaugurated on the 
West Coast will prove a great benefit and the 
mill men are behind it heart and soul. Mr. 
Hogue stressed very strongly the value of thor- 
oughly informing salesmen as to conditions 
relative to Coast mills. He called standardiza- 
tion the only means of avoiding mixups; and 
few organizations have gone as far as the West 
Coast Lumbermen’s Association in this matter. 
It has gone beyond American lumber stand- 
ardization and grade marking, and to the ex- 
tent of making guaranties. It will not retain 
any member who does not stick to association 
grades. 
Grading as Aid to Marketing 


By assuring the accuracy of grades when the 
lumber leaves the mill, Mr. Hogue believes, re- 
inspection would be unnecessary. Men who are 
now stationed at sources of receipt could best 
be placed at the mills. ‘‘Curtailing produc- 
tion,’?? Mr. Hogue said further, ‘‘will not 
solve the West Coast problem. It does not mean 
conservation, as much timber grown there is 
old growth that no longer reproduces. Con- 
servation is cutting old trees and replanting. 
It lies in utilization.’’ He urged broadening 


of markets for utility grades and the saving 
of the waste material in present stands. In 
closing he mentioned the value of further and 
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more intensive contact between the East and 
the West. 

L. B. Anderson, of Krauss Bros. Lumber Co., 
Philadelphia, entered an exception to Mr. 
Shepard’s impression of Pacific Lumber In- 
spection Bureau certificates, saying that he had 
found them very reliable with very few excep- 
tions. 

A. H. Oxholm, of the National Committee on 
Wood Utilization spoke next, bringing a mes- 
sage from that body. He told the assembly 
that Mr. Hoover had asked to have Mr. Hinck- 
ley and other delegates come to Washington to 
represent the wholesalers at the next meeting, 
to be held on April 28. The purpose of the 
committee is to take the various lumber prob- 
lems one by ore and bring them to a final con- 
clusion, not merely discuss them. The aim is 
to make it easy for the consumer to utilize 
wood. Mr. Oxholm stressed an extremely im- 
portant point in urging the use of small dimen- 
sion stock. He urged also using every avail- 
able piece of the log, and cutting between the 
knots and defects for a clear grade of short 
length lumber. According to the survey of the 
Department of Commerce made last year, 47 
percent of the longer lengths of the building 
lumber could readily have been replaced by 
shorter lengths. According to Mr. Oxholm, the 
committee will not duplicate the efforts of the 
associations but will deal with in-between 
points. 


L. N. Duggan, assistant to Mr. Schupner, and 
- H. Christy, the new arbitration manager, 


were presented to the assembly. Representa- 
tives of various other trade organizations then 
were greeted by the president, and several of 
them called to the platform to deliver messages 
of greeting and goodwill. 


Report of Resolutions Committee 


The report of the resolutions committee was 
made by John M. McClure of Memphis, who ree- 
ommended with reference to the correct method 
of using the collect telegram that ‘‘where a 
firm order is telegraphed at the shipper’s price 
or in reply to a direct request by a shipper for 
a Wire answer or for information’’ that this be 
countenanced by the association; and that 
further the association commend the efforts of 
the National Association of Commission Lumber 
Salesmen in its attempt to eliminate any abuses. 

Because of the present excessive taxation on 
standing timber, the association advocates and 
urges the prompt adoption by the several States 
of such improvements in timber taxation meth- 
ods as will encourage conservation, reforesta- 
tion and the utilization of timber resources 
‘only in response and in proportion to the de- 
mands of the lumber consuming public.’’ 


Another resolution opposed the passage of 
Senate bill No. 2808, proposing the regional 
appointment of interstate commerce commis- 
sioners; that bill R. H. 6400 amending part of 
a certain section of the Interstate Commerce 
Act be enacted; also that the association en- 
dorse and urge the support of its members in 
the successful passage of H. R. Bill 8119 to 
amend the bankruptcy act. Another resolution 
commended the efforts of the Pittsburgh Cham- 
ber of Commerce to secure proper reciprocal 
switching arrangements in Pittsburgh. 

A resolution on the death last July of Robert 
R, Sizer was submitted by Ben 8. Woodhead, 
chairman, eulogizing Mr. Sizer for his unusual 
character and his counsel and guidance, which 
the National-American association will miss, 

Other resolutions thanked the officers and 
those who had part in making the stay of’ the 
visitors pleasant and agreeable. FE. C. Atkins 
& Co., of Indianapolis, Ind., were thanked for 
the approprigte identification badges used for 
the conventio#; and the lumber mutual in- 
surance compapies for the handsome banquet 
menu and program. ,. 

Election of Directors 

Election of directors. was the next business. 

The committee on nominations presented its list 
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of recommendations, which was accepted as fol- 
lows: 


Term expiring 1927—-H. W. Blanchard, Bos- 
ton, Mass.; G. R. Gloor, St. Louis, Mo.; C. A. 
Goodman, Marinette, Wis.; Charles F. Anderson, 
Marion, S. C.; S. L. Johnson, Seattle, Wash. ; 
W. H. Schuette, Pittsburgh, Pa.; R. P. Shannon, 
Vancouver, B. C.; W. L. Shepherd, Montgomery, 
Ala.: Arthur E. Lane, New York; Horace F. Tay- 
lor, Buffalo, N. Y. 


Term expiring 1928—F. R. Babcock, Pittsburgh, 
Pa.; F. A. Dudley, Philadelphia, Pa.; M. G. Tru- 
man, Chicago; Lloyd Hillman, Seattle, Wash. ; 
M. J. E. Hoban, Brooklyn, N. Y.; G. F. Kerns, 
Chicago; Dan McLachlin, Arnprior, Ont.; C. A. 
Mauk, Toledo, Ohio; Frederic S. Palmer, San 
Francisco, Calif; Bert R. West, Spokane, Wash. 

Term expiring 1929—Dwight Hinckley, Cincin- 
nati, Ohio; C. L. Lindner, Portland, Ore.; J. W. 
McClure, Memphis, Tenn.; A. C. Manbert, Toronto, 
Ont.; J. B. Montgomery, Pittsburgh, Pa.; Max 
Myers, Cleveland, Ohio; G. M. Stevens, New York, 
N. Y.; F. S. Underhill, Philadelphia, Pa.; H. W. 
McDonough, Boston, Mass.; Ben S. Woodhead, 
Beaumont, Tex. 


How the President Was Elected 


Nominations were then called for president 
for this year. Mr. Currie arose and in an elo- 
quent speech nominated Fred S. Underhill, of 
Wistar, Underhill & Nixon, Philadelphia. He 
told of the sterling qualities of the man, his 
lovable nature and his untiring efforts in im- 
proving the whole lumber industry, with little 
regard as to demands on his time, efforts and 
often health. A burst of applause greeted his 
nomination, and H. F. Taylor, of Buffalo, N. Y., 
rose immediately to second the motion. President 
Hinckley then asked for further nominations; 
none were offered. An expression of choice 
brought a storm of assent for Mr. Underhill. 
Mr. Currie and Mr. Taylor were then appointed 
to bring him before the meeting, but it was 
fully fifteen minutes before he could be found 
and brought to the platform. He came on the 
shoulders of the men who had nominated him. 


In his address of acceptance, Mr. Underhill 
spoke briefly, and whole-heartedly. By his 
every word and gesture it was plain that he 
desired to serve. Speaking of the lumber in- 
dustry, he said: 


I: believe in it—it is a great industry., It has 
dong much; made possible a home for every man 
in this country, barns for grain, evén the famous 
board walk of this city. Lumber can not pass out, 
nor will it until the day the city fathers can sub- 
stitute concrete for this famous board walk and 
still give it the attraction it now has—which, of 
course, they never can do. I have faith in the 
wholesaler. We who are playing the part of dis- 
tributers have taken a big place in the scheme of 
distribution. Lumber must and should be distrib- 
uted by merchants. Have faith in lumber and in 
the National-American association. What it has 
done for the wholesaler has benefited the entire 
industry. I will undertake to meet responsibilities, 
call for them to com’ along; and I hope that 
every wholesale concern that merits membership 
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will join this association. You want me to serve 
you rather than speak, and I shall do it to the 
best of my ability. I accept the presidency with 
the understanding that I am to serve one year, 
and that I am to establish a precedent of one- 
year only in the presidency, so that you might 
utilize the value of the many good men who are 
with us. 


Following Mr. Underhill’s address, the meet- 
ing adjourned. At four o’clock the board of 
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directors met and elected the following officers: 
First vice president—C. A. Goodman, Marinette, 

Wis. 
Second 

mont, Tex. 
Treasurer—G. M. Stevens, New York. 
Secretary-manager—W. W. Schupner, New York. 


THE ANNUAL BANQUET 


As has been the custom in the past, the an- 
nual banquet was made a feature of the meeting 
of the National-American Wholesale Lumber 
Association, and the banquet this year seemed 
to exceed in all respects many of those that 
have gone before. A feature was the presence 
at the speakers’ table of thirteen former presi- 
dents of the association. Representing the 
former presidents in a happy talk that carried 
with it reminiscences of earlier association ac- 
tivities was Horace F. Taylor, of Buffalo, whose 
remarks were timely, appropriate and _ thor- 
oughly enjoyed. The former presidents of the 
association who were present and the years in 
which they served the organization were as fol- 


vice president—-B. S. Woodhead, Beau- 


lows: Lewis Dill, Baltimore, Md., 1905-1907; 
J. M. Hastings, Pittsburgh, Pa., 1907-1908; 


C. H. Prescott, jr., Cleveland, Ohio, 1908-1909; 
Robert W. Higbie, New York City, 1910-1911; 
F. R. Babcock, Pittsburgh, Pa., 1911-1912; 
N. H. Walcott, Providence, R. I., 1913-1914; 
G. C. Edwards, Ottawa, Ont., 1914-1916; W. W. 


the work of the Department of Agriculture. It 
also gives me an opportunity to get acquainted 
with the problems that confront: these industries 
and to see the relation of them to agriculture. 
More and more I am convinced that the problems 
of any group in the population are the problems 
of all groups. We must all get together, we must 
all acquire mutual understanding and good will, 
we must all adopt a give and take policy, if we 
are going to solve steadily and soundly the various 
national problems that will confront us. You 
know from your experience in your own business 
that these problems are going to increase and be 
come more complicated rather than diminish, and 
it is going to take the united effort of all of us 
to reach the right solutions. 

I am specially happy to address your associa- 
tion. For one thing, I have noted your adoption 
of the policy of arbitration as a means of settling 
business disputes. This is a _ progressive step. 
You have taken a position of leadership in _ busi- 
ness integrity and sound judgment. At the same 
time, I am sure you have found that this policy 
has saved you money and saved your customers’ 
money. It is an example of the type of codpera- 
tion which we need in every field of industry. 

For a still more specific reason, however, I am 
deeply interested in your association and industry. 
The Department of Agriculture deals with those 
things which come from the soil. In the forest, 
therefore, and in its chief product, lumber—the 
most heroic of our crops—this association and the 
Department of Agriculture have a genuine com- 
mon interest. 








heavy bill and free our railroads for other essentia] 
traffic by growing timber as a crop on cut-over 
lands throughout the country and consequently 
being commonly able to depend on nearby sourceg 
of supply. This problem of the supply of wood as 
a raw material is not merely a theoretical public 
problem, but it confronts all the forest-based in- 
dustries as a problem of self-preservation. 


Department of Agriculture Interested 


The Department of Agriculture is specially in- 
terested in two phases of the problem: (1) A 
more careful use of the timber we have, and (2) 
the growing of new forests to replace the old, 
You are doubtless familiar with the work which 
the Forest Products Laboratory is doing to save 
wood through better utilization. It was to make 
that work more widely useful that the late Secre- 
tary Wallace called the national conference on 
wood utilization eighteen months ago. The out- 
growth of that conference—the National Commit- 
tee on Wood Utilization—is now getting under 
way. The self-interest of the forest-based indus- 
tries, as well as their desire to be of public use- 
fulness, can be relied on for progress in better 
utilization of our forest raw materials. 

American lumber standards, which the lumber 
distributers have had an important and honorable 
part in creating, represent a fine beginning for all 
the forest industries. These standards manifest 
their value in promoting not only a more orderly 
and thrifty use of our timber, but also codépera- 
tion for common objectives. The Department of 
Agriculture is glad to have been able to bring to 














The annual presidents’ dinner preceding the annual convention of the National-American Wholesale Lumber Association, at which President Dwight 
Hinckley was host, at Atlantic City on Wednesday, April 14, was declared to be probably the most perfect in arrangement and most gorgeous in 


point of floral decoration that ever has been given. 


The management of the Ambassador Hotel, in which the dinner was held, invoked the assistance 


of expert florists and decorators, and as may be noted from the above photograph, the floral decorations were profuse and artistic in the extreme. 
Directors of the association and their wives were guests of the president on this occasion 


Knight, Indianapolis, Ind., 1916-1917; M. E. 
Preisch, Buffalo, N. Y., 1917-1918; Horace F. 
Taylor, Buffalo, N. Y., 1918-1920; J. W. Me- 
Clure, Memphis, Tenn., 1920-1922; W. H. 
Schuette, Pittsburgh, Pa., 1922-1924; Ben 8S. 
Woodhead, Beaumont, Tex., 1922-1923 (Ameri- 
ean Wholesale Lumber Association). 


Secretary of Agriculture Feature Speaker 


Dwight Hinckley, retiring president of the 
association, acted as chairman and introduced 
Frederick S. Underhill, the incoming president, 
as toastmaster. The banquet was opened by an 
invocation by Rev. John H. Hackenberg, D. D., 
pastor of the church of which the toastmaster 
is a member. Musical selections were rendered 
by the Hotel Ambassador orchestra, with vocal 
solos by Miss Vera Kaighn and Mrs. Anna 
Kauffman Brown. The principal speaker of the 
evening was William M. Jardine, secretary of 
the Department of Agriculture at Washington. 
The secretary devoted his remarks almost en- 
tirely to a discussion of forestry, and his ad- 
dress is as follows: 

As a representative of American agriculture, I 
am always glad to talk to men engaged in any 
of the great industries of the United States. It 
gives me the opportunity to interpret to them, so 
far as I can, the various agricultural problems and 


It is unnecessary to point out the important and 
skilful part the distributers play in the lumber in- 
dustry. Hauling such a bulky commodity as wood 
is a difficult task at best. It has become more 
difficult as the forests and the chief consumers of 
wood have got farther and farther apart, so that 
now much of our lumber is hauled across the con- 
tinent. It is a feat of no common magnitude to 
have so perfected the service of distribution that 
the buyer in the city or in the small town can 
promptly get what he wants, whether to build a 
house or a pantry shelf. 


Magnitude of Distribution Job Is Staggering 


The mere magnitude of the lumber distribution 
job is staggering. More than 50,000,000 tons of 
lumber a year are carried by the railroads—a 
traffic that constitutes nearly 414 percent of the 
total tonnage originated on the railroads and 
yields over 7 percent of the total freight reve- 
nues. The average thousand feet of lumber travels 
over 600 miles from its point of origin, not count- 
ing reshipments, and pays a freight charge of 
nearly $11. Our yearly freight bill (not including 
either reshipments or imposts) is about $3,400,- 
000,000. The important point is that a large pro- 
portion of this freight bill is chargeable to the 
long haul forced on us by forest depletion, and that 
it is twenty times as much as is spent annually 
by all agencies, public and private, on forest 
restoration. 

We shall ultimately save a large part of this 


bear on the intricacies of lumber standardization 
the technical facilities and background of the 
Forest Products Laboratory. 

Distributers Should Educate Consumer 

There are other economies which lumber distrib- 
uters can stimulate greatly, particularly those 
economies in which the ultimate user is concerned. 
Take the case of so called ‘inferior’ woods, for 
example. The average customer likes what he 
knows and suspects what he does not know. For 
this reason vast quantities of such species as 
western white fir and larch go to waste, just as 
a generation ago the bark was stripped from our 
eastern hemlock and the logs left to rot. Yet these 
woods are intrinsically good and useful. The prob- 
lem of getting them used is primarily a question 
of educating consumers. For this job the distrib- 
uters are particularly fitted. 

The American people have expensive tastes in 
the matter of lumber. They want the best species 
and the largest sizes. A lumber manufacturer re- 
cently told of a customer who ordered a carload of 
clear white pine boards twelve inches wide and 
twelve feet long, and who confessed later that he 
wanted these boards to rip up into clothesline 
poles. To choose the right wood and the right 
grade for a given purpose is a problem in which the 
dealer can greatly help the customer and so aid 
conservation. The Forest Products Laboratory 
through its research is helping to fit different 
woods to their best uses, and through its demon- 
stration courses on “The Properties and Uses of 
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Wood” is spreading this knowledge among lumber 
dealers, salesmen and users. 

The Forest Products Laboratory is giving atten- 
tion to the use of short and odd lengths of wood, a 
problem that has been much discussed of late. Ob- 
viously it is a costly habit to buy long boards to 
cut up into short pieces. After surveying the 
situation our laboratory has concluded that there 
are two major outlets for short lengths, the build- 
ing trades, and the industries that use lumber for 
remanufacture into wooden commodities or inci- 
dentally for boxing, crating and the like. In the 
ease of the building trades, the distributers are in 
a strategic position to help market the surplus of 
short lengths. In the case of industrial uses it 
is a matter for coédperation between lumber manu- 
facturers and these fabricating industries in agree- 
ing on standard sizes and grades for short lengths. 
The manufacturer must put his ware into a readily 
marketable form; the user must lay aside his habit 
of buying long boards to saw up into short lengths. 
All this will take detailed study and much dis- 
cussion, but from these will emerge, no doubt, a 
new set of industrial principles and practices. 


Low Grades Cause Merchandising Problem 


Vast quantities of low-grade wood are burned 
under boilers or in waste burners or left in the 
woods. Yet much of this material is good for 
pulpwood, or boxes, or dimension stock, or novel- 
ties, for which we now use big timber or high 
grades. Here is a merchandising problem of great 
importance. There are, it seems to me, two ap- 
proaches to this problem: First, a reduction of 
freight rates on low-grade material; and, second, 
bringing producer and buyer together. We need 
regional surveys of the quantity, character and 
location of this material, the best form for market- 
ing it, the potential customers and possible re- 
duction of freight rates. It is partly a distribu- 
tion problem—to move and sell millions of tons of 
wood that are now going up in smoke or rotting on 
the ground. It is one which the wholesale dis- 
tributers are peculiarly fitted to undertake. 

These are only a few examples of better utiliza- 
tion in which the distributers are already per- 
forming or can perform valuable public service. 
In working out these and other problems, I hope 
this association and its members will more and 
more make use of the research results and facilities 
of the Forest Products Laboratory. Still more do 
I hope that associations like yours will get more 
and more into the habit of research, which, after 


all, is only the application of organized common 


sense to the problems of the world. 

It is obvious that the distributers have an im- 
mediate and direct interest in better timber utiliza- 
tion. But what of timber growing? It seems to 
me that the forest-based industries all have an 
equally vital concern in the basic problem of their 
raw material. Every man who respects his trade 
or business or profession wants to have it per- 
petuated. Besides, there is the strong appeal of 
public need and public service. I dare say that 
every man here wants to see our forests restored 
and wants if possible to do something about it. 
What is there, then, that this association and its 
members can do to help restore our forests? 


Beginning to Administer Clarke-McNary Law 


The Department of Agriculture is just beginning 
the large task of administering the Clarke-McNary 
law. That law has for its basic principle codépera- 
tion between the Federal Government and the 
States, and this coéperation demands an intelligent 
and active public opinion to back up State efforts 
and State appropriations. The first and most im- 
portant job under this law is to build up the pro- 
tection system against forest fires. Primarily a 
task for timber owners and State officials, it still 
offers plenty of room for every citizen and associa- 
tion to take an active hand. The State units of 
this association, for example, might actively inter- 
est themselves in the policies of the State forestry 
department, or in helping to assure adequate State 
and private funds for meeting the codperative pro- 
visions of the Clarke-McNary law, or in working 
out the difficult details of the State fire protection 
system, or in helping to enforce the State fire laws 
and educate the public in fire prevention. 

The department is just launching a nation-wide 
study of forest taxation in order to get the facts 
for forest taxation reform. Even after we get the 
facts and attempt to formulate remedies, however, 
action must come through the States. This action, 
needless to say, must come from an enlightened 
public opinion. I hope that this association, and 
its State and regional branches, will take an ac- 
tive interest in the forest tax problem and uphold 
sound, just principles. 

The public forest acquisition program likewise 
represents a progressive policy. The Government 
has so far bought 2,690,000 acres of forest land, 
and during the next ten years, according to present 
Plans, hopes to buy 500,000 acres in the Northeast, 
3,000,000 acres in the Appalachians, 2,500,000 
acres in the South, and 2,500,000 acres in the Lake 


States. The McNary-Woodruff bill, which is now 
pending in Congress, will, if passed, make some 
such program possible. 

The Federal Government’s acquisition program 
is pretty well launched, but hardly as much can be 
said of State programs. There is room for a 
broad movement toward State forestry. Large 
areas of cut-over lands are reverting to many 
States for delinquent taxes. In many other 
States cut-over land can be bought very cheaply. 
Now is the time for the States to act. Movements 
in this direction, however, will not generate them- 
selves. They must be based on intelligent formu- 
lation of a sound plan and on strong public de- 
mand. 


Industrial Forestry a Worth-While Undertaking 


I would not imply that public forestry is the 
only solution or even the main solution of the 
forestry problem. The more one studies the prob- 
lem the more one is convinced that large-scale in- 
dustrial forestry is a feasible and worth-while un- 
dertaking, which will, incidentally, furnish an at- 
tractive investment for American capital. The 
taxation study and the fire protection assured by 
the Clarke-McNary law will, I feel sure, speed up 
industrial forestry. The Department of Agricul- 
ture also offers its help to timber land owners, 
through the regional forest experiment stations. 
These have been established in the southern pine 
region, the southern Appalachians, the Northeast, 
the Lake States, the northern Rocky Mountains, 
the Pacific Northwest, and California. Bills are 
now pending for additional stations in Pennsyl- 
vania and the central hardwoods region. These 
stations are engaged in finding the facts about the 
science and art of growing timber as a crop, and 
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are thus pioneers to the timber growing move- 
ment. 

I have touched on only a few phases of our 
great and intricate forest problem. In that prob- 
lem we are fortunately getting down more and 
more to the hard facts. We are beginning to move 
the science of good utilization from the laboratory 
to the woods, the factory, the lumber yard and the 
carpenter’s bench. We are beginning to move the 
art of forestry from the school room and the text- 
book into the woods. Forest conservation is be- 
coming more and more a succession of good, hard, 
actual jobs; the more hands are put to these jobs 
the more easily will they be done. These jobs are 
as much yours as mine. They all relate to the 
raw material of your industry. 

At the same time, forest conservation represents 
a vital interest of the American people. A land 
without trees is unthinkable from either an eco- 
nomic or a social standpoint. In serving your 
own great industry in this connection you will 
also be serving the public. It is for you to as- 
sume leadership. You are both informed and in- 
terested. For leadership the general public looks 
more and more to men who are specialists in vari- 
ous fields. It looks to you and to others specially 
informed concerning lumber and wood products to 
advocate sound, progressive, permanent policies 
which will maintain our forests. You have the 
opportunity to serve not only yourselves and the 
people who are living in the United States today, 
but countless generations in the future. 


The second speaker was Harold B. Wells, a 
well known jurist of New Jersey. He isa rapid 
fire speaker and disciple of optimism, and his 
talk, interspersed with many humorous illus- 


trations, made a distinct hit with all those 
present. 


The banquet, beginning with the first musical 
selection and ending with the talk by Judge 
Wells, was broadcast over the Atlantic City 
radio station, and shortly after the close of the 
banquet, reports began to come in of the re- 
ception by listeners at other points. 

Following the banquet, those present ad- 
journed to an adjoining ballroom and indulged 
in dancing for the remainder of the evening. 


HOO-HOO DOINGS 


New Hoo-Hoo Club Elects Officers 


PROVIDENCE, R. I., April 20.—Robert S. 
James, manager A. C. Dutton Lumber Corpora- 
tion’s Rhode Island branch, with headquarters 
at Freid’s Point, has been elected president of 
the newly organized Rhode Island Hoo-Hoo 
Club. Henry C. McDuff, manager H. C. McDuff 
Estate, Pawtucket, has been named vice presi- 
dent. Frederick B. Brooks, Newell Coal & 
Lumber Co., Pawtucket, Vicegerent Snark for 
Rhode Island, has been chosen  secretary- 
treasurer. 














Activities of Atlanta Club 


ATLANTA, Ga., April 19.—Members of the 
Atlanta Hoo-Hoo Club attended a social and 
get-together meeting at the Standard Club here 
recently, with almost 100 percent attendance. 


Committees were appointed to codperate with 
the officers of the Georgia Forestry Association 
in arranging details for the annual convention 
at Thomasville, Ga., April 28 and 29, in which 
the various Hoo-Hoo clubs throughout the State 
will take an active part. 


C. H. Dudley, sr., president of the Atlanta 
club, presided. Talks on forestry were made 
by C. B. Harman, secretary Southern Sash, Door 
& Millwork Manufacturers’ Association; James 
Holloman, Atlanta newspaper editor, and Hen- 
derson Hallman, attorney, who has been active 
in forestry work. 


Parson Speaks to Boy Scouts 


Sr. Louis, Mo., April 20.—‘‘Our civilization 
can not be carried on without trees, any more 
than it can without character and the law of 
God; trees serve us in numerous practical ways 
and they are the inspiration for a better spiritu- 
ality,’’ Parson Peter A. Simpkin, Chaplain of 
Hoo-Hoo, told the members of Troop 38, Boy 
Scouts of America, and Friends of the Forest at 
a meeting last Friday evening in the auditorium 
of Bryan Mullanphy School. Scoutmaster C. S. 
Rubey presided at the meeting. Parson Simp- 
kin was introduced by James H. Allen, Past 
Snark of the Universe. 

One of the Boy Scouts recited, ‘‘ What do we 
plant when we plant a tree,’’ and then deco- 
rated the standards of the troop colors with 
two wreaths symbolic of the Scouts’ interest in 
forestry. Mrs. W. H. Hand, secretary of the 
St. Louis Chapter of World War Mothers, made 
a brief talk. 


Organize Toronto Hoo-Hoo Club 


Toronto, OnT., April 19.—The Toronto Hoo- 
Hoo Club was organized at an enthusiastic meet- 
ing at the Prince George Hotel on April 16. 
R. G. Chesbro, Vicegerent Snark, presided at 
the dinner and business meeting. The club 
starts with a membership of 51. Officers elected 
are: President, L. D. Barclay, Toronto; first 
vice president, Hugh A. Rose; second vice ~~ 
dent, Alex. Rhind; secretary-treasurer, G. B. 
Van Blaricom. Vicegerent R. G. Chesbro is ex- 
officio honorary president. Directors are George 
Reid; T. A. Paterson, C. W. McCabe, ©. Jack- 
son and W. B. Tennant, all of Toronto. 

A concatenation will be held in Hamilton on 
Friday, May 7, at the Royal Connaught Hotel. 
It was decided to hold the first dance of the 
club at the Prince George Hotel, Toronto, on 
Friday evening, May 14. 
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April 27—Lumber Standardization Oonference, Wash- 


ington, D. O. 


April 27-28—Arkansas Association of Lumber Dealers, 
Hotel Marion, Little Rock, Ark. Annual. 


April 28—National Committee on Wood Utilization, 
Washington, D. C. 


April 28-29—Georgia Forestry Association, Thomasville, 
Ga. Annual. 


May 3-5—Associated Cooperage Industries of America, 
Hotel Jefferson, St. Louis, Mo. Annual. 


May 11—Roofer Manufacturers’ Club, Hotel Dempsey, 
Macon, Ga. 


May i1-13—Chamber of Commerce of the U. S. A.. 
Washington, D. C. Annual. 


May 13-14—Florida Lumber & Millwork Association, 
Angebilt Hotel, Orlando, Fla. Annual. 


May 17—Loyal Legion of Loggers & Lumbermen, Port- 
land Hotel, Portland, Ore. Semiannual. 


May 19—Southern Cypress Manufacturers’ Association, 
Roosevelt Hotel, New Orleans, La. Annual. 


June 16-17—Plywood Manufacturers’ Association, Audi- 
torium Hotel, Chicago. 


Bept. 23-24—National Hardwood Lumber Association, 
Palmer House, Chicago. Annual. 


Topics for National Chamber’s Annual 

WASHINGTON, D. C., April 20.—An indication 
of the type of economic problems which are 
today uppermost in the thoughts of the busi- 
ness men of the country is disclosed in a list of 
subjects submitted by organizations which are 
members of the Chamber of Commerce of the 
United States for consideration at its forth- 
coming annual meeting here, May 11 to 13. The 
questions cover a wide range of business 
thought, dealing with taxation, reclamation, 
postal rates, national defense, the Interstate 
Commerce Commission, immigration, highway 
transport, health service, the Federal Trade 
Commission, crime prevention, aeronautics, pub- 
lic lands and national forests. 

For example, the National Lumber Manufac- 
turers’ Association proposes a declaration in 
favor of concerted efforts on the part of re- 
sponsible Federal, State and private agencies 
to plan and secure the general application in the 
States of methods of forest taxation which will 
effectively promote timber conservation and 
reforestation through private enterprise. 


Florida Convention Date 


JACKSONVILLE, Fxia., April 19.—The annual 
meeting of the Florida Lumber & Millwork 
Association will be held at the Angebilt Hotel, 
Orlando, Fla., on Thursday and Friday, May 
13 and 14. This will be the sixth annual con- 
vention of the organization which was started 
in Orlando six years ago with eight members 
and has since grown to nearly 300. A splendid 
program has been arranged with several famous 
speakers on the prospective list, among whom 
are Fred H. Ludwig, Reading, Pa., well known 
retailer, Parson Simpkin, of Hoo-Hoo fame, 
and probably Roger W. Babson. A feature of 
the meeting will be a golf tournament for the 
Scanlon loving cup. The tournament will be 
held on the course of the Orlando Country Club. 
There will be a meeting of the directors of the 
association on Thursday morning, and two 
business sessions Friday, with the banquet on 
that night. 


Coopers’ Convention Plans 


St. Louis, Mo., April 20.—J. C. Nellis, chief 
of the lumber division, bureau of foreign and 
domestic commerce, Department of Commerce, 
Washington, will be the principal speaker at the 
general session on May 5 of the eleventh annual 
convention of the Associated Cooperage Indus- 
tries of America, which will hold a three-day 
session at Hotel Jefferson beginning May 3. Mr. 
Nellis will discuss, ‘‘ World Cooperage Trade.’’ 

The general session also will be featured by 
an open discussion of the subject, ‘‘ Future of 
Cooperage Industry vs. Quality.’? Reports of 
officers, traffic manager and field representa- 
tive also will be submitted at the general ses- 
s10n. 


The sessions Monday and Tuesday will be 
given over to group meetings, with standardiza- 
tion, grade rules and specifications as the prin- 


cipal topics of discussion. 
also will elect officers. 

The association’s annual dinner will be given 
at Hotel Jefferson on Tuesday evening, May 4, 
with entertainment provided by the St. Louis 
members. 


The various groups 


Wholesale Dealers Meet 


ToronTO, OnT., April 20.—The Wholesale 
Lumber Dealers’ Association held a well at- 
tended meeting yesterday at the King Edward 
Hotel, with D. C. Johnston in the chair. A. R. 
Stinson, Toronto, and J. C. Irvin, Weston, who 
had been specially invited to attend the meet- 
ing, representing the Ontario Retail Lumber 
Dealers’ Association, were introduced. Several 
routine matters were disposed of, after which 
the speaker of the day, B. A. Trestrail, gave 
a very interesting address on ‘‘Salesmanship.’’ 
R. B. Herron, who, with Mrs. R. B. Herron, 
met with a very serious automobile accident 
near Woodstock some months ago, was in at- 
tendance for the first time since he and Mrs. 


could be planted and brought to maturity, the 
secretary said Mr. Lewis had advised him that 
he had been badly misreported. The directors 
then adjourned for lunch and on resuming 
Chairman Sanders submitted copies of grading 
rules for white pine as recently compiled by 
the White Pine Bureau of the Canadian Lum- 
bermen’s Association. D. C. Johnston, of the 
Union Lumber Co., Toronto, addressed the di- 
rectors upon the subject, explaining fully the 
manner in which the rules had been drawn up 
and the purposes of the White Pine Bureau. 
The bureau, he stated, welcomed codperation 
from the retailers. 

EK. D. Hardy, Ottawa, attorney-in-fact for the 
Canadian Lumbermen’s Insurance Exchange, 
then reported considerable progress in the cam- 
paign for securing insurance from members of 
the Ontario association. 





LUMBER CLUBS 














Can You Bundle Lath 
Faster? 


DuLutH, MINN., April 19— 
Considerable rivalry exists 
among mill operators in some de- 
partments of sawmills over 
northern Minnesota _ including 
claims of special efficiency in 
bundling lath. Charles C. Glas- 
kill, employed by the Traverse 
Timber Co., with headquarters 
in the Manhattan Building, Du- 
luth, has put out a query for the 
identity of any individual claim- 
ing to be able to top his record of 
bundling 68,000 bunches of lath 
in ten hours made by him two 
years ago. These were standard 
bundles of 50 lath each. Mr. 
Glaskill has had over thirty years’ 
experience in handling lath and 
he has announced that he would 
be glad to receive a bundling 
challenge from some other old 
timer. 











Herron went to the hospital. Mr. Herron 
thanked the association for the flowers which 
had been sent to him and Mrs. Herron during 
their confinement. 


Ontario Directors Confer 


Toronto, OntT., April 19.—The directors of 
the Ontario Retail Lumber Dealers’ Association 
held a meeting on April 15 in the council cham- 
ber of the Toronto Board of Trade. A. R. 
Sanders, of St. Thomas, presided. Secretary- 
treasurer H. Boultbee submitted an interim 
financial statement, showing the association to 
be in good financial standing. With reference 
to an article in Toronto papers in January to 
the effect that R. G. Lewis, of the Dominion 
Bureau of Statistics, Ottawa, had mentioned an 
alleged shortage of hardwoods in Canada and 
had suggested that substitutes of steel or other- 
wise should be used in place of hardwoods 
until such time as another’ crop of hardwoods 


Consider Uniform Building Code 


Stockton, Cauir., April 17.— The Central 
California Lumbermen’s Club held its monthly 
meeting at the Hotel Lincoln, of this city, last 
Saturday, the feature of which was a talk by 
A. C. Horner, city building inspector of Stock- 
ton, on building codes. He has charge of draft- 
ing the proposed Pacific coast uniform building 
code and asked for the codperation of the lum- 
bermen in supporting it. Charles G. Bird, of 
the Stockton Lumber Co., acted as chairman of 
the meeting, and J. U. Gartin, of Modesto, presi- 
dent of the club, presided. 

About sixty retailers from central California 
were present. R. G. Kimbell, architectural en- 
gineer of the National Lumber Manufacturers’ 
Association, Washington, D. C., spoke on the 
relation of the lumber industry to the building 
codes of the cities and communities, and com- 
mented on the Pacific coast building code as 
the most ambitious project he had known. Other 
speakers on the program were C. C. Case, at- 
torney, Material Dealers’ Association of San 
Joaquin County; A. Bevan, assistant secretary 
of the Red Cedar Shingle Bureau, Seattle, 
Wash.; George M. Cornwall, of Portland, Ore.; 
and L. H. Elliott, secretary of the Central Cali- 
fornia Retail Lumbermen’s Club. 

Lumbermen are exempt from the State’s 4 
percent cartage charge tax for upkeep of the 
highways, according to Attorney Case. Mrs. J. E, 
Fraser, secretary of the California Retail Lum- 
bermen’s Association, stated that the law, if 
applied to lumbermen, would be unfair, because 
city hauling could be done free while county re- 
tailers would have to pay. A trip to the Cala- 
veras big trees is planned for the next monthly 
meeting. 


Negro Band Entertains Club 


MEMPHIS, TENN., April 21—The Lumber- 
men’s Club of Memphis was entertained at last 
Thursday’s meeting at the Hotel Gayoso with 
musi¢ furnished by the Pullman Porters’ Band 
of Memphis. This negro band is composed en- 
tirely of the porters on regular runs of the 
Pullman company. A Pullman maid led in the 
singing of several songs. 

W. H. Dick, Frank Spangler, C. P. Bodine 
and Ralph May were named to serve with J. H. 
Townshend on the committee of the club to 
meet with the Israel Peres Memorial Associa- 
tion in regard to erecting a suitable memorial. 
The late Mr. Peres was a judge for many years 
in Memphis. 


Earl 8. Schwartzbaugh, of the McLean Hard- 
wood Lumber Co., addressed the Kiln Drying 
Engineers’ Club of Memphis at its regular meet- 
ing last night on ‘‘ Moistat Kilns.’’ The club 
membership is about forty members and meet- 
ings are held weekly. 
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A Woman Who Knows Hardwood Lumber 


Los ANGELES, CaAuLiF., April 17. — Notwith- 
standing the fact that in the last few years 
women have successfully invaded a large num- 
ber of the positions in the business world that 
were once held to be sacredly masculine, there 
still remain a few callings which might be gen- 
erally regarded as unsuitable occupations for 
the gentler sex. Most people would consider 
participation in the lumber industry a vocation 
that would have little appeal to a woman in 
search of a business career. Yet Miss Jessie 
M. Williams, of Los Angeles, who is vice presi- 
dent of the W. E. Cooper Lumber Co., a large 
wholesale and retail hardwood lumber concern 
of this city, is not only well pleased with her 
occupation but considers that it offers attrac- 
tive possibilities to any intelligent woman seek- 
ing a business career. 


Miss Williams is a true daughter of the West. 
Her grandmother, Narcissa Watson, was the 
first white child on record to be born in the 
State of California. Her grandfather and great 
grandfather were lured to the West in the days 
of ’49 by the siren call of the golden Circe. 

With this sort of an ancestry for a back- 
ground it seems fitting that Miss Williams 
should choose an occupation which has played 
such an important part in the development of 
the West. Her first business position was in 
the office of W. E. Cooper, a lumberman whose 
yards were in Michigan and Wisconsin. He 
specialized in hardwoods and Miss Williams 
found the work fascinating and so familiarized 
herself with all details of the business that she 
became Mr. Cooper’s invaluable assistant. 


Helped Establish Yard 


In 1919 Mr. Cooper decided to branch out and 
to establish his own yards in Los Angeles; the 
result was the incorporation of the W. E. 
Cooper Lumber Co. Miss Williams aided in 
choosing the site of the plant, consisting of 
three acres of ground on East Fifteenth Street, 
and also assisted in the superintending of the 
erection of the sheds, offices and mill. 

In less than a year after the company had 
commenced operations an automobile accident 





resulted in the death of its vice president and 
serious injuries to President Cooper. This 
emergency made it necessary for Miss Williams, 
assisted by Mr. Cooper’s son, C. M. Cooper, 
to take charge of the business. It was a new 
concern, which had not yet established itself, 
with more than a hundred employees to add to 
her responsibility. However her thorough 
knowledge of the business made her quite equal 
to the occasion and she managed it so effi- 
ciently that the company later elected her to 
fill the vacant office of the vice president, a po- 
sition which she still holds. 

The W. E. Cooper 
Lumber Co. handles 
hardwoods ' exclusively 
and is a flourishing 
concern with its own 
planing mills and saw- 
mills. Its lumber is 
obtained from the Pa- 





JESSIE M. WILLIAMS, 
Los Angeles, Calif. ; 


Vice President W. E. 
Cooper Lumber Co. 








cific Northwest, the 
southern States and the 
Philippine Islands, 
practically all of the 
mahogany and some 
other highly desirable 
hardwoods coming from 
the latter. 

Miss Williams is said to be an exceptionally 
shrewd judge of hardwoods, and has a keen 
appreciation of the romance connected with the 
history of this great western industry. As most 
of the product handled by the concern goes into 
the making of furniture, she whimsically ob- 
serves that she is not so far removed from the 
womanly sphere of home making after all. 

As a vocation for women she considers that the 
lumber industry offers in some of its branches 
superior inducements to many other callings. 


She asserts that it is a clean, honorable occu- 
pation in which are engaged a likeable type of 
outdoor workers. Her own particular depart- 
ment (she has charge of the credits) brings her 
into contact with many interesting phases of 
human nature and has made her somewhat of 
an expert at character reading. Incidentally, 
it is said by those who are in a position to 
know, that this ability has resulted in a sur- 
.prisingly small number of accounts being 
‘‘written in red’’ on the books of her concern. 

Miss Williams’ duties make it necessary for 
her to attend meetings of commercial organi- 
zations where frequently she is the only woman 
present. She relates that at first the men re- 
garded her presence rather strangely and un- 
easily but, after the novelty had worn off, they 
accepted her as one of them, and now frequently 
seek her advice on business problems. 


Provides Comforts for Girl Workers 


One of the important bits of welfare work 
which she has instituted for her concern has 
been for the girls employed in the offices. Up 
to the time that she assumed her present duties 
it had been extremely difficult to secure and 
keep the girls necessary to handle the com- 
pany’s clerical work. The plant is located in 
an industrial district with a nearby residence 
district in which lives a rough foreign ele- 
ment. In addition to these drawbacks little 
effort had been made to care for the comfort 
and convenience of the office girls, consequently 
they soon sought positions elsewhere amid more 
desirable surroundings. 

Miss Williams, with a sympathetic under- 
standing of their viewpoint, set about to remedy 
the situation. A comfortable and cozy rest 
room and a kitchenette completely equipped to 
prepare dainty luncheons were provided. These 
with other feminine touches have furnished the 
concern with a force of loyal and efficient girl 
workers and has almost entirely eliminated the 
labor turnover in this department. 

The officers, directors, stockholders and em- 
ployees of the W. E. Cooper Lumber Co. are 
all agreed that having a woman on the job is a 
splendid thing for their organization. 








W hat I Learned in a Lumber Mill 


VII—Boiler Defects 





I remember the day when Thompson, the ex- 
pert, undertook to tell us something about boiler 
defects. He tried to tell all he could in little 
over an hour, but found that the time had ex- 
pired before he could get anywhere near 
through the entire list that he had prepared. 
The important defects that he mentioned, to- 
gether with directions to avoid or prevent such 
defects, are given in this instalment. 

Quite a prominent 
crack had developed in 
one of our boilers, lo- 
cated at the point des- 
ignated A in the dia- 
gram. We had _ sup- 
posed that this crack 
was due to overheating 
and after a patch had 
been rivetted over the 
place we did not fire 
this boiler as high as 
formerly. The expert 
demonstrated that the 
crack in the plate was 
due to too rigid staying. 
Cold water impinging 
on the iron chilled the 
Plate, which, after be- 
mg heated, produced a 
short temper in that 
portion of the plate, so that the unequal strain 
on the stay at that point developed a rupture. 

Another of our boilers had given trouble in 





[By G. Rice] 








firing and a resulting waste of fuel was noted 
at the end of each month. An examination re- 
vealed that the setting of the boiler had never 
been right. The masonry had cracked as at B, 
allowing air to pass. This air leaked into the 
flues and the draft vitiated and cooled the 
heating surfaces, therefore consuming more fuel 
in order to maintain the temperature. 

It was also found that some time in the past a 


x8 


~ 


tube had splintered and had been wound with 


wire as at D. This wiring did no practical 


good and just why it should have been wound on 


was not explained. Possibly someone thought 
that he could close the leak in the tube by so 
doing. This procedure was much like the case 
of the defective tube that was put out of com- 
mission by driving a wooden plug in either end, 
rather than go to the expense of putting in a 
new tube. A leak C in blow-off pipe was re- 
paired, the masonry reset, a new plate substi- 
tuted for the cracked one, and two new tubes 
inserted in this boiler which had been operating 
for some little time in this condition. After 
these repairs were made the boiler gave us no 
further trouble. 

We were pleased when Thompson explained 
the blistering of the plates of boilers was 
usually due to imperfect welding in their manu- 
facture, because the superintendent of the mill 
had attributed a case of this kind to improper 
firing on our part. 

He told us that if any more blistering of 
plates occurred that he would be obliged to take 
some action. The plates thus affected had been 
trimmed off to ascertain the extent and thick- 
ness of the blistering, and in case the affected 
part was not large nothing was done. In cases 
where the affected area was extensive, or if any 
cracks were found beneath the blistering, such 
plates were entirely cut out and hard patches 
put in. In extreme cases entire new plates were 
replaced. 

An engineer or a fireman always gets quite a 
shock when he looks over his boilers and finds a 

(Concluded on Page 80) 
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News From the Sunny South 


Southern Hardwood Traffic Activities 


MEMPHIS, TENN., April 21.—As a result of 
complaints which have been received from rail- 
road officials regarding difficulty they are en- 


countering in connection with certain features 
of the operation of rough material tariffs, J. H. 
Townshend, secretary-manager of the Southern 
Hardwood Traffic Association, announces that 


conferences will be called with various carriers * 
in the near future. One complaint is that ship- 
pers fail to promptly ‘increase the amount of 
their bond where liability to the carrier exceeds 
the current bond, and also the necessity for 
making numerous rechecks of rough material 


accounts growing out of cross-town movements 
and the use of transfer certificates. Mr. Town- 
shend will not consent to any changes that will 
result in the placing of any unnecessary re- 
strictive or rigid policing rules in the tariffs. 

That the Louisiana Railway & Navigation Co., 
which operates between Shreveport and New 
Orleans, will withdraw the restrictive rough 
material rule which was to have been made ef- 
fective on April 25, 1926, is announced by Mr. 
Townshend. The new rule would have required 
shippers of rough material to surrender inbound 
tonnage at the time of reshipment of outbound 
products and in event of failure to do so local 
rates would have been applied. This rule would 
have placed a tremendous burden upon the ma- 
jority of shippers on that line. George Schaad, 
jr., district manager of the traffic association at 
New Orleans, prevailed upon the carrier to file 
an application with the Interstate Commerce 
Commission to withdraw the rule. 


(SRG RaEaAB: 


Wood Preservatives Conserve Forests 


NEw ORLEANS, La., April 19.—Southern pine 
leads all species of forest products treated with 
creosote and other wood preservatives in the 
United States, according to statistics recently 
compiled by R. K. Helphenstine, jr., of the 
Forest Service in cooperation with the American 
Wood Preservers’ Association. 

Treating lumber, timber, ties, poles and other 
forest products with preservatives is among 
the important measures designed to aid in the 
conservation and more thorough utilization of 
the nation’s forest supplies. If a timber, which 
untreated will last thirty years in a structure, 
ean be made to last sixty years by creosoting 
or other form of treatment, it means that this 
phase of utilization will make one tree suffice 
where otherwise two trees would be required. 

The statistics mentioned on the quantity of 
wood treated and preservatives used in this 
country in 1924 show an increase of about 20 
percent over the previous year. A total of 268,- 
583,235 cubic feet of woods of all species was 
given preservative treatment in 1924. This is 
equivalent to approximately 3,223,000,000 board 
feet, of which about 37% percent was southern 
pine. 

By a curious coincidence southern pine also 
constituted 3714 percent of the total amount of 
wood treated during 1923. Although the per- 
centages for southern pine coincide for the two 
years, yet in 1924 the actual amount of southern 
pine treated with preservatives was much 
greater than in the preceding year. In 1924 a 
total of about 1,211,300,000 board feet of 
southern pine was treated, or approximately 20 
percent more than the quantity treated in 1923. 
The figures for 1925, now being compiled by 
the Government, are not expected to be avail- 
able until Jate in 1926. 

In six of the seven classes of material 
treated, southern pine leads all other individual 
species. The one exception was railroad ties, 
36.2 percent of which were oak, as compared 
with 30.1 percent of southern pine. In the case 
of piles, flooring and paving blocks, construc- 
tion timbers and cross-arms, more southern pine 
was treated in each class than the total of all 
other species of wood in that class. 

The notably large quantity of southern pine 
given preservative treatment is said to be ac- 
counted for by the fact that it is one of the 


strongest, most serviceable and most available 
of all species of commercial woods, and that it 
readily takes proper preservative treatment, 
without impairing its strength. 

The figures on different items of southern 
pine receiving preservative treatment in 1924 
are given as follows: Railroad ties, 18,957,318 ; 
poles, 899,401; piles, 14,061,997 lineal feet; 
heavy flooring and paving blocks, 1,544,841 
square yards; construction timber, 156,872,856 
board feet; miscellaneous timbers and lumber, 
17,007,557 board feet; cross-arms, 788,390. 

The percentages, by classes, of southern pine 
treated in 1924, compared with all other species 
in the same class are given as follows: Railroad 
ties, 30.1; poles, 43.2; piles, 81.7; heavy floor- 
ing and paving blocks, 96.7;° construction tim- 
ber, 53.8; miscellaneous timbers and lumber, 
43.2; cross-arms, 94.2. 


Lumberman Donates to College Fund 


BROOKHAVEN, Miss., April 20.—The citizens 
of Brookhaven recently began a drive to raise a 
fund of $50,000 for Whitworth College. S. E. 
Moreton, general manager of the Homochitto 
Lumber Co., led the subscription with a gift of 
$20,000. Mr. Moreton is a well known lumber- 
man, has been a citizen of Brookhaven for a 
number of years, and is noted for his interest 
in civic affairs. 


Memphian Struck by Automobile 


MeEmpHis, TENN., April 21.—W. A. Ransom, 
president and general manager of the Gayoso 
Lumber Co., this city, is confined to the Gartley- 
Ramsay Hospital in Memphis suffering from 
a cut and bad bruises about the head which were 
sustained last night when he was struck by an 
automobile. While he is not seriously injured 
he will probably be confined to his home and 
hospital for several days. Mr. Ransom was 
crossing Linden Avenue at a street intersection 
in the residence part of the city when he was 
caught by a fender of a passing automobile and 
knocked to the pavement. 


Retailer Building New Shop 


GASTONIA, N. C., April 19.—The Home Lum- 
ber Co., a retail lumber concern here, has sub- 
divided its present site and is building homes 
on it, according to Z. BR. Leavitt, secretary of 
the company. A site has been leased from the 
Piedmont & Northern Railway Co., which is 
being graded for a new shop in which will be 
installed additional machinery for the manu- 
facture of box shook. The first unit of the new 
shop is to be of frame construction 60 feet by 
100 feet. 


Inspects Southern Mill Properties 


HATTIESBURG, Miss., April 20.—F. L. Peck, 
of Scranton, Pa., president of the Mississippi 
Central Railroad Co. and head of the J. J. New- 
man Lumber Co. which operates plants at Sum- 
rall, Hattiesburg and Bude, has been in this 
section recently, accompanied by his brother, E. 
S. Peck, making an inspection tour of the prop- 
erties. Mr. Peck expected to have a conference 
with officials of the Finkbine-Guild Lumber Co., 
of Wiggins and D’Lo, that would help him and 
his associates to determine the question of 
whether or not the three plants of the company 
in Mississippi may be utilized for the manu- 
facture of redwood lumber. In an interview 
with an Associated Press representative, Mr. 
Peck said that his company already had bought 
considerable redwood timber in Mendocino 
County, California, and had under consideration 
a plan similar to that of the Finkbine-Guild 
Lumber Co., by which the redwood cants would 
be shipped by steamer through the Panama 
Canal to a Mississippi port and thence by rail 
to the mills for manufacture. Mr. Peck and his 
brother expected to make a stop in New Orleans 
and from there to go directly to California to 
inspect their redwood timber holdings. 


Much Interest in Clean-Up Week 


ELEctric MILus, Miss., April 20.—Citizens of 
Electric Mills recently have been on the qui 
vive over the result of the annual clean-up week 
in which everybody has taken much interest, 
The judges who were to make the awards were 
Dr. E. L. Gilbert, health officer; J. G. MeCor- 
mick, mayor, and D. H. Foresman, general man- 
ager of the Sumter Lumber Co. So thoroughly 
had the clean-up work been done that the judges 
could find no difference in cleanliness between 
any of the properties either in the white section 
or the negro section, and were forced to dis- 
tribute the prizes through a drawing of names, 
Prizes were awarded in each block of five 
houses. In May, additional prizes will be 
awarded to the resident of Electric Mills who 
has the most artistic yard. This also is an an- 
nual affair. These events are in line with the 
policy of the owners of the Sumter Lumber Co, 
and other citizens to keep Electric Mills well to 
the front as one of the cleanest and most at- 
tractive little cities in Mississippi. 


To Rebuild Burned Plant 


JACKSONVILLE, FuA., April 19.—The sawmill 
unit of the J. M. Griffin Lumber Co. at Holopaw, 
Fla., was destroyed by fire last Sunday, with 
an estimated loss of $225,000, covered by in- 
surance. Heroic work by the mill crew and 
volunteers saved the remainder of the plant 
consisting of planing mill, dry kilns, storage 
sheds, and lumber on the yards, worth in all 
over a half million dollars. It is understood 
that rebuilding will start immediately and that 
the mill will resume operation within the next 
ninety days. New equipment has been ordered 
and will be on the scene by the time the debris 
of the recent fire has been cleared away. 


Appointed to Handle Large Property 


GRAND Rapips, MicH., April 21.—Under au- 
thority granted by the Federal district judge 
for the western district of Michigan at Grand 
Rapids, the receivers for the Charcoal Iron Com- 
pany of America, Andrew H. Green, jr., and 
Edward P. Smith, have contracted with James 
D. Lacey & Co., Chicago, so that the latter will 
act as the receivers’ sole and exclusive agent in 
conducting the business operations and liqui- 
dating the property and assets of the Charcoal 
Iron Company of America. 

The Charcoal Iron Company of America was 
organized in 1915 to manufacture lumber, pig 
iron, alcohol and acetate. The large properties 
owned by this institution comprise an iron fur- 
nace, chemical plant and sawmill at Newberry, 
Mich., iron furnace and chemical plant at Ma- 
nistique, Mich., iron furnace at Boyne City, 
Mich., sawmill at Marenisco, Mich., the Yale 
iron mine near Bessemer, Mich., and also over 
90,000 acres of timber lands and some 60,000 
acres of cut-over lands located in Alger, Chip- 
pewa, Delta, Gogebic, Kalkaska, Luce, Macki- 
nac, Ontonagon and Schoolcraft counties, Mich- 
igan. 

The appointment of James D. Lacey & Co. 
to manage and liquidate this large operation 
was due to the fact that the bondholders’ and 
stockholders’ committees and the receivers con- 
sidered them peculiarly fitted and capable of 
handling a transaction of this size. 

The Lacey company has a broad acquaintance 
with the timber trade and the needs and wants 
of prospective purchasers. The Lacey business, 
established in 1880, has for many years past 
occupied a commanding position in the lumber 
and timber field and is the leading agency in 
the United States in that field. With offices in 
Chicago, New York, Savannah, Seattle, Van- 
couver and Montreal they are in close touch 
with conditions in all sections of the United 
States and Canada. They have a special de 
partment devoted to the management of going 
concerns, management of estates and liquida- 
tions. 
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Elected a Director of Rotary 


Housrook, Ariz., April 19.—At the annual 
election of officers of the Holbrook Rotary Club 
held here last week, J. R. McEvoy, Sam M. 
Eaton and A. M. Candelaria were elected di- 
rectors of the club for the ensuing year. Mr. 
Eaton is general sales manager of the Cady 
Lumber Corporation which operates big mills 
manufacturing Arizona white pine at McNary 
and Flagstaff, Ariz. The general sales office 
is maintained at Holbrook. Mr. Eaton became 
a member of the Holbrook Rotary Club soon 
from MeNary, La., 
but recently resigned his membership because 
his frequent absence from the city he thought 


interfered with the attendance record of the 
club. However, he has again become a member 
of the club and during the coming year will 


devote considerable time to helping in the diree- 
tion of its affairs. 


Observe American Forest Week 


SoutH BEND, Inp., April 20.—H. N. Wheeler, 
lecturer of the United States Forest Service, 
was the principal speaker at the weekly lunch- 
eon of the Chamber of Commerce, Monday noon. 
Lumbermen of the city were in charge of the 
meeting in recognition of American Forest 
Week. A. J. Hager, a prominent lumberman of 
Lansing, Mich., and Snark of the Universe of 
Hoo-Hoo, was toastmaster. He said the idea of 
dedicating a week to forest conservation ‘‘is to 
bring to the attention of the American people 
the necessity of conserving the national for- 
ests.’’ The work of lumber dealers and farmers 
in the interest of forest propagation was com- 
mended by the speaker. 


(PEERAGE aBaEBaLZaLAa 


Change in Eastern Headquarters 


New York, April 20.—After May 1 the east- 
ern headquarters of the Lumbermen’s Credit 
Association in New York City will be located in 
larger and finer offices at 35 South William St. 
The business of this association, the executive 
offices of which are in Chicago, is that of fur- 
nishing credit information about woodworkers 
(such as furniture factories) and all other car- 
load lumber buyers, also lumber manufacturers 
and dealers. It also maintains a collection de- 
partment which is patrenized by subscribers to 
its credit information service as well as miscel- 
laneous manufacturers and wholesalers. 

The eastern office of the association was es- 
tablished about twenty-five years ago to better 
its service to its many subscribers requiring in- 
formation on concerns in the eastern and south 
Atlantic States. During the last few years 
there has been such a marked increase in its 
patronage that more people have been required 
in the office with the resultant outgrowth of 
the former quarters. 

Walter P. Maceabe, manager for the eastern 
district, has completed his twelfth year in 
this capacity, and has gained the confidence of 
the subseribers as well as patrons of the collec- 
tion department using this office. These twelve 
years with the association follow a much longer 
period of experience in a similar capacity. 

Complete files of up-to-date credit informa- 
tion on the lumber and woodworking trade in 
the eastern and south Atlantic States are kept 
in New York, and special reports about con- 
cerns in the territory served by that office are 
furnished promptly from there. This office also 
makes a business of collecting accounts for 
manufacturers and wholesalers and this service 
18 available to both subscribers and nonsub- 
scribers. 

May 1 also marks the end of the fiftieth year 
this credit agency has been serving the trade. 
It has grown from a small office in Chicago, with 
two or three persons serving a few dozen sub- 
scribers, to the present organization made up 
of 81 persons, occupying 7,175 square feet of 
office space in Chicago and New York and serv- 
ing nearly 3,000 subscribers. Its growth has 
been good from the beginning but more rapid 
during the last five or six years. The recent 
Tapid growth is undoubtedly due to the growing 


realization by those who sell the trade covered 
by the Red Book that the most reliable credit 
information is none too good and to the fact 
that the Red Book is raising its standard higher 
every year. 

The executive offices of the Lumbermen’s 
Credit Association are located at 608 South 
Dearborn Street, Chicago. 


Renduel News from Atlanta 


(Continued from Page 51) 
and 2 gum are short. Average mill quotations 
for gum f. o. b. Atlanta: 

4/4 5/&6/4 8/4 
5@ 





Plain red, FAS....$107@109 $110@112 $115@117 
INGO ccdemeaclaws 60 62 62 64 70 72 
Di aavewudanwe 22 34 34 36 42 44 

Plain sap, FAS... 51 53 57 59 62 64 
ING: ©. winadaowaes 37 39 41 43 51 53 
NGG aS Guuncceuwdas 20 22 22 24 23 25 

Qtrd. red, SND... 58 60 64 66 79 72 
No. 1 & sel...... 44 46 46 48 60 62 
ING. 2 sven vaanens 27 29 27 29 30) 32 

Qtrd. red, FAS.... 110 112 115 117 115 117 
NOD. denncenevas 65 «67 67 ~=69 72 74 
ING: 2 svcuseecucs 34 = 36 36 = 338 43 45 


Call for oak from flooring plants has de- 
clined, but there have been no price changes. 
Inquiry from them promises better business. 
A few sales are reported in the East and middle 
West. Prices f. 0. b. Atlanta: 

4/4 5/&6/4 8/4 
Plain white, FAS.$ 80@ 82 $104@106 $114@116 
No. 1 & sel.....° 55 57 60 62 6 66 


NOK 2 andsnneens 35 = 337 40 42 40 42 
INGe © c¢eusene aes 16 18 20 22 19 20 
Plain red, FAS.... 78 80 94 96 103 105 
NO. I & 8@lvccces 53 555 58 60 63 65 
ING: @ wecaceucseus 33 «35 38 40 38 40 
Qtrd. white, FAS. 120 122 130 132 143 145 
No. } & sel....6. @ FW 74 «#76 81 3 
Qtrd. red, FAS.... 103 105 118 120 128 130 
INGE ccucewecre’s 61 63 66 68 Ti «62 
ING: 2 seevuasaune 40 42 46 48 63 555 


Better weather in Atlanta has helped retail 
sales of oak flooring. Averages for the better 
grades of oak flooring show many changes. 
Prices follow for less than earlot orders, car- 
lots averaging $4 to $5 less, or about 10 per- 
cent: 

384x114” 4§x214” 34x14” %x2” %x2” 

Qtrd. white: 
CWSE. csc $150.00 $155.00 $112.50 $112.50 $140.00 
Sap clear.. 102.50 110.00 87.50 87.50 98.00 


Select .... 88.00 97.00 80.00 75.00 987.50 
Qtrd. red: 

a 120.00 125.00 92.50 97.50 125.00 

Select .... 86.00 95.00 75.00 75.00 87.50 
Plain white: 

CIGQP 200 94.00 105.00 70.00 79.50 97.50 

Select .... 77.50 88.00 61.50 58.50 82.00 

No. 1 61.00 69.00 35.50 36.50 56.00 

ING: Sess «SO «TRG deus | waves 22.00 
Plain red: : 

CIGAP. 60écx 89.00 99.00 70.00 73.00 92.50 

Select .... 75.50 86.00 60.50 58.50 81.00 

No. 1 .... 61.00 69.00 35.50 36.50 56.00 

ING: DB sens AG GHG cssce. “eae 22.00 


Maple and beech flooring prices are un- 
changed, except that No. 1 maple has declined 
$2.50. Retailers report the call improving 
steadily. Following are less-than-carlot aver- 
ages, carlot being about $4 to $5 less: 


33X2%" 33x34" 43x1%” 
Maple, TG & EM: : 
CHAE csiecnsererenuesd Cit eo Cece 
ING Be weigiddencnaacee Sue  “ssane «eee 
Maple, JTD & EM 
5 ON WOREP cic <acee .. 4 rece 
DOCU 6éciruncictecced. ceeer CEee “adeaa 
Beech: 
COP SEG ceccccccuens pC eee $95.00 
CIGAR ciecaucaceasiade Sh re 80.00 
WOME sheueae a a wow mdse 7 72.50 
DUIOUD . icaucawecanaa SRGG 3 keke 45.00 


Though 1925 proved a record expansion year 
for the woodworking industries of the South, 
according to figures compiled for the first three 
months of 1926, an even larger record is in 
prospect. In the lumber industry alone, there 
were about 170 projects. About half this total 
represents construction. In other woodwork- 
ing industries, the total was about 135. Furni- 
ture industries in east Tennessee and North 
Carolina exceeded the first three months of 
1925 by more than 50 percent. The amount of 
money invested so far this year is estimated at 
better than $2,000,000. 

The Sarstoon Hardwood Timber Co. a 
Guatemala concern, is preparing to open an 
office at Brunswick, Ga., according to F. A. 
Chubb, president, who stated that a manufac- 
turing plant will be established later. Ma- 
hogany is the principal import. 


Offer Prizes for Forestry Essays 


ASHLAND, WIs., April 20.—The Upper Penin- 
sula Development Bureau is offering cash prizes 
of $100 for the twenty best essays on forestry 
and fire prevention written by school children 
between the seventh and twelfth grades who 
live in the Upper Peninsula of Michigan, ac- 
cording to G. EK. Bishop, secretary of the bureau. 
Further information will be furnished by the 
bureau. The contest closes June 10. 

This is one of the developments coming out 
of the marked success of the ‘‘ forest fire fight- 
ing flyer,’’ which in the six weeks it has been 
on the road, has been visited by more than 
17,500 persons in the Upper Peninsula of 
Michigan. It has created great interest espe- 
cially in the small towns and among the school 
children, and the educational talks delivered 
by the speakers on the train and the exhibits 
shown wherever the train stopped has done a 
great deal toward bringing the people the mes- 
sage of fire prevention. The train will make 
its last stop the middle of May. 


Fire Sweeps Lumber Yards 


MINNEAPOLIS, MINN., April 20.—Nearly 2,- 
000,000 feet of choice hardwood and softwood 
were destroyed in a fire which swept the 8- 
aere lumber yards of the Bennett-Bailey Lumber 
Co., here, late today. Within ten minutes after 
the fire was discovered the yards, covering sev- 
eral city blocks, were afire. A warehouse, con- 
tuining $20,000 worth of panels and veneer prod- 
ucts, owned by the lumber company, was tie- 
stroyed, also a large shed containing kiln dried 
lumber. 

N. C. Bennett is president of the lumber com- 
pany; F. H. Peschau is vice president, and ©. )). 
Bailey, secretary. This lumber yard was one 
of the oldest in Minneapolis, having been estab- 
lished in 1876. 


Philadelphian President Wholesalers 
(Continued from Front Page) 


Lansdowne and is now president of that organi- 
zation. He is also a member of .the Union 
League Club of Philadelphia, the Lumbermen’s 
Golf Club and the Philadelphia Rotary Club, 
and a member of the Blue Lodge of Masons, 
Knights Templar and a Shriner, his member- 
ship in the latter being with Lulu Temple of 
Philadelphia. In 1916 Mr. Underhill was mar- 
ried to Miss Hattie V. Macartney, of Philadel- 
phia, and while they have no children of their 
own, they have reared four children of a sister 
of Mr. Underhill, all of whom they have sent to 
college. 

This sketch briefly details the highlights in 
the career of a lumberman who possesses the 
love and esteem of his associates to a marked 
degree and whose elevation to the presidency of 
the National-Amerie4n Wholesale Lumber Asso- 
ciation assures to that organization a continua- 
tion of the splendid work it has heretofore done 
in behalf of the industry. One of the outstand- 
ing accomplishments of this association has been 
the development of compulsory arbitration. It 
was among the first of the commercial organiza- 
tions to adopt compulsory arbitration and so 
successful has it been it has blazed the way for 
other organizations to follow, as a result of 
which commercial arbitration is becoming a 
fixture in the business practices of the country. 
Through its efficient credit reporting system 
the organization has been of tremendous value 
to its members and through its handling of 
claims has saved to them many thousands of 
dollars. W. W. Schupner, secretary-manager of 
the, association, has surrounded himself with 
department heads of the highest type of effi- 
ciency and has a smooth working organization 
that stands out as a shining example of organ- 
ized efficiency in commerce and industry. Bet- 
ter merchandising was the keynote of the annual 
convention in Atlantic City, and to the devel- 
opment of higher standards in merchandising 
the new president and the entire organization 
have pledged their best efforts. That in this 
laudable effort the association under its new 
executive head will meet with unqualified suc- 
cess is certain. 
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Babcock Lumber Co. 


PITTSBURGH, PA. 
Manufacturers and Wholesalers of 


‘tee Hardwoods 


White and Western Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
Spruce and Hemlock 











j BRANCH OFFICES; 
New York City, 43 Wall St. 
Chicago, Ill., 1216 Fisher Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title —> 
Detroit, Mich., Dime Savings Bank Bldg 
Johnstown, Pa. 























FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


SAW MILL PITTSBURGH, PA. 


Konnarock, Va. 








North Carolina Pine and 
West Virginia Hardwood 





Kiln Dried, Well Manu- CASING, 
ccmanid tide ede. BASE AND 
Capacity, 250,000 feet MOULDINGS 

woh noe Mixed Cars Our Specialty. 








WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg., PITTSBURGH, PA_ 























A NEW COLLECTION BY THE POET 
WHO MAKES LIVING A JOY 


mel | COME ON HOME 


By 
DOUGLAS MALLOCH 


AUTHOR OF Be c= ROAD AND TRAIL “THE WOODS? 
iN FOREST: LAND.~ ETC. 
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Douglas Malloch is known all over America 
swherever people gather to hear clean stories, 
enjoy evenings, and read aloud or listew 
to verse such as bus, filled with homely senti- 
aents and a happy spint. “The poct who 
anakes Irving @ joy,” they tay of bim. 

This mew collection contains favorites that 
Mr. Malloch has read or recited throughout 
the country. All sides of life and bumor are 
eepresented, but haps the commonest note is 
the one struck agg “His Hentage,” 
where a father says to bus boy: "I know youth 


se @¢t along,” and adds: 
bs “I know, somehow or other, 
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A book that will help you sell homes, 
for it will fill you full of the sentiment 
of the home and the humor and phil- 
osophy of home folks. 

A new book by “the lumberman 
poe” that should be in every home, 
and on the desk of every lumberman. 
222 pages. 

You want “Come on Home” for 
yourself, and to send to the absent. 
Postpaid, $2. Address: 


American Lumberman 
431 S. Dearborn Street, Chicago 














The Wolf 


I still remember shanty days, 

The wash-dish and the roller tow’], 
The little path through woodland ways, 

And now and then the gray wolf’s howl. 
Well, things have changed; not less than two 
Fine bathrooms now will ever do, 

And now we walk an asphalt street 

And not a wolf we ever meet. 


But I don’t know. We need so much 
We didn’t need in days agone, 

Yes, this and that and such and such, 
We have to keep a hustle on. 

The woodland all is chopped away, 
The shanty now we know no more, 

And yet it seems the wolf today 
Is still a-hanging ’round the door. 


We See b’ the Papers 

It is too bad the wide open spaces have such 
narrow roads. 

We hope that Red Grange is enjoying his 
vacation. We are. 

Oh, that we two were Maying. 
enough of Apriling. 

The Constitution guarantees everybody a fair 
trial, even prohibition. 

It must be that those who are in favor of 
home brew never drank any. 

Maybe when Tennyson said the brook ran on 
forever he meant Brookhart. 

The population of Chicago may not be in- 
creasing, but it is improving. 

There would be no trouble about settlement, 
if Europe only meant to settle. 

The only way to have the Lord on your side 
is to have Him on your inside. 


We’ve had 


The United States not only ought to improve 
its waterways but its liquor ways. 

They say this weather is caused by spots on 
the sun, but we wish we had one. 


The wets have decided that this man An- 
drews isn’t such a bad fellow after all. 


The two great worries of the world seem to 
be France’s budget and America’s budge. 


We’ll say this for the movies, they are true 
to life; they are good about as often as people 
are. 

The farmers may not be satisfied with Mr. 
Coolidge, but they are satisfied they could do 
worse. 


They propose to put the President’s portrait 
on a new coin, and now we know what is meant 
by cold cash. 

The worst thing about a meeting of discon- 
tented farmers is that it is so hard to find a 
place to park. 

There is considerable argument whether Col. 
Williams was full or sick, but modern liquor 

can make a man both. 


It is hard to understand the man who says 
that Mr. Coolidge ought to run again because 
he would win in a walk. 


We hope someone breaks the news gently to 
New York that Georgia, Florida and Michigan 
are bigger than she is. 

The members wear their hats in the House 
of Commons. In Congress they take them off 
and talk through them. 

We have been reading the life of Samson, 
and we’ll say this for him: He was always 
ready to defend his title. 


One reason why Sir Thomas is going to race 
for the American cup is because he hopes to 
get more of his tea into it. 


In North Muskegon sawmill days we knew a 
Swede named August Iceberg, and it looks like 
this year he was going to come true. 


When a man goes around in front and pets 


an automobile what he says is quite different 
from what he used to say to a horse. 


A Kansas City men’s bible class has banned 
women from its meetings, and now we know 
what those fellows’ idea of heaven is. 


When we were a boy in Sunday school the 
thing that aroused our curiosity was not the 
consecrated cross-eyed bear but the wicked flea. 

One advantage that Florida has over Cali- 
fornia is that California has un inheritance tax. 
In other words, California is a delightful place 
to live but a poor place to die. 


Between Trains 


SoutH BEND, InD.—The Northern Indiana & 
Southern Michigan Retail Lumber Dealers’ As- 
sociation has been an institution so long that 
it requires no eulogy from us. We have been 
coming to it now for twenty years or less, and, 
if we have any regrets, it is because some of 
the old faces are missing. We live among 
changes, and hardly realize it. But this year, 
in revisiting some of the associations with whom 
we had not met in several years, we have been 
saddened by the number of new faces, not 
meaning to say the new faces are so bad, at 
that. 

Of course, Will Cavin came down from 
Sturgis and President Wood up from Muncie 
and Secretary Root from Crown Point, which 
latter city produces most of the raw material 
for the Chicago divorce courts. Rudisill will 
drive us over to Niles eeu 

SaGINnaw, MIcH. sudan the auspices of the 
Chamber of Commerce, the wholesalers of Sag- 
inaw gave a dinner to the retailers of the same 
tonight, but, to our astonishment, not a thing 
was canned, not even the music. The whole- 
salers and the retailers seemed to be on the 
best of terms. In fact you would have thought 
that the terms were 10 percent off in 90 days, 
the retailers were so happy. 

BATTLE CREEK, MicH.—They call it the Mich- 
igan Sheet Metal Contractors’ Association, and, 
if some of them pronounce ‘‘contractor’’ with 
the accent on the first syllable, that doesn’t 
make them any less fine fellows at that. They 
are the fellows who put on the eaves, and some- 
times the pipes in the basement (meaning the 
furnace pipes, not the retorts), for even metal 
has its place in the construction of a dwelling. 
They are the carefreest bunch we have ever 
seen, and this is the second time we have seen 
them, so we judge that when the lumberman 
and the carpenter get through with the building 
of a house, that is the time when the fun really 
begins. 





Shave Inside 


Give me a shave and a good massage, 
Lay down a regular soap barrage, 

Scrape the whiskers from off my chin, 
Put on lather and rub it in, 

Run the clippers around my ears, 

Trim my locks with your sharpest shears, 
And yet, alas, when the job is through, 
It’s very little that you can do. 


Though the barber uses his brush and comb, 
It’s all on the outside of my dome, 
Whatever he did, however he tried, 

The trouble is all on the old inside. 

Oh, what I need is a barber shop 

That the things inside of my head can crop. 
He can daub my face with a powder puff, 
But that is all, and it’s not enough. 


I’m all dolled up when the barber’s done, 
But I wish that the clippers he could run 
Over foolish notions inside my head, 
Through mental whiskers I’d like to shed. 

I saw a sign on a barber’s door, 

And ‘‘Shave Inside’’ were the words it bore. 
I’ve been acting up, and I’m feeling blue, 
And I wish that that sign of his were true. 
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In the Realm of Building 


Clay Shingles Now Being Made 


It looks as though the wood shingle soon may 
have a new competitor to cope with, if the 
claims made on behalf of clay shingles are to be 
relied upon. It is said that these shingles are 
coming into quite wide use in certain parts of 
the Northwest, numerous architects in Portland, 
Ore., and Spokane and Tacoma, Wash., speci- 
fying them not only on large buildings, such as 
churches, schools and office buildings, but for 
roofing homes. This proposition had its incep- 
tion something over two years ago when a brick 
and terra cotta factory in the State of Washing- 
ton began producing clay shingles. 

These shingles are being made in all of the 
varied colors obtainable in face brick. The 
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Boys of the Peninsula School, of Portland, Ore., 
and model house built by them for exhibition 
at the Home Beautiful Show held in Portland 
during the week ending April 17 





finished shingle after being burned is 14 inch 
thick. In applying them to the roof the shin- 
gles are not nailed but, being fitted with lugs, 
are hung over wood strips previously nailed on 
the roof. Provision, however, is made for nail- 
ing in the case of the finishing rows, at the ridge 
and gables. 


Shows Colored Views of Homes 


NEENAH, WiIs., April 19.—The W. J. Durham 
Lumber Co. of this city is using a novel and en- 
tertaining method of acquainting people with 
the most attractive ideas in new homes. Each 
evening, between 7:30 and 10:30 o’clock, a de- 


lineascope in the front window of the office 
shows pictures in colors of new homes. This 
firm employes several high school boys in the 
solicitation of new prospects for homes, lumber 
and building materials.’ It has uncovered a 
number of good prospects in this way, and is 
using ‘‘Old Homes Made New,’’ published by 
the AMERICAN LUMBERMAN, to good advantage 
among its customers. 


Retailer Is Host to Contractors 


St. Louis, Mo., April 19.—More than 150 
general contractors operating in St. Louis were 
the guests of Hal C. Ball, president of the Ball 
Lumber Co., at an informal get-together party 
at the American Annex Hotel last Friday eve- 
ning. The guests were welcomed by Mr. Ball, 
who commented on the fact that 1925 had been 
a record-breaking construction year for St. 
Louis and expressed the opinion that 1926 
would show a substantial gain. 

After the dinner entertainment was provided 
by professional talent from some of the local 
theaters. 

The Ball Lumber Co. established a retail yard 
three years ago at Boyle Avenue and the 
Wabash tracks, moving two years ago to larger 
quarters at LaDue Road and Terminal Tracks in 
St. Louis County. 


(aga@aaM®uanaanaaaaae 


Minnesota Observes Forest Week 


MINNEAPOLIS, MINN., April 20.—Minnesota’s 
observation of American Forest Week this week 
is reaching into the most remote corners of the 
State. An army of 100,000 citizens and school 
children were active in a campaign to prevent 
destruction of the State’s forest resources 
which are estimated to have a value of $275,- 
000,000. 

Forty clubs in the Twin Cities, scores of 
American Legion posts, and women’s clubs, 
children in every school in the State, the Minne- 
sota department of forestry and the Twin City 
Hoo-Hoo Club were among the active organiza- 
tions giving the campaign potential force this 
week. 

Teaching proper care of the trees, planting 
of 50,000 young trees, sent out by the State 
forestry department to schools and clubs, mail- 
ing of 75,000 cireulars explaining the purpose 
of Forest Week, and a campaign for adoption 
of a constitutional amendment by the electors 
to encourage tree growing on waste lands are 
objectives of Minnesota’s campaign. 
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BUILDING MATERIAL INDEX 


Brick, common, 
At kiln, Chicago 


Gravel, 
Average for VU. S. 
Hollow Tile, 
Chicago. 
Lime, common, lump, 
Average for U. S. 
Portland Cement, 
At plant. 
Building Sand, 
Average for U. 5S. 
Bars, reinforcing, 


_; | Wholesale Prices of Building Materials 


Bureau of Labor Statistics Figures—Chart pre- 
pared by Department of Commerce, Division of 
Building and Housing of Bureau of Standards 


— 
a 


1913 AVERAGE PRICE = 100 


Maximum Price Level 


Price Level, February, 1926 


Pittsburgh 
Nails, wire, = 
Pittsburgh | | | INDEX a _ 
S | ec. an. ep. 
“Moe | At Peak 1925 1926 1926 
Steen tan, et 4 } ao COMMODITY Date Index Index Index Index 
At Mills. : | | | suilding material index.Apr. 1920 299.7 177.0 177.9 177.1 
Hemlock, No. 1, north- _— | | rick, common ........ Oct. 1920 251.1 175.8 172.7 175.4 
ern Chicago. = | SPONGE gaveadveecceucwal Jan. 1921 233.7 192.9 189.8 191.7 
‘Site, ‘naan abi - Hollow tile ............. June 1920 236.9 117.2 117.2 117.2 
At mills. mee Lime, common, lump...Oct. 1920 286.0 222.1 218.7 218.9 
Red Cedar Shingles, rT | | Portland cement ....... Sept. 1920 192.9 168.4 168.4 168.4 
PeiOn nl es I Suilding sand .......... Jan. 1921 209.6 166.0 175.4 176.1 
Oak, white, plain, i] | } Bars, reinforcing ....... July 1917 327.1 149.0 149.0 145.4 
an - WAH WG ceccceccceccs Jan. 1920 252.9 151.2 151.2 151.2 
Yellow Pine Flooring, | | Structural steel ........ June 1917 331.0 129.1 129.1 129.1 
“iramaielea —————— Douglas fir, No. 1....... Jun. 1920 407.3 168.3 168.3 173.8 
Plate Glass, rr | Hemlock, No. 1, north..Mar. 1920 282.1 163.5 163.5 163.5 
; ane | Lath, yellow pine...... Feb. 1920 582.0 202.6 190.8 187.5 
bc Red cedar shingles..... Feb. 1920 152.5 165.3 165.3 
. : —-- } Oak, white, plain......Mar. 1920 178.4 175.6 175.6 
a * Yellow pine flooring....Feb. 1920 216.3 214.6 216.4 
ae - ae” ney Aug! 1920 150.8 159.8 150.8 
New York cab | Window glass ........./ Aug. 1918 138.3 138.3 138.3 
P oo) ad Te } BANMCOG OUR b:6 50:6: 6a eee Aug. 1919 205.0 190.2 183.1 
"hee rene | ee Ae ewe BWW cratereucasacczors hon. 1920 150.9 150.9 150.9 
White Lesa bo ge ee Apr. 1920 237.7 249.9 232.5 
New York. WRG BOM oc scdceeecas Jan. 1925 225.6 225.6 225.6 















Overnight 
Servicefrom 
Chicago 


When I worked in a retail lumber yard many 
years ago, and a customer would ’phone in a 
special rush order asking when delivery could 
be made, if the boss was busy he would say, 
“Tell them this is not a fire engine station and 
we cannot start the load at the sound of the 
gong.” 


Often your customers, not knowing conditions, 
ask for the impossible in deliveries, but for 
quick deliveries over the same distance Chicago 
beats them all, for it is the world’s greatest 
railroad center. No train passes through Chi- 
nsf either starts or finishes its journey 
1ere. 


Going from Chicago each day there are 2500 
package cars giving overnight service in every 
direction, so your order, if received by letter, 
wire or ’phone during the forenoon, will be at 
your station the next morning and if delivered 
to the job in the forenoon, gives your customer 
a 24 hour service. 


Wire our expense for prices, delivered anywhere. 


BARTHOLOMEW HARDWOOD Co 


4052 Princeton Ave., CHICAGO Telephone Boulevard 0636 
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bo" Furniture Factories 


or other woodworkers? 
If so, wecan help you build business and conserve profits 


Do you know that a large number of 
concerns in your line are subscribers 
for our credit information service, 
(which also gives leads for new busi- 
ness), and that we are better able to 
serve you than any other credit 
agency? 

Ask for rates and Pamphlet No. 49-S 

Giving Full Details. 


Try our Collection Department any 
time on delinquent or disputed ac- 
counts, whether or not you are @ 
subscriber. For rates ask for Pamph- 
let No. 49-C. 


LumBermen’s Crepit AssociATION 


Suite 1740-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 








Eastern Headquarters, 157 East 44th St., New York City 


O TIMBER ESTIMATORS O 


TIMBER rederick Lemieux 
ESTIMATORS F.H. Day 


Lemieux Brothers & Co. 


ESTABLISHED 1906 
eaeaty Noche + =: Beak Bldg. NEW ORLEANS 


one Main 2 








asper Lemieux 














JAMES W. SEWALL 


Consulting Forester 
Old Town, tet Maine 
Largest Cruising House in America 








HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 
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Northern Woods 








We Can 
SHIP 


Straight Cars—™Mixed Cars or L.C. L. 
of the following woods:— 


ASH - BASSWOOD 
BIRCH-SOFT ELM 

HARD MAPLE-OAK-SPRUCE 
WISCONSIN HEMLOCK 
“Sure Fit” MAPLE AND 

BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Try 
Us 


Foster-Latimer 


MELLEN, 
WIS. 


Lumber Co. 




















A Brand to 


Tie to- 


Peerless 


ROCK MAPLE, BEECH 
AND BIRCH 






Members of 


aan 
Association. 


FLOORING 


manufactured according to standards guar- 
anteed to hold trade and shipped in straight 
cars and cargoes or mixed with Hemlock 
Lumber, Lath, Shingles and Posts. 


Manufacturers of and dealers in Staves, Hoops, Head- 
ing, Poles, Ties and Hemlock Tan Bark. Also leading 
manufacturers of Rotary Cut Northern Veneers. 


The Northwestern Cooperage, 


Gladstone, Mich. & Lumber Company 
Chicago Offices: 812 Monadnock Block. 


The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock’,Hardwood 


Lumber, Lath and Shingles 








Northern Forest Products 











Remember 


Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 

Specialize in Mixed Cars of WHITE PINE and 

BASSWOOD Lumber, Siding, Ceiling, Flooring, 

Sash, Doors, Blinds, Window Frames, Mouldings 

and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 
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VON PLATEN -FOX COMPANY 


Iron Mountain, Michigan 
Manufacturers of 17 different species 


of Northern Hardwoods 
1 
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Coéperation in Forest Protection 

Congress has passed Senate joint resolution 
No. 37, introduced by Senator Norris, of Ne- 
braska, authorizing the secretary of agriculture 
to cooperate with territories and other posses- 
sions of the United States for the portection of 
forests etc. under the provisions of the Clarke- 
McNary law on the same terms as with States. 

Senate bill No. 3,108, also introduced by Sen- 
ator Norris, amending Section 2 of the Clarke- 
McNary law so as to provide that the Federal 
Government may make expenditures for forest 
fire prevention on the certification of the State 
forester, the State director of extension or simi- 
lar State official having charge of the codpera- 
tive work for the State, that State and private 
expenditures as provided for in the act have 
been made. It was explained that this bill 
merely clarifies the language of the law and pro- 
motes better bookkeeping. 


Business Shows Continued Gains 


Continued gains in business for the first two 
weeks of April over the same period last year 
are seen from the latest weekly figures covering 
business conditions reported to the Department 
of Commerce. The volume of distribution, indi- 
cated by figures on earloadings and check pay- 
ments, was larger than in any other comparable 
period. 

The output of bituminous coal and beehive 
eoke during the first week of April was larger 
than a year ago, while lumber production and 
the volume of new building contracts awarded 
recorded similar changes from the correspond- 
ing week of 1925. The total value of building 
awards in 36 States during the first 14 weeks 
of 1926 was about 25 percent larger than during 
the same period of last year. 


Appropriations for Forest Lands 


Unless a legislative jam develops toward the 
end of the session Congress will authorize the 
expenditure of at least $4,000,000 for the acqui- 
sition of lands for forestry purposes during the 
fiscal years 1928 and 1929 before adjournment. 
This authorization is carried in the MeNary- 
Woodruff bill as it passed the House. A fight 
was made on the floor of the House for the full 
authorization of $40,000,000 over a period of ten 
years, with $3,000,000 available annually for the 
first five years and $5,000,000 annually for the 
second five years, thus for the first time estab- 
lishing a definite continuing program for acqui- 
sition of lands for this purpose. 

As heretofore pointed out in the AMERICAN 
LUMBERMAN, President Coolidge and Budget 
Director Lord could not see their way clear to 
approve passage at this time of the full author- 
ization contained in the bill, but agreed to stand 
for $2,000,000 in the fiscal year beginning July 
1, 1927, and a similar amount the following 
year, leaving later years to be provided for as 
the financial situation of the Government de- 
velops meanwhile. 

In addition to the $4,000,000 authorization 
carried in the bill as reported by the House 
committee on agriculture and forestry and 
passed by the House, the regular agricultural 
appropriation bill carries $1,000,000 for the 
acquisition of land under the Weeks law during 
the fiscal year beginning July 1, next. There- 
fore even the $4,000,000 represents a distinct 
advance, since it doubles the appropriation made 
available for the coming year. 

The Senate was about to pass the McNary- 
Woodruff bill carrying the full ten-year author- 
ization when some objection was raised on the 
floor, causing the measure to be passed over 
temporarily. Meanwhile the House has passed 
the bill with the $4,000,000 limitation on the 
authorization. If the Senate passes the bill as 
reported favorably from its committee the mat- 
ter would be submitted to conference and a com- 
promise might be reached increasing consider- 
ably the authorization granted by the House. 





Senator McNary is hopeful that if the measure 
gets into conference the whole program may go 
through. There is considerable favorable senti- 
ment for it in the House. Lacking this, the 
Senate could substitute the House bill and there- 
by insure at least the $4,000,000 authorization. 
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Progress in Waste Elimination 


The extent of progress in waste elimination 
during the last five years will be the topic to 
be considered by meetings forming a program 
of ‘‘Management Week,’’ to be held in more 
than one hundred leading commercial and in- 
dustrial centers during the last week in Octo- 
ber. Ray M. Hudson, chief of the division of 
simplified practice, Department of Commerce, 
has been made secretary of a national com- 
mittee comprising the American Society of Me- 
chanical Engineers, American Institute of Ac- 
countants, American Management Association, 
Society of Industrial Engineers, the Taylor 
Society and the division of simplified practice. 
It is the hope of the committee of sponsoring 
organizations that interest may be focused on 
the gains in efficiency of management which 
have followed such surveys of wastes in com- 
merce industry as: ‘‘ Waste in Industry,’’ made 
by the Hoover committee on elimination of 
waste in industry; the committee on business 
cycles and unemployment, and the National Dis- 
tribution Conference. 


Introduces Home Loan Bureau Bill 


Senator Stanfield, of Oregon, has introduced 
a bill to create in the Treasury Department a 
national home loan bureau, under the general 
supervision of a national home loan board. The 
measure would be known by the short title 
‘*National Home Loan Act.’’ Its purpose is 
to provide capital for home building and owner- 
ship, to create standard forms of investment 
based on home loan mortgages, to equalize rates 
of interest upon home loans, to furnish a market 
for United States bonds, and to create Govern- 
ment depositories and financial agents for the 
United States. In general, the bill follows the 
Federal Farm Loan Act. Senator Stanfield in- 
troduced a similar measure in the last Congress. 
The present bill is a revision of the former 
measure. 

The bill is pending before the Senate com- 
mittee on banking and currency. No definite 
date has been fixed for hearings, and in view of 
the desire of the leaders of both houses to ad- 
journ by May 15 it is not at all likely that the 
committee will act upon the matter at this 
session. Under the provisions of the bill, the 
proposed national home loan board would con- 
sist of five members, one of whom would be 
designated by the President as the active execu- 
tive officer of the board. No member of the 
board during his tenure of office would be per- 
mitted to be a stockholder, officer or director 
of any other firm, company, corporation or as- 
sociation engaged in banking or in the business 
of making real estate mortgage loans or buying 
and selling real estate mortgages. 

The board would have power to organize and 
charter national home loan banks, organized 
and conducted under the provisions of the pro- 
posed law and to exercise general supervisory 
authority over them. It likewise would have 
authority to require reports and statements of 
condition and to make examinations of all such 
banks. 

Likewise the board. would be empowered to 
make rules and regulations respecting the 
charges made to borrowers on loans under the 
act for expenses in appraisals ete.; to prescribe 
the form and terms of home loan bonds which 
would furnish the funds for home mortgages. 

The bill contemplates that the board would 


divide the country into districts and designate — 


the location of a district office in each such dis- 
trict. It would appoint district registrars, ap- 
praisers and all necessary assistants, also em- 
ploy such attorneys, experts, accountants, audi- 
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tors and such other employees as necessary to 
efficiently conduct the bureau, the salaries and 
expenses of the board and employees of the 
bureau to be paid by the United States. The 
salaries of members of the board is fixed at 
$10,000. Members of the board initially would 
be appointed for two to eight years, and as 
their terms expired reappointments or new ap- 
pointments would be for eight years, so that 
policies would not change with every national 
administration change. 

Banks organized under the bill would not be 
permitted to transact banking or other business 
not specifically authorized by its terms, to make 
any loans except those secured by first mort- 
gages upon improved residential property, or to 
demand or receive under any other form or 
pretense any commission, compensation or 
charge not specifically authorized by the act. 
Any home loan bank would be authorized to 
establish branches at any point within the dis- 
trict in which it is located. 

All mortgages shall comply with the laws 
of the State in which they are made and shall 
be upon forms approved by the board. Mort- 
gages would run for not to exceed fifteen years. 
After three years the borrower would have the 
privilege of paying in full at any interest pe- 
riod. On defaulted payments the borrower 
would pay simple interest at the rate of 8 per- 
cent per annum. No loans would be made ex- 
cept upon improved residential real estate oc- 
cupied, or to be oceupied, by the borrower. No 
loan would be made for more than 60 percent 
of the value of the land and permanent insured 


eter growth doubled. Height growth in both 
species was found to be five to nine times 
greater after drainage than before, while vol- 
ume growth increased twelve to twenty-three 
times. 

*¢ Another result of drainage,’’ the statement 
continues, ‘‘was the abundant stocking of cut- 
over and treeless areas with tamarack and black 
spruce seedlings, thus solving by natural repro- 
duction the problem of reforestation for the 
lands in question.’’ 


Commerce Commission Appointments 


‘The Chicago Association of Commerce pro- 
poses a declaration that any bill having for its 
purpose the appointment of members on the In- 
terstate Commerce Commission from designated 
sections of the United States is wrong in prin- 
ciple, will tend to weaken the commission and 
will be detrimental to the public interest. 


Specimens of Costa Rican Trees 


Dr. Paul C. Standley, of the Smithsonian In- 
stitution, who has just returned from Costa 
Rica with a large number of botanical speci- 
mens, brought back with him a tree closely 
related to the walnut and the hickory. While 
the natives do not eat the nuts, they use the 
wood. The tree is rather common in the Cen- 
tral American republic. Dr. Standley also found 
two new kinds of potato tree—Palo de Japa. 
While this is an important timber tree, it also 
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IF I WAS A SALESMAN— 


I would be loyal to my firm or I would quit. 
I would be a salesman and not an order taker. 
I would understate my case and never worry about the “come 


I would be able to meet every argument or change my line. 
I would try to be willing to learn even from men younger than 


I would make a profession out of my job. 
I would base my hopes on good character rather than on clever 
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Bruce Beech Flooring 
for the Heavy Duty Floor 


H 
| 


Bruce beech flooring is manufac- 
tured from Southern heech with 
the same care and precision that 
characterize the nationally known 
Bruce oak flooring. Owing to the 
fact that the southern variety has 
a texture superior to the northern 
grown, it will finish better and 
hold the finish longer. 

It is an excellent floor for gymnasiums, 
skating rinks, schools, offices. and other 
types of buildings subject to exception- 
ally heavy service It has color and 


life, and is much used in kitchens, and 
similar rooms in residences. 


We will ship Beech flooring in mixed 
cars with Bruce Oak flooring and other 
Bruce products. 


ie 
B 


Write for prices. 


E. L. BRUCE COMPANY 


Manufacturers 


Memphis, Tennessee 


# 

















talk. 
improvements. Provision is made for re- produces a fruit, the kernel of which is very 
appraisal and an increased loan where war- good to eat, tasting not unlike cocoanut. The 
ranted. The maximum that may be loaned to’ kernel is roasted by the natives. It is also 


an individual is fixed at $10,000. 

All bonds issued under the provisions of the 
act would be a lawful investment for all fiduci- 
ary and trust funds. The rate of interest would 
not exceed 5 percent, and would be fixed by the 
board on each issue of bonds. Any member of 
the Federal reserve system could buy and sell 
home loan bonds. 


Increasing Forest Growth by Drainage 


The Forest Service has undertaken an investi- 
gation to determine whether the rate of growth 
of the 9,000,000 acres of swamp land forest in 
the Lake States can be doubled or trebled by 
partial drainage. If this increase in growth 
can be accomplished, as it has been on similar 
lands in Europe, in effect, so far as timber 
production is concerned, it would add 9,000,000 
to 18,000,000 acres to the area covered. The 
study has been undertaken by the Lake States 
Forest Experiment Station at St. Paul, Minn., 
In codpetation with other Federal and State 
agencies. 

An announcement by the Department of Agri- 
culture states that experiments made last year 
of forest areas drained in connection with agri- 
cultural development show conclusively that 
tamarack and black spruce respond strikingly to 
drainage. In every case investigated materially 
increased growth was shown, dating from the 
year the ditches were dug. Of the two species 
investigated, tamarack showed the greater stim- 
ulation, the diameter growth record of this 
Species increasing from three to seven and one- 
half times. In the case of black spruce, diam- 


ground into a meal. In Mexico, where the ker- 
nel of this tree is also used to make a black 
dye, it is known as the Calatola tree. 


Re-enroll for Laboratory Course 


MapIson, WIs., April 19.—A ‘‘ graduate’’ of 
the boxing and crating course that is given 
periodically by the Forest Products Laboratory 
here announces that the instruction he received 
made possible an annual saving of $20,000 for 
his company, and that he is ‘‘coming back for 
more’’ in the May 10 course. Since attending 
the September classes this traffic manager has 
greatly reduced the lumber and labor going into 
the company’s shipping boxes and, incidentally, 
has lowered shipping charges. 

‘¢Repeaters’’ in the boxing and crating 
courses of the Federal laboratory are not un- 
usual. Twenty-one firms have been represented 
at more than one course. One of the larger 
companies has found the courses so profitable 
that it has enrolled a total of sixteen men at 
various times. Another company has sent eleven 
men, and a third’ company has sent eight to re- 
ceive the one week’s instruction. 

The principal benefit of reénrolling probably 
lies in the personal consultation feature of these 
intensive training periods. Each firm is urged 
to submit its own particular worry to the labora- 
tory instructors. A second attendance enables 
the shipper to present problems not taken up 
the first time, and to go more intensively into 
the elimination of shipping wastes. 
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OAK FLOORING 
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Lumber Company 
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Good Oak F looring 


for Dealers to Sell 
Hudson Oak Flooring has 


proved a big success with deal- 
ers in all parts of the country. 
It has enabled them to offer 
good flooring value to custom- 
ers at a fair price. Satisfaction 


HUDSON 


Oak Flooring 


have gone hand in hand. Sales 
have nearly doubled in four 
years and they're growing right 
along. Let Hudson Oak Floor- 
ing’s uniform quality and con- 
sistently good manufacture help 
you win flooring sales. 


Write for samples and prices. 


Hudson Hardwood 
Flooring Company 


Sales Office, MEMPHIS, TENN. 


Plants at 
VICKSBURG, MISS. 





N MEMPHIS, TENN. 








Caddo River 


Lumber Company 
R. A. Long Bidg., KANSAS CITY, MO. 
MANUFACTURER 


Yetiow Pine 
aad Oak Lumber 


Softest, Close Grain Arkansas Pine 
Grades Uniformly Good, Manufacture Perfect 





MILLS: - 
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ain. adi Your Patronage 
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Mills: Jacksonville and Sumner, Fla. 
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Shingles and Lath 


| Sales Office, 300 Madison Ave., New York City | 











Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
**‘Ask the Wholesaler ’’ 


The Alger - Sullivan Lumber Co. 


ENTURY. FLORIDA 














Planning and Equipping a 
Millwork Plant” 


The question of millwork equipment is so much 
a matter of individual preference that it would be 
folly for me to comment on this part of my subject 
in other than a general way. ‘Two of our super- 
intendents differ concerning the respective merits 
of two well-known makes of stickers. Each has 
purchased the make he prefers and a careful 
analysis of the production of each shows approxi- 
mately no difference between them. One would 
suppose they would agree to call it an even break, 
but not so. Perhaps it is well for the manufac- 
turers of millwork equipment that all millmen are 
not alike. 

Errors are frequently made in purchasing equip- 
ment which is not made for the work for which it 
is used. Millmen possibly do not realize that in 
manufacturing detail work they are selling set-ups 
to quite the same extent that they sell lineal feet. 
A recent production chart issued by the Millwork 
Cost Bureau on sticker work, which includes ap- 
proximately one year’s production time, indicates 
that the average idle time is 54 percent of the pos- 
sible time, with a high mark of 68 percent and low 
mark of 44 percent. Perhaps the best rule to apply 
in buying equipment is to determine whether 
the type of work to be produced consists of 
long runs or short runs, then buy on the prin- 
ciple that fast feed is slow set-up and fast set-up 
is slow feed. The extremes may be illustrated 
by a production record in our factory for a high 
speed moulder which produces 624,744 lineal feet, 
in 12,370 total minutes, 46 percent idle time, 9,916 
lineal feet average run, 92 minutes average set-up 
time; this compared against a slow speed machine 
running 102,399 lineal feet, in 12,960 total minutes, 
58 percent idle time, 276 lineal feet average run, 
20 minutes average set-up time. This comparison 
shows the high-speed machine producing six times 
the lineal footage, the same total running time, 
36 times the average run, four and one-half times 
the average set-up time, over the slow speed ma- 
chine. This illustration would prove that the 
type of work to be performed will determine the 
type of machine to buy. This applies not only to 
stickers, but to all other wood-working machines 
as well. 

The proper arrangement of equipment in the fac- 
tory determines whether production will be a con- 
stantly moving force or a congested mess. Cer- 
tain well-defined principles may be applied to this 
problem, which, if carefully followed, will produce 
the desired results with but small chance for 
error. These principles are as follows: 


1. Production should move through the factory 
in a straight line, without back-tracking, from the 
source of the raw material to the shipping plat- 
furm. 

2. The arrangement of machines should be con- 
sidered for the convenience of manufacturing each 
item in its order of importance. 


3. The capacity of machines should push ahead 
in sequence of operation, rather than pull. 

4. Stock and special work should be combined, 
where possible, into mass production of standard 
operations. 

5. Stock and special work that cannot be com- 
bined in standard operations should be separated. 


6. Storage space should be provided between 
machines, or group of machines, to assure continu- 
ous operations and to measure the work performed. 


7. Storage space, separate from the working 
floor, should be provided for assembly of cut stock. 

8. Service departments (power, filing room, cut- 
ting department ete.) should be centralized to the 
departments served. 

It is quite impossible properly to lay out a fac- 
tory with its equipment unless the procedure is 
thoroughly charted and each item of production 
traced through its sequence of operations. A draw- 
ing should be prepared at a 44-inch scale showing 
the location of all fixed parts of the building (col- 
umns, doors, windows, elevators, aisles, fire hy- 
drants ete.). Each proposed machine and the 
necessary working space around it should be drawn 
to scale on a separate piece of cardboard. It is 
advisable to mark on each cardboard the kind of 
machine it represents, the direction (an arrow) 
of production through it and its capacity per hour. 
With this layout, each item of production can be 
tested in sequence of operation through the fac- 


*An address delivered by E. R. Maule, Cad- 
wallader-Gibson Co. (Inc.), Los Angeles, Calif., at 
ge Cost Bureau convention, Chicago, April 
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tory by spotting the machines on the drawing 
and tracing with colored yarn through the ma. 
chine all of the items produced. After the loca. 
tion of each machine has been determined by this 
method, the machine should be drawn on the floor 
plan and then a zinc cut, approximately 18 by 20 
inches, can be made and the flow of each item of 
production can be individually recorded. 

Progressive millmen realize that there is need 
for improvement in our manufacturing methods, 
While there is room in the industry for the small 
neighborhood planing mill to serve its immediate 
community in special items, it is becoming increas. 
ingly difficult for this kind of operation to earn a 
profit. Keen competition has forced the large 
mills to become more efficient, and the subject of 
this discussion forms a very important part in the 
means of obtaining greater efficiency. 

The more nearly a special millwork plant ap- 
proaches the mass production methods of the stock 
plant, the greater the efficiency and the lower the 
costs. The stock factory, for instance, cuts up 
its lumber to obtain the greatest possible value 
from the lumber. From the same board will come 
sash cuttings worth $50 per thousand, and door 
stiles worth $120 per thousand. The special fac. 
tory will give its cutters specified sizes to cut 
against and expect them to cut with a minimum 
of waste. The result is that a higher grade lum- 
ber is used than is necessary. The cure for this 
is carefully analyzing a year’s record of cuttings 
and then cut into stock those sizes which warrant 
being carried in storage. This principle holds true 
not only for sash and door cut stock but all other 
cuttings as well. A carefully prepared chart can 
be made for the cutting room foreman to instruct 
him just where each kind of scrap or fall-down 
can be used. In laying out the mill storage, space 
can be provided to save these fall-downs in bins, 
and for space to store them after being partly 
machined. 

As a rule, labor in our industry is woefully in- 
efficient. This is not the fault of labor, but rather 
of management. For the year 1924, our factory 
cost was divided into 64 percent material, 19 per- 
cent labor and 17 percent overhead. Conservation 
of material then is the item of greatest importance 
in considering ways and means to create savings. 
It is to labor that management must look in its 
efforts to economize, and the first step towards 
this is arranging the machine operations so the 
results of each man’s work can be analyzed. Too 
often we find the machines so close together that 
work in process jams the floor space, making any 
effort to observe results impractical. Not only is it 
necessary to supervise wastage of material, but 
also to measure the amount of work performed. 
Storage space between machines, or groups of 
machines, will not only facilitate this but, further, 
will assist in maintaining a continuous flow of 
work through the machines by reason of the work 
held in reserve in the storage spaces. 

“Planned control” is the highbrow term for 
thinking before you act. <A factory is capable of 
producing a certain amount of work and it is not 
difficult to determine whether it is currently pro- 
ducing this amount or not. In the sash and door 
department, the direct labor value of each article 
can be determined from the cost system and the 
capacity of the plant put into work each day. On 
this basis, any inefficiency is noticeable immedi- 
ately in increased congestion and the trouble lo- 
cated. To measure this work accurately, an as- 
sembly space must be provided where each lot of 
work can be assembled on factory trucks completely 
laid out for machining, and in just the order that 
is most convenient for the machine men to take 
the material off the trucks. 

If the cutting room cannot keep up with subse- 
quent operations, the factory production must slow 
down to the cutting room pace. Start off with 4 
push and keep it up through sequence of opera- 
tions. Practically all delays in getting work com- 
pleted occur between the writing up of the order 
and the time it is laid out for machining. The 
man who makes out the cutting bills should be 
located next to the order clerk, and his work be 
up to the hour continually. Then any work held 
over two or three days in the cutting room is need: 
less delay. After completion of the cutting, the 
layout men can build up the orders on factory 
trucks for machining, and then should occur the 
delay, if there is to be any; for here the work is 
measured into the factory. A small card attached 
to a stake of the factory truck showing the date 
the truck entered the mill will enable the super 
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jntendent to readily spot work that is behind in 
its schedule. 

An important feature in laying out the mill is 
separating the standard operations from the detail 
work. Practically 80 percent of the work going 
through is odd sizes, but standard in construction. 
The other 20 percent is special detail work and by 
putting this through with the standard work, the 
factory production is considerably slowed down. 
For instance, we manufactured a rose window 
frame that took two men fifteen and one-half days 
to make, the total cost of which was $240. These 
two men could have nailed up 620 standard frames 
in this time, and, at a profit of fifteen cents each, 
would have earned $92 for the company. A profit 
of 38 percent on the rose frame would be required 
to equal this. This illustrates the point that the 
factory organization and equipment should be de- 
signed for the 80 percent standard work, and the 
20 percent detail work should be side-tracked to 
other spaces. 

Millmen can well afford to study this subject 
thoroughly, for it is the answer to progress which 
competition demands of us for the privilege to exist 
profitably. 
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Millwork Bureau Concludes Annual 


At the concluding session of the twelfth annual 
convention of the Millwork Cost Bureau, held in 
the Congress Hotel, Chicago, on Thursday and 
Friday of last week, BE. J. Curtis, of Clinton, Iowa, 
was reélected president. 

Vice presidents were elected as follows: C. E. 
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BE. J. CURTIS, €. 
Clinton, Iowa; 
Reélected President 


E. COWDIN, 
Portland, Ore. ; 
A Vice President 


Cowdin, Portland, Ore.; U. Morgan Davies, Osh- 
kosh, Wis.; P. F. Conway, Danville, Va.; J. D. P. 
Kennedy, Pittsburgh, Pa. 

[Nore—A report of the proceedings of the open- 
ing day of the convention appeared on page 67 of 
the April 17 issue of the AMERICAN LUMBERMAN. 
—EDITOR. ] 

At the informal banquet and entertainment held 
on Thursday evening, the retiring secretary, W. P. 
Flint, whose resignation becomes effective May 1, 
was presented by the board of directors with a 
beautiful gold watch and chain, as a token of the 
esteem in which he is held by his associates and 
their regret at the necessity of severing the pleas- 
ant relations that have existed for ten years. The 





presentation speech was made by U. Morgan 
Davies, of Oshkosh, Wis. Later in the evening 


Mr. Flint was given another surprise by the pre- 


sentation, from the office staff of the Millwork 
Cost Bureau, of an automobile trunk, fully 
equipped with every requisite for touring and 


camping, an especially appropriate gift as Mr. and 
Mrs. Flint contemplate extensive automobile travel- 
ing during the next few months. The presenta- 
tion speech was made by O. L. Appleton, technical 
director and acting secretary of the bureau. 


Affiliates With Cabinet Concern 


Walter R. Arick, who for the last two years 
has been in the commission lumber business at 
Fort Wayne, Ind., has become affiliated with the 
Kozy-Kitch Kitchenet Co., LaGrange, Ind., as as 
sistant sales manager. This company manufac- 
tures sectional unit built-in kitchen cabinets for 
homes and apartments, both with and without re- 
frigerators, and is a pioneer in this kind of con- 
Struction. The cabinets are constructed through- 
out of laminated stock and poplar lumber with 
the exception of the back. Mr. Arick states that 
instead of being an item of competition for lumber 


retailers, in many sections of the country the lum- 
ber yards are acting as exclusive agents, and find 
it an item both pleasant and profitable to exploit. 
The cabinets come completely finished and can be 
assembled and set in place in less than a half 
hour. 


SASH, DOORS and MILLWORK 


Sash and door mills in the Minneapolis and St. 
Paul (Minn.) region are turning out a fairly large 
volume of their products for the city trade, while 
the country trade has been retarded by the unfa- 
vorable weather. Reports being received by the 
mills are that farmers and builders in the smaller 
communities now are waiting for the first steady 
warm weather before launching their building pro- 
grams. In the agricultural districts there is assur- 
ance that building will be the heaviest in a decade. 
There has been no change in prices, following the 
slight increases made effective about a month ago. 


Sash and door and interior finish plants at Du- 
luth and Superior, have experienced expansion in 
the placing of orders during the last ten days. 
Large numbers of bills are being figured upon. The 
plants are operating on full time basis. Quotations 
are firm in all items. 


Business at Kansas City (Mo.) plants last week 
was reported rather dull. Demand is better for 
millwork than for yard stock, most orders for the 
latter emanating from city yards. Prices on mill- 
work are well maintained, but on yard stock are 
inclined to be weak. 


The door mills and interior trim plants at Buf- 
falo, N. Y., find trade light for this time of year, 
and but little improvement over March business 
has taken place. Prospects are for considerable 
suburban building to start within the next few 
weeks. 

More inquiries in millwork circles in Columbus, 
Ohio, indicate a slight improvement in the trade 
during the past week. Bad weather has been hold- 
ing up many building projects and with warmer 
weather mills in Columbus are expected to become 
busier. Door and sash factories have accumulated 
considerable stock for the spring building, al- 
though most of those plants are still busy. There 
is a good deal of figuring on new work, indicating 
activity for the greater part of the summer. Most 
of the mills are working to three-fourths capacity. 
Labor is plentiful and there is no trouble on that 
score. 

The Baltimore (Md.) sash and door men have 
nothing strikingly new to report, but have man- 
aged to augment their business to some extent, 
with competition still keen and profits for the most 
part narrow, but with prospects encouraging. 
3uilding operations are progressing upon a scale 
that compares very favorably with all but the 
highest records, and with the weather more favor- 
able new undertakings are brought out in sufficient 
number to make the season really very active, so 
that there is every prospect of the demand for 
sash and doors attaining large proportions. Fir 
doors from the West Coast and white pine sash are 
having the call in most instances. 


Orders being placed with the sash and door fac- 
tories in Los Angeles, Calif., are coming princi- 
pally from the contractors who have the larger 
buildings in the process of construction. There 
has been a considerable curtailment in residential 
construction during the week, but this is thought 
to be a result of the heavy rains which have vis- 
ited California during the past two weeks. New 
life will be injected into the market within an- 
other ten days, it is predicted. 

The American Glass Review sizes up the window 
glass situation as follows: “Indications of a re- 
awakening of interest in window glass and other 
glass for building purposes are not lacking. Over 
the last week-end there was more activity in car- 
load sales than for several wecks. There was a 
falling off again early in the week but there were 
signs of revival afterward. With this improve- 
ment, manufacturers are looking for a steady gain 
or sales maintained on a higher volume level than 
since March 1. ‘There is every reason to believe 
that the producers will not look in vain, especially 
for those qualities which are not a near-drug on 
the market. While the volume of production has 
been kept high thus far this year by window glass 
manufacturers, the matter of quality is a different 
thing and, according to some large distributers, not 
all producers are in position to give satisfactory 
service at all times.” 














Exports oF Cuban hardwoods from the San- 
tiago, Cuba, district to the United States during 
the fourth quarter of 1925 totaled 129 pieces of 
lignum vitae valued at $1,500 and 20,000 feet of 
mahogany valued at $2,051. Cigar box lumber 
valued at $16,328 was exported to Porto Rico. 
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i from coast to coast by commission 
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5" to 7" tip, lengths 10' to 24' 
10” to 16” butt, Timbers 


20’ to 100’ long. 
Tell us your needs. 
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Yellow Pine Co. 


POPLARVILLE, MISS. 
Mill at Wilco, Miss. 


4x4" to 20x20" 
length 10! to 66' 
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CHERRY SPECIALISTS 


Oldest and Largest 
Manufactures and Wholesalers 


Cherry Lumber 
Large Stocks. Write for prices. 


Warren Ross Luriver Co. 
JAMESTOWYP, N. Y. 
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Business Changes 


CALIFORNIA. Athens—H. W. Melrose has succeed- 
ed to the business of the Athens Lumber Co. 
— Miller & Lux (Inc.) sold yard to John Bancho 
Son. 
Orange—Hammond Lumber Co. sold to Barr Lumber 


Placentia—Gibbs Lumber Co. purchased the interests 
of the Placentia Lumber Co. and moved stock to its 
own yards. 

Princeton—Glenn County Lumber Co. sold to Grenfall 
Lumber Co., of Colusa. 

Sierra Madre—L. W. Blinn Lumber Co. sold to Frank 
and Jack Alley, of Santa Monica; will be operated un- 
der name of Alley Bros. 

COLORADO. Glenwood Springs—W. G. McDonald 
Lumber Co., of this place, New Castle Lumber Co., of 
New Castle, Geo. M. Howard Lumber Co., of Rifle and 
Silt Lumber Co., of Silt, Colo., are being consolidated 
under name of W. G. McDonald Lumber Co. 

FLORIDA. Kelsey City—Indian Lumber Co.; J. H. 
Hanbury sold interest to BE. T. Roux. 

ILLINOIS. Albany—Albany Codperative Supply Co. 
sold to Potter Bros. 

Beecher—Ruge & Wilke succeeded by Wilke & Rehn. 

INDIANA. Indianapolis—Winchester D. Handle Co. 
sold to C. A. Klingensmith, of this city. 

IOWA. Clermont—L. 8S. Eastman Lumber Co. suc- 
ceeded by Burgess Dugstad Lumber Co. 

Des Moines—Lockard Lumber Co. sold at  sheriff’s 
sale to J. C. Ferguson Realty Co. 

Rippey—N. P. Burk & Co. succeeded by Hansen Lum- 
ber Co. 

KANSAS. ‘Topeka—Nyman-Jay Lumber Co. succeeded 
by A. J. Dolley and E. T. Jay. 





LOUISIANA. Ringgold—Hamner, Smith & Co. mov- 
ing to Port St. Joe. 

MICHIGAN. Mears—Gardner T. Sands succeeded by 
Mears Lumber Co. 

MINNESOTA. Nisswa—John L. Smith Lumber Co. 


sold to Standard Lumber Co., of Winona. 
Pequot—FRroker Lumber Co. sold to Standard Lum- 
ber Co., of Winona. 


NEBRASKA. Elk Creek—William T. Waidley has 
sold his lumber and coal yard to Crawford & Fayram 
Lumber Co., of Council Bluffs, Iowa. 

Farnam—Foster Lumber Co. sold to J. S. Hatcher 
Lumber Co. 


NEW YORK. Kings Ferry—Atwater-Bradley Corpo- 
ration succeeded by Atwater Co. ; 
New York—Fox Sash & Door Co. and Longacre Sash 


c=) alabama CI 
Rae & Cypress Products 


y \ 


LONG LEAF 
Rift and Flat 
FLOORING 


Dimension, 
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SPA Atmore, Ala. SPA 


Grade Marked Southern Pine 


Lumber Manufacturers 
Since 1881 


























Lucas E. Moore Stave Co., Inc. 
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EXPORT DOMESTIC 


Scorn Southern Hardwoods 
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Sales Office: MOBILE,ALA. Mills at Mobile, Ala. 











Memphis, Tenn., New Orleans, La. 














& Door Co. succeeded by Longacre-Fox Sash & Door Co. 

New York—Brookmire Economic Service moving to 
579 Seventh Ave. at 41st St. 

NORTH DAKOTA. Grafton—Nollman Lumber & 
Contracting Co. succeeded by Grotte-Peterson Lumber 
Co. 

Harvey, Selz and Wellsburg—Harvey Lumber Co. sold 
yards to Rogers Lumber Co. 

OHIO. Cleveland—W. O. Womelsdorf & Co. discon- 
tinued commission business. 

OKLAHOMA. Antlers—Caylor-Bennett-Miller Lumber 
Co. sold to Phillips Lumber Co. 

Pawnee—Weleetka Lumber Co. sold to Long-Bell 
Lumber Co, and Rounds & Porter Lumber Co. 

OREGON. Portland—Geo. McGee has retired from 
the logging firm of McGee & Morris. 

PENNSYLVANIA. 3oyertown—H. F. Tyson & Son 
sold lumber yard to Merritt Lumber Co. of Reading; 
coal dept. to continue under name of Tyson & Son. 

SOUTH DAKOTA. Watertown—Henry A. Hegna suc- 
ceeded by Hayes-Lucas Lumber Co. 

TEXAS. Houston—W. S. Massey sold stock to Tem- 
ple Lumber Co. which will build office, warehouse and 
sheds on new site. 

Shiner—Lynch Davidson Lumber Co. 
O. S. Meyer. 

WISCONSIN. Johnson Creek—Meyers & Henke Lum- 
ber Co. sold to N. J. Braun Lumber Co., of Jefferson. 

Wautoma—Melcher Lumber Co. succeeded by Dahlke, 
Giese & Walker. 

West Allis—All assets of West Allis Woodwork Co. 
sold to Max Meyer. 


BRITISH NORTH AMERICA 


ONTARIO. ‘Toronto—S. F. McCandless, railroad ties, 
piling, posts, etc., moving office from 36 King St. E. to 
Robt. Bury & Co. (Canada) Bldg., Sudbury St. 


succeeded by 


Incorporations 


CALIFORNIA, Oxnard—Bell Lumber Co., incorpo- 
rated. 
San Diego—Independent Lumber Co., incorporated. 


CONNECTICUT. Montville—Dart & Bogue, incorpo- 


rated. 

FLORIDA. Bushnell—Waring Crate & Novelty Co., 
incorporated. 

IDAHO. Blackfoot—Tomlinson Lumber Co., incorpo- 
rated; capital, $25,000. 

ILLINOIS. Chicago—Consolidated Lumber Co., in- 


corporated; capital, $15,000. 105 W. Monroe St. 

Chicago—Art Wood ‘Turning Corporation, increasing 
capital to $15,000. 

Chicago—Benson Bros. Millwork Co., incorporated. 

INDIANA. Montpelier—New Montpelier Lumber Co., 
incorporated; capital, $20,000; retail and wholesale. 

Poneto—Poneto Lumber Co., incorporated; capital, 
$12,000; retail; Louis E. Cline, et al. 

KENTUCKY. Louisville—W. R. Willett Lumber Co. 
increasing capital to $400,000. 

LOUISIANA. Gretna—Clere Sash & Door Factory, 
incorporated; capital, $15,000. 

New Orleans—Independent Box Co., 
capital, $25,000. 

MAINE. Bangor—Brewer Lumber & Milling Co., 
incorporated; capital, $10,000; Lewis A. Savage. 

MICHIGAN. Muskegon—Muskegon Wood Products 
Co., incorporated. 

MISSISSIPPI. 
capital, $50,000. 

Grenada—John I.. Milner Hardwood Lumber Co., in- 
corporated; under Delaware laws; capital, $500,000. 

MISSOURI. St. Louis—St. Louis Bank & Equipment 
Co, increasing capital to $500,000. 

NORTH CAROLINA. Kinston—W. P. Rose Builders 
Supply Co., incorporated; capital, $50,000; wholesale 
and retail. 

OHIO. Aurora—Treat Lumber & Supply Co., in- 
corporated; 400 shares no par value; retail. 

Canton—Citizens Lumber Co., incorporated; capital, 
$50,000. 

Cincinnati—Shoe-Boehm Walnut Co., incorporated. 

Cleveland—Iron City Lumber Co. increasing capital 
from $5,000 to $25,000. 

Cleveland—West Side Lumber Co., capital increased 
from $75,000 to $100,000; J. W. Coleman, president. 

Cleveland—Grief Bros. Cooperage Co. re-incorporated 
under Delaware laws, capital, $15,400,000. 

Toledo—South Side Lumber & Supply Co., increasing 
capital from $50,000 to $100,000. 

OKLAHOMA. Elk City—Geo. F. Sisson Lumber Co., 
incorporated; capital, $50,000. 

Sand Springs—Shepherd Lumber Co., 
capital, $50,000. 


incorporated; 


Belzoni—D Lumber Co., incorporated; 


incorporated; 


OREGON. Eugene—Cascade Mfg. Co., incorporated; 
capital, $25,000. 
SOUTH CAROLINA. Charleston — Williams-Gable 


Mfg. Co., incorporated; capital, $40,000. 
Charleston—L. Wetherhorn & Son, incorporated; cap- 
ital, $25,000. 
TENNESSEE. Memphis—Red Ball Lumber Co., in- 
corporated; capital, $25,000. 
TEXAS. Amarillo—W. A. 
creasing capital to $100,000. 


Moore Lumber Co., in- 


Cisco—Berry Lumber Co., incorporated; capital 
$50,000. ‘ 
Dallas—Robinson-Brewington Lumber Co., incorpo- 


rated; capital, $100,000. 

East Bernard—Farmers Lumber Co. increasing capital 
from $15,000 to $35,000. 

San Antonio—Karren-Tobias Lumber Co. 
capital from $40,000 to $80,000. 

WASHINGTON. Elma—Roberts Logging Co., incorpo- 
rated; capital, $34,000. 

Seattle—Rounds Lumber & Shingle Co., incorporated; 
capital, $50,000. 

Seattle—Big Fir Logging Co., incorporated; capital, 
$50,000. 


increasing 


Spokane—Home Sash & Mfg. Co. increasing capital 
from $50,000 to $100,000; addition to plant costing 
$3,000 to be built. 

WEST VIRGINIA. Amigo—Kidd Lumber Co., in- 
corporated; capital, $50,000. 

Elkins—Johnson Lumber Co., incorporated; capital, 
$16,000. 

Charleston—Miller-Rollins & Co., incorporated; capi- 
tal, $5,000. 

WISCONSIN. Merrill—Merrill Lumber & Supply Co., 
incorporated; capital, $50,000; to deal in timber, logging 
and to own and operate lumber and box mills. 


New Mills and Equipment 


ALABAMA. Mobile—Monk Furniture Oo. (Inc.), plan- 
ning establishment of a plant for manufacture of gen- 
eral line of house furniture. 

ARKANSAS. Pocahontas—J. H. Hamlen & Son Stave 
Co., of Little Rock, erecting stave mill on John Tiner 
place near Ingram, 

FLORIDA. Bushnell—Waring Crate & Novelty Co., 
nent planning establishment of woodworking 
plant. 

Jacksonville—Huttig Sash & Door Co. erecting addi- 
tion to warehouse. 

Polk City—Polk City Lumber & Supply Co. building 
planing mill. 

Tampa—Huttig Sash & Door Co. erecting branch 
warehouse; will also erect small plant to manufacture 
special sizes and designs, 

INDIANA.  Evansville—Hercules Body Corporation 
erecting addition; cost, $50,000; will make refrigerators. 

MISSISSIPPI. Hattiesburg—Lamar Lumber Co. will 
erect sawmill, planing mill and village; M. V. Scanlon, 
president; definite plans not settled. 

NORTH CAROLINA. Asheville—Norwood Lumber Co. 
plans immediate rebuilding of plant destroyed by fire; 
loss between $125,000 and $175,000; planing mill, floor- 
ing plant and about 1,000,000 feet of flooring destroyed. 

Lenoir—Lenoir Mfg. Co. is installing equipment in 
~~ millwork plant and will probably begin operation 
in May. 

Lenoir—Carolina Home Furniture Co., recently char- 
tered with $100,000 capital, is contemplating a plant 
for furniture manufacture. 

Winston-Salem—Winston-Salem Chair Co. has begun 
construction of $150,000 addition to plant. 

OREGON. Cheshire—Alfred Bauman will begin op- 
eration of his new sawmill as soon as it is completed. 

TENNESSEE. Memphis—Jos. G. Hall Mfg. (Co. 
erecting 80x100 ft. factory and will instaN woodworking 
machinery which has been purchased. 


TEXAS. MHouston—Steves Lumber & Bldg. Co. to 
erect $50,000 plant. 
VIRGINIA. Radford—Radford Veneering & Lumber 


Co. will install drying machine and two 100-h.p. boilers. 

WISCONSIN. Oshkosh—Badger Lumber & Mfg. Co. 
will erect an addition to shops and warehouse; new 
building will be one story high, 214x185 ft. 


New Sheds and Yard Improvements 


ARKANSAS. Clarksville—Johnson County Lumber Co. 
erecting office and sheds with storage house. 

OALIFORNIA. Orange—Barr Lumber Co. will rebuild 
the Smith Lumber Yards which were recently destroyed 
by fire and which were purchased by the Barr company 
about the same time. 

Rodeo—Tilden Lumber Co., of Berkeley, Calif., plans 
construction of one-story office building. 

FLORIDA. Okeechobee—Bass Lumber Co. building 
addition. 

Tarpon Springs—W. R. Sparks Co. has obtained site 
and is erecting new yard, storage sheds ete. 

MISSISSIPPI. Gulfport—Eagle Lumber & Supply Co. 
building 50x80x25 ft. lumber shed with storage capacity 
of 500,000 ft. 

NEW YORK. Ossining—Schotte-Lane Lumber & Sup- 
ply Co., building new sheds and office. 

NOR1TiII DAKOTA. Hazen—Hazen Lumber Co, putting 
up addition 24x40 ft. for paint and hardware depart- 
ment, 

TEXAS. San Angelo—Wm. Cameron & Co. erecting 
shed and carpenter shop. 

WASHINGTON.  Centralia—Copeland Lumber Co. 
opening new yard here, will build sheds ete. 

Harrah—Tum-A-Lum Lumber Co. rebuilding yard build- 
ing destroyed by fire. 


New Ventures 


ARKANSAS, sig Flat—M. H. Franks Lumber Oo. 
has begun sawmill operation. 

Haskell—A sawmill will be operated here by O. Bruce 
who has leased the J. A. Bowen plant. 

Scranton—Pres. Wright has installed a new heading 
mill near here. 

Wheeler Springs—J. A. Barringer & Sons has begun 
sawmill operation. 


CALIFORNIA. Carlsbad—P. G. 
opening for business. 

Gardena—E. H. Stewart has engaged in business 48 
Gardena Lumber Co. 

Richmond—Lock Millwork Co. starting manufacture 
of millwork. , 

Stockton—Hammond Lumber Co. has begun retail busi- 
ness. 

FLORIDA. Bushnell—Bushnell 
started a retail business. 3 

Sebring—Wm. E. Steyding has started a sawmill. 


Geib Lumber Co. 


Lumber Co. has 


GEORGIA, Bainbridge—Hancock Lumber Co. has 
started a sawmill. 

IDAHO. Moscow—Clarence ‘Towne has started 4 
sawmill. 

ILLINOIS. Gridley—Shanebrook Hardware Co, adding 
lumber department. 

INDIANA. Oakland City—Morton & Morton Lumber 


Co. has begun business. 

IOWA. Sergeant Bluff—Home Lumber Co. has begua 
retail business. 

KANSAS. Wayne—D. J. Burton has opened a branch 
yard; headquarters Hollis. 
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LOUISIANA. Brabow—Kirby Lumber Co. has started 
sawmill here. 

MICHIGAN. MHalfway—Jackson Coal & Lumber Co. 
has begun retail business. 

MINNESOTA. Minneapolis—Geo. Johnson has opened 


a millwork business at 631 Lumber Exchange 
Bldg. 

Sebeka—O. A. Anderson Co. opening retali yard. 

MISSOURI. 
retail yard. ; 

NEW YORK. Williamson—Corteville & Mahieu have 
started a retail lumber business. 

Williamson—Arthur Hutchinson Lumber & Coal Co. 
opening retail yard. 

NORTH CAROLINA, 
sturting a sawmill. 

OHIO. Lockland—Valley Lumber Co. opening retail 
yard, 

PENNSYLVANIA. Midland—Midland Lumber & Sup- 
ply Co. opening business. 

WASHINGTON. Chehalis—C, E. Barstow & Son have 
started in iumber business. 

Kalama—Frank Keidel has started a shingle mill. 

Nemah—Andy Wills and Wiley McClellun have en- 
gaged in the logging business. 

Redmond—Columbia Lumber Co. has started a lumber 
business. 


Ellington—Central Lumber Co. opening 


Forbes—Granvill W. ‘Taylor 


Casualties 


ALABAMA. Troy—Hubert Brown’s planing mi - 
stroyed by fire; loss, $12,000. , cea 

ARKANSAS. Newport—J. R. Holden Land & Lumber 
Co., loss by fire, $125,000; yards destroyed. 

DISTRICT OF COLUMBIA. _Washington—Risinger 
Mill & Lumber Co. loss by fire, $12,000. 

FLORIDA. Holopaw—Griffin Lumber Mill destroyed 
by fire; loss, $250,000. 

MISSISSIPPI. Greenville—Fire of unknown origin 
destroyed plant of Greenville Hoop Co.; loss, $60,000. 

MISSOURI. St. Louis—Sterling Hardwood & Flooring 
Co., 3500 N. Broadway, loss by fire, $6,000. 

St. Louis—Chas. Naber’s Sons, 3730 N. 
loss by fire, $50,000. 

NEW YORK, Laona—Building occupied by Ark- 
wright Lumber Co. as basket factory burned on April 
8; damage estimated at $4,000. 

NORTH CAROLINA.  Elizabethtown—Evans Milling 
Co. lost planing mill by fire; loss between $10,000 and 
$12,000. Ricks Lumber Co. plant destroyed by fire; 
loss, $30,000. 

PENNSYLVANIA. Johnstown—W. J. Rose & Sons 
planing mill destroyed by fire; loss, $100,000. 

WASHINGTON. Blaine—Blaine Mfg. Co., loss by fire 
in shingle mill, $50,000. 


Broadway, 





ARTHUR WYLIE, secretary and manager of 
the Elwood Lumber Co., of Elwood, Ind., whose 
death was briefly recorded in the issue of April 
3, was a man of such standing and acquaintance 
in the lumber trade that his passing was worthy 
of a much more extended notice than this office 
had information for at the time. Mr. Wylie’s 
many warm friends among our readers will be 
glad to see the following biographical sketch of 
one whose memory they hold dear. 

Arthur Wylie was born at Stellerton, Nova 
Scotia, 52 years ago, the son of William and 
Margaret McKenzie Wylie, and grew to young 
manhood there. He then went to Lincoln, IIl., 
where his uncle, A. H. McKenzie, lived, and took 
a business course there. He moved with his 
uncle to Elwood in 1897, where Mr. McKenzie 
purchased the Heffner lumber yards and the 
young man became one of his staff, learning the 
trade from the bottom. Upon the death of his 
uncle, Mr. Wylie succeeded to the managership 
and changed the name to Elwood Lumber Co., 
and since that time had been the head of that 
concern, which has grown to be one of the larg- 
est and most enterprising retail lumber concerns 
in that section of Indiana. In 1908 Mr. Wylie 
was united in marriage with Miss Laura Brown, 
who survives him with two brothers and two 
sisters. 

Mr. Wylie was first in all movements for com- 
munity and civic betterment and held a warm 
place in the hearts of his fellow citizens among 
whom he was greatly esteemed. He was first 
president of the Elwood Chamber of Commerce 
and was director and stockholder in the local 
building and loan association and the Elwood 
Trust Co. He was also president of the Library 
Board and of the Association of Library Trus- 
tees of Indiana. He was a member of the Ma- 
sonic Lodge, the Elks and the Red Men, was 
active in all the war activities and chairman 
of the Madison County Red Cross and Y. M. 
Cc. A. drives during the war. At the organiza- 
tion of the first company of Indiana Liberty 
Guards at Elwood, he was elected captain and 
was later commissioned lieutenant colonel of 
the Fifth Regiment, Ind. 

Mr. Wylie was also active in lumber associa- 
tion work and was a former director of the Re- 
tail Lumber Dealers’ Association of Indiana. His 
interest in community uplift and his frequent 
contributions to the AMERICAN LUMBERMAN de- 
partment were mentioned in the former notice. 

In gradually failing health for the last five 
years, Arthur Wylie made a brave but losing 
fight. He became seriously ill on Friday, 
March 19, and in spite of the best of medical 
attention and nursing, gradually grew weaker 
until the peaceful end came on Tuesday morning, 
March 23. Funeral services were held at the 
First M. E. Church, of Elwood, on Thursday, 
March 25, and were attended by many of his 
lumbermen friends from other places. The pall 
bearers included the folllowing lumbermen: 
W. B. Dripps, of Indianapolis, salesman for the 
H. M. Reynolds Shingle Co.; James H. Lang, of 
Chicago, secretary and manager of the Chicago 
Lumber Sales Co.; John Suelzer, jr., of Ft. 
Wayne Builders’ Supply Co., Fort Wayne; Fred 
Wehrenberg, of Standard Lumber Co., Fort 
Wayne, and Frank C. Cline, of the Cline Lum- 
ber Co., Anderson, Ind. 


JAMES A. THISSELL, for many years a 
prominent figure in the lumber industry of 
aine and a leading citizen of Bangor, died on 
April 15 at his home in that city, at the ven- 
erable age of 91. Mr. Thissell was recognized 
as One of the best judges of lumber on the 
Penobscot River. He was for many years in 
business with the late John Cassidy, of Bangor, 
€., one of the famous oldtime Maine lumber- 
men, and operated a mill on Lower Main street, 
Bangor, in the vicinity of the so-called Tin 
ridge. In_ his lifetime he had been actively 
identified with many important lumbering oper- 


His last lumbering was done in the 


ations. 
town of Hudson, Me., sixteen years ago. He 
was widely known as having an intimate and 
expert knowledge of his chosen business from 
every angle, and as having an unerring instinct 


in judging standing timber. Mr. Thissell was 
born at Milford, Me., in 1834 and educated in 
the public schools and at Chauncey Hall School, 
a famous private school of Boston, Mass. He 
resided for most of his life in a handsome home- 
stead at Essex and Cumberland streets, Bangor, 
but for the last nine years he had made his 
residence at The Jerrard, on Broadway, Bangor. 
He was particularly active for a man of his 
years and was walking the streets and greet- 
ing his friends up to the early part of March. 
He leaves one son, Frank O. Thissell; a grand- 
son, Frank O. Thissell, Jr., and one grand- 
daughter, Miss Dorothy Thissell, all of Wol- 
laston, Mass.; a daughter, Mrs. F. A. Carleton, 
and a sister, Mrs. E. R. Burpee, both of Bangor. 


ROBERT J. RYAN, of Indianapolis, manager 
of the Atlanta, Ga., branch of C. E. Atkins & 
Co., saw manufacturers of Indianapolis died on 
April 16 in Thomasville, Ga. Mr. Ryan’s 
parents live in Indianapolis and the body was 
taken to that city where funeral services were 
held. Besides the parents, Mr. and Mrs. P. F. 
Ryan, the deceased is survived by three sisters 
and a brother. Mr. Ryan was born in Churu- 
busco, Ind., in 1887 and before going to Indian- 
apolis had lived at Ft. Wayne, Ind., where he 
was graduated from the Boys Cathedral School. 
After once being rejected because of disability, 
he enlisted in Company A, 42nd Engineers which 
was among the first organizations sent over- 
seas in the world war. He made several trips 
to South America for the Atkins company be- 
fore his taking charge of the branch at Atlanta. 





LEWIS M. BACHTEL, of the Bachtel Lumber 
Co., Canton, Ohio, died at his home in that city 
on April 16 at the age of 75. Mr. Bachtel was 
born in Greentown, Ind., and had lived in Can- 
ton for nearly 70 years. In 1901 he and his 
brother, O. H. Bachtel, formed the Bachtel Lum- 
ber Co. from which Lewis M. retired about three 
years ago. The distinction of being the oldest 
Odd Fellow in point of membership was held 
by Mr. Bachtel, and he was an active church 
member, having been a member of one church 
choir for 50 years. He was a graduate of Mt. 
Union College, class of 1870. A widow, three 
daughters, three sons, three sisters and three 
brothers survive. O. H. Bachtel has been con- 
ducting the lumber business in Canton since his 
brother’s retirement. 


OREN TIPPY, 84 years old, who had spent 
practically his entire life in the lumber business, 
died recently at his home in New Carlisle, Ind. 
He was one of the oldest and best known resi- 
dents of that place. Mr. Tippy served under 
Gen. Sherman in the Atlanta campaign and was 
a member of the G. A. R. He settled in New 
Carlisle many years ago, moving from Minne- 
sota, where he had operated a lumber mill. He 
is survived by the following children: Bruce O., 
Worth M., Fred O., Charles W. Tippy, Mrs. 
Dora M. Proud, and Jessie M. Sharp, also by 
fifteen grandchildren and four great-grand- 
children. 


OMAR E. FAUGHT, well Known hardwood 
salesman with the C. R. Hall Lumber Co., of 
Cincinnati, died suddenly on Monday, April 19, 
at Buffalo, N. Y., while on a business trip. He 
was stricken with apoplexy while on the street 
in Buffalo and died shortly afterward, though 
given medical attention. Mr. Faught was 56 years 
old. He was born in Cincinnati and had de- 
voted about 25 years of his life to the hardwood 
business. For the last fifteen years he had been 
connected with the Hall company. Mr. Faught 
was prominent in Masonic circles, being a mem- 
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SONS 
ALISO 9 


RDWOODS 
Bate fret 


We specialize in 4/4 plain 
sawn hardwood, cutting the 
full product of the log into 
one thickness gives our cus- 
tomer the benefit of widths 
and lengths which is a great 
advantage to the consumer. 

Buy Allison Hardwoods in 
mixed carloads and thereby 
keep balanced stocks on a 
small investment. You'll like 
our band sawn 


White and Red Oak, Elm 
Beech, Red and Sap Gum 
Yellow Poplar, Sycamore 
and Cottonwood 
We also have a shortleaf Yellow 


Pine mill producing 75,000 feet daily. 
Order mixed cars hardwood and pine, 


Allison Lumber Co. 


BELLAMY, ALA. 






























































HNTAAUAAAAA ATTA 
DIMENSION 


At the present time we have 
good stocks of it in 


No. 1 and 2 Shortieaf 


Replenish your stocks by order- 
ing it in Mixed Cars with 
Shortleaf 


FINISH, FLOORING, 
SIDING and MOULDING 


Tell us your needs. 


Laturop Lumser Co. 


P_ssrimor, ssanann 











%”" and 4%" CEILING. 
4" and %" BEVEL SIDING. 


STOVER LUMBER CO. 


MOBILE, ALABAMA. 














THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuri 
moulding, lumber bills, car freights, car invoices, ya 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8. 
Dearborn St., Chicago, Ill. 
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Pickrel Walnut Co. 


Manufacturers 


Walnut Logs, Lumber 


ST. LOUIS, MISSOURI, U, S. A, 
Cable Address : **Pickwood,” St. Louis 
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SAVES 


Labor and Money 


Our facilities enable 
Us LO VIVE ERcEDbions 
alfy prompt services 


FOR SAMPLES AND PRICES 


WRITE IO 


BIRRANGHAM, ALA. 


A 


PO. BOX 846 








Co LOUISIANA Co 








Band 


sawn SHORTLEAF 


Base, Casing, Edge and Flat 
Grain Flooring, Ceiling, Partition 
Finish (all thicknesses), Mouldings 
1" and 2" Yard Stock up to 20' long 


= 


Also SOUTHERN HARDWOODS 


DAVIS BROS. 


LUMBER CO., Ltd. 
ANSLEY, LA. 




















CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 


DONNER, LOUISIANA 








Manufacturers 











Manufacturers 


Short Leaf Pine and Hardwoods 


ber of Kennedy Commandery, Knights Templar; 
— Khan Grotto and C incinnatl | Blue Lodge 
ts) 


MRS. MARTHA ELLEN ‘JACKSON, 82 years 
old, widow of Newton Jackson, a pioneer lum- 
berman of South Bend, Ind., died at the home 
of her son, Clement Jackson, in Sacramento, 
Calif., where she had been spending the win- 
ter. She was born in St. Joseph County, In- 
diana, and had spent her entire life there. Her 
parents were Col. and Mrs. John Smith, early 
residents of South Bend. Besides the son, she 
is survived by two daughters, Mrs. John A. 


Beyon, Mt. Vernon, N. Y., and Mrs. Harry Y. 
Lahr, Wadsworth, O., and four step-children. 


The body was taken to South Bend for burial. 


JOSEPH S. HARRIS, president of the Harris 
Lumber Co., of Buffalo, N. Y., died on April 
17, aged 47. His health had been poor for the 
last two years, but he had been at business up 
to the day of his death. He was born in Buffalo 
and educated at the Central high school there. 
For twelve years he was sales manager of Mont- 
gomery Bros. & Co., and for the last eight years 
head of a retail company established by himself 
and John C. Jacobs. Honorary pall bearers were 


the following lumbermen: George J. Zimmer- 
man, Oscar L. Miller, Henry kX. Mallue, Harring- 


G. H. H. Hills and K. C. 


ton Flierl, Evarts. 





SOLOMON P. SWISHER, age 72, pioneer 
business man of Danville, Ill., for nearly a quar- 
ter of a century engaged in the lumber business 
there with his son, Donald, as president of the 
S. P. Swisher Co., died April 14 at his home 
in that city. He was stricken with pneumonia 
two months ago and did not recover. Funeral 
services were held April 16 from the home with 
the Rev. Ralph B. Hindman, pastor of the First 
Presbyterian church, officiating. The widow 
and a son survive. 


BINGER HERMANN, ex-congressman and 
prominent figure in politics in the state of 
Oregon, died April 15 in Roseburg, Oregon, where 
he had been living for 40 years. He was largely 
interested in the lumber and shipping business 
of Southern Oregon. 3inger Hermann was born 
in Allegheny County, Maryland, February 19, 
1848, and went with his parents to Oregon in 
1859. Until a few years ago he was one of the 
dominant political fac tors in the State. 


HENRY OLDENBERG, ‘general counsel for the 
Cloquet Lumber Co., and the Weyerhaeuser in- 
terests, in northern ‘Minnesota, died at Charles- 
ton, S. C., on Saturday, April 17. He was 67 
years old and had served the Weyerhaeuser in- 
terests in a legal capacity for 20 years. Funeral 
services were held in Cloquet on Wednesday, 
with burial there. 


MRS. ORVILLE TAYLOR, the wife of a Mill- 
stone, Ky., lumberman, died at her home in Mill- 
stone on Sunday morning, April 18, at the age 
of 37. Mrs. Taylor had been ailing for some 
time, but was not known to be seriously ill, her 
death coming very suddenly. Her husband and 
several small children survive. 


ANDERSON ESTEP, a lumberman of the 


Sassafras, Ky., section, died at his home there 
on April 14 at the age of 48. He had been ill 
for a long time. Mr. Estep was a _ sawmill 


operator on Carr’s Fork for several years. A 
widow and six children survive. One of his sons 
has been in charge of his lumbering operations 
for some time. 


ALVIN TORR, 15 years ; old, who for many 
years owned and operated a large sawmill at 
Brazil, Ind.,*died at his home in that city on 
Tuesday, April 13, after a short illness. He was 
well and favorably known among the lumber- 
men of southern and central Indiana. He is 
survived by two sons and four daughters. 


CALVIN SHAFER, 79 years old, lumberman 


of Crawford County, Indiana, died at the home 
of his daughter at Miami, Fla., where he had 
been spending the winter. The widow, another 
daughter and a son, survive. 


What I Learned in a Lumber Mill 
(Continued from Page 69) 


bulged place where the surface was perfectly 
smooth a short time before. The bulge is an 
indication that something has gone wrong. 


A Bulge Not Always Dangerous 


Our boss had said that bulging of plates 
was due to not keeping the boilers clean. The 
expert told us that bulging sometimes takes 
place even in clean boilers. Bulging of plates 
generally is caused from overheating certain 
plates that happen to be coated inside with de- 
posits of scale, oil or sediment of some sort. Of 
course a bulge is not always dangerous, but it 
is not a very nice object to look upon. And 
while the bulge usually indicates that some one 
has neglected something in the care of the 
boiler, the bulging may occur as the result of 
the impact of flame. Or the unequal expansion 
of the laminae of the plates may cause bulging 


even in clean boilers. The expert told us that 
in a certain plant he found a prominent bulge 
in a boiler due to the builders spacing the stays 
too far apart. Some additional stay bolts were 
put in to prevent further bulging and the boiler 
was continued in service. 

A defective stack will cause considerable 
waste of fuel, loss of time and dissatisfaction 
with the entire steam plant. One of the boilers 
in our plant had been separately installed some 
distance from the main plant, and its stack was 
old and undersized. It had been made of an 
inferior grade of sheet metal and the rivets 
were working loose and seams had begun to 
open. It was possible to see the bright flame 
through the breaks in the stack for some dis- 
tance up, when a new fire was being started with 
wood. If the expert did not accomplish any 
other good for that mill he earned his fee when 
he induced the management to substititue a new 
stack for this old one. I well remember the 
day when he got us all out with ropes and long 
poles to topple over the old stack and raise the 
new one by means of a derrick constructed of 
three long poles with a block and tackle at the 
top. 

[NotE—This is the seventh article of “What 
I Learned in a Lumber Mill.” The eighth will 
appear in an early isue—Enpitor] 


LUMBER TRANSPORTATION 


Increase in Revenue Freight Loading 


WASHINGTON, D. C., April 21.—Loading of reve- 
nue freight for the week ended April 10 totaled 
929,506 cars, according to reports filed today by 
the carriers. This was an increase of 11,106 cars 
compared with the corresponding week last year 
and 48,569 cars over the corresponding week in 
1924. Compared with the preceding week, the 
total for the week ended April 10 also was an in- 
crease of 1,414 cars, increases being reported in the 
total loading of all commodities except grain and 
grain products, coke and miscellaneous freight. 

Coal loading totaled 163,897 cars, an increase of 
6,988 cars above the week before and 24,890 cars 
above the same week in 1925. 

Loading of grain and grain products amounted 
to 35,892 cars, a decrease of 1,781 cars under the 
week before but an increase of 4,727 cars over the 
same week in 1925. It was, however, a decrease of 
1,733 cars under the same week in 1924. In the 
western districts alone, grain and grain products 
loading totaled 21,105 cars, an increase of 2,370 
cars over the corresponding week last year. 

Forest products loading totaled 73, 842 ears, 680 
ears above the week before but 4,707 cars below 
the same week in 1925. It also was a decrease of 
2,924 cars below the same week in 1924. 


Rates on Wood Plugs for Paper Rolls 


WASHINGTON, D. C., April 19.—Division 2 of the 
Interstate Commerce Commission has _ issued 
Fourth Scetion Order No. 9,298, authorizing Agent 














F. A. Leland and earriers parties to his tariff, 
I. C. C. No. 1,714 to establish rates on wooden 
plugs for paper rolls, carload minimum 30,000 


pounds, from Jacksonville, Ark., and Bastrop, La., 
to points in Texas on the basis of 6144 cents a hun- 
dred pounds higher than the rates contempora- 
neously maintained on lumber from and to the 
same points, and to maintain higher rates at in- 
termediate points of destination. It is pointed out 
that when the commission passes upon Fourth Sec- 
tion Application No. 446 of Agent Leland for relief 
from the provisions of the fourth section respecting 
rates on lumber the order issued therein will auto- 
matically cancel the authority granted with respect 
to the rates on wooden plugs. 


(@Qg@@@a@aageaan aan 


To Operate Over Lumber Firm’s Road 


WASHINGTON, D. C., April 20.—Division 4 of 
the Interstate Commerce Commission has issued a 
certificate authorizing the Natchez, Columbia & 
Mobile Railroad Co. to operate, under trackage 
rights, over seven miles of railroad owned by the 
Denkman Lumber Co., extending from Tilton to 
Oakdale, Miss. The applicant represented that 
the timber tributary to its existing line is about 
exhausted and that the proposed extension of its 
operation will open a new source of traffic, en- 
abling it to continue operations pending the agri- 
cultural development of the cut-over lands. 

SAP aaaRaEAaLaAS 

ACCORDING to the latest issue of Railway Age, 
the Chicago, Burlington & Quincy has ordered 500 
hopper cars from the American Car & Foundry Co. 
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“Caterpillar” Selves Pine Logging Piobileen 


SAN FRANCISCO, CALiIF., April 17.—A saving of 
$60,000 a year; $2 a thousand board feet cut from 
the cost of manufacture on 30,000,000 feet annual 
production; mechanical fire hazards practically 
eliminated, and work generally speeded up and the 
morale of the employees raised to the maximum. 

This summarizes the report of the F. S. Murphy 
Lumber Co. with operations at Sloat and Quincy, 
Calif., relative to ‘Caterpillar’ tractors recently 








A 3;000-foot log hauled by “Caterpillar” tractor to landing ready for loader Co., 


installed at both operations in the mountain 
regions. 
“The transportation problem of the pine men 


has been solved,” declared Mr. Murphy in an en- 
thusiastic talk regarding the new machine’s use 
in the woods operations. “The ‘Caterpillar’ has 
solved our problem of quick, cheap and dependable 
transportation and work at both the Sloat and 
Quincy mills. 

“The first day that the tractor went to work, 
and it was ten minutes after the freight car was 
‘spotted,’ it did 100 percent more work with four 
inexperienced men than a donkey did with eleven 
old and accomplished loggers. 

“Just ten minutes after the logging engine left 
the car, on which the ‘Caterpillar’ was loaded, at 
the landing, the machine 
was on the ground and 





and sent to the Quincy operation. These have 
repeated the fine performance which the first did 
at Sloat, according to Mr. Murphy, who says: 
“At Quincy, where the land is even more rugged 
than at Sloat, the ‘Caterpillars’ have done even 
more in solving the transportation problem. At 
Quincy at least one complete side will be handled 
by tractors. As this is on the ‘danger side’ of the 
mountain, it will largely eliminate the fire hazard 
from donkey engines.” 
Mr. Murphy then com- 
mented on the earlier 
methods of hauling logs 
from the forest to the 
mill pond with ox teams, 
which were later replaced 
as railroads, capable of 
moving donkey equipment 
from location to location, 
were built. Following an 
extensive study of spark 
arresters for use on don- 
key engine boilers to re- 
duce the fire hazard to 
the minimum, a_e safer 
spark arrester was found 
than that in general use, 
which added considerably 
to the cost of the equip- 








ment then employed in 
logging operations. The 


F. S. Murphy Lumber Co. 
receiving interesting re- 
ports of the experiences 
of the Red River Lumber 
of Westwood, Calif., 
and the Fruit Growers 
Supply Co. at Susanville, Calif., with “Caterpillar” 
tractors, decided to conduct a study of the pos- 
sibilities of such equipment at the Murphy logging 
operations at Sloat and Quincy. Here is what Mr. 
Murphy has to say about this experiment: 

“The tests which followed gave results which 
greatly exceeded our expectations; other tests at 
Quincy met with the same astonishing results. 

“Our change-over reports hold the following in- 
formation : 








Cost of three “Caterpillar’’ tractors. - $16,725 
Received from salvage of donkeys........ 7,000 
Total change-over cost. 2. .cccccccccces $ 9,725 


“The adoption of the tractors for donkey work 
has resulted in laying off 25 men whose wages for 





ready for work. With a 
2,000-foot drag and with- 
out a loader, the tractor 
Started out for a day’s 
work. In seven hours and 
ten minutes the fifteen 
cars at the loading sta- 
tion had been piled high 
with logs ready for ship- 
ment on down to the mill 
pond. 

“This work was done 
on soft ground without 
roads or trails being 
broken beforehand. Even 
to make the task more 
difficult it was on the 
side of a rather steep 
mountain, typical of the 
Murphy operations. Be- 
cause of this the tractor 
first had to spend some 














time in ‘nosing out’ a 


trail by running along- 
side of logs, then using Skidding five logs at 


the peculiar tread to 
turn, nose the logs out 
Parallel with the trail.” 

The total cost of operation of the tractor for 


of the way, or at least 


the day’s operation, exclusive of salaries of men 
besides the driver, was as follows: 

16 gals. gasoline, at 20 cents.............$ 3.20 

& Qt. GM, AC GO COMB. 660s cece eect cue 1.05 

ION ON aoa wiitn a ulna caO ee OE 8.00 

PR ONMERD iced sds dalty etal ace) cl atch do Ul are ie ita tN $12. 2.25 


Following this test at the Sloat operation two 
additional machines, both Best “Caterpillars,” 20- 
inch tread, 60-horsepower, were purchased from 
the Caterpillar Tractor Co., of San Leandro, Calif., 


a 


time with a 60-horsepower 


“Caterpillar” tractor 


the year totaled approximately $30,000. Main- 
tenance of these men cost another $10,000. Four 
teams and teamsters were dispensed with; three 


donkey 
blocks, 


boilers were junked or sold together with 
cables, several hundred feet of pipe, hose 
and other equipment necessary for donkey opera- 
tion. Roadways are no longer cleared for short 
moves of the donkey; there are no longer crews to 
clear away ground for the donkey setting to pre- 
vent spot fires, and the special watchman during 
‘dry season’ has been cut from the payroll. 

“At the present rate of saving, and allowing for 
repairs, the three ‘Caterpillars’ will pay for them- 
selves in three months time,’ continued Mr. 


-cheapest logs in the history of the mills. 


Murphy. He further declared that both the Sloat 
and the Quincy operations are now turning out the 
“There is 
no doubt that as rapidly as possible we wiil change 
over our equipment to tractors,” he said. 











Brand 


Oak Flooring 


Mixed With 


Yellow Pine 


Here is a service that is prov- 
ing popular with retail lumber- 
men, because it means low 
stock investment and increased 
turnover. Our mixed cars make 
it possible for you to profitably 
sell 





Oak Finish and Moulding, Red 
and Black Gum Trim, Tennes- 
see Red Cedar Closet Lining. 


Try one of our mixed cars. 


Hodge-Hunt 


Lumber Co., Inc. 
HODGE, - - LOUISIANA 


We Manufacture Everything We Sell 














AN Oak Flooring that 

many dealers are 
singling out to sell be- 
cause they recognize in fi 


its unusual combina- 
tion of value and econ- 
omy decided sales ad- 
vantages. 


Benoit Oak ee 


MONROE,LA. 
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Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


Cypress -~’Tupelo 


We Specialize in Tupelo 
Flooring, Trim and Moulding 
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Long 







and Yard and 

Short Leaf } op og Stock, 

Yellow Timbers, Lath 
Pine 


Unifrom 
Quality 


is one of the prides of our or- 
ganization. We make it a 
point to have our stock right 
from every angle—quality, 
milling, drying and grading. 
Our lumber is satisfying 
scores of buyers and we are 
confident that it will satisfy 
you. 


Let us know your needs. 


Gilchrist- 
Fordney Co. 


Laurel, Miss. 
as ae y 


Poplar Magnolia 
Oak Beech 


Gum 


POPLAR BEVEL SIDING 
BOX SHOOKS 


Eastman- Gardiner 
MISSISSIPPI Hardwood Co. 


Member Hardwood Manufacturer’s Institute. 
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LONGLEAF > 


HEAVY PITCH Pine 


For Export and Interior Trade 


- 














We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


Daisey TIMBERS, YARD 
400,000 Feet and SHED STOCK 


Dantzler Allied Mills 


L.N. DANTZLER LUMBER CO. 

Moss Point, Miss. Sales Agents 
MILLS AT 

‘Fesmas Point Howison TenMile Cedar Lake a) 



























TACOMA, WASH. 


April 17.—A discussion on moisture content of 
ear material occupied most of the regular session 
of the Tacoma Lumbermen’s Club last Wednesday. 
The question came up following reports of the re- 
jection of a number of cars shipped from the local 
mills because of high moisture content. According 
to some of the lumbermen, there is no way to meet 
this condition, as lumber dried to a 6 or 8 percent 
moisture content will take up moisture from the at- 
mosphere while in transit and while being un- 
loaded. It was suggested that the matter be put 
in the hands of a committee to take up with the 
car manufacturers in an effort to reach an equit- 
able solution. The question will be discussed fur- 
ther at a later meeting. 

Chris Kreinenbaum reported for the committee 
on the proposed uniform demurrage rates for the 
use of barges. He stated that the Seattle and 
averett committees on the same subject are to 
meet with the Tacoma committee in Tacoma next 
Monday. 

Dr. J. C. Siegle, representing the Izaak Walton 
League, made a short address, explaining the work 
of the league and how its efforts to conserve wild 
life dovetail with the forest protection work of 
the lumber interests. He urged the lumbermen to 
ask the assistance of the league in this work and 
promised it would be given cheerfully. 


J. L. Stannard, chief engineer for the Cushman 
power project, was a guest at the meeting and gave 
a brief description of the city’s new power develop- 
ment. 

Plans for next week’s celebration of American 
Forest Week were discussed, and the work to be 
done locally was outlined by Frost Snyder, the 
club’s representative on the Tacoma committee. 

The meeting was followed by the usual gathering 
of millmen, who discussed recent market develop- 
ments. 

Another week of warm, dry weather has made 
the forest fire situation extremely serious for so 
early in the season. Three fires are burning in the 
Tacoma district, all of them in the forests near 
the base of Mount Tacoma. Reports of fires in 
other districts of the State are numerous, and the 
lumbermen are making ready for the worst fire sea- 
son on record unless there is an unexpected rain- 
fall during the next two months. 


A delegation of Tacoma lumbermen and forestry 
officials attended a meeting held last Wednesday 
in Portland, at which plans for fire prevention 
during the coming summer were taken up. 


Manufacturers from all parts of the Northwest, 
including representatives of many of the leading 
lumber firms, gathered at Tacoma April 16 for the 
annual convention of the Manufacturers’ Associa- 
tion of Washington. This is the first time the con- 
vention has been held in Tacoma. Ralph H. Shaf- 
fer, president of the Shaffer Box Co., presided at 
the noon day luncheon. 

Lumber carriers at the Tacoma docks during the 
present week included the following: Milwaukee 
dock, Birmingham City, Europe, 250,000 feet air- 
plane spruce and 40 tons broom handles (part 
cargo). Puget Sound mill, President Grant, Japan 
and China, 500,000 feet (part cargo), and Boren, 
Australia, 1,350,000 feet (part cargo). Defiance 
Lumber Co., Charles H. Cramp, Atlantic coast, 
1,200,000 feet (part cargo). Dickman Lumber Co., 
Elmbank, South Africa, 450,000 feet (part cargo). 
St. Paul & Tacoma Lumber Co., Sagadahoc, Atlan- 
tic coast, 400,000 feet (part cargo). Shaffer ter- 
minal, Eldorado, California, 250,000 feet (part 
cargo) ; Sagadahoc, Atlantic coast, 1,500,000 feet 
(additional loading—part cargo), and Wapama, 
California, 200,000 feet (part cargo). Tidewater 
Mill Co., Everett, California, 350,000 feet (part 
cargo). Baker dock, Glymont, California, 5,000 
doors (part cargo), and Oregonian, Atlantic coast, 
4,102,000 shingles, 4,247 doors, 45,000 feet cross 
arms, 64,000 feet lumber, 425 bundles broom han- 
dles and 60,000 feet airplane spruce (part cargo). 
Balfour dock, London Maru, Japan, 100,000 feet 
(part cargo). Portacoma piers, London Merchant, 
Europe, 150,000 feet airplane spruce and 100,000 
feet lumber (part cargo); Eldorado, California, 
150,000 feet (part cargo) ; Colusa, west coast South 
America, 1,000,000 feet lumber and 350 tons box 
shook (completing) ; Carspey, Egypt, 1,250,000 feet 
ties (part cargo); Munindies, Atlantic -coast, 
2,000,000 feet (completing) ; West Ison, Japan, 
1,500,000 feet (part cargo) ; Emma Alezander, Cal- 
ifornia, 120 tons box shook (part cargo) ; Boren, 
Australia, 400,000 feet (part cargo) ; Montauk, At- 
lantic coast, 500,000 feet (part cargo), and Hall- 
gyn, Japan, 1,300,000 feet (part cargo). 

Another important development planned by the 
Weyerhaeuser Timber Co. was announced today by 


George S. Long, general manager. The company 
has purchased a large tract of waterfront land, on 
Puget Sound between Tacoma and Olympia, and a 
right-of-way for a new logging road to be built 
into a tract of timber owned by the firm twenty 
miles inland. The waterfront site will be used for 
the construction of a railway terminal and log 
storage center, and as soon as these improvements 
are completed the logging of the timber will be 
started. The logs will be brought down to the new 
terminal and then towed to Everett, for the use of 
the big Weyerhaeuser mill there. The company 
will thus be enabled to log its Everett mill, and 
purchasing of logs in the open market will be un- 


The Dempsey Lumber Co. will start work next 
week on the reconstruction of the part of the mill 
recently destroyed by fire. 

Samuel Wilson, of the Pacific National Lumber 
Co., was elected treasurer of the Tacoma Rotary 
Club at the annual meeting held this week. 


COOS BAY, ORE. 


April 17.—“During the last three and a half 
months, more white cedar has been shipped from 
Coos Bay than in all 1925,” declared W. J. Conrad, 
Western White Cedar Co. official. “The Japanese 
demand for white cedar has fallen off, but we are 
constantly finding new markets for this distinctly 
Oregon product,” he said. : 

A large cedar logging camp will be opened on 
Big Creek, near Bridge, soon by P. W. Laird, Myr- 
tle Point cedar operator. It is planned to log 
about 35,000,000 feet of cedar, which will require 
about four years’ work. 

Tom Devereux, of Bandon, has let a contract to 
Keeler Bros., of Four Mile, for the logging of 
300,000 feet of export cedar. ‘The logs will be de- 
livered to Bandon. 

The Suscolanco is in Coos Bay loading 1,500,000 
feet of fir lumber for the east coast. The Fal- 
sterebo is docked at the Stout Lumber Co., loading 
a cargo of redwood, spruce and fir for Melbourne, 
Australia. After finishing her cargo the vessel 
will go to Puget Sound to complete her cargo. 

The Bandon Lumber Co., with capital stock of 
$10,000 and headquarters at Bandon, has filed ar- 
ticles of incorporation. The incorporators are 
George W. Doane, Ethel V. Doane and A. J. Al- 
bertson. 

The Coos County court has called for bids for 
the cruising of county-owned timber. There are 
about 100,000 acres to be cruised. 

The Coos Bay Lumber Co. will move Camp 7 
from Curry County to Beaver Creek, near the Yel- 
low Creek camp, about May 1. 

The Perry Veneer Co. plant at Bandon, which 
was destroyed by fire April 3, will be rebuilt at 
once, Officials of the company announced. The 
first unit will be for the manufacture of spruce 
veneer products. The cedar battery stock plant 
will be put in later. 


EVERETT, WASH. 


April 17.—-The lumber industry is confronted 
with the possibility of a complete shutdown of the 
logging camps beginning June 1. Loggers already 
express concern at the lack of water in the hills, 
stating that streams are very low; and unless there 
is a decided change in the weather the fire hazard 
this season will be unusually acute. Added to 
that fact, is the present accumulation of logs. 
While log supplies are less than they were last 
December, the surplus is ample for present needs. 
The price is low and the market is soft, with little 
encouragement for the loggers to operate. There 
is an unusually heavy stock of cedar in the water, 
and most of it is low grade, owing to the culling 
out of No. 1 logs for export and other purposes. 

Four lumber carriers owned and operated by 
the Weyerhaeuser Timber Co. will add a total of 
30,000,000 feet of lumber to Everett’s domestic 
eargo trade during April. A part of the lumber 
will go to the Weyerhaeuser yards in Baltimore, 
Md., and the remainder to Portsmouth, N. H. The 
steamers are the Heffron, Hegira, Pomona and 
Hanley, each of which is booked for a cargo of 
7,500,000 feet. 

Safety engineers of Washington, to the number 
of twenty-five or more, will assemble in this city 
April 30. The presiding officer will be Frank 
Purse, of Tacoma, in charge of safety activities 
in the logging camps and sawmills of Pierce 
County. One of the most important matters to 
be discussed, and one in which sawmill operators 
are directly interested, is the advisability of re- 
quiring a physical examination as the basis of 
employment. 

Lumbermen of Everett are taking an active in- 
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terest in the construction of a modern baseball 
park as the new home of the Everett Club of the 
Southwest Timber League. Roy Thomas, sales 
manager Walton Lumber Co., is a director, and 
at a recent meeting reported that he had secured 
a total of 46,419 feet of lumber from the Weyer- 
haeuser Timber Co., Walton Lumber Co., Canyon 
Lumber Co. and Eclipse Mill Co. for the construc- 
tion of grandstand, bleachers and fence. It is 
expected that the grounds will be ready for the 
opening game before the end of the month. 

A. E. Barry, formerly a business man of this 
city, is the president of the Occident Pulp & Paper 
Mills, a corporation which has announced plans 
for starting a paper mill at Edmonds, near here. 
For that purpose the company is closing negotia- 
tions for the purchase of the Bach mill at Ed- 
monds, a sawmill property on which a building 
70x230 feet was erected more than a decade ago 
but never used. According to Mr. Barry, his com- 
pany will make an initial investment of about 
$200,000 in the paper mill plant, and plans an 
ultimate investment of $2,000,000. A part of the 
material to be used in paper-making will be waste 
from sawmills in this vicinity. 

Ed. G. English, of the English Logging Co. 
and the Lyman Timber Co., has returned with Mrs. 
English from a month’s absence, during which he 
has made an automobile tour of southern Cali- 
fornia. . 

Neil C. Jamison, of the Jamison Lumber & Shin- 
gle Co., is due home this week from California. 
He has been absent a month at La Jolla where his 
daughters are in school. Mrs. Jamison accompa- 


nied him. 
Ed. H. Sievers, manager Garner Shingle Co., has 
closed down the mill owing to the condition of the 














Boards used for outside construction should be 
painted to keep them from ‘‘cupping’’ and 
drawing nails. The board in the picture is ex- 
posed to the direct action of sun and rain as a 
part of a paint-test fence installed by the Forest 
Products Laboratory at Madison, Wis. Al- 
though some of the black paint originally ap- 
plied still remains it is time that the board was 
nailed down and repainted to save it from 
further damage. (Photo courtesy Forest Service) 





shingle market, and is taking a well earned vaca- 
tion until there is an improvement in the business 
outlook. 

Dean Carpenter, of the W. I. Carpenter Lumber 
Co., went to Seattle Wednesday to officiate as 
chairman of the luncheon of wholesale lumbermen. 


BELLINGHAM, WASH. 


April 17.—Rail receipts of logs here have in- 
creased to 125 cars daily, and a further increase 
is expected by the Chicago, Milwaukee & St. Paul 
Railway. The chief shippers are the St. Paul & 
Tacoma Lumber Co. and Puget Sound Sawmills & 
Shingle Co., each moving 35 cars daily. Other 
shippers are: Campbell River Lumber Co., 12 cars; 
Wirkkala Bros., 14 cars; Heaton-Olsen, 10 cars; 
Warnick Lumber Co., 10 cars; Fobes Logging 
Co., 10 cars. 

The Hoff & Pinkey camp has cut all of its avail- 
able timber and next fall will reopen in another 
location. It has operated in its present territory 
three years, 

An exceptionally heavy log output is reported 
by Vice President J. J. Donovan, of the Bloedel 
Donovan Lumber Mills. In March his company’s 
five camps cut 25,308,580 feet of logs, of which 
14,000,000 feet was produced on the Olympic Pen- 
insula. About 900 men are employed in the five 
Camps. Mr. Donovan says he believes March’s out- 
Dut is the largest monthly production in the 
company’s history. 

Another idle mill became active this week when 
the Blaine Manufacturing Co.’s plant at Blaine 


began operating. It had been closed several weeks. 
It is one of Blaine’s largest shingle mills. 

The week’s cargo business follows: Puget Sound 
Sawmills & Shingle Co., Greylock, 650,000 feet, 
Atlantic coast; Makaweli (due), 500,000 feet, Ha- 
waii. Bloedel Donovan Lumber Mills, Hdmore 
(due) 750,000 feet, China; Ipswich (loading), 
2,500,000 feet, Atlantic coast; London Maru, 1,- 
100,000 feet, Japan ; Sidney M. Hauptman, 400,000 
feet of lath, Atlantic coast; Mauna Ala (due), 
600,000 feet, Hawaii. 

The Morrison Mill Co. is having its log pond 
at Bellingham deepened by the Puget Sound Bridge 
& Dredging Co. The earth will be taken from 
Whatcom Creek waterway, on which the Morrison 
mill is located. 


SEATTLE, WASH. 


April 17.—Beginning with American Forest 
Week, a new schedule goes into effect for the Hoo- 
Hoo Club of Seattle, the weekly luncheons being 
discontinued in favor of meetings twice a month, 
on the first and third Thursdays. 

R. W. Hunt, sales manager Weyerhaeuser Tim- 
ber Co., with headquarters in Everett, was in Se- 
attle yesterday. He believes that the present 
curtailment of logging, with the prospect of a 
complete shutdown in June, will have a stimulating 
effect. Log supply is ample for immediate needs, 
but a curtailment of production during the season 
of greatest fire hazard will undoubtedly cause the 
mills to use up the accumulation early in the 
summer. 

Harry G. Tremaine, of the sales organization of 
the Washington Cedar & Fir Products Co., has 
been canvassing the business situation in Minne- 
apolis, Chicago and Detroit, as to the outlook for 
lumber, and has wired Sherman L. Johnson, at the 
Seattle office, that business will undoubtedly de- 
velop as soon as consuming territory emerges from 
winter. He states that “there is plenty of winter 
yet,” and he predicts that there will be a fairly 
heavy volume of buying with the coming of spring. 

Moses B. Mazur, forest engineer for the Soviet 
Government of Russia, who has been studying the 
lumber industry in the United States and Canada, 
will sail from New York for Russia in May. Dur- 
ing his tour he has visited Everett, Seattle, Ta- 
coma, Longview and Spokane, in this State, and 
has extended his tour into Oregon and California. 

Among visitors to Seattle this week were two 
officials of the Chicago, Milwaukee & St. Paul rail- 
road, H. E. Pierpont, chief traffic officer, and 
George B. Haynes, passenger traffic manager, each 
with headquarters in Chicago. They predict in- 
creased demand from agricultural States east of 
the Rockies for West Coast lumber. They also 
predict that tourist travel into the Pacific North- 
west during the season of 1926 will break all previ- 
ous records. 

F. G. Brynolson, manager of the Northwest 
Spruce Co., with sales offices in Seattle handling 
the output of mills in Alaska, is making a business 
tour of California, going as far south as Los An- 
geles. He is traveling by automobile, and is ac- 
companied by Mrs. Brynolson. 


SPOKANE, WASH. 


April 17.—Prices of western pines are firm, de- 
mand being fairly steady. There is a general feel- 
ing that each week brings nearer the time when 
better weather in the East will permit the deliv- 
ery and sale of stocks now in the eastern retail 
yards. There is a shortage in a number of lines, 
notably in No. 3 Idaho, and a few mills have 
raised their price $1 on this item. The weather 
has turned to almost summer heat, and it is hoped 
that this will bring about a quick melting of 
snow so that log drives will have sufficient flood 
water. Priest River is low, and the Humbird and 
other lumber companies which have started their 
drives have been unable to get many of their logs 
through, and have them stranded on the sand bars. 

The monthly meeting of the directors of the 
Weyerhaeuser Sales Co. was held last Wednesday. 
The consensus was that there will be an increased 
demand in country districts this year due to better 
farm conditions. The company reports sales about 
as usual for this time of year, and equal to those 
of last year at this season. The mills are running 
full crews, and the logging operations are taking 
their usual quota of men. Those present were 
T. J. Humbird, Spokane, president; A. W. Laird, 
Potlatch, secretary; Huntington Taylor, Coeur 
d’Alene, treasurer; W. H. Farnham, Spokane, as- 
sistant secretary and treasurer; T. R. Titcomb, 
Tacoma; C. Ingram, Snoqualmie Falls; C. A. Bar- 
ton, Boise; J. F. Wilson, Cloquet, Minn.; R. F. 
Irwin, Potlatch; J. Phillip Weyerhaeuser, jr., 
Lewiston; F. K. Weyerhaeuser, Minneapolis; R. G. 
Keizer, Chicago; C. A. Weyerhaeuser, St. Paul; 
L. S. Case, manager, and I. N. Tate, assistant 
manager. 

The Edward Rutledge Timber Co., Coeur d’Alene, 
Idaho, put on a second shift of 150 men 
April 1. The company is now employing three 
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hundred men at the mill and planer. During the 

time only one force was at work, the plant was 

overhauled and is now in shape for a long run. 
Thomas S. Kinney has been appointed logging 


superintendent of the Clearwater Timber Co., and 
will have charge of operations at Lewiston, 
Idaho. 


Carl E. Soderberg, of the wholesale firm of 
Gregg-Soderberg Lumber Co., left early last month 
for a two months’ business trip which will take 
him to all the larger cities of the eastern seaboard 
and the middle West. 

Paul Dever, who has been the assistant sales 
manager at the Dalkena plant of Dalkena Lumber 
Co., Dalkena, Wash., left this week for Pittsburgh, 
where he is to be assistant to Clive Brooks, man- 
ager of the white pine department of the Babcock 
Lumber Co. 


LOS ANGELES, CALIF. 


April 17.—With the docks at Los Angeles har- 
bor loaded to capacity with every type of lumber, 
and a considerable slackening in demand from the 
retailer’s standpoint, the market has shown weak- 
ness, particularly in common items, but an ex- 
ception is No. 3 common, its price having stiffened 
during the last few days because of heavy demand. 
During the first half of the month a little more 
than 60,000,000 feet of lumber was shipped into the 
Los Angeles harbor, and April will probably see 
about as large receipts. With the docks full to 
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overflowing, volume is very likely to decrease for 
the last half of the month. The market has been 
affected by the turn of affairs in San Francisco, 
where the building situation has been clouded by 
the strike of carpenters. In the interior of the 
State, building is holding up abnormally well. 
Practically all of the lesser cities and towns have 
remarkable building programs and the yards are 
buying in proportion. ‘This activity, of course, 
can be attributed to the bountiful rains which 
have been falling throughout California during 
the last two weeks. 

W. I. Connor, manager Main Street Yard Wood- 
head Lumber Co., said there had been a consider- 
able let-up in residential construction, despite the 
fact that erection of larger structures continues. 
He called attention to the fact that suburban and 
rural branches of large lumber concerns were the 
only yards doing anything like a capacity business. 

The Independent Lumber Co., of San Diego, has 
filed incorporation papers, capital $100,000. J. O. 
Tillery, J. L. Tillery and E. S. Coburn are incor- 
porators. 

The L. W. Blinn Lumber Co. has announced the 
sale of its yards in Pasadena and Sierra Madre to 
Alley Bros. 

Mark Latham, well known in southern California 
lumber circles, has been appointed manager of the 
Channel Lumber Co., of Santa Barbara. This com- 
pany was formerly Alley Bros. 

Succeeding EK. R. Maule, appointed general man- 
ager of the Cadwallader-Gibson Co., A. J. Todhun- 
ter has been promoted to department manager of 
the sash and door division of the Hammond Lum- 
ber Co. Mr. Todhunter has been with the Ham- 
mond company for the last eight years. 

Hf. W. Coops, popular in lumber circles in this 
section, has been appointed manager of the Baldwin 
Park Lumber Co., succeeding E. L. Dithridge. 

Henry Hink, of the Dolbeer-Carson Lumber Co., 
San Francisco, has returned home following a tour 
of inspection in the Los Angeles and San Diego 
territories. 

Combining business with pleasure, Col. D. E. 
Kline, president Louisville (Ky.) Veneer Mills, 
accompanied by Mrs. Kline, spent two weeks in 
California, maintaining headquarters in Los An- 
geles, consulting frequently with J. N. Langton, 
r., of the Pacific Coast Commercial Co., southern 
California representative. 

The statement was made in this correspondence 
appearing in the April 10 issue that the Barr Lum- 
ber Co. had bought the Smith Lumber Co., of 
Orange, which subsequently (March 13) suffered a 
loss of $30,000 by fire, the implication being that 
the Barr company had suffered the loss. It so 
happens, however, that the Barr company had only 
agreed to buy; and consequently, after the fire, 
had instead purchased the branch yard of the Ham- 
mond Lumber Co. at Orange, beginning operation 
of that yard April 1. There are only two yards in 
Orange now, the other being a local yard, known 
as the Clement Lumber Co. 


PORTLAND, ORE. 


April 17.—There seems to be an increasing vol- 
ume of business in fir, but prices are still far too 


low to prove inviting to manufacturers. Foreign 
demand is probably better than normal, and is 
improving. Excellent weather prevails in the 


Pacific Northwest. 

The motorship Frank Lynch, under charter to 
the C. D. Johnson Lumber Co., will complete a full 
cargo of lumber here next month for New York. 
The vessel will load most of her cargo on Yaquina 
Bay, where the company operates its mill. The 
steamer Lake Superior has been purchased by the 
company and has been renamed the C. D. Johnson 
III. The vessel will be put on the Yaquina Bay- 
California route soon. 

At the luncheon meeting of the Portland Hoo- 
Hfoo Club Thursday noon, C. L. Thompson, adver- 
tising specialist, talked on ‘Modern Sales Promo- 
tion.”’” He urged closer coéperation between the 
manufacturer and the wholesaler, and pointed 
out that the manufacturers themselves have really 
done comparatively little to create markets, de- 
mand having been created largely by other agencies. 

A large new dock has just been completed by 
Kelso, Wash., adjoining Longview, and the event 
was celebrated Thursday, April 15, by Kelso, Long- 
view and the rest of the Kelso port district. ‘The 
dock is at the foot of Oregon Way, Longview, 
where the port district is acquiring a 40-acre tract 
from the Long-Bell Lumber Co. for $100,000. The 
dock has track connections with all the railroads 
by way of the Longview, Portland & Northern rail- 
way. 

James V. Sayre, wholesaler, who had offices in 
Portland for a number of years, has moved to the 
Bluerock Building, Vancouver, Wash. 

Roy Janin, who has been with the International 
Lumber Co., is now with the Patrick Lumber Co., 
handling sales. C. C. Patrick, head of the com- 
pany, is in the East attending the annual meeting 
of the National-American Wholesale Lumber Asso- 
ciation. 

L. A. Nelson, secretary for the Oregon district 





of the West Coast Lumbermen’s Association, hag 
returned from a recent meeting in Raymond, Wash., 
of the supervisors of the association’s department 
of grades, of which Mr. Nelson is manager. Meet- 
ings of this kind are held four or five times a year, 
in order to maintain a high standard, Mr. Nelson 
explains. W. T. Hankins, of Portland, is a new 
supervisor, but he has not yet been assigned to any 
special district. 


TORONTO, ONT. 


April 19.—At a meeting of the directors of the 
Canoe Lake Lumber Co, (Ltd.), Canoe Lake, Ont., 
of which A. E. Clark, of Edward Clark & Son, 
Toronto, is president, and W. Norman Fox, secre- 
tary-treasurer, there were added to the directorate 
Maurice J. Saperstone, of the Liverpool Hardwood 
Co. (Inc.), New York City, and Everett Kelsey, of 
the Kelsey Hardwood Lumber Co., North Tona- 
wanda, N. Y. it was decided to increase consider- 
ably the cut of birch lumber at the company’s mill 
at Canoe Lake, and also to extend facilities for 
wholesaling southern and northern hardwoods. 
J. J. Murphy, Orillia, formerly of Edward Clark 
& Son, is now in charge of the woods and mill 
operations of the Canoe Lake Lumber Co. The 
company has valuable limits in and adjacent to 
Algonquin Park, and is cutting some exceptionally 
fine birch. There are no trees being felled under 
15-inch in diameter. The company’s mill has been 
running for some time and will be busy for several 
months yet. 


Fire recently visited the planing mill of M. 
Floody, Haileybury, Ont., and did considerable 
damage. The plant will resume operations shortly, 


Harry McVoy, of the Sydney Lumber Co., Camp- 
bellton, N. B., spent a few days in Toronto last 
week on business. 

Louis Robinson, lumber manufacturer of Ard- 
beg, Ont., 


was in Toronto last week calling upon 
the trade. 


VANCOUVER, B. C. 


April 17.—Export lumber trade has taken on 
considerable activity. Two steamers have arrived 
to load lumber for Africa, the Elmbank, chartered 
to the Canadian Trading Co., to load for South 
Africa, and the Carspey, under charter to H. R. 
MacMillan & Co. (Ltd.), for Egypt with railway 
ties. Loaded or loading for New York are: Mon- 
tauk, of the Robert Dollar Co., cleared Tuesday ; 
Sydland, loaded in Fraser River and Burrard Inlet; 
August, loaded partly on Fraser River; Wentworth, 
sailed for New York Wednesday. Three other ves- 
sels are loading for Japan and the Orient. Over 
42,000,000 feet of lumber was shipped out by deep- 
sea vessels from Vancouver in March, W. D. Har- 
vie, secretary harbor board, has announced. The 
figures from the Fraser River are almost as large. 

Rail trade continues rather light, with prospects 
for business from the Canadian prairie provinces 
brighter as the season advances. Local demand is 
giving the mills a very considerable market for 
lower grades, and building activities decidedly in- 
dicate greater demand. Vancouver and adjacent 
districts have gone far in breaking building records 
since the first of the year, and the totals continue 
to increase. 

Speaking at New Westminster Monday, T. D. 
Pattullo, Provincial minister, deprecated agitation 
over export of unmanufactured logs from British 
Columbia, especially those that went to the United 
States. The United States, he said, had exported 
as many logs as they had imported from British 
Columbia, and had actually shipped logs to this 
Province for export. Last year,’ from licensed 
areas, controlled by the provincial government, 2 
percent, or 46,000,000 feet, had been exported from 
British Columbia. Speaking on conservation, Mr. 
Pattullo said the first requisite was fire prevention. 
He had no fear, he said, of the possibility of the 
timber industry of British Columbia not being per- 
petuated. 

Selling its waterfront mill site for approxi- 
mately $2,500,000 to the Vancouver Harbor Board 
and leasing it back for a short five-year term, ter- 
minable on notice, has now involved the B C Mills, 
Timber & Trading Co. in a legal tangle with Van- 
couver City, over the assessable value of the com- 
pany’s leasehold. In the supreme court this week, 
Justice Gregory handed down decision confirming 
the injunction the company obtained, restraining 
the city from confirming its assessment roll. The 
mill company contends the actual cash value of 
the lease is the legal basis for the assessment, and 
that it has nothing to do with the freehold price. 
Appearing before the city council court of revision, 
E. W. Hamber, president of the company, on 
Thursday argued that the lease had no actual mar- 
ket value—no one would buy such a short-term 
lease. The mill company also brought independent 
valuators, who gave the same opinion. The Has- 
tings Mill will be rebuilt on the site of the old 
Moodyville mill, across the harbor from the city, 
the site there having been acquired by the B C 
Mills Timber & Trading Co. some years ago. 

Good progress is being made on the erection of 
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the big export sawmill on the north shore of Van- 
couver harbor for the Capilano Timber Co. The 
new mill will be ready to turn over shortly after 
midsummer, it is expected. The company will de- 
pend largely on the output of its own limits in the 
yalley of the Capilano River, extending for some 
miles north in the Capilano watershed. 

The Vernon Box Co., being organized by C. J. 
Williams and associates to operate in the heart of 
the Okanagan fruit country, has been granted a 
fixed assessment for twenty-five years and other 
concessions, by a huge majority of Vernon rate- 
payers, in return for erecting at once an uptodate 
pox plant in the city. The establishment will be 
erected at once, in time to supply boxes for the 
coming fruit crop. Part of the machinery has al- 
ready reached the city, and the site has been se- 
cured. 

Returning from an eastern trip, Olof Hanson, 
well known lumber operator of northern British 
Columbia and president of the Prince Rupert Board 
of Trade, says that the outlook for lumber trade 
with the middle West is better this year than for 


some time. 
MACON, GA. 


April 19.—Roofer manufacturers reported no 
change in prices during the week, $19 and $20 
being market and tleere are no reports of price 
cutting. Production has been close to normal in 
most mills, though some of the larger manufac- 
turers have begun to curtail. There is a little 
better demand from the East than during the pre- 
vious week, and considerable shipping is being 
done. The lifting of the Florida embargo last 
week did not include lumber, though Jacksonville 
is open to all shipments. Little lumber is being 
shipped to Florida. 

Production of longleaf pine was up to normal. 
This is in the best market condition of any Georgia 
wood. Mills have orders booked far ahead, and 
will be able to run to capacity throughout the sum- 
mer, it is believed. There have been no changes 
in the prices of longleaf pine this week. Reports 
reaching here indicate that several new mills are 
about to open in southern Georgia. 

With the arrival of warmer weather, demand 
for Georgia cedar closet lining is creating a good 
business for many retailers and supply men. The 
cedar is being put on in about the same manner as 
hardwood floors are laid. It gives a pretty finish. 
The demand has extended throughout middle and 
southern Georgia and now has reached Florida. 
Cedar comes rather high. Manufacturers find this 
good business for the dull period. 


NORFOLK, VA. 


April 19.—North Carolina pine demand has 
perked up a bit, and the future looks more hopeful. 
On the other hand, heavy rains for three days 
have slowed down production and shipments of 


small mills. Stocks now at mills are not ab- 
normal, and in many instances below normal. 


Small mill output is likely to show a decrease from 
now on, aS many farmer-millmen will go to farm- 
ing. While there is a determined effort on the 
part of buyers to hammer down prices, and some 
items have weakened during the last month or 
more, prices have about hit bottom, or where to 
sell lower would mean a loss to millmen. 

Demand for 4/4 edge No. 2 and better band 
sawn has picked up, but can not be termed active. 
Circular sawn stock is not moving so well, but 
mills refuse to budge on price. No. 2 and better 
4/4 stock widths, band sawn, have been moving 
much better. Prices are firm, and there is not 
much surplus available. Good circular sawn stock 
seems searce. Edge 4/4 No. 3 is moving a little 
better, and if planing mill stock continues to move 
better, demand for No. 3 edge should increase. 
No. 3 4/4 stock widths are still moving well, and 
prices are steady. Edge, 5/4 and thicker, No. 2 
and better, has not been very active, but stock 
widths in 5/4 are in better demand. No. 1 and 
No. 2 bark strips, rough, are quiet. Mis-cuts, 4/4, 
are moving a little better. 

Sales of 4/4 edge No. 1 box, kiln dried rough, 
have been larger. Several large sales of 4/, 5/ and 
6/4 edge No. 1 box, for water shipment to Phila- 
delphia, were made at good prices. Local box 
makems are proceeding cautiously. Edge 4/4 No. 2 
box, mpugh and dressed, has been very quiet. No. 
1 4/4 stock box, rough and dressed, has been 
moving a little better in kiln dried, with prices 
the same. More air dried is being offered, but 
mills are not accepting off-hand all offers. No. 2 
4/4 stock box is not moving so briskly. Demand 
for 5/4 and 6/4 edge No. 1 box, rough and worked, 
and for stock widths, is picking up, although buyers 
want delayed shipment. Box bark strips, 4/4, 
have been moving better dressed, and good prices 
are being obtained. 

Demand for flooring, thin ceiling, partition, 
stepping and finish in mixed cars for quick ship- 
ment has been better, and there has also been 
an improvement in demand for solid cars of one 
width of Nos. 3 and 4 flooring and partition. Prices 


are holding rather steady, and millmen are inclined 
to believe that a good assorted surplus, to take 
care of mixed car orders quickly, later on will 
be very profitable. Kiln dried roofers have not 
been very active. Air dried stock is moving well, 
with prices the same. Kiln dried lath have been 
more active in the North, but air dried are not 
moving so well. 


SHREVEPORT, LA. 


April 19. 





Demand for southern pine has been 
comparatively light this week. There has been 
considerable enforced curtailment on account of 
continuously bad weather for months interfering 
with logging to a great degree. There was no pil- 
ing up of orders, but mills are disinclined to ac- 
cept business at reductions. If the usual heavy 
spring demand had appeared, the mills would have 
had difficulty in handling it. It has been ex- 
tremely difficult for them to get out orders for 
heavy timbers. Oil well drillers if necessary will 
use fir walking beams, and many fir timbers are 
selling in this territory, but pine commands a 
premium. Trees that produce big sticks are get- 
ting scarce throughout Louisiana, however. Larger 
concerns that can fill orders for specified sizes of 
dimension, and such items as flooring, ceilimg and 
drop siding, have been getting top of market, but 
they have had difficulty in marketing their lower 
grades. Physical conditions have been excellent, 
ear supply is adequate, and labor is fairly plenti- 
ful. 

The hardwood market continues in the doldrums, 
demand being light and prices soft. 


TUSCALOOSA, ALA. 


April 19.—There seems to be slightly better 
demand for southern pine stock for factory use. 
While there is a fair volume of yard business, it is 
not quite normal. The Government has been buy- 
ing a greater quantity of lumber than usual, orders 
coming from all parts of the country during the 
last sixty days. The weather is good. All lum- 
bermen expect a fair volume of business at reason- 
able prices, although the general average is lower 
than several weeks ago. 


BEAUMONT, TEX. 


April 17.—Good weather last week—the first five 
successive days of sunshine in over two months— 
enabled numerous small mills to start filling the 
big gaps in their depleted stocks, and larger mills 
had opportunity to cut special logs with which to 
fill timber orders. ‘There were no price changes 
noted. An increasing number of inquiries came 
from Chicago, Detroit and other northern markets. 
‘n increasing amount of Pacific coast stuff is 
finding its way into Texas and Oklahoma. On 
some timber items the western stuff is $30 under 
southern pine, and is going to the oil field trade. 


Cypress prices were a little weak, Georgia inch 


FAS selling for $83; Mississippi for $86, and 
Louisiana for $90. 
Hardwood prices seem to have become stabil- 


ized, sellers declining to make further price con- 
cessions. Sap gum is holding its own, and red 
gum shows slightly increased strength. Good 
weather has enabled many hardwood mills to re- 
sume operations after shutdowns lasting in some 
instances as long as two months. 


JACKSONVILLE, FLA. 


April 19.—New bookings have been exceedingly 
light, and mills are accumulating some stock, 
despite curtailment of cut. However, all are try- 
ing to hold fast to their lists, and no further cuts 
worth mentioning have been reported. The smaller 
mills, forced to sell or close down, are making 
further concessions, but the larger concerns have 
not yet felt the need of such a move. 

Southern pine is probably the hardest hit of all 
southern woods by the slowing down of the lumber 
movement. All mills are equipped to ship their 
output immediately. Demand is not sufficient to 
take care of the cuts, and mills are having to fur- 
nish protection for shed stocks and finish. Long- 
leaf shed stocks and finish are probably the most 
called for items. Demand for longleaf boards and 
framing has fallen off considerably. ‘The yards 
have all this stock they can take care of, and price 
concessions are no inducements to buy. Prices pre- 
vailing on representative stocks, B&better, No. 1 
common and No. 2 common: Flooring, 1x3-inch, 
$58, $48, $19; 1x4-inch, $48, $43, $22; novelty 
sidings, 1x6-inch, $46, $43, $25; partition, $50, 
$45, $27, with ceiling about $1 less. Longleaf 
framing, 2x4-inch, $27; 2x6-inch, $26; 2x8-inch, 
$27 ; 2x10-inch, $30; 2x12-inch, $35. Weather has 
been very good and mills are getting more logs than 
they need. While an embargo is still in effect on 
lumber, consignees have no trouble getting permits, 
and cars move in about a normal time. 

The cypress market has not shown any improve- 
ment. The Florida market is somewhat shy, but 
users have no stock to speak of. They report busi- 
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Carefully dried—Well manufactured. 
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Short term lenders 


have an inconvenient habit of asking for a 
settlement when business is poor. 

Long term financing through a bond issue 
allows lumber operators to meet their ob- 
ligations during peak operations instead of 
being forced to liquidate when the market 
is against them. 

We offer our experience in shaping bond 
issues to meet particular requirements. We 
buy entire issues outright, making needed 
capital available promptly. If you have 
security to or amd it, and know your busi- 
ness, we will finance you with a note issue 
or a long term bond issue. 


Call or write our nearest office 


FREEMAN, SMITH & CAMP Co. 


PORTLAND SAN FRANCISCO LOS ANGELES 
307 STARK FIRST NAT. BK. BLDG. BARTLETT BLDG, 
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POLES =: PILING 


RAIL OR CARGO 


301-338 Northwestern 
Bank Building 
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Portland, Ore. 








THE LUMBERMAN’S ACTUARY 
Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. fag oie. A 
book every lumberman can _ use. a 
in leather, $8.50. AMERICAN "LUM AREMAN. Pu 
ers, 431 8S. Dearborn St., Chicago, Ill. 
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ALIFORNIA 
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BOX, SHOP 
CLEARS 


Our Service 
will please 
you. 
Try 
us, 


H. B. Hewes, 
President 


W. T. Virgin, 
Vice-President 


R. H. Downman 
J. W. McWilliams 


C. D. Terwilliger, 
Sec.-Treas, & Gen. Mgr. 


F. E. Walker, Asst. Sec. & Treas. 
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REDWOOD 


Siding Tank Stock Shop 
Finish Silo Stock Ties 
Ceiling Squares Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 


Crocker Building, - - San Francisco 
Lane Mortgage Bldg., . - Los Angeles 
Grand Central Terminal, - - New York 
London Guarantee Building, . ‘ 

360 North Michigan pl t Chicago 
W. O. W. Building, - - Omaha 
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Manufacturers Wholesalers 
KLAMATH Specialists in 
— — Factory 
Caifereia Plank 
White and D and Better 
° in all 
Sugar Pine Thicknesses 
OFFICES: 

260 California St.,. SAN FRANCISCO, CALIF. 
30 North LaSalle Street, CHICAGO, ILL. 
MILLS: 

Klamath Falls, Ore. Sisson, California. 











HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborp St., CHICAGO 


ness good. The mills have been running to full 
capacity and have now accumulated fair assort- 
ments. Their stocks had been badly broken. There 
have been no further price changes, and only box 
quotations have been revised. 

About the only hardwood stock moving fairly 
well is No. 3 common, being used by southeastern 
box manufacturers. There is always a good de- 
mand for this stock. Demand for oak in No. 2 and 
No. 1 common fell off considerably when oak floor- 
ing demand fell off. There have been further re- 
ductions in oak flooring during the week, and all 
mills have large stocks. Furniture factories in the 
South are not buying, as they seem to have over- 
loaded during fall. However, they look forward 
to buying in the near future. 

Lath are being sold at less than half what they 
were about three months ago. All mills have large 
stocks. No. 1 pine lath are being offered as low 
as $4, mill. Large quantities of spruce and fir 
lath are piled on docks at Jacksonville, Miami and 
Tampa. Many holders are trying to get rid of 
them, and are meeting competition from Florida 
mills. 

M. N. McCullough, sales manager Eppinger & 
Russell Co., Jacksonville, is again able to spend 
a part of his time in the office after several weeks 
of confinement to his bed with a severe case of 
pneumonia. 

Milton N. LaBau, commission lumberman, of 
Jersey City, N. J., spent several days in Jackson- 
ville last week as the guest of the Aycock-Holley 
Lumber Co. Mr. LaBau was just completing a 
visit to his connections in Louisiana and Florida. 

The Krauss Bros. Lumber Co. has decided to 
make their entry into the Florida field permanent, 
and has obtained a site for a concentration and 
distributing yard at Tampa. The company now 
has at Tampa about seven million feet of well 
assorted fir, which it will handle exclusively. It 
has made arrangements for handling vessels on 
regular sailings. Lee Krauss, vice president and 
general manager, Seattle, Wash., will have charge 
of the Tampa yard, with offices at 1529% Grand 
Central Avenue. 

At a meeting of the Gulf Red Cypress Co., re- 
cently held in Savannah, Ga., M. L. Fleishel, of the 
Putnam Lumber Co., this city, was made one of 
the directors of the Gulf Red Cypress Co., which 
will handle the cypress output of the Putnam 
Lumber Co. outside of Florida. Florida sales, as 
heretofore, will be in the hands of John A. Bruce, 
with headquarters at Lakeland, Fla. 


BIRMINGHAM, ALA. 


April 19.—Business throughout Alabama con- 
tinues active. Building in Birmingham and many 
other cities is on the increase with the coming 
of spring. According to contractors, this summer 
will witness the biggest building program Birming- 
ham has ever known. Reports from various sec- 
tions show that practically all sawmills and plan- 
ing mills are operating at capacity. The decrease 
of building in Florida seems to have had no effect 
on the lumber trade of Alabama. ‘The increase in 
building in Alabama is practically taking care 
of the decreased demand in Florida. In the south- 
ern part of Alabama, much longleaf pine is being 
cut for export trade, and is being shipped through 
Mobile and Pensacola, Fla. 


LAKE CHARLES, LA. 


April 19.—Following a week of very good 
weather, the southern pine market gained a little 
strength. While the woods are still very wet and 
there is too much water everywhere, little rain fell 
during the week. Logging operations are still car- 
ried on under serious difficulty, and small mills are 
entirely out of the running. As a consequence, 
production remains considerably below normal. 
Shipments have also been slowed down, because it 
is difficult to load lumber under present conditions. 
Buying continues to increase slowly. Most mills, 
especially the larger ones, have fairly heavy order 
files and are booking some future business. North- 
ern markets are still more or less inactive, but in 
spite of rainy weather the southern States are buy- 
ing freely. Orders are therefore slightly above 
normal. Timber demand is still strong, with avail- 
able supply quite limited and most mills unable to 
book orders. The railroads are buying a little more 
freely. Kiln dried stock is in good call, and spe- 
cial cuttings are strong. There has been less de- 
mand recently for export stock. Dimension and 
boards are in fair call. Prices generally are firm. 


WARREN, ARK. 


April 19.—Arkansas soft pine demand has held 
fairly well, and prices have remained virtually un- 
changed, though a few concessions are being made 
by some mills on No. 2 boards. Upper grades of 
finish and finish products hold firm and are in 
strong demand. Edge grain floorings are moving 
in good quantities, selling in assorted cars and in 
half car lots. Demand for piece stuff is good and 
prices are satisfactory. Inquiries are being re- 
ceived in good volume from dealers, most of the 





yard call being for mixed cars. Volume of busi- 
ness from industrial sources is good. Car siding 
and roofing are quiet. Production this week hag 
been normal, all mills having been able to main- 
tain log supplies despite rain and extreme wet, 
Shipments have been heavy, and in excess of both 
production and new business, and new business wag 
slightly in excess of production. Stocks at mills 
are somewhat broken, but are about the same as at 
the first of the year. Labor is plentiful. Smal] 
mill production this week has been retarded by 
rains and bad roads. ‘These mills are rapidly de. 
pleting small tracts of timber in this vicinity. 

The Southern Lumber & Supply Co., of this city, 
expects to start its planing mill this week. 


DULUTH, MINN. 


April 19.—Substantial improvement was re. 
ported in mixed shipments of northern pine, espe- 
cially to agricultural districts, during the last ten 
days. More seasonable weather has resulted in 
opening the season’s trade in medium and lower 
grades. Quotations were reported firm all through 
the list. No burdensome stocks are being carried 
in any quarter. Bookings of orders for lath con- 
tinued surprisingly good. Inquiry for box is pick- 
ing up, box factories booking trade in fair volume, 
Buyers for two of the Northwest railroads were in 
the market here for ties during the last week, and 











Paul G. Redington, formerly in charge of national 

forests in California, has just come to Washington 

as assistant United States forester in charge of 

public relations. Along side of him is a cross 

section piece of redwood, estimated at over 500 
years old 








it is understood that supplies in woods operators’ 
hands were cleaned up. The prevailing market in 
cedar ties is 80 cents apiece, and hardwood ties, 
mainly tamarack, are commanding 85 cents apiece. 
Woods operators agree that conditions for 10g- 
ging last winter were the best in several seasons, 
as regards labor supply and the general clean-up 
of the timber cut. The Virginia & Rainy Lake Co. 
and the W. T. Baliey Lumber Co., Virginia, the 
Weyerhaeuser interests, Cloquet, and the Interna 
tional Falls Lumber Co., International Falls, Tt 
ported that they had received good supplies of 
reserve logs to carry their sawmills through the 
season. Officials of the Scott-Graff Lumber Co. 
Duluth, expect to start their sawmill early next 
month. Its season’s output of northern pine will 
be materially smaller than that of the previous 
season, but a larger quantity of hardwood will be 
handled in the company’s interior finish plant. 
The McDonald Logging & Timber Co. reported 4 
satisfactory clean-up on a heavy contract for mine 
timber and other material. About 15,000,000 feet 
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the big export sawmill on the north shore of Van- 
of timber was brought out from its camps near Ely, 
Minn., and on the Wales branch of the Duluth & 
Iron Range railroad. Kileen & Gillis, of Duluth, 
operated at Elsmore, on the Wales branch, and 
prought out 20,000,000 feet. John Cloudy, of Du- 
luth, operated at Meadowlands and shipped out 
6,000,000 feet. 


LAUREL, MISS. 


April 19.—With better weather last week, saw- 
mills were able to increAse shipments. They also 
have less trouble in logging and manufacturing. 
Orders have been coming in freely at fair prices. 
Special cutting is still in heavy demand. There 
have been some large export shipments to South 
America and the Islands. Sawn timber is in bet- 
ter demand. 

E. Leake, lumber retailer from Tupelo, Miss., is 
calling on the mills. 

Schuyler, B. Bissell, of Wausau, Wis., treasurer 
Wausau-Southern Lumber Co, and Mrs. Bissell are 
the guests of Mr. and Mrs. Murray H. Bissell. 
Lately they have been at Sanibel Island, Fla., as 
is their custom each spring. 


KANSAS CITY, MO. 


April 20.—The lumber market last week was 
rather flat, with demand still slow and prices weak 
on most yard items. City yards seem to be holding 
pack some business to see what sort of building 
programs are outlined, while in the country the 
weather has been so bad that farm work has been 
retarded, and the minute conditions turn favorable 
to field work the farmers will be too busy to con- 
sider building. In the cities, there is a good vol- 
ume of large construction, but house building has 
been falling off. Good weather will, no doubt, 
bring more activity in house building. Demand 
has been slow in the East, and only a little better 
in the middle West. It is good in the South and 
has been picking up in Iowa and Nebraska. Most 
sales managers here think that the market is at 
the bottom now, and that another two weeks will 
see all prices materially stronger. 

Roy E. Stone, for the last eighteen months as- 
sistant to Orville Pier in the southern pine sales 
department of the Pickering Lumber Co., will be- 
come city salesman for the Exchange Sawmills 
Sales Co., May 1. R.S. Price has resigned as man- 
ager of the railroad and timber department of the 
Exchange company, and will be succeeded by L. J. 
Marshall, who has been in the Chicago office for 
some time. 

“Ted”? Becker has resigned as city salesman for 
the Pickering Lumber Co. and has taken a similar 
position with the Frank Paxton Hardwood Lumber 
Co. 


ATLANTA, GA. 


April 19.—Pine production is slightly larger but 
well below normal because of bad weather. Orders 
exceed the cut, but the market is unsatisfactory for 
this season. Production of shortleaf is being re- 
tarded because farmers-millmen are going back to 
the fields. Retail inquiry from the North is slightly 
better, but yards there are carrying heavy stocks. 
Most present business is with southeastern yards, 
which expect a big spring and summer business. 
Dealers are having some trouble getting kiln dried 
stock quickly. Railroad car material trade is fair, 
timbers being more active and at good prices. In- 
dustrial demand is fair in the Southeast but slack 
yet in the North. Southern millwork demand is 
Picking up. 

Pine flooring and ceiling average prices remain 
about the same. Smaller mills are quoting $1 to 
$3 lower, but they do not have much stock. Prices 
on flooring and ceiling lumber, f.o.b. Atlanta: 


1x3” 1x4” 1x6” 
BOVE? ..c0csces $54@56 SCCQES niu asus 
BOs. 1 COM. occ sce 46 48 44 46 $51@53 
ING: 2 CONN vs sckese 26 28 24 26 6 27 
No. 3 com...... sos dae 28 10 11 10 12 

1x4” 5x8” Yex34” 
Babetter ....ccccs $53@54 =e $32@33 
Oe - 46 48 35 8 29 
NOL 2 COM 6-0 <c ei00:0 23 24 oH 22 16 17 
INO. 8 COM 6.0 cece eae EF 10 11 7 8 


Roofer output is low in Georgia-Alabama terri- 
tory, partly because of inclement weather. North 
Carolina roofers are dull, but air dried seem in 
fairly good call. Yard inquiry is good in the 
Southeast, and inquiry from the North is improv- 
ing. Florida call for air dried stock is unusually 
g00d. Prices of rough roofers are the same, sur- 
faced being about $2.50@3 more: 

——Air dried 
1x6-8” 1x10-12” 











Kiln dried 


1x6” 1x8” 1x10-12” 


No, 1. --$42@43 $4748 $48@49 $48@49 $51@52 
No, 2. 25 25 26 27 28 29 
No. 3.. “o a3 ig 19 16 17 rt 18 19 20 


Increased building has considerably improved call 
for dimension, but prices declined $2@3, but de- 
mand from retailers is off because of their heavy 
Stocks. No. 2 and better dimension, D4S, 2x4- to 
8-inch, up to 20- foot, is around $28@29, some- 
times Selling at $27; 2x10- to 12-inch averages 


$34@35 and is quoted down to $32. 
24-foot is about $2.50@3 more. 

Lath run about $6.40 for No. 1, and $3.40 for 
No. 2. 

Boards and shiplap are quoted: 


——Shiplap 

Boards, S4S 1x6-8” 1x10-12” 
1x5” 1x6-12” No.1 & 

-$57@58 $59@60 tr...$52@53 $57@58 

54 55 56 57 #£=x™\No. 2... 24 25 29 30 

No. 2... 22 23 22 28 No. 3... 21 22 25 26 

Partition lumber, and bevel and square edge sid- 
ing prices are the same, as follows: 


The 20- to 





B&btr. 
No. 1. 





: Bevel Square 

——Partition siding edge 

1x4” 1x6” 4x6” 54x6” 

B&better ...$50@52 $53@55 $29@30  $34@35 
No. 1 com... 45 46 48 49 25 26 30 31 


No. 2 com... 24 26 26 28 
No. 3 com... 19 20 ae Sa ween 9 | nakewe 

The Georgia Retail Lumber & Millwork Associa- 
tion, of Atlanta, has sent a special bulletin to all 
members asking them to at once write their con- 
gressmen asking their support of the Edwards bill 
looking toward the purchase of the Old Stockade, 
at Millen, Ga., for the establishment of a govern- 
ment forestry station. 

R. C. Hackman, vice president J. M. Karwisch 
Wagon Works, Atlanta, manufacturers of wagons 
and hardwood flooring, states that the plant will 
be at once rebuilt following the fire which caused a 
$100,000 loss April 14. 

The E. P. Sappington Lumber Co. has purchased 
new machinery and will start at once rebuilding 
the planing mill at Marshallville, Ga., destroyed by 
fire the early part of this month. 

Harry Demuth, of the Brooks-Scanlon Corpora- 
tion, of Eastport, Fla., was an Atlanta visitor last 
week, en route to northern territory. 

W. P. McBroom, president Lookout Planing Mills, 
Chattanooga, Tenn., was an Atlanta visitor last 


week. 
MINNEAPOLIS, MINN. 


April 20.—Farmers now have turned vigorously 
to putting in their season’s crops, and have de- 
layed plans for building, but lumbermen believe 
that there will be as large a movement as in 1925 
and larger profits. There are evidences in many 
quarters of a stiffening of prices. For instance, 
there is a new sash and door schedule in effect. in 
the Twin Cities. Northwest producers and whole- 
salers are holding more rigidly to price schedules 
than at any time in three or four years. The num- 
ber of transit cars being received in the Twin Cities 
is diminishing, as commission men are restricting 
operations in the broad movement to stabilize 
prices. Lumber retailers point to the fact that 
concessions are more difficult to obtain. 

Building projects under way in the Northwest 
spring wheat belt in March reached the highest 
value of any March since the war, say reports 
reaching the Northwestern Lumbermen’s Associa- 
tion. Reports showed the largest spring sales in 
many years, and indicated substantial building 
activity for the remainder of the current year. 
Four typical wheat belt cities where March permits 
had increased almost forty percent over last year’s, 
were taken as a basis for the reports, but building 
on the farms showed activity in the same propor- 
tion. Figures from the four cities were not only 
the largest for March in ten years, but were ex- 
ceeded in only one month since the war. Reports 
from members of the association show that volume 
for March and the first two weeks of April was 
the largest in several years, according to O. C. 
Lance, assistant secretary. These sales, he said, 
included purchases by farmers. In smaller com- 
munities, the bulk of sales is to farmers. North 
Dakota farmers seem to have money this spring. 
For years building was postponed because of finan- 
cial difficulties, and need for construction is press- 
ing. Smaller cities of the Northwest stepped into 
the limelight during March, it was shown by the 
Minneapolis Federal Reserve Bank report: “District 
totals indicate a smaller business than last year, 
due entirely to declines in Minneapolis, St. Paul and 
Duluth. When figures for these cities are sub- 
tracted, remaining cities show a gain of 12 percent 
in check payments and of 86 percent in valuation 
of building permits as compared with March of 
last year. These gains were greatest in wheat belt 
cities and cities having live stock receiving termi- 
nals, and gains of these cities have been continuing 
for several months.” 

S. J. McCarthy, of Eden Valley, Minn., head of 
the Eden Valley Lumber Co., came to Minneapolis 
by automobile last week and brought reports that 
the country districts look prosperous and that there 
is unusual activity on farms. Lumber business, 
he said, had been good all spring, and it promises 
to continue good throughout the year. 

Smaller Nebraska cities are buying lumber freely, 
according to William A. Dahlgren, of the Charles 
R. McCormick Lumber Co., of Portland, Ore., who 
has just returned from a business trip to Nebraska. 
Poor spring weather has retarded country business, 
but he looked for Nebraska to be one of the coun- 
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Weare handling orders 
car after car and mak- 
ing shipments from our 
plant within 48 hours 
after order wired us. 


WHEN YOU WANT 


Service -- 


TRY US. 
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California 
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Room Rates: 


= With Running Water, 
$2.00 per day. 
With Toilet 
$2.75 per day. 
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Buying 
Favorably 


is largely a matter of knowing 
where to buy. We have a repu- 
tation for delivering good values 
and cependable service. Let us 
prove to you that you will buy 
favorably when you put your 
needs up to our organization. 


Long and Short Leaf 
YELLOW PINE 


Cypress, Douglas Fir, 
Western Hemlock, 
Pondosa Pine, 
Idaho White Pine. 


also 
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Southern Hardwoods 


Red and White Oak, Ash, Elm, 
Sap and Red Gum, Cottonwood, 
Hickory, Sycamore, Pecan, Willow. 


Chicago Lumber 
& Coal Co. 


Arcade Bidg.. ST. LOUIS. MO. 
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Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 
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We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Plant: Perkins Building, 
Newberry, Mich. Grand Rapids, Mich. 


























Elliott Lumber Co. 


REMINI, S. C. 
Shortleaf 


Yellow 
Pine 
Lumber 


Manufacturers of 
Air and Kiln Dried 
Rough and Dressed 








= Established 1847 

C.B. Richard & Co..." 
29 Broadway, NEW YORK {ustomsBrokers. We 
ss oe ace yy fa s 

Ocean Freight Sic oat: 
Br ok ers for Exports& Imports 


Special department handling export lumber shipments 
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try’s best States, from a business standpoint, in 
1926. 

Lyle McNurlen, of the Robert Duncan Lumber 
Co., is in Asbury Hospital, Minneapolis, where he 
is receiving treatment, following a sudden attack 
of intestinal trouble a week ago. 

Grover M. Conzet, State forester, is confined to 
Miller Hospital, St. Paul, suffering from a nervous 
breakdown. Mr. Conzet had been in ill health for 
several months. 


MILWAUKEE, WIS. 


April 20.—Weather is getting favorable for con- 
struction, and retailers have started to dispose 
of their heavy stocks. Most softwood sales are of 
building materials. Lumber from the West Coast 
and the South is still moving into Milwaukee, but 
local firms have started to deliver right from the 
cars. Prices of softwoods remain unchanged, but 
weak; some operators believe them about stabil- 
ized for the season. Good sales of birch were re- 
ported by hardwood firms last week, confined 
largely to Nos. 1 and 2. One firm stated it is en- 
tirely sold out on No. 2 bireh. Industrial inquiries 
are in fair to good quantities. Rural retailers 
have not yet had much increase in business, and 
send few inquiries. Hemlock moved to the trade 
in fair lots, and inquiries were good. Flooring 
factories are producing on a good scale, and auto- 
mobile plants are still working at capacity. The 
furniture factories have slowed up somewhat, and 
are buying close to immediate requirements. Short- 
ages of certain hardwood items are reported, and 
some local lumbermen expect premium prices later. 
The trade is eager to get dry stocks, although some 
green are being shipped. Millwork plants are re- 
ceiving new contracts daily, and are on their way 
to a record year. 

Employment in Wisconsin took a slight drop dur- 
ing March, but the woodworking factories have 
held up well, as have the furniture factories. 

At the organization meeting of the newly elected 
city commission at Iron River, Mich., Charles I. 
Wells, logging superintendent for the Wells Lumber 
Co., was elected mayor. Mr. Wells was a former 
village councilman. 


PITTSBURGH, PA. 


April 20.—Pittsburgh wholesale lumber dealers 
report business conditions about the same as for 
the last two weeks. Retailers and wholesalers 
both see a good deal of building developing, but 
the bulk of it is large construction in the city. 
Speculative home building is virtually at a stand- 
still, retailers report, on account of too many ‘to 
let” signs, but a fair volume of home building by 
owners continues. Prices continue about as they 
have been in all kinds of lumber. There are ap- 
parent shortages of No. 3 common grades of Idaho 
white pine, and some mills have advanced prices 
$1 on these items. Dry stocks are low in good 
California white and sugar pine, and shipments are 
very slow on account of unfavorable weather at the 
mills. In hardwoods, prices and conditions of 
stock remain about the same. The mills are await- 


ing weather favorable for drying out stock. The 
strong demand for chestnut continues. Red and 


sap gum are reported still dull and weak. In spite 
of the backward spring trade, wholesalers report 
no disposition to cut prices. Retailers report 
slightly advanced quotations on North Carolina 
pine dimension. Fir is inactive and weak, as it 
has been for a month or so. Transit cars of lumber 
are in about the usual supply. 

E. A. Diebold, of the Higgins Lumber Co., is in 
Atlantic City on business this week. 

Secretary William B. Stayer, of the Retail Lum- 
ber Dealers’ Association of Pennsylvania, is at his 
office again after having been detained at home for 
some time by illness. 

J. B. Wallace, of the Greenfield Lumber Co., has 
returned from Florida, where he spent the winter. 


BOSTON, MASS. 


April 20.—There has been a slow but certain in- 
crease in demand for lumber during the last two 
weeks. Business is still quieter than New England 
wholesalers expect to find it in April, due to con- 
tinued cold weather, but some improvement is 
noted and a decided spurt in lumber buying is sure 
to come as soon as there is really seasonable 
weather. Recent statistics indicate there are many 
people waiting for all the frost to leave the ground 
to begin extensive building operations. 

The larger spruce mills are now quoting $42 base 
for frames. Some of the smaller mills selling 


, through wholesalers were taking $2 less last week. 


Random prices are about steady. Dry eastern 
boards are retaining the recently acquired firmer 
tone. Lath also are firmer, as are shingles, despite 
the present slow demand. Southern pine flooring is 
moving a little better, and prices continue rather 
easy. Better demand for oak and continued good 
demand for ash and maple feature the hardwood 
market. 


The Mina Nadeau brought 310,498 feet of spruce 
plank from St. John, N. B., to Salem, Mass., for 
Blanchard Lumber Co. Water arrivals of Provin- 
cial lumber have been light so far this year, but a 
large increase is expected during the coming month, 


PHILADELPHIA, PA. 


April 20.—This week saw a little improvement 
in market conditions. Longleaf pine is somewhat 
firmer, with a better though not very active de- 
mand. Prices are unchanged, and buying is ap- 
parently restricted to immediate needs. Shortleaf 
pine also moved a bit more freely. Transits of 
dressed shortleaf have fallen off considerably in 
the last two weeks, and prices show more firmness, 
White pine volume of sales shows no change. West 
Coast fir and hemlock are still more unsettled, 
There is a large amount of Florida returns on the 


docks yet, but this is being gradually cleared 
away. Hardwood trading is moderate, most of the 
call this week coming from urban _ industrials, 


Some hardwood yards and wholesalers profess to 
see a bright outlook, and are willing to pay fair 
prices for stock; others will not purchase even 
at concessions. Shingle and lath are practically 
unchanged. Since the failure of the Hammer Co., 
extensive dealer in eastern spruce lath, trade in 
these is rather unsettled. 


WINNIPEG, MAN. 


April 19.—-Building in this city continues ae- 
tive, and additional apartment construction has 
been announced. Retailers also report house build- 
ing activity in outlying districts, and all lumber 
companies in the city are far busier than they were 
a year ago at this season. The Wheat Pool yes. 
terday awarded a contract for thirty new branch 
line elevators, and this work will start immedi- 
ately. 

Coast manufacturers yesterday advanced their 
prices $1.50 on certain items. It is expected now 
that northern spruce mills will probably do the 
same. Owing to very favorable weather for seed- 
ing, farmers are busy on the land and lumber de- 
mand is slower. There is a lot of work which will 
start immediately after seeding. In rural dis- 
tricts, a great many large buildings are going up, 
such as Masonic halls, churches, schools, curling 
rinks ete. This is construction of a sort that has 
not been done in any of these towns of the West 
for a number of years. Announcement this week 
of a cut of $25,000,000 in the Dominion budget 
will stimulate trade considerably. 

W. P. Dutton, of the Great West Lumber Mills, 
who has been in Europe for the last two months 
in connection with a colonization scheme, says 
that there is going to be a great inflow of settlers 
into Canada this coming season. 

W. D. Galvin, general manager Galvin Lumber 
Co., is visiting all the company’s western yards. 

A.’ K. Godfrey, of the Monarch Lumber Co. 
(Ltd.), this week went to visit the Piper-Howe 
Lumber Co., Minot, N. D., of which he is president. 


SAN FRANCISCO, CALIF. 


April 17.—Rutes on ocean shipments have been 
steadily declining due to the slackening of busi- 
ness to the east coast, attributed by wholesalers to 
the falling off in the movement to Florida. Rate 
to Japan, with no takers, has fallen from $12.50 
at the year-end to $11. This unusually low rate 
has done much to stimulate Far East business, 
virtually the only ocean business moving from San 
Francisco at present. North of Hatteras business, 
however, is showing signs of increasing with the 
arrival of spring weather in New England States. 

John D. Spaulding, sales manager Sugar Pine 
Sales Co., has returned from a trip to El Paso and 
vicinity. Edward P. Ivory, of the same company, 
will leave this week for a two months’ trip through 
the East, as far as New York and Boston, where 
he will give his attention to promotional and trade 
extension activities. 

P. C. MeNevin, general sales manager Pacific 
Lumber Co., has just returned from the East. He 
visited nearly every State on the east coast and in 
the Great Lakes district. He was accompanied by 
his wife. 

R. D. Baker, president Lassen Lumber & Box Co., 
has just returned from visiting the Lassen opera- 
tions, the Red River Lumber Co. and the Fruit 
Growers Supply Co. 

In an effort to speed up drying of redwood, the 
Pacific Lumber Co. is installing at Scotia, Calif. 
a complete Moore internal fan system. 

The Hobart Estate Co. has expanded producti 
and will cut 25,000,000 feet this year, according to 
G. D. Oliver, general manager, who has just left 
San Francisco for the mills. 

The Buswell Lumber Co., with general offices at 
Portland, has expanded its offices at San Francisco. 
and Walker Buswell, general manager, has trans 
ferred headquarters to this city. The office, while 
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East, is also acting, to some extent, as a sales of- 
fice. William Kent remains as sales manager. A 
noticeable strengthening of demand from the East 
for spruce dimension is reported by Mr. Buswell, 
while general business is on the upward trend. 

The Westwood Lumber Co., of Wheeler, Ore., has 
opened sales and buying offices at 361 Hobart 
Street, Oakland. D. W. (Denver) Taylor, formerly 
of the California-Oregon Lumber Co.’s office in San 
Francisco, is in charge. 

C. H. Felion, of the Fruit Growers’ Supply Co., 
has resigned and will join the J. E. Smith Co., of 
Reno, Nev. 


NEW ORLEANS, LA. 


April 19.—Market improvement seems to be 
waiting on weather improvement just now. In 
every other aspect, the business prospect is pleas- 
ing, with the building statistics ‘bullish’ and mill- 
stock statistics low. Mill reports indicate that 
southern pine bookings declined for the week, cur- 
rent business being rather disappointing and the 
price situation little if any changed. The southern 
hardwoods are also in disappointingly quiet call, 
with prices unsatisfactory despite continued dras- 
tic curtailment, weather-forced, and further shrink- 
age in volume of unsold dry stocks. Cypress mill- 
group reports show a gain in bookings that carried 
them for the week over the “normal production” 
line, leading shipments and cut by good margins. 
The local report is that the eall for cypress is 
rather better than was expected under existing 
weather conditions, mixed-car trade supplying the 
bulk of the current bookings, with prices firm at 
unchanged levels. 

State Forester Hine, of Louisiana, back from a 
State-wide survey of forest conditions, reports the 
fire damage to Louisiana forests, for the first quar- 
ter of 1926, considerably smaller than usual, only 
about 100,000 acres being fire-visited as against an 
average of 1,000,000 acres in former years. Fa- 
vorable weather helped, but Mr. Hine also credits 
more effective fire control work. 

The Fisk hardwood mill, Oak Grove, La., is sold 
to Shrell Bros., of Terry, La. The new owners, it 
is added, are installing new machinery and will 


specializing in buying for needs of clients in the? 


specialize in manufacture of hickory automobile 
spoke billets for shipment to Peers & McGlone at 
Pine Bluff, Ark. 

The Planters Lumber Co., Jeanerette, La., has 
been reorganized and is to be operated as Jos. A. 
Prevost Lumber Co., with the following officers: 
H. R. Minvielle, president; Oswell Patout, vice 
president, and S. J. Bourgeois, secretary-treasurer. 
Operation will be resumed early in May. 

The Hammond Lumber Co., Hammond, La., has 
started reconstruction of its planing mill, which 
burned some days ago. The sawmill plant escaped 
damage and is being operated at capacity. 

The Lanier & Patterson Lumber Co., a well- 
known local concern, is retiring from the wholesale 
lumber business, with W. B. Follansbee, manager of 
the wholesale lumber department, in charge of its 
liquidation. Rufus A. Chambers, in charge of the 
company’s yard stock departmert for several years, 
has established a commission lumber business at 
Chattanooga, Tenn. 

Jas. D. Lacey, who spent a part of the winter in 
New Orleans, leaves for Chicago to attend the con- 
vention of the National Lumber Manufacturers’ 
Association and planned to go from there to New 
York. Mr. Lacey returned a few days ago from a 
visit to Honduras, where he studied the lumber 
industry’s development, and its possibilities, in 
Central America. His interest in that field dates 
back to the ’80s, when he investigated the forest 
resources of Honduras, and he is quoted as ex- 
pressing the opinion that the time is rapidly ap- 
proaching for their development on an important 
scale. 

Alvin B. Morgan, son of W. Brown Morgan, of 
the S. T. Alcus Co., has accepted a position as plant 
manager for the Sherburne Industries (Inc.), with 
headquarters at Sherburne, La. The company is 
operating at Sherburne two small mill plants, cut- 
ting cypress and hardwoods, and a box factory, 
and plans the installation of a veneer plant for 
manufacture of fruit and vegetable containers. 

Philip Gardiner, of Eastman, Gardiner & Co., 
Laurel, Miss., was named chairman of the first 
district organization of the Episcopal laymen of 
Mississippi, at a meeting held in Laurel last week. 
The district includes eight c .unties in southeast 
Mississippi. 


New Books of Interest to Lumbermen 


New Work on Forest Finance 

In view of the wide interest in forestry and 
reforestation in all of its phases, a new work 
entitled ‘‘Forest Finance’’ by Herman H. 
Chapman, Harriman professor of forest man- 
agement at Yale University, will be welcomed 
by timber owners, foresters, and conservation- 
ists generally. The text of this book super- 
sedes a former work, ‘‘ Forest Valuation,’’ pub- 
lished in 1914 by the author. The contents have 
been entirely rewritten and considerably en- 
larged. The same general method of treatment 
has been retained, however, which is to present 
in the introductory chapters a short discussion 
of elementary economic principles as they apply 
to forestry. In determining either value of 
property or the rate which can be earned on 
forest investment, it is necessary to understand 
such elements as the forces which determine 
prices, the law of marginal values and the true 
character of interest. The first eight chapters 
of this new work are devoted to these subjects, 
with special reference to the economic difference 
between a going concern and one in the forma- 
tive period, as this question affects the treat- 
ment of interest. The subject of the rate of 
compound interest in all its bearings on the in- 
dustry of forest production has been given spe- 
cial consideration. 

Appraisals of property are dealt with under 
the three heads of cost value, capital value, and 
market value. The methods of determining the 
tates earned by forest investment have been 
brought uptodate. In the two chapters on ap- 
praisals of damages, the principles of such ap- 
praisals have been clarified and rendered more 
serviceable for application in damage cases. 
The subject of stumpage value appraisals has 
been expanded to three chapters. The chapter 
on taxation of forest property represents the 
author’s conclusion as to the ultimate form 
which this policy should take, and sets forth the 
economic problem involved and the methods of 
determining the comparative burdens of taxes 
borne by forest enterprises during their develop- 
ment and as going concerns. The last two chap- 
ters are devoted to forest insurance in an effort 


to make generally available the existing in- 
formation on this subject. 

In the final paragraph of his introduction Mr. 
Chapman says: 

‘Private forestry in America is struggling 
under a tremendous financial handicap of com- 
bined misinformation, tax hazard, fire hazard 
and depletion or destruction of forest capital. 
There is an increasing tendency to regard pub- 
lic ownership and public expenditures as the 
only way out. This volume has for its main 
purpose the setting forth fairly and completely 
of the possibilities of forestry as a private busi- 
ness enterprise in the hope that ultimately the 
tremendous area of forest land which must al- 
ways remain in private hands may be made an 
asset and not an increasing liability to owner 
and public alike.’’ 

‘“Forest Finance’’ is a book of a little more 
than 350 pages, and is strongly bound in cloth. 
The price of the book is $4.50 delivered, and it 
is supplied by the AMERICAN LUMBERMAN. 


A Bibliography on Current Research 


With a view to promoting interest in scien- 
tific and industrial research, the National Re- 
search Council, 29 West Thirty-Ninth Street, 
New York City, has published ‘‘ A Bibliography 
on Research,’’ being a compilation of selected 
articles from the technical press published dur- 
ing 1923, 1924 and 1925. 

The major subdivisions in his bibliography 
are classified according to fields of science, 
engineering or related groups. The bibliogra- 
phy is said to be the most complete survey of 
current articles on research that has thus far 
been published. General distribution of the 
bibliography will be made to research labora- 
tories, trade associations, technical colleges, 
universities and libraries. 


THERE WERE 5,490 forest fires in the Do- 
minion of Canada last year, burning over an 
area of 1,913,066 acres and causing a total loss 
of $6,646,889. 
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The Best 
in Oak Flooring 


Manufacture 


A shipment of Long-Bell 
trade-marked oak flooring 
reaches you in first-class con- 
dition—the result of stand- 
ards of manufacture, loading 
and shipping unsurpassed in 
the industry. 


Study these points of su- 
periority: 


1—The greatest care is used in 
the selection of raw ma- 
terial. 


2—All the elements of kiln 
drying are under exacting 
control. 


3.—The utmost precision in the 
operation of mechanical 
equipment. 


4.—A system of grading and in- 
spection pledging the best 
and most uniform results. 


5.—Careful loading and every 
precaution to prevent dam- 
age in transit. 


It is constant adherence to 
these practices which assures 
the dealer of having, in Long- 
Bell trade-marked oak floor- 
ing, a product as near per- 
fect as man and machinery 
can make it. 


Plants at 
Pine Bluff, Ark. Helena, Ark. Longville, La. 
(Long-Bell Brand) (Superior Brand) (Long-Bell Brand) 


THE LONG-BELL LUMBER COMPANY 


R. A. Long Bldg., Kansas City, Mo. 


Lambermen since 1875 
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Central States 
Buyers 


will find us prepared to give them close 
cooperation on their West Coast lum- 
ber requirements. Quality, service 
and satisfaction. We're cutting ap- 
proximately 1,000,000 feet daily of 


Douglas Fir 


Redwood, White Fir, Hemlock 
California White Pine 
California Sugar Pine 
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Get in touch with us. 


Hammond Lumber Co., Inc. 


SALES OFFICE 
a. - "an CHICAGO Dees 


ae at: Mill City, Ore., Samoa, Calif. 
and (Hutchinson Lbr. Co.,) Oroville, Calif. 
hh Ok hh hs 
MANUFACTURERS OF 
F IR, PONDOSA PINE 
Have you items you desire to move? 
Bill to us at transfer for R/C. We 
will sell at 5% commission, advane- 
ing 80% on receipt of papers. Can 


sell any item or combination of stand- 
ard stock. Try our service. 
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John A. Spencer Lumber Co. 
Suite 801, 624 So. Michigan Ave., Chicago, III. 


3-Ply Fir Panels 


We are exclusive sales agents for the 
Portland Mfg. Co., Portland, Ore., one 
of the largest and oldest. Fir’ and 
Spruce veneer mills on the Pacific 
Coast. See us on 8-ply and 6b5-ply 
panels. Wholesale carload lots only. 


GRAM LUMBER COMPANY 


28 E, Jackson Blvd., CHICAGO, ILL. 
Telephones, Wabash 8117-8118 





























Lumber and Douglas Fir, 

HUTCHIN Storage Co. Yellow Pine, 

Saw Mill, Band Resaw and Planing Mill | White Pine, 
GENERAL OFFICES, YARDS AND MILL: | Spruce, Norway, 

139th and Western Ave., BLUEISLAND, ILL. | Railroad and 

Local Phone: Chicago Phone: Car Material 
Blue Island800 = Pullman 8020 (No Toll) | ORDERS SOLICITED 











WesternWoodProductsCo. 


Formerly OSGOOD-SIMONSON LUMBER CO. 

Specialists in Western and Northern 

FACTORY AND YARD STOCKS 
Phone, SUPERIOR 3531 Tribune Tower, CHICAGO 








Geo. A. Hoene Lumber Co. | 


Lumber Merchants 


Straus Building, CHICAGO, ILL. 
Telephone Harrison 2501 


EVERYTHING IN L U M B ER | 





Northern & Western 




















E. A. Mercadel has become associated with the 


P. E. O'Neil Lumber Co., as sales representative in 
Chicago territory. 


A caller on the lumber trade in Chicago this 
week was F. W. Long, sales manager of the Wis- 
consin-Michigan Lumber Co., Eagle River, Wis. 


L. J. Marshall, manager of the Chicago office of 
the Exchange Sawmills Sales Co., was in Kansas 
City last week conferring with company officials. 


J. H. Carroll, sales manager of the Major Sowers 
Saw Mill Co., Hattiesburg, Miss., was in Chicago 
last week on one of his periodical visits to this city. 


T. R. Early, a wholesale lumberman of Kansas 
City, Mo., came to Chicago ‘Tuesday on business. 
Ile went from here into Michigan before returning 
home. 


i. W. Eller, of the Coeur d’Alene Mill Co., Coeur 
d’Alene, Idaho, accompanied by Mrs. Eller, was 
in Chicago for a week’s visit. They left Tuesday 
for the West. 


G. W. Critten, a wholesaler from Minneapolis, 
Minn., called on a number of his friends in Chicago 
the first part of the week, and then went on to 
Detroit on business. 


J. L. Davis, manager of the Soo Lumber Co., 
Glidden, Wis., made a trip to Chicago this week on 
business and was greeted by his friends in the 
lumber fraternity. 


Harry Montgomery, manager of the wholesale 
department of the Hill-Behan Lumber’ Co., 
St. Louis, Mo., dropped into Chicago the other day 
on a short business trip. 


R. P. DuPage, manager of the Chicago office of 
the Chicago Lumber Co. of Washington, returned 
last week from Des Moines where he spent about 
a week calling on the trade. 


William J. Kessler, sales manager of the New 
Dells Lumber Co., Dau Claire, Wis., was in Chicago 
Wednesday and Thursday calling on a number of 
his friends in the lumber fraternity. 


M. B. Sprigg, of the Sprigg Lumber Co., Weston, 
W. Va., and a past president of the West Virginia 


Lumber & Builders’ Supply Dealers’ 
was in Chicago this week on business. 


Association, 


Oscar Lampland, of the Lampland Lumber Co., 
St. Paul, Minn., was one of the prominent retail- 
ers who came to Chicago to attend the National 
Lumber. Manufacturers’ convention. 


P. R. Dever, formerly of the Dalkena Lumber 
Co., Dalkena, Wash., passed through Chicago this 
week on his way to Pittsburgh where he will join 
the sales force of the Babcock Lumber Co. 


M. F. Coe, of the Badger Hardwood Lumber Co., 
Park Falls, Wis., was in Chicago Wednesday, and 
dropped in at the Lumbermen’s Club for lunch 
where he was greeted by a number of his friends. 


W. L. Arvin, of the Keystone Frame & Sash Co., 
Spokane, Wash., stopped in Chicago recently on his 
way east to confer with A. W. Lammers Co., which 
is the exclusive Chicago agent for Keystone frames. 


M. T. McGoldrick, treasurer of the McGoldrick 
Lumber Co., Spokane, Wash., in returning from 
an extended trip through the East, stopped over a 
short time in Chicago last Friday to greet a few 
of his friends. 


The Turtle Lake Lumber Co., Winchester, Wis., 
will finish sawing its last logs about May 10 and 
will close down permanently. ‘The shingle mill 
will operate until about Aug. 1 when the company 
will be dissolved. 

W. T. Whiteman, president of the Whiteman- 
Decker Lumber Co., was in Chicago last week con- 
ferring with the Hilgard Lumber Co., which is the 
exclusive representative of his company in the 
northern and central States. 


Joe Bone, formerly manager of the dimension 
plant of the Lake Independence Lumber Co., Big 
Bay, Mich., has been transferred to the sales de- 
partment and is now representing the company in 
Wisconsin and Chicago territory. 


J. W. Ball, manager of the Chicago office of the 
Gulf Red Cypress Co., Savannah, Ga., left the first 
of the week for Cincinnati where he expected to 
meet William Petrie, general sales manager of the 
company, for a short conference. 


A. J. Gram, of the Gram Lumber Co., is moving 
into a new home which he recently purchased near 
the Indian Hills station on the North Shore line. 
The home is surroynded by spacious grounds on 
which fully fifteen different species of trees are 
growing. Mr. Gram formerly lived at Buena and 
Clarendon streets, Chicago. 





C. FE. Klumb, general sales manager of the Fink. 
bine Lumber Co., D’Lo, Miss., is on a trip to Chi- 
cago and Detroit looking after business matters 
and attending the sessions of the National Lumber 
Manufacturers’ convention. 


J. Lingaas, saies manager of the Portland Man- 
ufacturing Co., Portland, Ore., has returned home 
after a short visit with his local connection, the 
Gram Lumber Co., and a trip to Detroit for the 
purpose of looking over the business situation. 


Fred W. Mueller, assistant to L. J. Marshall in 
the Chicago office of the Exchange Sawmills Saleg 
Co., has been transferred to headquarters at Kan- 
sas City, where he has been given a position on 
the order desk. He is succeeded by L. J. Carr. 


R. Reiser, of the Hilliard & Reiser Lumber Co,, 
Wayne, Mich., and C. H. Reiser, lumberman of 
Carleton, Mich., passed through Chicago a few days 
ago on their way home after visiting their brother 
Floyd Reiser, Milwaukee lumberman, who has been 
ill. 

T. M. Ralston, general sales manager of the In- 
diana Flooring Co., New York, paid Chicago a visit 
on his way home from a long southern trip. He 
said that his company had sold its oak flooring up 
to production and that business considering the 
country as a whole was very satisfactory. 


R. L. Rainer, of the National Lumber Co., Ariton, 
Ala., stopped off in Chicago last week on a toyr 
of several important northern markets. He spent 
two days here calling on the trade before leaving 
for Cincinnati. The National Lumber Co. has a 
concentration yard at Ariton and does a wholesale 
business. 

W. J. Whyte, secretary Gregertsen Bros. Co., on 
returning from a three weeks’ trip through the 
East, reports that business is still quiet in that 
section in so far as the retail yards are concerned. 
Most of them are well stocked and wish to move 
out considerable lumber before entering the market 
again. 


R. C. Clark, manager of the Chicago office of the 
Tremont Lumber Co., Rochelle, La., and the Trin- 
ity County Lumber Co., Groveton, Tex., was in 
Rockford, Ill., and Freeport, I11., last week calling 


on the trade. He reports the retailers doing a 
good business and very optimistic over spring 


prospects. 


R. A. Taylor, manager of the De Soto Hardwood 
Flooring Co., Memphis, Tenn., stopped in Chicago 
last week for a conference with the Nat Wolfe 
Lumber Co., exclusive Chicago representative, on 
oak flooring matters. Mr. Taylor has been east 
to Boston, Mass., and New York and was on his 
way home. 


Arthur Hawksett, formerly in charge of the Min- 
neapolis office of the St. Paul & Tacoma Lumber 
Xo., Tacoma, Wash., has been transferred to Chi- 
cago as the local representative. He has not yet 
announced the location of his office. Ray A. Gore, 
from the Sioux Falls (S. D.) office of the company, 
will take Mr. Hawksett’s place at Minneapolis. 


R. H. Woodman, Chicago, an eastern representa- 
tive for the Dwight Lumber Co., San Francisco, 
Calif., has just returned from a_ 5-week trip 
through the East. He said that Brooklyn, N. Y., 
is experiencing a boom and that a great building 
program has been launched along the Jersey shore 
across from Manhattan. These are two of the 
brightest spots in the East. 


IL. W. Tibbets, formerly sales manager of the 
J. M. Jones Lumber Co., Ferriday, La., has affili- 
ated with the Winegar-Gorman Lumber Co., and 
will take charge of the southern hardwood depart- 
ment. * He will take over his work May 1. Mr. 
Tibbets has had considerable experience in the 
handling of southern lumber, and is exceptionally 
well fitted for his new position. 


In celebration of American Forest Week, Luther 
Cc. Ogden, of Cape May, N. J., president of the 
Pennsylvania Lumbermen’s Association, from radio 
station WIP, Philadelphia, broadcast on Thursday 
night, April 22, a talk on ‘What Reforestation 
Means to Us.”’ Mr. Ogden is an old established re- 
tail lumber dealer, active in association work and 
greatly interested in the subject of reforestation. 


I’, G. Steenburg, a retired sash and door manu- 
facturer of Fond du Lac, Wis., accompanied by his 
w®e, was in Chicago Thursday of this week, en 
route home after a six weeks’ stay at Hot Springs, 
Ark. Mr. Steenburg is an enthusiastic golfer, and 
while in Hot Springs had the satisfaction of becom- 
ing eligible for membership in the hole-in-one club, 
having made a hole in one while playing golf oD 
the links in that city. 
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J. A. Gillespie, manager of the Chicago office of 
the Peavy-Byrnes Lumber Co., Shreveport, La., has 
just returned from a trip through the great manu- 
facturing center of western Pennsylvania and east- 
ern Ohio and reports that the business outlook 
there is bright. The steel interests are optimistic 
of the future and nearly all the mills are operating. 
Among the cities visited by Mr. Gillespie were 
Pittsburgh, Canton and Mansfield. 


King H. Pullen, formerly advertising manager 
of the Southern Pine Association, New Orleans, 
La., recently has sent out a letter to the retail 
lumber trade, advising that he is leaving the asso- 
ciation and with his associates will establish a 
plant for the manufacture of trellises, pergolas and 
yarious kinds of garden furniture. He announces 
that the Southern Pine Association book, ‘“‘Beauti- 
fying the Home Grounds,” will be used as a catalog. 


E. J. Hurst, sales manager of the J. J. Newman 
Lumber Co., Hattiesburg, Miss., is winding up a 
2-week trip to Cincinnati, Cleveland, Detroit and 
Grand Rapids, by spending a week in Chicago call- 
ing on his friends and attending the annual con- 
vention of the National Lumber Manufacturers’ 
Association. He arrived in Chicago Sunday. R. 
W. Hunter, of the Hunter Lumber Co., Springfield, 
Ill., came to Chicago the first of the week to confer 
with Mr. Hurst. 


Lee Nagle, head of the Nagle Lumber Co., of 
Iowa City, Iowa, and prominent in the political 
affairs of the Johnson County district as well as 
the lumber industry, has announced his candidacy 
for the Republican nomination for representative 
in the State general assembly at the primaries, 
June 7. Mr. Nagle served in the general assembly 
in 1901 and 1902 but resigned when he moved to 
Red Oak. He has been located in Iowa City the 
last four years. 


A. H. Ruth, of the G. W. Jones Lumber Co., is 
back in the city after a 10-day trip through the 
South. He first visited the company’s mill at 
Tendal, La., and then went to New Orleans for a 
few days before returning by the way of Memphis, 
Tenn. Mill stocks, he says, are rather low and 
producers are holding more firmly to their lists 
than a few weeks ago. A mixed feeling of opti- 
mism and uncertainty as regards the future prevails 
in mill centers, according to Mr. Ruth. 


M. B. Mazur, of the Central Timber Export Bu- 
reau of the Russian Soviet government, Moscow, 
Russia, was in Chicago this week on a tour of the 
central West and the eastern part of the United 
States, which will complete a long stay he has 
made in this country, where he has been engaged 
in making a comprehensive survey of the lumber 
industry. He has been making a special study of 
manufacturing methods, and on his return to Rus- 
sia will make a detailed report to his government. 


James D. Lacey, president of James D. Lacey & 
Co., who has been spending the winter in New 
Orleans, La., arrived in Chicago this week for 
several days’ visit with officials of the company. 
Among the many visitors at the office of the Lacey 
company this week were F. L. Peck, of the United 
States Lumber Co., Scranton, Pa.; Mr. Tynes, of 
the Hutchinson Lumber Co., Oroville, Calif.; Col. 
A. C. Peuchen, of Blairmore, Alta., and Lamont 
Rowlands, of the Goodyear Yellow Pine Co., Pica- 
yune, Miss. 


John H. Shook, of the John H. Shook Lumber 
Co., returned Monday from a 2-week trip through 
the South where he has been calling on a number 
of his connections. He reports that the mills have 
very good order files and that weather conditions 
have improved so that considerable building is 
under way all through the South. Mr. Shook in- 
spected the new cut-to-length machinery recently 
installed by the Sumter Lumber Co., Electric Mills, 
Miss., and said that he has been placing some or- 
ders in Chicago for end-matched flooring manufac- 
tured by the Pioneer Lumber Co., Elrod, Ala. 


J. D. Loizeaux, president J. D. Loizeaux Lumber 
Co., Plainfield, N. J., has been in Chicago this week 
attending the meetings of the National Lumber 
Manufacturers’ Association. Mr. Loizeaux is a well 
known retail lumber dealer, having been engaged 
in the lumber business at Plainfield for more than 
thirty years. He has just recently returned with 
his wife from a visit to the Hawaiian Islands, hav- 
ing made the trip down the East coast and through 
the Panama Canal and on the return making the 
last lap of the journey by rail from San Francisco. 
Mr. Loizeaux was much interested in the press dis- 
patches this week from Hawaii, telling of the erup- 
tion of Mauna Loa, as he visited that particular 
voleano while in Hawaii. He found business con- 
ditions generally quite prosperous in the Hawaiian 
Islands. On the return trip, Mr. Loizeaux had the 
Pleasure of meeting J. H. Bloedel, of the Bloedel 
Donovan Lumber Mills, Bellingham, Wash., who 
also was returning from a trip to the Hawaiian 
Islands. 


Wholesaler to Enter New Markets 


R. E. Hills, secretary and treasurer of the Wend- 
ling-Nathan Co., San Francisco, Calif., reached Chi- 
cago last week on an extended tour of the coun- 
try’s principal lumber markets and spent several 
days here calling on the trade. He paid the AmMpmrR- 


ICAN LUMBERMAN a friendly call during his stay in. 


the city and reported some interesting develop- 
ments within his organization. Up to the present, 
the Wendling-Nathan Co. has done a wholesale 
business largely in fir and redwood and has con- 
fined its activities to California. It is now plan- 
ning a policy of expansion that will take it into 
new fields and markets. 

An outstanding feature of this policy of expan- 
sion is the addition of a pine department for han- 
dling an increased amount of California white and 
sugar pine. Fred R. Lamon, who for several years 
represented the company in California territory 
and is familiar with the white pine trade, has been 
placed in charge of this department and will be 
ready to look after the needs of both industrial 
consumers and retail yards. 

Mr. Hill’s trip East was for the purpose of lin- 
ing up connections in some of the larger markets 
of the country. He came to Chicago by the way of 
Dallas, Tex., and Kansas City, and planned to stop 
in Indianapolis, Detroit and other cities on his way 
to New York where he will turn back to return 
home by the northern route. 

The Wendling-Nathan Co. was organized by J. 
Seely, M. L. Euphrat, and Mr. Hills in 1914. Mr. 
Seely is president of the company and Mr. Euphrat 
vice president. It is one of San Francisco’s reli- 
able and flourishing wholesale lumber organiza- 
tions. 
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Appointed General Manager 


Los ANGELES, CALiF., April 17.—E. R. Maule 
has recently been appointed general manager for 
the United States for the Cadwallader-Gibson Co., 
wholesaler and exporter of Philippine woods. He 
is now making a tour of the principal lumber cen- 
ters in the United States, stopping at St. Louis, 
Mo., Chicago, Milwaukee, Wis., Grand Rapids, 
Mich., and New York. 

Because of his wide ex- 
perience in millwork, Mr. 
Maule is specially fitted 
for his new position. He 
was head draftsman and 
designer for the Farley- 
Loetscher Manufacturing 
Co., Dubuque, Iowa, for 
seven years, and later 











E. R. MAULE, 
Los Angeles, Calif. ; 
General Manager for the 
United States 





went with the Hammond 
Lumber Co., of this city, 
where for eight years he 
served as manager of its 
sash and door department. 
Mr. Maule is vice presi- 
dent of the Millwork In- 
stitute of California and 
a director of the Mill- 
work Cost Bureau, of Chicago. 

The Cadwallader-Gibson Co., besides having a 
large plant at Mines Avenue, Los Angeles, has its 
own wharves and a large storage and grading yard 
at the Long Beach section of Los Angeles harbor. 
In the Island of Luzon, the company owns about 
400 square miles of timber land and operates a 
modern American band sawmill and veneer plant 
besides a standard gage railway system that fur 
nishes employment for some 2,000 men. The com- 
pany owns and imports hardwoods exclusively, most 
of which is Philippine mahogany. 


Announces Arrival of Granddaughter 


A broad smile on the countenance of Edward 
Hines, president of the Edward Hines Lumber Co., 
Wednesday, was indicative of an unusual event, 
and when questioned closely by his friends he an- 
nounced that he is now a grandfather. A daughter 
was born Tuesday at the Evanston Hospital to Mrs. 
Howell Hoffman Howard, before her marriage 
Loretta Hines, and both mother and daughter are 
doing well. The families are receiving hearty con- 
gratulations from their many friends. 

The Howard-Hines wedding a year ago last Janu- 
ary was the most notable affair of its kind ever 
held in Chicago, and following it the young couple 
spent their honeymoon in Europe. The Howards 
spent this spring in England, where they have a 
hunting lodge. Mrs. Howard has been at the home 
of her parents in Evanston for about a month and 
will remain in Chicago for about six weeks longer 
before returning to her home at Dayton, Ohio. 
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YPRESS Specialists 


Everything in 
Yard and Shed Stocks. 
Gregertsen Brothers 
CO. Megormick Batting’ CHICAGO 


Yards and Planing Mills:—CAIRO, ILI. 





“Good Lumber at Prices YOU Can Afford to Pay” 


E. L. Cook Lumber Co. 
Kiln Dried and Air Dried 
Northern —HAR DWOODS— Southern 


Ash Chestnut Plain Oak Walnut 
Basswood RedGum Quartered Oak Mahogany 








Birch Sap Gum Poplar Maple 
White Pine Western Pine Fir Cedar 
3101 So. Western Ave., CHICAGO, ILL 
A. J. BARKER H. T. FALL A. J. BOYLES 

e 
Fir, Spruce, Redwood 
Red Cedar Idaho White 
Lumber and 


and Shingles Western Pine 


ATic 
Acme Lumber & Shingle Co. 
Tel: Wabash 2991-2992 
20 W. Jackson Boulevard, CHICAGO 





Winegar-Gorman 


Lumber Co. 


Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 
Mills:— Winegar, Wisconsin and Bonifas, Michigan 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL- 





GEO. D. GRIFFITH Cc. C. HUBBARD 


Geo. D. Griffith & Co. 
WHOLESALE LUMBER 


Northern and Southern Hardwood and Pine 


Telephone: Room 805, 11 So. La Salle St 
Randolph 2165 Chicago, Ill. 





WHITE STAR LUMBER COMPANY 


811 Lumber Exchange Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 


Sales Agents for Redwood Manufacturers’ Co., and 
“1. F.C.O.” Maple, Beech and Birch Flooring. 





PILSEN LUMBER COMPANY 


White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. . 
Quick shipments from our mills or from a 
large stock in our seven acres of yard at 
Laflin and 22nd Sts., - - CHICAGO 








sons” Hardwoods 
Vangsness Lumber Company 


140 South Dearborn St., 
CHICAGO 


Telephones 
Central 1283 
Randolph 0469 
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mill prices are taken from sales made during week ending April 17 in sections named: 
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1x6 to 12”.............. 23.79 - _ 2 (all ees: Igts. 39.87 BEE NO 82” cicescnekis TRIES scsce No. 2 (10, to 20’): 
Sn: stnaterseniateacucn 22.20 21, ’ Y : Pe a“ 2.43 22.25 
> eteenpenatonses: 52°70 22:93 Sa, Seenereeteer es. yhee Hag Te = oe cnn 20.62 - ices mice . 28 2258 
GRID”. occsnccwcwrcccece 23.76 27.64 m D.. SHS CESS Se | (ee RreS «1.10 < 9 See Ce eeeseees BU We sesee ms S se 
No. 3 (all iengths) : : No. 3 {all lengths) : saad 16’... .cseseeees 22.41 No. 38 (all lengths) : i ei 
SiMbacaadeeee. “axed 12.82 NB ARCO cc cscs, LED esas SPER AOS ok an 
1x6 to 12 ; - 15.03 110” Cevasetene ease 18.23 17.81 
eS ee Bu WeaesSrosieeese ass aie B28" AO’ -soriewwawariwelsie 20:00 0.0. 
1x10” Roofers De arsce's sosieie's 20:16 ...0- Jambs 
EET kcnwresepsneisanes NO; 1 /OKO".oesivecconeacss 40.00 ..... IB?) score woeosries DIOS) moe ss LB&better: : 
No. 4, all widths & lengths PNGS..2y (IE wee Secures ne ee ey ee acs1g9%5 S189 SOS wasicre TEE BC” icc ciapiscsicvccs: saan 49.94 
Following is a recapitulation of f.o.b. mill prices obtained in this territory during the two weeks ended April 17: 

















Week ended— April 17 April 10 Week ended— April 17 April 10 Week ended— April 17 April 10 Week ended— April 17 April 10 
Flooring Ceiling Boards Longleaf Dimension, No. 2 and 
1x4 B&better ........ $44.00  ..... x3%4 No. 1 com..... 34.00 ..... B&better— and Better, 
eee "$8.24 5... re te 18.50 18.50 1x5 to 14 DAS...... 50.00... Random— Straight cars 
ion 19.32 20.00 No. 3 & cull....... 9:00 | . tee tO Se Omen... Be sweets | BEB ccc cecucnnasone coeee $27.50 
No. 3 com........ 1250 ..... sx3% No. 1 com..... 2350 ~~... 5/4x5 to 14 Rough.... 50.00 ._—......... 
ES INO, 2 COM 6 056000 cswes 45.00 No. 2 com..... 13.50 15.00 No. — ae 9 9 Roofers 
1x6 No. 2 9 . 2x8 SHIIAD: ..csccs. 2 1.00 22.00 
x oO. - eee 21.00 0.62 256 to 12 BaS «66sec 26.00 kweee 1x6 No. 1 com 2 ages 40.00 
No. 3 com........ 14.50 14.70 Siding Jey errr 23.00 a “<< > —“eeeeteeereennnn 
Pm 1x10 & up S28, air 
Novelty, 1x6”— dried Ss 00 : 
Lath, 4-Foot DOs POBOMakcacwanes oe anis 42.00| no ea, .©= ee Partition 
No. 1 air dried....... (ee INO: 2 COM si sc:0:002 00% 24.26 24.00 1x8 Shiplap.§ «....% 16.00 1500 |. x4 No. 1CORG. 65645.6 42.00 cs eee 
The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended April 16: 
Flooring Finish—Dressed Dimension—Dressed S2S&CM—Shiplap 
Edge grain— 1x3” 1x4” Bé&better “C’”’ No. 1 No. 2 No. 1 No. 2 No. 3 
“A” $72.50 _, ee ee ase 35. 4 12,14, 10,18 12.14, 10,18 ix S. pare ierave.eets Pi gH es 
Rie S PSE SS Set CS 70 ED ccciwiscaaserinnceae eee 5 Ass Pheer es ae BR oeccisie sco ee ; . 
_ - seeundanenaneitian ee oe 1x5, $10, 137 oes eR ee ge gy ee ee ner 24.00 18.00 
peeipene eter aye yee . : Oe 6 Oe eee Sw qyerees i ; 2x 4” 5. 26.75 Pee = 
Flat grain— 1%," 136, 2785, 10) 42”. F900 axes 25.00 27.00 2x 6” 21.50 23.00 Ceiling and Partition 
B&better 60.00 49.50 26.50 28.50 2x 8” 22.25 24.50 Clg. Clg. ge. Part. 
No. 1 ceeecsc lll! 48100 42/00 Fencing and Boards =o fo foe eS sens Re B00 sastoo g4t‘00 $4800 
OE © caociscec tunes 23.50 23.00 | No.1 No. 2 No.2 = se — on egtter A re ” 40.00 
5 eee 5. 18.00 $15.00 ; a rn ee 
Moldings MES oisnnsneny 36.75 22.25 16.50 Casing and Base No. dighiaices 18. wang 30 seen 
- ; AS) Sonaswunen 36.00 238.50 18.00 B&better Lath 
1%” and over...21 percent discount | 1x10” .......... S100 Bewd MsO0 | WIIG oo... read cereelsecseee $75.00 No.1 No.2 
15” and under..26 percent discount | 1x12” .......... SOO0 Zoe 2900 T 2x5. By WO sic cncewececnmonwes 80.00 oe i ieceisree acereaarete $5.45 $4.45 











R 






































APRIL 24, 1926 
- AMERICAN LUMBERMAN 93 
an Norfolk, Va., April 19.—The following prices for North Carolina pine have been obtained f.0.b. Norfolk: 
Edge, rough— No. 2 & better No. 3 30x Cull& re , 
. ee ee 350.00@53.00 $30.00@33.00 $23.00@24.00, $19 00@ 20-00 No. 2 & better 
|) Seep eeiine 54.50 57.50 35.00 37.00 24.00 25.00 ..... 7 Lath, No. 1.$ 6.00@ 6.25 Roofers, 6”.$26. 00@27.00 DAs, 6, $53. 00@61.00 
>) ieiabamaeekitienas! ss 58.00 61.00 37.00 39.00 24.50 25.50 11... 1117 ae Sy 8”. 27.00 28.00 *. 55.00 63.00 
Ba ce svete 61.00 65.00 40.00 4200 ..... 0.0... L222 2 joe * > & e uo be * m0 ae 10". 57.00 65.00 
rough 4/4— » 27... 21, . 2”. 29.50 30. ”. 63.00 71.00 
—— 
8” .............-.. 55.00 57.00 38.50 40.50 26.50 27.50 22.50 23. Finished widths— 
10” ee eee CE 57.00 59.00 41.00 43.00 27.50 28.50 93.50 3180 Flooring, }3x2% and 3” rift a wine _ 
11 ate SAREE OD nA 63.00 66.00 44.00 46.00 29.00 30.00 24.00 25.00 " 2%, 3 and 3%”. wpaeeaes 1g te bo 383.00@43.00 $24.50@26.50 
Bark strips, Nos. 1 & 2. 3. 00@32.00 Bark strip partition iii oc $38.00@ 43.00 $24.50@26.50 
=... “ne ue | ae tae "...$41.00@42.00 ib Petre cain, 280 32.00 26.00 28:00 17,30 18:50 
, | Cull red Heart... .....00: 10.50 11.50 WONG TO nein idcvacceweaveee 49.00 58.00 39.00 44.00 25.50 27.50 
an - 
Bas 
city, NORTHERN PINE 
Duluth, Minn., April 19.—Mixed carlot shipments of northern pine are increasing. Quotations are steady, f.o.b. Duluth prices being: 
mies CoMMON Boakps, RoucHo— FENCING, RougH— 
sees 6’ te 10’ 13° 14&16’ 18° 20’ 6’ 8’ , , , 
are No. 1, 8”..........$55.00 $57.00 $62.00 $62.00 $62.00 $65.00 $65.00 Se) Ce $55.00 100.00" $62.00 "361.00 
paws EO civccccccs GEG 63.00 69.00 71.00 66.00 71.00 71.00 INQ Bdcacededsnciae dee lQee 41.00 42.00 ' 44.00 
se eee D canna Ras a Ge 68.00 75.00 75.00 70.00 75.00 75.00 Care 28.00 29.00 : 30.00 
Pe Be oR ccpacccvcce 00 40.00 47.00 49.00 47.00 53.00 55.00 PG AON Nadacktececccunae 50.00 53.00 65.00 61.00 
ROE ao. 5-a'6/a3 sine 41.00 43.00 50.00 50.00 47.00 53.00 55.00 INO Me esesacacacwtdeas 32.00 38.00 39.00 45.00 47.00 
er a ieim awe ware 46.00 48.00 57.00 57.00 52.00 60.00 63.00 Be Cee ee 27.00 27.00 29.00 30.00 29.00 
27.60 Pk Dar ee kecccccas 29.00 31.00 33.00 32.00 33.00 33.00 33.00 
36.79 SN, cuinwenes 29.00 31.00 33.00 33.00 33.00 33.00 33.00 No. 4, 6-foot and longer, mixed widths, 4”, $24; 6”, $28. 
42.31 Sa nexcinian 31.00 32.00 34.00 34.00 34.00 34.00 34.00 5” fencing same as 6”. 
<a For all white pine, Nos. 1 and 2, add $1. All white pine, Nos. 1 and 2, add $1. 
- oped 28 Che dae =. 12 No. tad si: > poe d, add FI ont ian < ae cia adie ae 
r or 28S, a cents; a or resawe ooring, %- and %-inch ceiling, 
Drop siding, grooved roofing and O. G. shiplap, 8’ and up, Sah’ $1.50. Drop siding or Seance add $1.60. icles sini 
Shiplap and D&M, 8’ and up, add $1.25. Well tubing, D&M and beveled, add $2. 
Ney No. 1 Prince Sturr, S1S1E— ” , 
SS To geae...u..taho0 s2h00 sghon salon sasloo asi'oo sab'00 83800 | percuter —  ayaeo oe 
BE 8. cee ccQuee q 4 A x - 0 .00 
Ox 6’. ceee 26.00 27.00 29.00 29.00 28.00 30.00 32.00 32.00 ne eeeccescsceees $40.00 sane 00 Mbdtddcddidicdsdeddcaes - $22.00 
7 ee 27.00 29.00 30.00 32.00 31.00 31.00 34.00 34.00 | © crrrrrrrerreeerreees 33.00 38.00 Norway, Cé&better.... 34.00 36.00 
400 | Bigess12: $00 3s00 © 3800-700 «86.00 «84100-3708 B08 B acvcsvntane eonmtialiaaal 
Sel 38.00 40:00 42°00 40.00 40:00 43:00 43:00 Siding may contain not to exceed 20 percent of 4- and 9-foot. 
‘iia No, 2 Plece stuff, $3 less than No. 1; pine, rough, deduct 75 cents; DaM wae run to O. G., $2 a thousand extra; product of the strip as it 
or % : 
ny - Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. Beaded ceiling, %-inch, $1.50 more than same grade of siding. 
a Following are average price ranges on actual WESTERN PINES 
43,0 sales, f.o.b. mill, made in the Shreveport (La.) [Special telegram to AceeCAe LUMBBRMAN] Spokane, Wash., April 17.—Following are cur- 
43.82 section during the period April 13 to 16: Portland, Ore., April 20.—The following are | rent prices f.o.b. mill: 
25.05 Flooring Fencing — mill, and f.o.b. Chicago shop, prices ON | poypoga PINE, 16-FooT, INcH— 
ondosa pine: : s 
B&btr.— 1x3 1x4 1x4 1x6 No.1 No.2 No. No.4 No. 
EG Hrt..$88.75 $79.25 No. 1&C..$35.42 $39. 38 Boards, S2S No.3 NoS] ww ........ «$42.50 $32.00 $20.00 ca an : 
EG sap.. 76.79 73.02 No. 2...... 17.06 21.65 | 1. 4” 10 to 16° $30.00 $19.00 | 6% cececeeees 43.50 38.00 2250 20... cccce 
er ES geet: 780 4789 Now 3.000 ee ee a te: Seeeaneneeiee: GY Bo aetoeeene 41.50 28.00 21.50 <.... ll... 
Nii <<...$68.00 56.86 _ Shiplap and Boards | 1x 8” and 107...0....... 0.00.02 oes 309 008 | See otoesst: 46.00 28-00 22000 °°": pas 
35.13 FG eee 47.00 41.65 No. 1x8 1x10 1x12 1x13” pth wider, 10 to 16’... ie apehe 3 ‘i 2 4 0 A Gi sea Rdeke 4bade - Stdwe $15.00 $7.00 
$5.18 No. 2— 1&C $36.62 2°, $51.08 dias <<etves Se an 
38.61 | 27.00 24.11 ».. 23.04 $22.72 27.89 No.4 No.§ | PoNDosa Pins SHOP, 828— 
38.61 Ceiling 3 Se 17.48 18.48 18.76 | |, a wig fe oth roe... Se 
a WIGS s cc cesececesesccecess . s ° le . 
wi B&btr., Mx... $89.00 1x5&10 No. 1&C. $40.05 Pahang 5/4 & 6/4.....871.50 $5 $1, 50 $83.50 $22.50 ..... 
_— B&btr. oe... 33.1 NO feeeseeeeee 8.50 maner” er mee | Opp ocicSc2o re aces cence saase GMM 
17.48 1 ge Saat ane ite 25.52 No. 1 Dimension 1x 4”, 6” and 8”, 10 to 20’..$78.00 $66.00 $45.00 | jp,90 Waite Pins, 16-Foor— 
17.81 RG Be ee 21.01 12&14" 16° poe WiceReotevssavdecdense big Po cae pipe No.1 No.2 No.3 No.4 No.5 
_ Partition Pe er $27.53 $36.27 > Leben ebamanenseeesnn se’ . : : , 50.00 $47.00 $24. Saucer ae 
Bat = ieee 2405 2588 | S74) g/t ew, 0 to Hi 98.00 93.00 72.00 | Ge “o002002: S100 °48:00 °2900 12.2. cr 
49.94 BE cccccusuaee $6 0.00 rt Gee 30.00 31.00 8/4 and Ww ider * 98.00 93.00 16.00 2 saaeee eoce ty 3 38.00 eeeee eeeee 
iM Bost. Pat.. 60.25 URIS ..cees Sle CC en ee eee ? . Re deeudéewas .-' a 2 Se eee 
— a Shop, S2S, f.o.b. Chicago IZ” ccccccees - 71.50 45.00 29.00 ..... esees 
“hd 3 auntie nding 25.00 No. 2 pero No.1 No.2 No.3 | 4” & wider... ..... cece cesses $17.50 
> Perr nee ee ‘i c14’ : 4 oO eee rere rr Tr ee 62.00 $47.00 $37.0 — 
Bevel Siding 2x 4... $28.90 $25.48 a noeae ea Say Teco ‘Sroo ‘atoo | Vara vm 6 ao aia eae 
i110 %x6 B&btr. ..... $45.00 Ox SS ni 23.00 raph Above shop prices are for shipments of No. 3 | No. i & 2.. $28 50 $25.50 $26. 50 $27.60 ..... 
— (Sl a ee : : and better. For straight cars of specified grades, | No. 3......... 50 20.50 21.50 23.60 ..... 
ad Drop Siding, 6 SEE vicwans 23.17 26.25 
pages gl + inhale 24°75 27.83 add $5. No. , cagtan id atin abide. waded. eadda © ae 
750 B&btr. ...$47'50 $46.00 io 5 ee, 
7.5 No. 160...°43:70 “45.50 9.4 i . rim is WEST COAST SPRUCE RED CEDAR SHINGLES 
alae ae 30.00 ax6. 12.37 2x12. 15.00 [Special telegram to AMERICAN LUMBERMAN] gen Wasi:., April 17.—Eastern prices f.o.b. 
x8. 37 a mill are: 
0.00 B&btr. “Cc” Portland, Ore., April 20.—The following are Per square Per 
3.43 eee ' ee Plast Lath prices for mixed cars prevailing here today: 4 bunches 4 or 5 tf 
1 aster— i 
a WM Sc COO vecns a 8° Ya 3 PUM, EEE w ca cbdeccaccnccdcecdeakecccoewas $75.00 First Grades, Standard Stock 
5 & 10.. 69.79 $60.00 d 99 Be UO SB wio sc ckWecdenteendendacens 65.00 
| 64.17 65.87 oS $5.22 | Bevel siding, 1X4.........cccceececeeeeeeee 29.00 | Extra stars, 6/2........... $1.88@1.92 $2.35@2.40 
oo at 69.00 eee —-, PERG. cic arond cucawavasaetekes a1.<8 seo — Bi aesdiccenues er ber oa oa 
0/4x MEUS waves x6—4/8’ ..... PEO RMA cu cieanwadladacec ee ceecegecernescwanemees f @ CLEATS «2. eeeeeerees : : : . 
- 5/4x5 & 10 77.37 ..... 1x6 8/12" 11 ABO PN CON, DO ona ns ccnccadicnccceceras 30.00 | Perfects, 5/2 .........-.--- 2.77 2.93 3.45 3.65 
5/4x12 .... 82.66 ..... 1x6-12’& longer 17.00 WOM Sick read dankeeas are 2.52 2.59 3.45 3.55 
MMR 5. ac chew aacawas seeded $3.00 | Perfections ........cccccee 3.18 3.25 4.30 4.40 
CROSS TIES 3%” coc ececccccccecesensecees pore First Grades, Rite-Grade Inspected Stock 
: 3 Poe ere oe pede 40.00 | Extra stars, 6/2.......... et et kT $2.50@2.60 
St. Louis, Mo., April 19.—The following cross | Box lumber, green........-..000eeeeeeeee eee 19.00 | Extra stars, 5/2........... 2.08 2.16 2.60 2.70 
tle prices prevail f.o.b. St. Louis: i ORI e Sacedanacecad 2.36 2.44 2.95 3.05 
Unewenent Perfects, 5/2 ......e.0.000. 2.89 ae 8.60 3.80 
UPCKAS cccccccccccccccces \o " 
“oe white “Southern | CYPRESS SHINGLES & LATH | 28%8thno° 000000 aug 2e¢ 353 270 
6.75 No. 5, 7x9”, 8’, 9-inch face...... 1.45 2 : i 
00 No. 4, 7x8”, 8°, .toe aoe $ eg Cincinnatl, Ohio, April 19.—The following are Second Grades, Standard Stock 
800 No. 3, 6x8”, 8’, 8-inch face... 1.00 average wholesalers’ carlot prices today f.o.b. | Common stars, 5/2.. - $0. se = * 00@1.10 
No. 2. 6x7”, 8.) 7-inch face . Cincinnati: Shi 1 Common stars, 6/2 etececces 1.15 1.20 
N. be? ngies Common clears ......--... 1. rv . b2 1.80 1.96 
art 0. 1, 6x6”, 8’, 6-inch face 15 Best Primes Economies : 
4” Red oak pol lieart: cypress ties, 10 cents leae | Ge qc cicccccaccecsccses $5.70 $3.20 coos Britieh Columbia Steck, Seattio Market 
"00 than white oak; sap cypress, 20 cents less than | 4” oo ool cece ween 6.70 4.85 $3.90 Xxx (Comat) Pigikucdudhahkauawes $3.90 
1.00 white oak. - page | ate sqensaneuntaneta 6.95 6.45 4.80 XOOOKK (U. 8.). ++ +--+ $3.53 4-40 
wite ridge | Ropperianeesanie ps ty * ¢. : a? (ilies sdeccacadnuaeusas a 
as — aa errs : — , se , Perfections ............+++ 3.90 5.30 
ee $43.00 $42.00 Lath, 4-Foot, ¥x1/2-Inch XX 6/2 16” (Canadian).... ......... 1.95 
0.2 PEE css isaacepsanndaannesees 40.00 SRED | Me. 1....cccceees $8.90 Tle Bisexanvinnes $7.90 | XX 5/2 16” (U. S.)........ 1.67 2.10 
4.45 
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[Special telegram to AMERICAN LUMBERMAN] 
Seattle, Wash., April 20.—The following prices 
paid for yard items, f.o.b. mill, were reported 


today: 
Pre- 
High Low vailing 
prices prices prices 

Vertical Grain Flooring 
1x4” No. 2 clear .......... $45.00 $39.00 $40.00 
Ms So Kas ansasecdsued 33.00 29.00 29.00 
Slash Grain Flooring 
1x4” No. 2 and better..... 29.00 25:00 3s netics 
IOS DB  n.6inso6es 05%o06 s BOP 4 | i —_—eee 
1x6” No. 2 and better..... 37.00 35.00 8 wea 
NO. BS sisccenwaene ew 31.00 8 
Stepping 
No. 2 clear and better.... 65.00 .....  svse0n 
Finish, No. 2 — Better 
LA OE IO 65K orice scion sone 4.00 2:00 2 kavce 
Casing and base. 54. 00 B900 0k wee 
Ceiling 
5x4” No. 2 clr. & btr.... 30 00 23.00 28.00 
INO; © £95009: sé awwe ee SS a ee 
ixd” No. 2 clr. & btr..... 38. 00 i | 
No. 3 Ck TERENCE, comin wanduite 
Drop Siding 
1x6” No. 2 clr. & btr...... 36.00 32.00 35.00 
| re 30.50 2 | ee 
No. 1 Common Boards and Shiplap 
2 ee | nee 17.50 15.50 16.50 
EERE” asadbsxincadocsncese® 20.00 17.00 17.00 
Dimension, No. 1 Common, S4S 

exe”, 22 and 14" . o.seacwce 17.50 14.00 16.00 


Plank and Small Timbers, No. 1 Common 
4x 4”, 12 to 16° S4S....... 21.00 17.50 18.50 
Smee 5 2h 00.90" BOB se cicsc Pee 8 22004 sana 

Timbers, 32’ and Under, No. 1 Common 
dy | EL 19.00 


Shop 
5gx6- and 10-inch, 10- to 20-foot, 
15 percent 10- and 12-foot, 


vertical grain, 
grain stock— 


not over 
Door stock, 
rough green, no coarse 


Select and better..............cccccecee $36.00 

BOS A. tcivonncadovee abu caeuPeakienew ease 26.00 

LR ARETE ae ee a re EE 14.50 
5/4x6- to 12-inch, Vertic al grain, kiln dried— 

Factory select .......0.,05 rere rir 

MO EL. Sess sserLerdesevsw and oes Searscnnnd 31.50 

PRs ME. Weccbenban ee web Rae Ne eeee se boda 23.50 
8/4x6-inch, 8- to 20-foot, Vertical grain, 

82S, kiln dried— 

Select and hetter’.....c i sccisccvccccevevcae 40.00 

Oe Ee Sei eaters avons eeenworeeusekankaale 30.00 

(i i eT amr YT. 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., April 20.—Fir prices today, car 
basis, f.o.b. mills, are as follows: 


Vertical Grain Flooring 


de Oe | en Sesame. $42.00 
_ : = ee ee 40.00 
MScibah sr stad osheebababaenien 29.00 
1x3 Fe "we Nor 2 = me ONG: HStte?.i.060608 45.00 
Di WP SUC OP iiss sssewsesausenece 32.00 
Slash Grain Flooring 
1x4” -_ 2 CAIBRE BNA DOCH os osc cess kscaececs 27.00 
i. CM cin a ehsakit acer ereucae 21.00 
1x6” No. 2 Clear and Detter... <iccicsvcccces 36.00 
S10) MUNOOT SS dkcachionbensaveieaeceweet 28.00 
Vertical Grain Stepping 
1% and 1%” No. 2 clear and better......... 60.00 
Finish 
NO. 2 Clear MND WELLE... 5 c..ociesicsccscncecewe 50.00 
Ceiling 
56x4” oe 2 clear and better..... ‘ Sseesweiee 27.00 
DRO bi sceirssveassscanvabawse ered 21.00 
1x4” No ‘2 and better.............2...0. 00. 27.00 
INL MOOD ic cin 64d on 00 59 Ke Seen sees S OOS 21.00 
Drop Siding and Rustic 
RES” DVO 2 MG. DOLE «os vk s.0506coee.csadecke 32.00 
PO; BAAD 5ika0%s ksh de osessiwkesaseeh 27.00 
Boards 
DI Kecnkebeeae sR aeuae sess see awonitee $15. “or 50 
Se BD bnchecanewnsehw6s66505055eauneneees eer 1.00 
~"e  eaeiancnliiaiies S$4S 
No. 1 BOM SE 6 56n6ccenwr eases se saowarand 16.50 
EUs Ei 8665004550s nee sRbeeunnseeenhunsensoccd 12.00 
Timbers 
DEEL Ses Sees itm abba nash Ts oieenaNEske or 17.00 
ES A BORO ino b eke kaeean seus bvkwcesewaon 18.00 
Miscellaneous Items 
CRUTORTIA, PANGOM: 4.056 0:0s000000s0da000o0% 15.00 
es re ne ree 3.25 
Fir lath, green, for water shipment........ 4.75 





RED CEDAR 


Seattle, Wash., April 17.—Prices of red cedar 
lumber, new bundling, 8-18’, f.0.b. mill, are: 


Width— ea de - ae = Ad 
oe eee $28.00 $26.00 $17.00 
rer ee 29.00 27.00 16.00 
POEL 45586000 b00se0enre 36.00 33.00 20.00 
DL: Kceactvkebaphimecee 40.00 A ee 

ROMROE Ksaaeees'séseueesane 8.00 . snese ‘ 
Clear Bungalow Siding, %4-Inch 
RMON bub 4505044 b00 9555090 0654s SS SbE SESE $53.50 
Eee ere eer en 63.50 
SRG 605055555 55064 6006455044500 0 bE RSE 70.00 





CYPRESS 


Current f.o.b. Chicago prices are: 
GULF RED CYPRESS, NEW GRADES— 


Factory, Rough 
Factory 
FAS Selects Shop Box 


Tank Peck 


4/4” . — 50 $103.50 $ 71.50 $46.50 $34.50 $34.50 

5/4” ... 123.50 108.50 81.50 58.50 36.50 34.50 

hk re 136. 50 111.50 84.50 61.50 36.50 34.50 

8/4” ... 186.25 119.25 92.25 69.25 35.25 35.25 

16/4” . 141.25 126.25 BEGe CEO vessel sewas 
12/4” ... 241.26 125.25 BEicO Thee suses wewem 
16/4” ... 146.25 130.26 103.25 80.25 ..... 47.50 
Common, $1S or S2S to 13/16-Inch, 8- to 20-Foot 
No. 1 No. 2 No. 3 No. 4 

be perry: Ae $41.50 $32.50 $28.50 
Bee §8=_ Sa eh ateaee 52.50 43.50 34.50 28.50 
Se le: 41.50 34.50 30.50 
aU”) —Awhaces ss 54.50 45.50 35.50 30.50 
cae’ 8 6280865008 61.50 50.50 36. 50 30.50 


Nos. 1 and 2 specified lengths, add $2. 

For rough, add $1; for S4S, deduct 25 cents, 

For 5/4 and 6/4 add $3 to price of 1-inch; for 
8/4, add 75 cents. 

Finish, S2S, Random 8- to 20-Foot 
Clr. Hrt. A B c D 

ae to 10”. ..$104.00 $ 99.00 $ 94.00 $84.00 $74.00 
rb < | ll ee 111.00 107.00 102.00 92.00 81.00 

Fe or 5/4 and 6/4 in D grade, add $3; for 8/4, add 
$5.75. Other grades, for 5/4, "add $5; for 6/4, add 
$8; 8/4, add $15.75. 


Bevel Siding, Ya-inch, Standard Lengths 


A B : 
4x4, 5 or 6”......$45.25 $45.75 $41.75 
Bungalow Bevel Siding, 8” Wide 
—From 4/4 Stock— —From 5/4 Stock— 


> 
$28.75 


A B C&btr. A B Cé&btr. 
$53.75 $45.75 $43.75 | OT aa Mee ee 
64.75 65.75 53.75 5g” $71.25 $62.25 $60.25 
Suite: weiinkis: -ateeink 34” 71.25 62.25 60.25 
Lath, 4-Foot 

No. 1 No. 2 
MRR savsuaen awk eeeana kaka Gases $9.00 $8.00 
RED CYPRESS, OLD GRADES— 
Factory, Rough— No. 1 No. 1 No. 2 
FAS Selects shop com. com 
4/4 — 00 $ 90.00 $ 55.00 $50.00 $40.00 
5/4 .... 105.00 95.00 70.00 50.00 40.00 
O72: cvos 1008 95.00 70.00 50.00 40.00 
8/4 .... 110.00 100.00 80.00 50.00 40.00 
hh ..--- 135.00 120.00 POO. kwises - “aelewe 
12/4 .... 135.00 120.00 1 
16/4 a90:00 25000. A0G00 ...c5%5  ‘sewee 
Boards, Rough— No. 1 com, No. 2 com. Peck 
BRS OD). OOS IU’ vvasiaon com $53.50 $48.00 8 =—s ices 
Ls ee ee ee eee 60.50 V4) || i ere 
DSO cic ses asteewec: Gross $33.50 
YELLOW CYPRESS— 
Factory, Rough— No. 1 No. 1 No. 2 
FAS Selects shop com. com, 
oh: a $ 85.00 $64.00 $43.00 $37.00 $32.00 
lf are 95.00 71.00 55.00 39.00 33.00 
Sr 95.00 73.00 55.00 40.00 33.00 
RYT. sce 100.00 76.00 60.00 43.00 34.00 
Boards, Rough— No. 1 No. 2 
Selects com. com. Peck 
PRS. éviawseioe $74.00 $44.00 $37.00 $31.00 
SSS Svecaceees 72.00 44.00 37.00 29.00 
ISI ccacmnsces 77.00 44.00 38.00 29.00 
ORES. cssauw sews 85.00 54.00 41.00 31.00 
a” PONGOM: osiecectas seeds . we das 27.00 





Cincinnati, Ohio, April 19.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 


RED CYPRESS— 
Rules of March 18, 1922 


Factory— Selects, rough Shop 
|. ASS ESA nenpe rer piwiecevese $69.25 $44.25 

Eee ave eescsevineecews seers Seccce Cee 56.25 
De gun Grieveceeeeuses ees ‘ences 82.25 59.25 
Bye Sonne swssegkeweass cesececece CUD 66.00 
Common, Rough— No. 1 No. 2 
1” random widths and lengths.....$53.25 $42.25 
Finish, $1S or S2S— 

aed 

ory C 
Int to 22” ocscas $10 50 $97 50 $02 50 $82.50 $72. 50 


For 5/4, add $5; 6/4, add $8; 8/4, add $15. 


YELLOW CYPRESS— - Seis nie 
Facto Rough— 0.1 nd. w 8 

ry, MOUMAS Sel. Shop No. i io. 2 
4/4 .......$75@85 $60@65 $37@42 $33 25 
546/1 ated al 70 75 62 58 38 27 
/ 


issn 90 95 80 85 657 62 41 30 
Boards— No. 1 com. No. 2 com. 
TE BORO SB veckswsees aawa ere $40.00 $33.00 
1510 and 127... .s0« iavesesense Gre 30.00 


St. Louis, Mo., April 19.—The following are 
current quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 


. Factory 
Tank Selects Shop Box 
Sh, EEC OEE $116.75 $68.75 $48.75 $32.75 
BPE écccespes sees 121.75 78.75 60.75 34.75 
BEE” sutaseseuasee 123.75 81.75 63.75 34.75 
OE SARE 131.75 94.00 71.50 33.50 
1, i ee 136.75 102.75 Tee «esos 
en 136.75 102.75 yh ee 
cuiew ied hares 141.75 107.75 $2.25 we ees 
Peck random 4/4"... cccoccscvccscoves camewd $24.75 
Common Rough— No. 1 No. 2 No. 3 
TERSete ocsenccessuaeseees $52.75 $43.75 $31.75 
NE. tiinrs'sscnesinasietieecies 59.75 48. 31.75 


Add $2 for specified lengths on common grades. 
Finish, S1S or S2S— 


a e - 
1x4—10” . $104 0 $ 99. 40 $ 92. Bo $ 82.00 $72.00 
5S: jill ree 110.00 108.00 110.00 90.00 79.00 
i) yee 27 00 122.00 112.00 104.00. ..... 
PEG” 650500 137.00 182.00 122.00 115.00. ..... 
Bungalow Bevel Siding— A B C&btr. 
BURMEO” 0.4es Siuesese cence $74.75 $65.75 $63.25 
ORR ceeek vescee caw nes 79.75 70.25 68.25 
Bevel Sidin A B Cc D 
MGEG” sceens - aweewe $48.50 $45.00 $41.00 $28.00 
YELLOW CYPRESS— 

Factory— No.1 No.1 No.2 

FAS~ Select shop com. com. 

OOO TE $ 75 $60 $38 $31 $26 
5/4 oe 80 63 5 
i ee ee 80 65 52 35 29 
LE ER AR ee 85 70 55 37 31 
GUE” snainsae 105 80 70 
Boards— No. 1 com. No. 2com. 1” random 
i cusavesawsse $42.50 Son00  28=8tsC hs ute 
DME ga vdnie sits 4% 42.50 34.00 F 
EU” . Wor sisienisietsieigiece 43.50 S000 8 8 8§«—_ keno 
Be ekcneneeetic 53.00 i) rrr 
POG. AE 6 iicicd weees Nene $23.00 





REDWOOD 


The following are the prevailing redwood prices f.o.b. Chicago (72-cent freight allowance): 


Bevel Siding, '/-Inch, S1S1E 


Clear 66 A “B” 

3’-7’ 8'-20’ 3’-7' 8'-20’ 3’-20’ 

 woheweieniote $25.25 $35.25 $21.25 $31.25 $24.25 
De wahiweiems cis 30.25 40.25 26.25 36.25 28.25 
Oo” cerewenee 27.25 37.25 823.25 933.25 ‘27.25 


Bungalow Siding, S1S1E, 4 = 20-Foot 


%x8 5x8 %x10 %x8 %x10 %x12 

GIGBY acc $41.25 $48.25 $55.25 $68.00 $70.00 $72.00 

al 36.25 43.25 52.25 66.00 68.00 70.00 
Economy Drop Siding 

Clear heart ‘‘A’’ ” 

DO EEO cht See eaaee $50.50 $44.75 $39.00 

SB 6ISRE Suv eanan haces 46.75 42.00 36.00 


Prices of 7” based on shipping 5 percent 4-7’; 
of 5”, 10 percent 3-7’. Specified lengths, $2 ex- 
tra. 

Random Shop, Rough or S28, 8’ to 20’ 
: ig 1 Yxll ” oO” 214” > al 4-6” 
5” to 12”..$45.50 $59.50 $55.50 
14” & up.. 55.50 64.50 65.50 
$77.00 $75.00 $79.00 
Wide Clear Finish, “All Heart,’ Rough or S2S 
Random, 8-20’ 

1” 1 A -1% ” Q” 3" 4” 5” 
14”...$109.50 $118.50 $117.50 $128.00 $133.00 $136.50 
16”... 112.50 121.50 120.50 133.00 138.00 141.50 
18”... 115.50 124.50 123.50 138.00 143.00 146.50 
20”... 118.50 127.50 126.50 143.00 148.00 151.50 
22”... 121.50 1380.50 129.50 148.00 153.00 156.50 
24”... 124.50 133.50 132.50 153.00 158.00 161.50 
26”... 129.50 138.50 137.50 158.00 163.00 166.50 
28”... 134.50 143.50 142.50 163.00 168.00 171.50 
AG 139.50 148.50 147.50 168.00 173.00 176.50 

war. 114.50 50 122.50 133.00 138.00 141.50 

Add for ss. ete add for specific lengths, $2. 





Clear and Tank, Rough or S2S, 8 to 20’ 





Width— GC” 8” 10% 12” 6-12” 
Thickness— 

Bly Suaineas ceremonies $109 $109 $110 $111 $109 
MP” cp ciets wraiptara ierarnra Mera ~ 148 214 215 He wt 
Finish, Rough, S2S or S4S 

Clear, “All-Heart’? ————“‘A” 

1-inch— 8-414’ 5-7’ 8-20’ 3-4%’ 5-7’ 8- 20° 
Bee evita $52.50 $62.50 $74.50 $44.50 $51.50 $64.50 
er TT 52.50 62.50 74.50 44.50 51.50 64.50 
 / eee 61.50 71.50 83.50 53.50 60.50 78.50 
Gr Gnackeoe 54.50 64.50 74.50 46.50 53.50 64.50 
Do. wewasues 71.50 76.50 79.50 61.50 66.50 69.50 
OO. wice<esee 81.50 83.50 83.50 71:50 76.50 78.50 
Be scaanaes 83.50 85.50 85.50 73.50 78.50 80.50 
OO). 4a ae sence. bene GRU sscce. epvic's 74.50 
1% to 14%-inch— 

B asskenen $57.50 $67.50 $84.50 $49.50 $56.50 $74. oH 
Me Shes eee 57.50 67.50 84.50 49.50 60.50 74.5 
DS. ienc-eacee 66.50 76.50 90.50 63.50 73.50 85. BO 
Oe csinasar 59.50 69.50 84.50 53.50 63.50 74.50 

armce.: 80.50 83.50 89.50 75.50 78.50 84.50 

Mater re. 92.50 95.50 98.50 87.50 90.50 93.50 
Be Kopes ce 94.50 97.50 100.50 89.50 92.50 95.50 
CEO Meo cccicana “anes OMG Nanas. sasee 86.50 
2-inch— 

es ierese asp $56.50 $66.50 $82.50 $48.50 $55.50 $67.50 
__ INO E 56.50 66.50 82.50 48.50 55.50 67.50 
Be ethan vs 65.50 75.50 88.50 57.50 64.50 73.50 
 aiskeces avatar 58.50 68.50 82.50 60.50 57.50 67.50 

De sic alae ee 75.50 80.50 87.50 71.50 74.50 74.50 
OC Se 89.50 91.50 91.50 81.50 81.50 81.50 
Te” ieecaoes 91.50 93.50 93.50 83.50 83.50 83.50 
CAO 12 ica csc. 2600% SE sets Focee 80.50 


|e 
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SOFT TEXTURE” SOUTHERN HARDWOODS 
are Cincinnati, Ohio, i —Averse € : i ’ Cinci i > Pistest ’ Timestent 
= innati, Ohio, April _ Average wholesalers’ prices, carlots, Cincinnati base, on Virginia, West Virginia, and Tennessee hardwoods today: 
4/4 5/4&6/4 8/4 Hickory— 4/4 5/4&6/4 8/4 BEECH— 4/4 5/4&6/4 
QUARTERED WHITE OAK— — Kqete nuns ee 5@105 $ 95@105 PO ga tuideus $ 65@ 70 $ coe 7 5 $ 3a 80 

FAS .........$135@145 $145@155 $155@165 = 1 com..... ee ee 65 70 65 70 No. 1 com..... 42 45 47 50 47 50 
h Selects 111212: 105 110 110 115 115 120 Eanes as Se eee No. 2 com..... 27 300 30 33) 3385 
bop No. 1 com..... 80 8 85 90 90 95 MAPLE— 4/4 5/4&6/4 8/4 10&12/4 1¢ 
4.25 No. 2 com..... 45 50 54 59 Att 60 DAD Sccecensnccscnssacnvceeacep OUGE Om $ 85@ 90 $ 90@ 95 $100@ 110 $11: #4, 120 
4 Sound wormy.. 3 45 52 57 55 60 a Z poise “TL reece ter ee sd kee 52 57 64 a 70 ; 70 7h > 80 P 90 as tae 

i Wo cad ce ease scmans 38 ‘ é 5 r > ~ 
6.00 QuarrereD Rep OAkK— WHITE gions : » a Om ee _— = sala oe 
lo. 2 PAS .........$110@115 ... ... ... FAS... $112@117 
2.25 No. 2 €omM...-% 60 " 65 ere < oe et No. 1 com. and ‘sel. aera See iy aS _ ar aa “ae ze 4125@ 130 $155 @160 
NO. 2 Com..... 40 a tone owe ~ eee PO eG v9 ekd as ck kos adaneae 32 35 = 3S 7: Pr — = 95 100 
eke NG OOo nteceae chaceceuaaues 32 D 35 = 440 40 45 45 50 50 55 
D PLAIN WHITE AND RED OAk— 
2. FAS grocers + $108@115 $118 125 $130 ( LLE 
50 Ls le ye aera a 73 8 80 - 5 85 ™ os Ciel ti. A VA Y HARDWOODS 
. a 63 2Q > an re n " i — , ¢ , Smee — s a ee . r. _ ° . P 
No i com sone 63 és 72 i 1S 80 ioe nati wa a aan scat dannnit Mississippi Valley woods, Cincinnati: 
ths No. 3 com... 1: 22 94 283 2% 24 27 Qtrd. red— / esp antl 4/4 5/4&6/4 8/4 
= Sound wormy.. 45 50 55D OO 55 = 6O “FAS .......$105@115 $110@1: 20 $110@120 FAS, 6” & wdr.$ 53@ 58 $ 58@ 63 
~4 BASSwoop— No. l com... 65 70 70 75 45 80 i i pote kha a po 38 42 
: s No. 2 com..... 3 33 33 ~=«(35 
30 FAS .........$ 68@ 72 $ 72@ 77 $ 72@ 77 ee sap no oo « : 
« No. 1 com... 48 50. 53 56 53 56 nix 2 50 a SO Snenna Sree Ode 
0 NO: 2 COM... 28 gé1 32 BR BR 4B Plain rea: Send vee ee ees $123@128 $128@133 $133@138 
10 CHESTNUT— < Se 100@110 110@115 110@115 ae halal = 2 2 = 
FAS .........$105@110 $115@120 $125@ No.1 com...) 53" 60 OD. 63 G3” 70 No. 2 com... io as ls Ue Ce 
are No. 1 com..... 63° 70 70” 75 TB BO Sap : ee — a eS a a a 
: No. 3 com..... 20 21 21 29 21 22 Peete. E37” GO@ TO ccc ce ee (HC QUARTERED RED Oak— 
si Sd. wormy and Plain FAS 6” FAS — 
No.2 com... 88 40 40 42 42 44 & wider... 54 57 57 61 G1 65 Ne 1 cum... eS Te 
Sd. wormy and No.1 com... 39 41 41 44 41 44 oa eae - of 
i 5 com, & No.2com... 23 24 25 26 27 29 sioudiechosensatadikae os 
f: Detter ..cec 40 44 45 47 47 49 —— - PLAIN WHITE AND Rw OAk— 
15 —— Spot worms N. FAS 5 @ 10: 
2.75 Bincit ; oo ns ee one ew as. ake eas $ 85@ 90 a a $110@ 115 
476 Rost ieee aad $110@115 $115@120 $120@125 | Sorr ExLM— 4/4 5/4 6/4 8/4 No.1 com..... 55 60 60 65 65 70 
3.50 No. 1 com. and ae J | er $67 $67 $70 No. 2 com 38 2 42 45 45 50 
ee Bel. 2.064. 65 70 70 75 70 75 No. 1 com. 47 50 50 55 No. 3 com..... 20 22 22 5 3 
ioe No. 2 com... 1: 31 33 33 «38 «638 «40 No. 2 com.... 25 27 27 28 | Sound wormy.. 35 38 40 45 45 50 
1.75 
“ NORTHERN HARDWOODS HARDWOOD LOGS 
‘a The following list represents values of hardwoods, f.o.b. Lower Michigan mills: Memphis, Tenn., April 19.—Following are av- 
les. No. 1 No. 2 No. 3 No. 1 No. 2 No. 3 erage quotations on logs in Memphis, and at 
sense FAS’ Selects com. com. com. iil FAS Selects com. com. com. a on the a ae Ae ea o— on aver- 
Sorr ELM— imensions, 14-inch and up in diameter, and 
D Hy $ 3 n $ ae D3 $ =e He ee 0n 12/4 105@110 95@100 85@ 90 50@55 ...... 12- to 16-foot in length: F.o.b. 
00 4 60 $5 60 5S 80 32 23 25 | 16/4 125 130 110 115 100 105 55 60 ...... atten (pede 
9.00 8/4 80 § 70 7 60 65 38 40 ...... HARD MAPLE— Memphis territory 
ee 10/4 95 100 85 90 70 75 45 50 ...... 4/4 80@ 8 65@ 70 55@ 60 33@35 16@18 Variety— Per M Per M 
ae Besco— ot = BR . a ” ° . = a z = so & white oak. .$30. ph to = 00 $22.00 to $29.00 
ner. 5/8 Sn © commen and teite 30@22 12 5 i edcaeawxcansenns 34 18.00to 25.00 
+ 4 BQ 10 BE@ 60 40@ re see 12078 8/4 100 105 85 90 70 75 40 45 20 22 | Poplar ............ 32.00 - 33.00 23.00 to 26.00 
28 5/4 7 #75 60 65 45 50 30 32 20 22 10/4 115 120 100 105 85 90 45 50 23 25 ME étknccdccusceed 22.00 to 24.00 14.00to 16.00 

6/4 75 80 65 70 50 55 35 37 20 22 12/4 125 130 110 115 95 100 45 50 26 28 Ash (12” and up). 35.00 to 50.00 28.00to 33.00 

8/4 85 90 7 80 60 63 40 42 20-22 | 14/4 140 145 125 130 115 120 650 65 ...... Hickory (12” & up) 28.00 to 38.00 20.00to 30.00 
00 P< 16/4 155 160 140 145 130 185 50 55 ...... Maple (16” & up).. 22.00to 27.00 14.00to 19.00 

4/4 105@110 85@ 90 50@ 53 30@32 18@20 | HARD Marie Froorine Stock, Roven— Logs are classified by buyers here roughly as 
2 b/4 110 115 90 95 =o 58 “ee Oe 5/4 ee eee ae sa ses soe No. 1 and 2, and the foregoing price range is 
m. 60 65 37 40 20 22 | P/F seeeeeee eeeccece supposed to cover the avera i id 
$26 Bh 115 120 (95 100 70 75 40 45 ...... Sort Marie caak, se prices paid for 

1 $5 90 GO GO .ccccc 4/4 0 55@ 60 ° 45 28@30 18@20 
29 12/4 125 130 105 110 90 95 60 55 2.1... 5/4 75 80 so 70 @ 55 HS teat ue The differences between delivered and f.o.b. 
31 16/4 140 146 120 195 110 115 .rccce cocces 6/4 80 85 10 15 PH 60 38 40 20 22 price ranges are based on the distance the logs 
ne Sorr ELm— 8/4 8 90 75 80 60 65 40 45 20 22 | are hauled, and the weight of the timber. Oak, 
om 4/4 65@ 70 50@ 55 40@ 45 26@28 20@22 | END Driep WHITH MaPLe— ash and hickory are drawn from wider dis- 

5/4 70 75 60 65 60 655 28 30 22 24] 4/4 110@115 ........ ee tances; while gum, poplar and elm can be profit- 

6/4 70 75 65 70 65 60 30 32 22 24] 5/4 115 120 ........ a UD wecess . «awees ably drawn into Memphis only from nearby 

8/4 80 85 7 80 65 70 40 45 ...... CfA FAG BAb  cccccecs GO. AGD seccus cannes points. 

10/4 95 100 85 90 75 80 50 55 ...... Sf4 825 BAC cacccces MOG TGR eecccn, sences 
— Following are prices of Wisconsin hardwoods f.o.b. mill points: BLACK WALNUT 

No.1 No.2 No.3 No.1 No.2 No.3 Cincinnati, Ohio, April 19.—The following are 

P FAS __ Selects com. com. com. FAS __ Selects com. com, com. today’s prices of American black walnut f.o.b. 

as a Rock ELmM— Cincinnati: 

of $100@105 $ 85@ 90 $ 62@ 65 $33@35 $19@21 | 4/4 70@ 75 ........ s5@ 47 25@28 19@21 FAS, 4/4, $220; 5/4, $230; 6/4, $235; 8/4, $245. 

/4 110 115 956 100 67 70 38 40 21 23 5/4 80 82 3 

.,. tt ee Se Ss OS Se eo ee el Fe BS occoness 53 30 32 20 22 Selects, re $150; 5/4, $155; 6/4, $160; 8/4, $170. 
12 6/4 115 120 100 105 80 85 45 48 23 24 -_ = eee Hy 60 32 35 20 22 4/4, $95@100; 5/4, $107.50@110; 6/4, 

8/4 120 126 105 110 85 90 50 52 23 24 8/4 85 90 ........ 60 65 35 40 21 23 $112! boos: 8/4, $125@13 130. 

14 Basswoop— : 2 Seve 2 fF peter No. 2, 4/4, $45; 5/4, 6/4 and 8/4, $50@52.50. 

Hr se [4 "e ° ad ee pee at a 105 eeeeeeee 75 80 50 55 eeeees 

3 ABD MAPLE— 

6/4 78 80 68 70 68 60 34 36 23 25 ore 15@ 80 65@ 70 55@ 60 30@33 16@18 HARDWOOD DIMENSIONS 
= 8/4 83 85 73 75 63 65 38 40 ...... 5/4 80 85 70 75 60 65 85 88 18 20 Chicago, April 21.—Actual sales of clear short 
0" Birco— ve . R. 7 = S & = , s 2 hardwood dimension, maple and birch selling at 
50 4/4 110@112 90@ 95 50@ 53 33@35 18@20 the same price as oak, were made f.o.b. Chicago 
50 5/4 113 116 937 96 BB" 60 337 40 13@ 70 | 10/4 105 110 95 100 80 85 58 60 ...... | this week at the following prices: 

50 6/4 116 120 96 100 60 65 40 45 20 22 12/4 115 120 105 110 90 95 63 65 eeeeee Furniture stock— Plain oak Gum 
50 8/4 120 125 100 105 75 80 45 650 20 22 | Sorr MaPLe— wae ...... $50.00 $48.00 
_ 10/4 125 130 105 110 90 95 55 60 ...... 4/4 68@ 73 58@ 62 40@ 44 25@28 20@22 | 914x214x19” ooo oes. 55.00 60.00 
"20 SG “Sisseccs ccnccnecse GP ROO senese <ecaces 5/4 75 80 70 60 66 33 35 B32 23 | ox9x90” «... cece cece ccc ccccee 65.00 65.00 
20 Sorr ExmM— 6/4 80 85 70 75 55 60 35 40 21 23 | 216x2%x30” 2.0.0... cece eee ee 75.00 70.00 
4/4 68@ 70 58@ 60 42@ 45 25@28 21923 | 8/4 8 90 75 80 60 65 40 45 21 23 | 3x3x30" «2.0.0... eee eee eee ees 80.00 75.00 

5/4 75 78 65 68 50 55 30 35 23 25 | Oaxk— Chair stock— 

50 6/4 80 85 70 75 55 60 32 35 28 26 4/4 95@100 75@ 80 60@ 65 38@40 20@22 | 1x4” and wider x 19”........... 55.00 55.00 
50 8/4 85 iad 75 80 60 65 85 40 23 26 5/4 100 105 80 85 65 70 40 42 22 24 | 11%4x4” and wider x 19”......... 60.00 60.00 
50 10/4 95 100 85 90 70 75 50 55 .....- 6/4 105 110 85 90 70 75 44 46 22 24 | 2x4” and wider x 19”........... 75.00 70.00 
50 12/4 100 105 90 95 75 80 55 60 ...... 8/4 110 115 90 96 75 80 47 50 23 25 | 1x2%4x40” ........-- cee cece eee 70.00 70.00 
50 me 

50 

80 WISCONSIN HEMLOCK 

50 The following are f.o.b. mill prices on Wisconsin hemlock: 

No. 1 een 3 Boarps, S1S— HEMLOCK, me AL $1S1E— 

50 vs 10-14’ 16’ 18-20’ 8-16’ 10-14’ 16’ 18-20’ 22-24” 
50 lx 4 $27. 00@28. 00 $28.00@28.50 $29.50@30.90 $32.00@32.50 $28.50@29.00 2x 4” $30. 50@31. 00 $30.00@32.00 $31.50@32.00 $34.00@36.00 = 00@36. 00 
50 1x 6” 29.50 30.00 29.50 31.00 32.00 32.50 35.00 35.50 31.00 31.50 2x 6” 27.50 28.00 28.50 29.00 30.50 31.00 33.00 35.00 5.00 36.00 
50 1x 8” 31.50 32.00 32.50 33.00 34.00 34.50 37.00 37.50 33.00 33.50 2x 8” 29.50 30.00 30.00 32.00 31.50 32.00 33.50 35.50 35.00 36.00 
50 1x10” 32.50 33.00 33.50 34.00 35.50 36.00 38.00 38.50 34.00 34.50 2x10” 29.50 30.00 32.50 33.00 33.50 34.00 35.00 37.00 36.00 37.00 
= “— 33.50 34.00 34.50 35.00 36.00 36.50 39.00 39.50 35.00 35.50 2x12” 30.50 31.00 33.50 34.00 34.50 35.00 36.00 38.00 37.00 38.00 
, or merchantable S1S, deduct $3 from price of No. 1; for No. 2, deduct $5. No. 3 hemlock rough, 6’ and } or; 2x4” 1 wide 7@19; 1x4” 

50 For shiplap or flooring, add 50 cents to prices of No. 1 boards. wider, $18@20. wii ee ee nee eee ee 
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Memphis, Tenn., April 19.—The following is a summary of Chicago/Cleveland average hardwood “hae bce oe cee ee wie 
prices obtained during the week ended April 13, as reported to the Hardwood Manufacturers ported to the Maple Flooring Manufacturers’ Asso- 
Institute: ciation, averaged as follows f.0.b. cars flooring mill 

basis during the week ended April 17: 
RED GUM SAP GUM SED Oak AsH-CONT'D CTE STNUT=2ONT'D MaPLe— Clear No.1 Factory 
Cuartered Plain-Cont'd uarior OO gy” | is v.biecers cone 4 DORLO $53.15 $34.55 
Quart -rey 33 2 Ps = 

Figured ood Cheo Clev Be Se pia sie ates craters 82.00 59.15 “to oe 
Chgo Clev Chgo Clev shso Clev Chgo Clevii sound Jormy 2” Shi 0S owe olere ats 87.47 8.37 38.57 
Firsts & Seconds No 3 Common Firsts ¢@ Seconds No 3 Common-Cont'4 4-4 wae 44.75 314” Wie otter en oisteuens ee nes 41.97 
4-4 134,75 “se 4-4 21.00 «ee 4-4 107,75 eee 6-4 tg +4 coe 5-4 a 42.00 Wed 8 irs area COG) fas 83 eeees 

uartered Plain —_ ms ats 6-4 bailed ter 

Firsts & Segonds BE Firsts & Secouds SOFT MarLE 8-4 see 47.75 

Me oan ‘ee |lPirsts & Seconds 1 Rigen ne he Pirate Seocnts | J BASS‘/OUD OAK FLOORING 
"as sived eee = 44.75 cod » ii pi aes Sel N f ‘ 
6-4 116,50... $4 49.25 on4 othe 129.25)1) 0-4 136.75 te a "$0.50 The following are average prices, Memphis base, 
8-4 112,75 ee fae Brenig abo uo I Com & Sele. 5-4 ae $8.75 obtained for oak flooring during the week ended 
No 1 Com & Sels. ge oe ea “a-é 63025, 70,28)|. 4-4 98 .50]| 6-4 tee Mgt e April 10, as reported by the Oak Flooring Manu- 
5-8 45.75 see e- hers ee 5-4 63.00 72,75||20-4 it en facturers’ Association : 

4-4 94.50 = une nd - De eee } Cc ri ~ ; 6.0 w ” ” ” 
4 69.25. “nin O-4 74,00 Sco ecg sespgl fos ses 38-00 HEXLI" 48x24" x14” %x2 
6-4 69,00 se. No 2 Co:anon No 2 Common 18-4 33.25!) 6-4 aie 34.50 Clr. qtd. wht me eieteore $133.01 $92.99 ..... 
8-4 72,00 oe. 4-4 27.00 eee 4-4 45.75 52.50 ; — MOLE. GEG. FOE. occ BUONO (scces  Lvslhes 
Plain F 5-4 eee 02.79) HARD Mi LE «1LLOW Sel. qtd. w&r..... wot 80.70 62.05 $63.57 
Firsts 4 Seconds ain "OPLAR Firsts £Seconts —llpirsts & Seconds Clr. pln. wht..... $80.29 92.25 66.53 68.28 
4-4 111.25 117.25 |Irirsts 3 ant Secs ae es, 4-4 O4e70l] 4-4 62,75 ae Clr. pin. red..... 68.49 83.53 58.80 59.91 
5-4 121,60 ... 5-3 42,00 one eae a Beeee No I Com & Sels. 7 Sel. pln. wht 61.12 73.48 50.40 51.58 
6-4 127.75 4... || 4-4 48.20 47,00)/Firsts 4 Seconds 4-4 31.70]]"0 I Com & Sels, Sel. pln. red..... 60.26 72.63 50.78 48.66 
; on nna diezul] 474 43450 eee No. 1 common... 47.65 58.37 24.30 25.36 
Ho 1 Com é Seis. pe 2 eee Saree Ho I Com & Seis. oe oad ° No. 2 common... 15.93 20.78 ..... 8.35 
5-8 49,00... 4-4 34.75 we 4-4 nar 61.25 BELO #0 2 GO.amon Pa oe we = 
4-4 *75—Ct kk b-4 39.50 ov» nis Nol Com'E'sels, 4-4 30.00 ss. U%yx1Yy” x2” x1” x2 
$479.25 oe. 13-17" Box Boards 4-4 46,00 .., = Clr. pin. wht..... $81.50 $77.67 ..... $83.92 

- E . No 2 Common 9 MAGNOLIA ; jo 

6-4 72,2 és ote 30.25 eee 4-4 4.25 see Hee 2 Common Piret a & Seoonie — = = efotaas pg 4 Dy . sraneiste aie 
No 2 Cormon O-4 32.75 oe |ivirsts & Seconis 4-4 31,00 ... 4-4 74.25 uae pel. pin. wh -- 09.0 bs . 
4-4 35.50 ee 5-8 90.75 6-4 60525 de pel, Pim. red. .... 63.50 65.24 ..... 60.78 
S-4 «38,00... UTS OAK a4. 918600... HICKORY Bed 87280  ecce No. 1 common... ..... (rare 39.78 
Wunrtered b-4 125,00 ee ||Firsts & Seconds 

SAP CUr Firsts & Seconds 6-4 125075 owe 6-4. 110,688. cs ¥ : ——. 

qasrtered 5-8 120.75 ese 8-4 135.75 nee 8-4 129,25 eee 7” . ore 
— Ayn nds 4-% 131.00 159 .00 iin 16-4 169,25 eee YP ESS OAK FLOORING STRIPS 

-8 48.0 coe 5-4 154.5 sa UYP2ES 
6 A lose G4 152.2% the |] 4-4 76476 ALN? iiss tialealeiiln Chicago, April 21.—The following are carload 
i sag eae oe aa ee No I Com & Sela, Selects i 79,50 87,25 prices, f.o.b. Chicago, on $;x2-inch square edge 
a ee ws Rte aa ee : 46.00 wi Pan oe oak strips, weight estimated at 1,250 pounds a 
10-4 60.75 wee e2 (54,70 4-4 53,00 67.75)/"o I Com & Sels. | 6-4 84.80 96,00 thousand feet: 

. 1-8 , : eee ~? 56.75 Ye gg 3-4 07.75)/1 6-4 94.50 99,75 White. : Red 
No 1 Con & Sels, rr se eee |. Meer Te 2 Sort ELM 10-4 132,00 112.25 ie — 
4-4 48,00, | Or agin tit |] 8-4 85-78 80.29 Pirets £ Sesonts 2-4 132.75 127.25 Qtrd. Plain Qtrd. Plain 
5-4 50,00 nee i a: <P e 4-4 50 ose [pld-4 138,50 132.25 eer oes eseccees ety 00 $88.00 $124.00 $82.00 
5=@ 57.75 eee ‘; 35 33°74) ' F = om Be ore ap clear ...... s PEOSOO neers aieieele seloiais 

-? 63.60. ace a ee oe ee oo <2] []serects Select ....... rit 77300 bd LOD HG 
Hn G2675 nee Pluin 3-4 «60,25 5c, |[No I Com & Sels, 4-4 65.75 76,75 White Red 
12-4 70.25 aoe Firsts & Seounds 8-4 60.00 ee + gees ee ae ig 4 is Conmimon NO: Wess cs ccsiccesecss ooeee- 946.00 $44.00 

i. 05.5) eee a " = VGeV eee is eee 
sa-17" Bor'yoaras | 5-8 75.20 Ss Na-d | 42,00. —  . 
4-4 72.25 see S-4 62.7. wee i Hs aS No 1 Sh 
4-4 93.20 105.79 No 2 B Comnon -—t 25,79 eid fe) op aad 
13" & WOR F.A.S. ree 00 ose 4-4 31.50 coe (LOne 27085 occ a arte gh POPLAR 
Se one a ae a5 ae S-t = 89.5 os: COTTONWOOD 6-4 67.00 és, Cincinnati, Ohio, April 19.—The following are 
8-4 132.52 138,50 “aoe Bon 67. oe ’ A 
Firsts & Seconds No 3 Common $2.00 Pa 82.50, 72.50 8-4 = 59.50 average wholesalers’ carlot prices, Cincinnati 
5-8 - 44.75 see |{No I Com & Sels, oS ees <a ch MigtEteie —e een base, on “soft texture’ poplar, from Virginia, 
3-4 51450 wee 1-2 i laws ASH 4-4 70,00 62.75 4-4 38.00 ... West Virginia, Kentucky and Tennessee, and on 
5-4 1278 see 3-4 5100 tice [|Firsts & Seconds Firsts & Secor.ds 8-4 45.00 4s. Mississippi Valley poplar: 
6-4 62,00 ... 4-4 65,00 = 71,.256]] 4-4 106.75 oe [1 3.8 31.75, — 4/4 5/4&6/4 8/4 
5-4 69.24 82,00 te ree eee 4-4 60,00 ... Peek oe Sorr Texturrs— 
No 1 Con & Seles, O-4G5200 wee # $4 Ic Sela. : oes eee 
ce ee a Pe ee Be es ee eee et ee Says & eisai. 2 es ee 
<i <~Gheoet Sn 12-4 142.50 4... |] 4-4 40.75 39.75 owed No. 1com....... 50 565 65 70 70 1% 
5-4 44.75 11. | a-a 45,00 49.a5][26-4 154.00... [Ino 2 conmon Boxing No.2 com. A:... 36 38 42 45 45 48 
6-4 48,00 .., 6-4 52.00 70.50]lno 1 com & Sels. : 9 35 .475}] 4-4 = 30.50 oe No. 2 com. B.... 25 27 27 «29 28 «30 
No 2 Common , 1-2 42.75 eve a ny VALLEY— 
% Wo 3 Common 6-4 69,50 eee CEESTNUT ei 60 
3-4 19279 1, [Flooring Grae 8-4 72.25 80,00|No I Com é sels. 4-4 30.50 wee FAS ..........-$ 87@ 92 $ 92 98 $ 989103 
4-4 27.00... 4-4 32.50 29.75/i16-4 118.25 .e 4-4 coe $4008 > selects. . ? bo cs as ae +4 
3 oe cl Tek le > 2 ee > No.2com. A... 38 35 37 40 «40 42 
8-4 28.50 se lca ...  g9:ool| ** 2 ++ Dae 2 Soe No. 2com. B.... 25 27 26 28 27 380 
8-4 ee 33 .25|| No 3 Common 4-4 ane 28.75 
4-4 23.25 28.25 
S64  BAL25. . sae 
; POPLAR BEVEL SIDING 
7 Cincinnati, Ohio, April 19.—The following are 
SOUTHERN HARDWOODS average wholesalers’ carlot prices, Cincinnati 
St. Louis, Mo., April 19.—Current quotations on southern hardwoods, f.o.b. St. Louis: base, quoted on poplar bevel siding: 
8/4 4/4 5/4&6/4 8/4 No. 1 No. 2 
"Sa red: adi a , QUARTERED RED 0 On ” Clear 35:00 on, 33000 
FAS - -$106@108 $110@112 $105@110 FAS .... - -$105@110 $120@125 $130@135 ge crtreceeses Mme =e seo, | SiS be 
No. 1 com... 60 > = No. 1 com... de SIE oo 3280 BEGD AT TL00 
No. 2 com... 35 36 38 40 42 i No. 2 com..... 14 26 50 3 G $0 sececcccccres 
td. red, S.N.D.: : ae F 
er 59 60 63 #65 #68 #«=70 PLAsh Warten. Cae Louisville, Ky., April 19.—The poplar siding 
No. 1 com & FAS .... 83@ 85 108@110 115@118 | market is steady. Volume of sales is improving 
* ree 45 46 48 50 58 60 No. Mi com. and 60 62 65 67 70 72 | 28 4 result of better weather over the last ten 
No. 2com... 25 27 28 29 33 35 ~~ tee days. Local demand is better and there is fair 
No. 2 com..... 40 42 43 45 45 48 h 1 district Quotations 
Plain red: No. 3 com..... Ae 24 26 24 26 media: to the rura stricts. ’ 
FAS ....... 100 103 105 108 110 112 Sound wormy.. 36 38 48 49 55 57 ouisville: ~— 
No. l com... 55 5 61 PLAIN Rep Oak— cl iin tate aa 
No. 2 com.. 34 35 388 40 42 44 ear elec oO. 
‘ FAS ......... 80@ 82 98@100 108@110 | 4-inch ...... $55 @56 = 7 " 30 3 a3 
Plain sap: 5-inch ...... 55 56 40 28@30 
No, 1 com. and 8 50 38@40 22 24 18 
eee 58 54 S57 58 ... 68 sel. ........ 58 60 65 67 67 #£«®°70 | G-inch ...... 4 @ . 
No. lcom... 37 39 42 438 ... 56 No.2 com..... 38 40 42 43 43 45 
O. 2 OOM... s+. + 25 26 P 
— — asa 88@ 90 100@105 105@110 SOUTHERN PINE TIES 

Neo1 ‘com..... 36" 38 rt te a3 ese Adee Saps and sel.. 65 68 72 75 78 80 New York, April 19.—Following are quotations 

No. 2 com..... 34 35 36 37 oe _o fe Hr oe 4 +4 2 Po on southern pine railroad ties, f.o.b. New York: 
QuaeTereD WHITE Oak— No.2 com. B.. 27 28 30 81 381 32 All 8° 6”— 5p Heart 

PAS ......... 122@125 132@135 145@150 OCONEE Ce $1. : 

No. 1 com. an " ‘ . Sort MarLe— ces enirte ne 115 

SOL. gewncece Ve 75 78 80 85 88 PF fun ...... @20@... 55@ 60 65@ 70 WES” gsneaes ein sale cased aise eae 1. 
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CALIFORNIA PINES 


San Francisco, Calif., April 17.—The following 
are prices on California pines, f.o.b. mills, during 
the period April 14 to 16, as reported by the Cali- 
fornia White & Sugar Pine Manufacturers’ As- 
sociation: 


California White fine Mixed Pines 
Nos. 1 & 2 eclr.— No. 1 common— 
9, >t re hia 77.50 Bee G 162.4%. $ 45.50 
4/4x4 to 10. 75.00 BEA iewwicews 47.50 
eo | 91.75 No. 2 common— 
4/4x13 & wdr. = 00 $28 & I0iccu0- 29.93 
G/ARAWi. 6:6 80:0 9.60 1: > ere 30.12 
G45 We kis cs -40 lxa.w. count.. 35.25 
5/4 & 6/4x18 & 5/&6/4x12 .... 37.75 
PO gg err re 133.20 8/4x8 & 10.... 32.25 
ree 86.92 No. 3 common— 
10/4 & 12/4x io rr 22.25 
Kipawae 9.42 x4 & 6.....-2 22.00 

Cc Pi Ine & WG.iess 24.56 
4/458 cece 88.76 po > Ore 23.09 
CY Cee 96.42 1x13 & wadr... 34.75 
pm id wees 76.40 } me Ge 10...4% 19.38 
G/EEOL Ws. 6600 1) eee re 20.50 
5/4 & 6/4xi8. 81.25 lxa.w. count.. 29.16 
0g > fy No. 4 common— 

10/4 = 12/4x iL eh arr 17.50 
Sree 06.5 S/4E8.W. oceee 3476 

D Peet Ma oS See ee 15.50 
iC SO 58.46 5/&6/4xa.w. 18.75 
co) 74.75 No. 5 com:,misc. 38.90 
9g > OS 60.42 No. 1 dimension, 
C/EER. Ws ccess 54.10 1%xa.w. 22.50 
S/459.W. cescs Gane MIRC. .cicencceve 23.75 
10/&12/4xa.w. 95.60 2xa.w. count.... 27.09 

No. 3 eclr.— No. 2&btr. dim., 
VS > oS | Are 48.75 2xa.w. count 25.08 
G/EXB We kc. GSS WRG ccvcccwiese 27.18 
C/4S80W. cscs 59.72 Siding, Bé&btr., 
8/4xa.w. ..... 78.90 CS eee 39.02 
10/&12/4xa.w. 106.00 Bevel siding— 

Inch, SHOP e600. 32.81 a SY ee 31.00 

No. 1 shop— A. SOG accccne 24.50 
B/ESELW. «60% 50.16 |, ee 10.40 
G/EEW. ccc 47.78 Short, C&btr., % 

<7 aewiala 61.36 S616 Siiccss 17.75 
o. 2 shop— . 
5/4Xa.W. ..0e. 35.10 White Fir 

= No. 3&btr., com— 
O/SAOLW. casas 30.75 1 5 
8/4xa.w. ..... 41.39 Ax4 & 6xa.w.$ gt 
10/&12/4xa-w. 57.75 —’ 2 aah <i 

No. 3 shop, 5& inMtwa“. 21-75 

. 6/4xa.w. ... 24.60 “a 23°00 

Miscellaneous .. 40.13 No. 4 com.. all ' 

PONG écceascues 80.75 sizes ....... 15.75 

Douglas Fir Dimen., 2xa.w 

CHAU: 6 6ccciinns $ 47.00 count— 

Common— Oy E. sxedekes 26.43 
Uh > cee 21.96 OS eee ree 24.16 
D/EEELWe 0006 24.36 No. 2 & btr 23.76 

Lath COMMON ... cca 27.44 

Mixed pine— 
lt eee $ 6.04 Mixed pine $ 20.75 
ING: TE kcecaece 4.48 r 

WHIte BE cc cccies SG: COGS cceccscees $ 45.00 





WEST COAST LOGS 


[Special telegram to AMBRICAN LUMBBERMAN] 

Portland, Ore., April 20.—Present log quota- 
tions are: 

Cedar: $17, $15. 

Yellow fir: $22, $17 and $12. 

Red fir: $16, $15.50, $15. 

Spruce: $24, $18 and $12. 

Hemlock: $13, $12 and $11. 


Everett, Wash., April 17.—Log market quota- 
tions: 
Fir: Seattle, No. 1, $24; No. 2, $18; No. 3, $12. 


Cedar: Rafts of shingle logs only, $18 base; 25 
cents added for each one percent of lumber logs. 


Hemlock: No. 2, $13; No. 3, $11. 
Spruce: $1 higher than fir. 





For Editorial Review of Current Market Con- 


ditions See Page 43 


NORTHERN PINE 


MINNEAPOLIS, MINN., April 20.—Both in- 
dustrial and retail buyers of northern pine are 
more active this week. The consumptive de- 
mand on the retail yards is forcing more liberal 
buying in the wholesale market, since yards 
Stocks have been low. Railroads are good cus- 
tomers. Box and crate concerns are purchasing 
rather heavily. Prices are unchanged. 


BUFFALO, N. Y., April 19.—The northern pine 
demand has picked up a little and a more hope- 
ful feeling prevails among dealers. Prices are 
Steady in most cases, though some reports are 
made of cutting of prices in order to move shop 
lumber, which feels keen competition from other 
woods, 


BOSTON, MASS., April 20.—Takings of north- 
ern pine are largely by factory buyers and in- 


dustrial consumers, and are mostly confined to 
mixed cars for prompt delivery. Yard trade re- 
mains quiet, held back by cold weather. Prices 
continue to look steady although there is con- 
siderable competition with western woods. Of- 
ferings of the better grades are limited. 


EASTERN SPRUCE 


BOSTON, MASS., April 20.—Orders for east- 
ern spruce frames are more numerous. Three 
of the largest manufacturers are now main- 
taining a base quotation of $42. Some whole- 
salers have booked business at $40 base. Cold 
weather has affected demand for random and 
prices are rather irregular. Quotations: Di- 
mension, rail shipments, 8- to 20-foot, 8-inch 
and under, $40@42; 9-inch, $41@43; 10-inch, $42@ 
44; 12-inch, $43@46. Provincial random, 2x3 to 
2x7, $33@34; 2x8, $36@38; 2x10, $38@39. Cover- 
ing boards, 5-inch and up, 8-foot and up DIS, 
$34; matched, clipped 8- to 16-foot, $37@38: 
spruce roofers, 1x6 and 1x7, $35. Furring, 1x2, 
$33@34; 1x3, $32@33. 


WHITE CEDAR 


MINNEAPOLIS, MINN., April 20.—Cedar 
posts and short poles are moving in fair 
volume. The peak of the retail yards’ buying, 
however, has not been reached because weather 
has been inclement and the roads in poor con- 
dition. Prices are unchanged. 


HARDWOODS 


CHICAGO, April 21.—Last week saw a marked 
improvement in northern hardwood trading. 
Nearly all the large consuming groups, reacting 
to the better weather conditions, began increas- 
ing their inquiries and more sales are reported. 
Prices are firm. The volume of southern hard- 
wood business is light, but the mills are holding 
prices steady. 

INDIANAPOLIS, IND., April 20.—Furniture 
factories in the State have curtailed operations, 
with buying cut to a minimum, the backward 
spring having held up business. Most hardwood 
flooring producers have large manufactured 
stocks, and are unable to move them until the 
building season opens, and are buying lightly. 
Two local automobile factories are working 
steadily and buying actively, though in small 
quantities. Some inquiries but few orders are 
being received from railroads. 


NEW ORLEANS, LA., son 19.—Hardwood 
demand is slow and prices unsatisfactory. Pro- 
duction continues sharply curtailed in the terri- 
tory south of the Alabama & Vicksburg railroad 
in Mississippi and extending through southern 
Louisiana and southeastern Texas. Mill stocks 
of dry materials are light. 


KANSAS CITY, MO., April 20.—Most of the 
larger buyers of hardwood appear hesitant to 
commit themselves very far ahead at present. 
Some mills have been showing too much eager- 
ness for orders and this has tended to make buy- 
ers hold back. Retail demand has been slow. 
There is a fair demand for rig timbers, piling 
and planks, and there is some call for car and 
railroad items. 


ST. LOUIS, MO., April 19.—Southern hard- 
wood business is quiet. Retail stocks are small, 
and there is a shortage of dry lumber. Automo- 
bile body concerns and furniture factories are 
not buying. Most inquiries cover interior finish 
stock as wanted by planing and flooring mills. 
Prices are firm. 


CINCINNATI, OHIO, April 20.—Hardwood or- 
ders and inquiries were more numerous last 
week. That there is a big potential demand gen- 
erally is believed in the trade and active buying 
is expected for the next few weeks. 


COLUMBUS, OHIO, April 19.—A decidedly 
better tone has developed in the hardwood trade, 
due to increased buying by retailers to replen- 
ish stocks. Industrial buying is also rather good 
and considerable stock is moving to factories, 
principally automobile, furniture, musical instru- 
ment and box concerns. Inquiries are more nu- 


merous. Dry stocks are not plentiful. Prices of 
oak at Ohio River: 

FAS No. 1 No.2 No.3 
Cartered 2.6660 $150 $90 $50 wx 
WORD ccccucvenuows 107 ® 45 $20 


BALTIMORE, MD., aon 19.—Hardwood men 
say that the last week or two has brought a 
little more business, and there are indications 
of further gains in the movement. Gum con- 
tinues to command fair returns, and other woods 
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“Flexible” EIGHT WHEEL 


Wagons and Trailers 


for Team and Tractor Hauling 
Equipped with Solid Steel Axles 


Guaranteed for One Year. 





The Only Eight Wheel Trailer 
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“ Equal to the Best 
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Better than Most” 


All Ways,— 


“Green Duck” 


Carpenter Aprons 
and Nail Sacks 
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NATIONAL ADVERTISERS. 
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Worth! 


Illustrated literature and prices 
on request. 
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The Allied Belting Co. 
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in general use are 


appears wide enough to take up dry stocks. 


Mills are expanding operations and increasing 
output. The export trade is making a little 
headway. 


Prices remain firm. 


MINNEAPOLIS, MINN., 
hardwood wholesalers this week reported im- 
provement in demand. Construction work has 
started. Factory users are buying in small 
quantities. Prices hold firm. 


April 20.—Northern 


BUFFALO, N. Y., April 19.—The buying of 
hardwoods continues on a small scale. Canvass 
of the furniture plants shows that they are not 
in the market for much stock at present. Other 
industrial plants are also buying little lumber. 
Building is slow. Prices are easy. 


BOSTON, 
are increasing, 
is small lot buying. 
oak more actively. 


MASS., April 20.—Hardwood sales 
although much of the business 
Flooring mills are buying 
Ash and maple sell well, 
especially to the automobile industry. More 
requests are coming from furniture manufac- 
turers. Chair manufacturers’ takings are still 
light, and piano factories are not buying freely. 
Much building is in prospect and flooring manu- 
facturers are growing more confident. Quota- 
tions on flooring, 13/16x4%4-inch clear: Birch, $83 


@88; maple, $96.50@98.50; oak, white, plain, $98@ 
104.50; selects, $82.50@86.50; No. 1 common, 
$66.50@70. Quotations on inch are unchanged 


from last week. 


LOS ANGELES, CALIF., April 17.—Mill repre- 
sentatives report freer buying by industrial es- 
tablishments and retailers, a great deal of the 
latter demand coming from inland cities. There 
has been no price changes of consequence. 


FIR, SPRUCE, CEDAR 


CHICAGO, April 21.—No further weakness has 
been noted in Douglas fir, the market being 
firm. Local distributers look for an increase in 
demand as indicated by more inquiries. Busi- 
ness is spotted. 


BOSTON, MASS., April 20.—Demand _§ for 
Douglas fir is slowly picking up and really good 
business is in prospect for May. For direct 


finding takers on a scale that 


mill shipment 2-inch dressed fir is $31.50, ship’s 
tackle, Boston. No. 1 common fir boards are 
$294@20, and No. 2 common, $26@27. 

KANSAS CITY, MO., April 20.—Fir shows 
more weakness here in the general run of stock. 
Some mills are getting their prices on quality, 
but smaller plants have been wanting orders and 
on commons have been quoting $3 to $4.50 off 
list. 

April 20.—Douglas fir 
though a good 
mostly from 


INDIANAPOLIS, IND., 
demand is somewhat quiet, 
volume of inquiry is being received, 


the rural trade. Stocks generally are not large, 
but are not being moved because of bad 
weather. 


LOS ANGELES, CALIF., April 17.—An easing 
in prices has been noted during the week. Stocks 
on the docks are large and there is a tendency 
on the part of mill representatives to make con- 
cessions to obtain orders. 


CYPRESS 


NEW ORLEANS, LA., April 19.—The mill 
group report shows an increase of orders that 
gives them first place in the relative rating, with 
shipments second and orders third. Both pro- 
duction and shipments range below normal pro- 
duction whereas orders run above that‘line by a 
small percentage margin. Local observers rate 
current business good by comparison with the 
conditions in other woods and considering the 
bad weather in consuming territories. Mixed car 
trade is predominant. Prices are unchanged and 
well held. 

CHICAGO, April 21.—Demand for red cypress 
shows some improvement over the fore part of 
the month but is still below distributers’ ex- 
pectations for this season. The retail yards are 
now replacing the industries as the leading 
buyers. Prices remain steady. 

KANSAS CITY, MO., April 20.—Last week 
was a poor one for cypress mills represented 
here, with very little business coming from the 
country and city business light. 


BUFFALO, N. Y., April 19.—The cypress de- 





profits. 


Order in carlots, L. C. L., or mixed cars. 


Sledge Ave. and Southern Ry. 








Old Homes Need Remodeling 


Encourage more of this work and get your share of the 
Other dealers are selling large quantities of 


“Quality” OAK FLOORING 


and “Cedarchest” Tenn. Red Cedar Closet Lining for this work. 


DeSoto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 


“KILMOTH” 
Closet Lining 


should be stocked by 
all lumber dealers. It 
is manufactured in ¥% 

2, 2% and 3% inch 
widths from Tenn. 
Aromatic Red Cedar. 
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mand has not been as active lately as some 
weeks ago and some industrial buyers have cov- 
ered present needs. Prices are about steady. 
MASS., April 20.—Industrial con- 
sumers are buying fairly well, but demand for 
yard items is still dull. Most dealers refuse 
to make any substantial ygirchases until stock 
moves more freely out of their yards. There 
is no change in prices, red cypress remaining 
firm and yellow cypress about steady although 
different mill lists are well spread. 





BOSTON, 


BALTIMORE, MD., April 19.—Cypress inquiry 
is limited and available stocks are held down 
to small proportions. Quotations are well sus- 
tained. There is an absence of congestion, and 
mills are quite active. 


INDIANAPOLIS, IND., inal 20.—Cypress de- 
mand, while relatively better than the call for 
many other woods, is far below the usual volume 
for April. A rather large volume of inquiries is 
being received, mostly from rural yards. One 
authority on Indiana conditions states that rural 
yard stocks are not nearly as heavy as they 
might be and any good construction weather 
will immediately react on the demand. Orders 
being received call for mixed cars. 


CINCINNATI, OHIO, April 20.—The cypress 
market is somewhat more active. Prices have 
been steady. Prospects for business during the 
next month or two are good. 


HEMLOCK 


CHICAGO, April 21.—Northern hemlock is 
moving in slightly larger volume with the re- 
cent moderation in weather conditions and prices 
are becoming firmer. Retail yards in Michigan 
and Wisconsin, especially in the smaller towns, 
are the heaviest buyers. The larger mills are 
holding off for $4.50 off list. 


BOSTON, MASS., April 20.—There is a 
gradual increase in demand for hemlock, though 
April has been unusually cold. Offerings of 
eastern and northern hemlock are moderate. 
Eastern clipped boards are $32, northern clipped, 
$31, and random $29@30. Transits of western 
hemlock fetch virtually the same prices as direct 
mill business, about $2 under early 1926 lists. 


WESTERN PINES 


CHICAGO, April 21.—More extensive inquiry 
has been noted in all items of western pine, but 
lumber is not moving as free as is customary for 
this time of year. No apparent strength has 
been noted in any items except No. 2 boards 
which continue to bring good prices. 


BUFFALO, N. Y., April 19.—Business is quiet 
in the California pines and many customers con- 
tinue to report that they have sufficient stock 
for present needs. Shop lumber is slow. Not 
much shortage of stock is reported and in some 
grades there is a large supply. Buyers are not 
interested except for small lots. 


KANSAS CITY, MO., April 20.—In local terri- 
tory the great bulk of western pine orders is 
for shop lumber, mostly California and Arizona 
stock. Some transit cars of Inland Empire pine 
have been going to yard buyers. Prices are a 
little easier. 





BOSTON, MASS., April 20.—Some industrial 
buyers are in the market with nice inquiries 
for western pines. Yard trade is still rather 
slow, due to cold weather. A moderate volume 
of business in Pondosa pine was booked dur- 
ing the week. No. 2 and No. 3 common, the 
best selling grades here, are steady as last 
quoted. Idaho white pine is the best seller 
here. Stocks in first hands are reported broken 
and prices are firm, especially No. 3 common. 


LOS ANGELES, CALIF., April 17.—Dealers 
report a shortage of higher grade stocks. Busi- 
ness continues to improve, with an increase in 
orders reported from the Atlantic coast States. 


REDWOOD 


KANSAS CITY, MO., April 20.—Redwood de- 
mand remains slow, nearly all of the business 
coming from city yards which want cars made 
up mostly of siding, lath and strips. 





BOSTON, MASS., April 20.—Redwood whole- 
salers report a stiffening attitude on the part 
of producers and some reduction of mill stocks. 
Firm prices are quoted for immediate delivery 
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from eastern storage stocks. Yard trade is 
yuiet as cold weather has retarded building, 
but there is a fair inquiry from industrial buyers. 


INDIANAPOLIS, IND., April 20.—Although 
demand for redwood here is slow, mills are not 
eager to take orders. It is reported by jobbers 
that mill stocks generally are low and rain has 
hampered production. 


LOS ANGELES, CALIF., April 17.—A slight 
curtailment in redwood orders took place during 
the week, but price remains firm. Production 
and orders are about equal at this time. 


NORTH CAROLINA PINE 


BOSTON, MASS., April 20.—A slight improve- 
ment in demand for North Carolina pine nar- 
row edge is reported by local wholesalers. Band 
sawed stock is offered at $60@61, although some 
large mills ask more. Roofers are moving 
rather better. While the general range for 
8-inch air dried roofers is $31.50@32 there has 
been some recent business here at $31. Lowest 
range for 1x4-inch shortleaf flooring: B&better 
rift, $78; C rift, $60; B&better flat, $58.50. 
Bé&better emia’ sare inch is $57. 


BUFFALO, N. Y., pom 19.—Hardly any 
change has taken place in North Carolina pine 
quotations lately. Roofers are steady, with 
6-inch $29.50, and 8- and 10-inch $30.50. The de- 
mand continues ia for this time of year. 


BALTIMORE, MD., pers 19. —North Carolina 
pine demand is well maintained and prices hold 
firm. Stocks in the local yards were not in- 
creased last week, but better weather brought 
more calls for delivery. 


SOUTHERN PINE 


CHICAGO, April 21.—There is not much 
activity among the retailers for southern pine 
which is attributed partly to the uncertainty 
of the building situation because of rumors of 
labor trouble. The market does not have the 
strength that it should at this time of year. 
Prices are unchanged. 

NEW ORLEANS, LA., April 19.—Mill reports 
indicate a decline in volume of bookings for the 
week, with less marked declines also in ship- 
ments and production. For the week shipments 
led, with production second and orders third. 
By the local account there is fair inquiry and 
improved outlook as the season advances, but 
the hangover of winter in consuming territory is 
hampering spot business. Prices have registered 
little change, some items remaining a little weak 
despite subnormal production. 


ST. LOUIS, MO., April 19.—A considerably 
larger volume of southern pine orders was re- 
ceived this week, most of which specified prompt 
shipment. Dealers are carrying fair stocks, as 
unfavorable weather has held back building, 
which is expected to become active in a week or 
two. Operating conditions at the mills are still 
unfavorable, and few plants are turning out 
their normal amount of stock. The heaviest de- 
mand is for well loaded cars of No. 2 common 
and better dimension running about 65 percent 
No. 1 and loaded heavy to 16 feet. The transit 
list is small. 

KANSAS CITY, MO., April 20.—Demand for 
southern pine last week was slow and the mar- 
ket lacked snap. Sales managers say, however, 
that prices are not so weak and that any changes 
in the list will be upward. The East is the 
weak point in the market, other sections show- 
ing signs of picking up. Bulk of demand is for 
mixed cars. 

INDIANAPOLIS, IND., April 20.—The volume 
of southern pine business thus far during April 
is much below the same period of last year, due 
to bad weather. In spite of a poor demand, 
prices hold firm. Some inquiries are being re- 
ceived from industrial sources, but little buy- 
ing thus far has resulted. The city yard orders 
Seem to be a little more frequent than those 
from rural sources, 


CINCINNATI, OHIO, April 20.—The demand 
for southern pine is more active and the advent 
of more seasonal weather has put buyers more 
in the mind of placing orders. The better busi- 
ness has given a firmer tone to the market. 





BUFFALO, N. Y., April 19.—Wholesalers re- 
Port that the sale of southern pine has been on 
a slightly better scale during the last few days. 
Prices are not much changed on most items, but 
































Let This Quality 
Help You Make Sales 


Nature has been liberal with Craig 
Mountain Quality Pondosa Pine. It has 
remarkable softness, lightness and white- 
ness. Itis, therefore, easy to work, light 


to handle and easy to paint. 


And, here 


are qualities that appeal to contractors, 


carpenters and builders. 
good manufacture that 


features the 


Add to these 


always characterizes Craig Mountain 
stock and you have our reasons for say- 


ing, ‘‘Let This Quality Help You Make 


Sales.”’ 
Why not try 


a mixed car of 


Craig Mountain Pondosa Pine? 


Craig Mountain Lumber Co. 


WINCHESTER, IDAHO 


E. H. VAN OSTRAND, Pres. 


W. C. GEDDES, Vice Pres. & Gen. Mgr. 
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SALES 
REPRESENTATIVES: 


J. C. LACKEY, 
5832 McGee St., 
Kansas City, 


G. S. PATTERSON, 
Oconomowoc, Wis. 


R. D. HUNTING 
LUMBER CO. 
American Trust Bldg., 
Cedar Rapids, lowa. 
COLORADO CONTI- 
NENTAL LBR. CO., 
Chamber of Com- 
merce Bldg., 
Denver, Colo. 


ALEXW.STEWART, 
931 Lumber Exchange 
Bldg 


Minneapolis. Minn. 
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figures on operating the same. 


By accurate check on the operating cost of 6 
Ross Lumber Carriers, the Grays Harbor 
Lumber Co., of Hoquiam, Wash., has found 


their saving to be as follows: 


The Ross Carrier Co. 


Total daily operating cost with 36 horses, 
500 trucks and 60 men-_---.-.--.---------- 
Total daily operating cost with 6 Ross 


Carriers, 6 drivers and transfers. ---------- 
Net daily saving 


Ross electric or gasoline carriers will 
solve your lumber handling problem. 


Fleet of Ross Gasoline Carriers at Grays Harbor 
Lumber Co., Hoquiam, Wash 


G Ross Carriers 
Save $269.23 Daily 


The most convincing argument of the econ- 
omy of any lumber handling equipment is actual 
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Write for complete data on their costs. 


MURRY JACOBS COMPANY 
69 Columbia Street, - - - - - - - Seattle 





an easier tone prevails in good flooring, owing to 
the lull in building. 


BOSTON, MASS., April 20.—Demand for 
southern pine showed some improvement during 
the last week. Cold weather has held back the 
movement of lumber from retailers’ yards. Deal- 
ers are cautious. Highest range for 1x4-inch 
longleaf flooring: B&better rift, $89.50; C rift, 
$77; B&better flat, $61. B&better partition, 
11/16-inch is $61.25. 


SHINGLES AND LATH 


MINNEAPOLIS, MINN., April z0.—Reports 
again are current that western mills plan to 
curtail production of red cedar shingles. Clears 
were offered at $2.65 and stars at $2.40, the 
lowest prices in more than a year. According to 
some wholesalers, conditions are better in the 
country districts than in the cities. 


KANSAS CITY, MO., April 20.—Restraining 
influences in the shingle market appear to have 
been cast aside. Last week, prices were quoted 
here at $2.30 for stars and $2.55 for clears, with 
plenty to be had at those prices. The demand 
for lath is good and prices are firmer than lum- 
ber prices. There is little demand for siding, 
most orders being for mixed cars. 


ST. LOUIS, MO., April 19.—The shingie de- 
mand is slow. There are many cars in transit. 
Prices are firm at: Extra clears, $2.75, mill 
base, and $4.26, St. Louis; extra stars, $2.40, 
mill base, and $3.74, St. Louis. 


COLUMBUS, OHIO, April 19.—Rural retailers 
are making inquiries preparatory to replenishing 
shingle stocks. City dealers show more interest. 
Building operations are under way. Receipts 
from the Pacific coast are adequate for current 
needs. Red cedar extra clears are $4.70; extra 
stars, $4.35, delivered. Lath trade is fair and 
prices show no change. 

BUFFALO, N. Y., April 19.—The shingle mar- 
ket shows no change in prices from a week ago. 
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The New “Phillips” 
Changes Losses to Gains 


Gurney ball bearings through- 
out. Pedestal type. Greater 
speed, greater accuracy —/re- 
duced production costs. 


Write today for new literature. 


Address, Dept. A-16. 


Atlas Manufacturing Co. 


ORLANDO, FLORIDA 















to our . 


This Trade Mark 
Insures Quality Knives 


You can’t get more value out of the knives 
you buy than the maker puts into them. 
For that reason we are careful to put in- 


PLANER KNIVES 


a quality of steel and workmanship that guarantees users long and 
satisfactory service. Insist on having all your knives bear this trade 
mark if you would get the best knife service. 


Taylor, Stiles & Company 


RIEGELSVILLE, N. J., U. S.A. 
Hall & Brown W. W. Machine Co., St. Louis, Mo., Western Agents. 






ton’s, $5.26; extra clears, $4.36; stars, $3.91. Buy- 
ing is restricted, and retailers say they will not 
take hold until they see more activity in building. 


BOSTON, MASS., April 20.—Shingle prices 
are firmer, with white cedar extras, $4.50@4.75; 
clears, $4@4.25; British Columbia XXXXX red 
cedars, $5.96, rail delivery. Eastern spruce lath 
have continued to grow firmer. Lowest prices 
are $7 for 1%-inch and $8 for 15-inch. Some 
sellers ask 25 cents more and claim to be book- 
ing a little business. West Coast lath look 
cheaper, the 15-inch hemlock being offered at 
$6.75 f. o. b. car Boston dock. 


INDIANAPOLIS, IND., April 20.—Shingle de- 
mand is dull. Retail stocks are not large. The 
few transits en route are hard to dispose of. 
However, the prices hold up well. Lath demand 
is improving. Stocks are not large and some 
orders were placed the first two days this 
week. Prices are easy. 





NEW ORLEANS, LA., April 19.—The cypress 
shingle market is unchanged, with demand quiet 
and prices firm. Cypress lath are moving in 
good volume in mixed cars, with prices un- 
changed and well held. 


LOS ANGELES, CALIF., April 17.—A decline 
of 5 cents was reported in the shingle market 
today, with demand slow. Dealers are well 
stocked. The lath situation shows no change 
from last week. 


MAHOGANY 


BOSTON, MASS., April 20.—Good demand and 
steady. to firm prices feature the mahogany 
market. Production is on a full time basis. 
Thick stock in the common grades is scarce due 
to continued brisk demand. The musical in- 
strument manufacturers, especially the radio 
trade, are buying considerable high grade stock 
and fancy veneers. The takings of the finish 
mills are gradually increasing. Prices are un- 


changed, 
° BOXBOARDS 


BOSTON, MASS., April 20.—Boxboard demand 
is fair as compared with that for other lumber 
lines. Prices are steady. Some shook mills are 
running on good orders and are more disposed 
to buy ahead of current requirements. Oc- 
casional bargains in special lots of boxboards 





continue to be offered, but the majority of the 
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leading New Hampshire and Maine producers 
of box lumber are not disposed to offer con- 
cessions. Sales of round edge inch pine box- 
boards are reported at $27@29; square edge, $35. 


CLAPBOARDS 


BOSTON, MASS., April 20.—New England re- 
tailers are not yet buying any substantial 
amount of clapboards, due to continued cold 
weather. The yards are carrying moderate 
stocks. Current business is considerably better 
than March trade. Very light offerings of de- 
sirable eastern spruce and white pine clap- 
boards keep the market very firm. Adequate 
supplies of West Coast clapboards are on offer 
at steady prices. Quotations: Eastern spruce, 
a thousand pieces, 4-foot, 6-inch, extras, $120; 
clears, $115; second clears, $110; 5%4-inch, $5 
less. West Coast clapboards, a thousand square 
feet, clears, redwood, $28; red cedar, $30; Cali- 
fornia pine and western spruce, $40. 


Patents Recently Issued 


The following patents of interest to lumbermen re- 
cently were issued from the United States Patent Office. 
Copies may be obtained from R. E. Burnham, patent 
and trade-mark attorney, Continental Trust Building, 
Washington, D. ©., at 20 cents each. State number of 
patent and name of inventor when ordering. 


1,577,044. Process of preserving resinous lumber and 
producing byproducts therefrom. William H. Mason, 
Laurel, Miss. 


1,577,150. Imitation shake shingle. Charles E, Put- 
nam, Portland, Ore. 

1,577,701. Woodworking machine. Oscar-G. Edmond, 
Spokane, Wash., assignor of one-half to White Pine 
Sash Co., same place. 

1,577,796. Saw clamp guard. Fred K. Finneman, 
Portland, Ore. 

1,577,935. Split wood shingle. John ©. Runkle, Cam- 
bridge, Mass. 


a 


1,577,960. Veneer jointer. Charles A. Forsberg, Rock- 


ford, Ill., assignor to Merritt Sales & Engineering Co., 
lockport, N. Y. 
1,578,008. Lumber patching machine. John Buffelen, 


Tacoma, Wash. 

1,578,020. Method of drying and handling wood 
veneer. Armin Elmendorf, Chicago. 

1,578,403. Shipping box or case structure. Ernest S. 
Daniels, Washington, D. C. 

1,578,404. Spline-feeding hopper and stacker. Ernest 
S. Daniels, Washington, D. C. 

1,578,709. Engine for log yarding, skidding, etc. Os- 
ear B. Bjorge, Portland, Ore., assignor to Clyde Iron 
Works, Duluth, Minn. 

1,578,801. Automatic dado, equalizer, and variety 
woodworking machine. William I. Carr, Bellingham, 
Wash. 

1,578,898. Glue-joint apparatus. George Littleford, 
Ft. Thomas, Ky. 

1,579,039. Saw blade. William C. Steffan, Frank B. 
Ackermann, and Walter J. Greiner, Chicago. 

1,579,594. Woodworking machine for making rulers, 
set-squares, and the like. Edward W. Carra, Abbots- 
fort, Victoria, Australia. 

1,579,663. Tenon milling machine. Fred Schlatterer, 
New York, N. Y. 


HYMENEAL 


BACK-MARSHALL.—At Blackey, Ky., on Sat- 
urday, April 17, Edison Back, a prominent young 
lumberman of the Rockhouse section, was mar- 
ried to Miss Edith Marshall, formerly of Tennes- 
see, but recently of Blackey. Mr. Back has been 
operating mills aloug the Rockhouse for some 
years. The young couple will make their home 
at Blackey. 


ELLIOTT-WATTS.—D. K. Elliott, a lumber- 
man of the vicinity of Jackhorn, Ky., and along 
the Virginia border, was married to Mrs. Della 
Watts at Jackhorn, April 19. Mr. and Mrs. El- 
liott are spending their honeymoon in Canada. 
Mr. Elliott was a Virginia lumberman until about 
a year ago when he entered the eastern Ken- 
tucky operations. 


SEBS EBBEBEAABAAaAS: 


TROUBLE AND LITIGATION 


BALTIMORE, MpD., April 19.—The petition filed 
about two weeks ago in the Equity Court at Wash- 
ington, D. C., by William C. Eisinger against his 
uncle, Walter G. Hisinger, the president of the 
Eisinger Mill & Lumber Co., and the corporation, 
asking that a receiver be named to take charge of 
the business because of alleged mismanagement, 
was dismissed by Judge Siddons, who found that 
there was no ground for granting the plea. 


MARSHFIELD, OR#., April 17.—The sawmill of 
the Thompson-Kelly Lumber Co. has been sold at 
sheriff’s sale for $1,400 to the Coos Bay Iron 
Works, and the sale has been approved. Debts 
against the concern exceeded $14,000. 


SHREVEPORT, LA., April 19.—The L. & M. Hard- 
ware & Lumber Go. of Jennings, La., recently 
named defendant in involuntary bankruptcy pro- 
ceedings, has filed a schedule in federal court here, 
listing assets at $5,772 and liabilities at $14,862. 
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“Correct Drying 
Conserves Timber” 








Right:—Bird’s-eye view of 
Biles-Coleman Lumber Co. 
Plant at Omak, Wash., 
showing battery of MOORE 
Moist Air Dry Kilns. 











Drying in Mid-winter 


Western Lumbermen in the Northwest need no 
" longer be handicapped because of severe 
Pine winter weather. 
Dried in wre Biles -Coleman Lumber Co., rer 
ash., report that they experience no diffi- 
MOORE culty in correctly seasoning their Western 
Dry Kilns Pine lumber in mid-winter. 
Satisfies You will be under no obligation in writing 
for catalog and list of many other satisfied 
Customers users. Do it now! 











A representative will be glad to cail 
on you any time you indicate. 


Moore Dry Kiln Company 


“KILN BUILDERS SINCE 1879” 
Jacksonville, Fla. “~~ 2Faly Equipped Plot. “ North Portland, Ore. 























Speed Deliveries 


CUT COSTS 


THERE is no idle time in this lumber yard. Ten 
214-ton Fruehauf Semi-Trailers — with five Ford trucks 
—keep deliveries “on the go.” 


How many actual “haulage hours” do you get each day out of your 
present delivery system? Do you want more productive hauling? 


Write for Complete Information. 


FRUEHAUF TRAILER COMPANY 


10940 Harper Avenue, DETROIT, MICH. 
BRANCHES AND DISTRIBUTORS IN ALL PRINCIPAL CITIES 
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Loan Stimulates Building Program 


WASHINGTON, D. C., April 19.—F. W. Allport, 
commercial attaché at Berlin, cables the Depart- 
ment of Commerce that the recent 100,000,000 
mark loan granted by the German Government to 
the railways is said to have stimulated the build- 
ing program, and reports are current that it is now 
proposed to extend a 200,000,000-mark credit to 
home buildings in order to hasten the solution of 
the housing problem. According to these reports, 
the money is to come from the procéeds of the rent 
tax and is to be distributed through mortgage and 
building loan banks in the form of mortgage loans 
to 60 percent of the value of the property. With 
the help of other organizations this action is ex- 
pected to lead to the erection of 120,000 small 
dwellings in Germany. 


Egyptian Lumber Prospects 


WASHINGTON, D. C., April 19.—Egyptian lumber 
markets and the building and construction trades 
are reflecting the uncertainty of the cotton market, 
according to a report to the Department of Com- 
merce from Trade Commissioner May, Alexandria. 
Only 2,141 cars of timber moved over the Egyptian 
State Railways into the interior from Alexandria 
sheds in February, compared with 2,842 in Janu- 
ary, 3,546 in December and 2,264 in February, 
1925. 

Consumer demand for American pitch pine has 
reduced stocks since the large January arrivals. 
Although wholesale prices are standing firm, revi- 
sions establishing different prices for the various 
standard measurements of dimension stock have 
recently become quite general in the trade. The 
red gum trade in February was without special 
feature. Furniture manufacturers were seasonally 
busy, but their purchases were not sufficient to 
create a shortage or a rise in wholesale prices. 
Merchants are still selling on purchase price basis, 
despite the more recently advanced price quotation 
of American shippers. 

Although firm prices continue to be quoted by 
Swedish, Finnish and Rumanian exporters, mer- 
chants in Egypt have cut prices on European lum- 
ber at least 5 percent. The slowness of trade and 
the keen competition is held responsible for this. 


Lumber Needs of English Railways 


WASHINGTON, D. C., April 22.—The English rail- 
ways are reported to have extensive repairs and 
renewals ahead of them this year, according to 
Consul John A. Gamon, London. The opinion in 
England is that the demands of the railways for 
lumber and timber should be considerable. The 
shipbuilding outlook does not look particularly 
bright. The supply of ship timbers on hand is re- 
ported large. 


British Lumber Trade in March 


WASHINGTON, D. C., April 19.—Trade Commis- 
sioner Boadle’ reports from London that March, 
like February, was another dull month in the Brit- 
ish lumber market so far as orders for future de- 
livery were concerned. Weather conditions were 
favorable for house building, and although con- 
sumption continued heavy in that industry stocks 
generally were ample except for special sizes. Dull- 
ness continued in most other wood consuming in- 
dustries. A record building year is looked for. 

Inquiries for southern pine were more numerous 
in March than for some time, but buyers still com- 
plain that American prices are more than they can 
afford to pay. The slight easing in timber values 
in February was checked ,and prices for both tim- 
ber and lumber were very firm. 

The weakness in Douglas fir values for future de- 
livery continued and business was being placed at 
even lower prices than during February. 

Sales of European softwoods for delivery during 
the coming season were at a minimum during 
March, importers having adopted a policy of ‘‘wait 
and see.” 

The market for American hardwoods showed lit- 
tle change from the two preceding months of the 
year. Stocks were being gradually reduced, but 
arrivals continued fairly heavy and new business 
for future delivery, while showing a little im- 
provement influenced to some extent by lower 
prices for southern hardwoods, was still largely 
confined to covering current requirements rather 
than for stock purposes. The decline in c.i.f. 
prices, apparent during February, was checked and 
values remained stabilized during March. 

A steady demand continued for all classes of 
plywood, little change taking place from month to 
month. Prices were firm, with inquiries fairly nu- 


merous. Stocks were normal and passing readily 
into consumption. A notable event in March was 
the amalgamation of three Finnish mills to sell 
their product through their own agent in the Brit- 
ish market. 

The demand for Douglas fir plywood steadily in- 
creased and larger quantities were being consumed 
in the housebuilding industry for cupboard and 
door panels and other joinery purposes. 


Russian Competition in 1926 

WASHINGTON, D. C., April 19.—The issuance in 
February of 1926 Russian lumber stock lists gave 
the impression that increased Russian competition 
in the 1926 season will not materialize to the ex- 
tent that had been feared by Finnish as well as 
Swedish producers, according to Emil Kekich, as- 
sistant trade commissioner at Helsingfors. Some 
large British importers, on the basis of these lists, 
have even expressed the opinion that production 
in soviet Russia will be lower than in the preceding 
year. Consequently, hope for some improvement in 
lumber market conditions from the production 
standpoint has been aroused, especially in Finland. 

“Tt seems to be the fact,’ continues Mr. Kekich, 
“that Russia has been increasing lumber produc- 
tion (and underselling other northern European 
producers) for the last few years at a considerable 
loss. It is more than possible that the bad state of 
the lumber market has finally brought realization 
to soviet lumber trusts that it would be better to 
produce less at better prices than to continue to 
undermine the market by increasing output at a 
deficit, at least until market conditions assume 
greater stability.” 
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Nova Scotian Lumber Prospects 


WASHINGTON, D. C., April 22.—Consul Bernard 
Gotlieb reports to the Department of Commerce 
from Halifax that the news from foreign markets 
is not very encouraging to Nova Scotian lumber- 
men. English importers are not disposed to lay in 
heavy stocks until the industrial situation becomes 
more settled. Business in general in England is 
reported as waiting for the first of May, when the 
present agreement with the coal miners expires. 

Prices remained fairly firm during January and 
February. Offers received during February for the 
first open water cargoes for American ports were 
somewhat advanced over those of January. There 
is no expectation of a sharp advance, but owing to 
curtailed production, said to be about 25 percent 
below expectation, operators are looking for some 
improvement for early spring shipments. 


Foochow Pine Prices Decline 


WASHINGTON, D. C., April 22.—The Foochow 
lumber industry is passing through an unsatisfac- 
tory period, according to a report received by the 
Department of Commerce from Consul E. B. Price. 
By the close of 1925 the margin between Foochow 
pine lumber laid down in north China markets and 
Douglas fir had vanished, and it no longer paid to 
mill Foochow pine. Only one mill was in opera- 
tion, compared with twelve mills in 19238. 
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TIMBER LAND SALES 


HATTIESBURG, MISS., April 19.—The Alcus Lum- 
ber Co., of Hattiesburg, recently sold to W. M. 
Seanlan, president of the Lamar Lumber Co., of 
Hattiesburg, approximately 22,000 acres of timber 
property on the Pearl River in Louisiana and Mis- 
sissippi, development of which will be undertaken 
at once. The purchase also included a veneer and 
a band mill at Hattiesburg, and woodworking 
equipment. 

Bryson City, N. C., April 19.—Approximately 
20,000 acres of hardwood timber near Bryson City 
was purchased recently by the Andrews Hardwood 
Co. from the Hiawassee Lumber Co., the deal in- 
volving more than half a million dollars. The 
Andrews company plans to establish mills and 
start development of the tract in the near future. 

FITZGERALD, GA., April 19.—J. J. Dorminy, prom- 
inent banker of this place, has sold an extensive 
tract of timber near Abbeville, Ga., to the Roebuck 
Lumber Co., of Cordele, Ga., much of the timber 
located on the Ocmulgee River swamp and being 
virgin. The company is starting the cut at once, 
transporting the logs to the mill at Cordele. 

ATLANTA, GA., April 19.—E. G. Walton, Haas- 
Howell Bldg., Atlanta, a well known Georgia whole- 
saler, has recently purchased two fairly extensive 
tracts of timber in the north central section of 
Georgia near Atlanta, and will start developing the 
timber at his various sawmills in this section in 
the near future. 











Advertisements will be inserted in this de- 
Dartment at the following rates; 


25 cents a line for one week. 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

75 cents a line for four corsecutive weeks. 

ht words of ordinary length make one 
ne. Count signature. 

Heading counts as two lines. 

No display except the heading can be ad- 

mitted. : 

Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in order to 
secure insertion in regular department. All 
advertisements received Jater will be placed. 
under heading Too Late to Classify. 





WE WILL BUY 
YOUR 
SHAVINGS AND SAWDUST 


All or part of your supply if 
satisfactory. Mail sample and 
write for particulars today. 


FRANK MILLER & SONS, 
3611 Auburn Avenue, Chicago; Illinois, 





OWNERS OF LAKE SHORE FRONTAGE 
In Wisconsin and Minnesota can get in touch with party 
who has buyers by addressing ‘‘L. 18,’’ care American 
Lumberman, 





THERE ARE MANY GOOD POSITIONS 


Advertised every week in the American Lumberman— 
read the classified ads. Salesmen, bookkeepers, office 
help, stenographers, estimators, billers, detailers, yard 
managers, mill superintendents, sawyers, filers, mill 
men, loggers and factory help. 


If you read the classified advertisements you could find 
the job you are looking for. If you don’t find the right 


kind of a position advertised, go after it by advertising 
yourself with a WANT AD in the Wanted Employment 
columns of the AMERICAN LUMBERMAN., 
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MILL SUPERINTENDENT 


A high class man capable of handling an organization. 
a be a producer and know the millwork end of the 
usiness. 


Address “Pp. 2,’’ care American Lumberman. 





WANTED—YARD MANAGER 
We operate five yards in Northern Indiana and are 
looking for a manager who has had experience with 
lumber, building material and hardware in a small 
town. We have a yard in a town of about 500 in a 
good farming community, which we believe can do 
$50,000.00 worth of business. We will make a good 
proposition, as to salary and a percentage of the 
profits, to the man who can develop this yard. Write, 
stating age and previous experience. This information 
will be held strictly confidential. 
Address ““M. 25,’’ care American Lumberman. 





SUPERINTENDENT WANTED. 


For frame stair and cabinet work with a large organ- 
ization in Detroit. We want a man that is capable 
of taking full charge of this department and show re- 
sults. 


Address “Pp, 3,’ care American Lumberman. 





HARDWOOD BUYER AND INSPECTOR 
Only fully capable, honest and energetic hustler to buy 
oak and hickory wagon stock, plank and logs, on either 
salary or commission basis. Must have good following 
among mills and timberland owners in Ark., La., Tenn., 
Ky., N. C., ete. Address with references ‘‘F. 1,’’ care 
American Lumberman, 


ESTIMATOR 
Prefer Cost Book A graduate. Pleasant surroundings 
and best chances for advancement. State age and when 
available in reply. Location in Michigan. We place 
accuracy ahead of speed and do not expect the im- 
possible of a new man, 
Address ““M. 17,’’ care American Lumberman. 


WANTED—YARD MANAGER 
For small town in Michigan. Reply in own handwrit- 
ing. Must be thorough and a hustler. No trifler need 
apply. State wages. 
Address “M. 16,’’ care American Lumberman. 
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RETAIL YARD FOREMAN. 


A Detroit yard has an opening for a man capable of 


handling a yard, men and shipping. Must know lumber, 

be a worker and get results. Good opening for right 

man. Full particulars and salary required in first letter. 
Address “Pp, 30,’’ care American Lumberman. 


WANTED—MILL WORK ESTIMATOR 
Must be experienced estimator and salesman with cost 
book ‘‘A’’ knowledge. Good opportunity for first-class 
man. Location, Southern Wisconsin. 
Address “Pp. 28,”’ care American Lumberman. 


WANTED—EXPERIENCED STENOGRAPHER 
For general office work in lumber office in Northern 
Wisconsin. Give age, reference and salary expected 
and when you can report for work. 

Address “Pp. 7,’’ care American Lumberman. 


MAN WITH CITY RETAIL LUMBER 
Experience (office or field) for Association work. State 
age, salary wanted, when can report. Send references, 
and history past five years. 

Address *““M, 27,’’ care American Lumberman. 
WANTED—SETTER 


For steam set works. Full season. 
FINCH, PRUYN & CO., Glens Falls, N. Y. 














SALESMEN: 
Do you want a good western red cedar pole and post 
account on very high-grade, well advertised product? 
Address “K. 16,’’ care American Lumberman. 





WANTED—SALESMEN 
To sell southern pine and gulf red cypress lumber on a 
commission basis. 
ELM CITY LUMBER COMPANY, New Bern, N. C. 








HARDWOOD AND CYPRESS SALESMAN 
16 years’ selling experience C. F. A. territory, personal 
acquaintanceship all Yards, Furniture Manufacturers 
and Industrials in above territory. 37 years of age, 
married, highest references, consider any territory. 
Address “M, 23,’’ care American Lumberman. 





WANTED—FIRST CLASS BAND SAWYER 
Full season’s work. Give references. 
Address “M. 14,’’ care American Lumberman. 


WANTED 
Manager for retail lumber yard in town of about four 
thousand in Northwest Arkansas; exceptionally health- 
ful locality. Must be thoroughly experienced and ef- 
ficient, trustworthy, energetic and a good collector. 
Apply in own handwriting, giving references, expe- 
rience and all details, stating salary desired, and when 
available. 
Address “Gq. 29,’ care American Lumberman. 


WANTED—MILL WORK ESTIMATOR. 
We have an excellent opening for first class estimator, 
One who is capable of listing and pricing millwork from 
plans. Must be familiar with Cost Book A. Only first 
class estimator can fill the position we have. State 
references and experience in first letter. 
Address “ZL. 2,’ care American Lumberman. 


LUMBER EXECUTIVE WANTED 
Man about forty years of age with sales ability and 
knowledge of retail lumber and millwork business. 
Reply stating experience and salary expected. All in- 
formation received will be held in strict confidence. 
Address “ZL. 33,’’ care American Lumberman. 


WANTED—MAN EXPERIENCED 
In retail lumber and building material line. 
a good salesman, solicitor and collector. Good location 
in small Northern Wisconsin town. Rural and resort 
territory. State age and experience in first letter. 
Address “TL, 8,’’ care American Lumberman. 


WANTED—FOREMAN FOR 
Retail lumber yard. Must have Chicago experience. 
State age, experience and salary. 
Address “K, 19,’’ care American Lumberman. 


WANTED—TALLYMAN FOR CHICAGO 
Retail lumber yard. State age, experience and salary. 
Address 














Must be 








“K, 20,’’ care American Lumberman. 








YOU SEE THESE ADVERTISEMENTS 


Why not place your ad in the classified department of 
the AMERICAN LUMBERMAN? When you want em- 
ployment advertise in the paper that reaches the people. 





WE REQUIRE 
TRAVELING SALESMAN FOR TEXAS 
and 


DIVISION SALES MANAGER 
For St. Louis Office. 


Must be high class men of proven ability. Prefer those 
with some experience in sash and doors, but others who 
can quickly adapt themselves to our line will be con- 
sidered. Age preferred, 30 to 40. Address giving full 
particulars, 


HUTTIG SASH & DOOR CO., St. Louis, Mo. 





WANTED—YOUNG MAN 

For salesman with Chicago hardwood yard. 

ber experience. 
Address 


State lum- 


“Pp, 21,’’ care American Lumberman. 


COMMISSION MEN TO SELL 
Our Florida cypress, in Ohio, Indiana, Illinois, Michigan 
and Wisconsin. A complete stock of rough or dressed 
strictly tidewater cypress at reasonable prices. 
Address “M. 6,’’ care American Lumberman. 


COMMISSION SALESMEN 
West Coast manufacturer and wholesaler, long estab- 
lished, highest rating, wants reliable representatives. 
High-class references required and given. Exclusive 
territory. 
Address 








“R. 23,’’ care American Lumberman. 





WANTED—POSITION AS MANAGER 
Or Sales Manager. In Wisconsin, Northern Michigan 
or Minnesota. I have had 20 years’ experience and 
the present time employed in similar position and for 
certain personal reason desire to make a change. Will 
furnish reference from present employers. 
Address “Pp. 34,’’ care American Lumberman. 


SOUTHERN REPRESENTATIVE 
Lumberman with 20 years’ experience manufacturing, 
buying and selling hardwoods, wants position as south- 
ern representative of large wholesaler; or would con- 
sider other position. Have option on excellent site in 
middle Tennesss for concentration yard where some 
manufacturing from logs may be done, if desired. 

Address “Pp, 19.’’ care American Lumberman. 


YOUNG HARDWOOD LUMBERMAN 
Wants connection with manufacturer or wholesaler, 
preferably in sales end. Aged 26, single, university 
graduate, practically raised in lumber business and fa- 
miliar with all departments. Several years’ successful 
selling experience. Now producing results but wish 
better connection. References. 
Address “Pp, 26,’’ care American Lumberman. 


EXPERIENCED MANAGER 
Open for position now. Experienced in both country and 
city yards. Knows how to meet all kinds of competi- 
tion, handle credits, collections and sales, good buyer 
and stockkeeper and can build up a yard that has been 
run down. Employed but want to make change. 
Address “Pp, 10,’’ care American Lumberman. 


SALES MANAGER. 
Experienced in hardwoods and cypress, rough and fin- 
ish of both woods. Thorough knowledge of lumber 
from the mill to consumer. Employed but desires change 
of location. South or southeast preferred. Best of ref- 
erences as to character, ability and experience. 
Address “Pp, 20,’ care American Lumberman. 


EMPLOYMENT 
Competent wholesaler fir and yellow pine, with estab- 
lished trade with car builders, railroads and industrials, 
open for trade with reliable shippers, profit sharing or 
other basis. Available in thirty days. 
Address “p. 6,’’ care American Lumberman. 


ASSISTANT TO GENERAL MANAGER 
Man of 46 with 25 years’ lumber experience at southern 
hardwood and pine mills, as well as buying and selling 
on road, wants position as assistant to general mana- 
ger, or other position where general ability counts. 
Prefer personal interview. 
Address “Pp. 18,’’ care American Lumberman. 


BUILDING CARPENTER AND ESTIMATOR 
With 28 years’ experience in building. Wants to join 
with party to finance and bid on work. Prefer Illinois 
and Indiana, 

Address “Pp. 14,’ care American Lumberman. 


LOGGING SUPERINTENDENT 
Now and for past five years in successful full charge of 
logging three mills cutting about three hundred thou- 
sand feet daily, wants big job that pays proportionately. 
Salary only reason for changing. 
Address “S. 125,’ care American Lumberman. 


SALES REPRESENTATIVE. 
Central States territory, hardwoods and yellow pine, 
covering industrial, manufacturing and consuming trade. 
Salary and expenses, experienced, good references. 
Address “p. 23," care American Lumberman. 


ESTIMATOR, DETAILER AND BILLER 
Wants situation. Familiar with ‘‘Cost Book A.’’ Ca- 
pable of taking complete charge of plant. Prefer Chi- 
cago or vicinity. 

Address “Pp. 15,’’ care American Lumberman. 
HAVE YOU A VACANCY FOR A 
Manager, age 34, married, 8 years’ experience, still 
learning. 
Address 



































“p, 24," care American Lumberman. 
MILL MANAGER 


Man who has been specializing in hard jobs is now 
ready to undertake another operation that is in trouble. 
Address “p. 12,”" care American Lumberman. 


POSITION WANTED AS 
Mill manager, superintendent in charge or estimator in 
charge of high grade millwork plant. Thoroughly ca- 
pable in estimating (Cost Book A), costs, production 
and sales. Excellent references. Salary or salary and 
bonus. Can make immediate connection. 
BOX 1498, Lakeland, Fla. 


YOUNG MAN 
With seven years’ experience as clerk, bookkeeper and 
manager retail lumber business wants position as man- 
ager or assistant with privilege of investing part of 
salary in company. Best of references. Middle West 
preferred. 
Address 











“M. 21,’ care American Lumberman. 





MANAGER 


Of pine mill, 100,000 capacity or over. Prefer Middle 
West with mill not handling sales. At present have 
pleasant connection as assistant Manager. Desire change 
only for better opportunity. Age 41. Married. 15 
years’ mill experience. Please give particulars, as ‘I 
ean qualify. 


Address “L. 6,’’ care American Lumberman. 





MANAGER WITH HEAVY EXPERIENCE 
Looking for a position. Has just left old position and 
can take full charge of lumber yard or lumber yard con- 
nected with hardware, implements, coal or feed. Avail- 
able at once. 

Address “P. 27,’? care American Lumberman. 


SALES MANAGER OR EXECUTIVE 
With sixteen years traveling experience selling mill- 
work, sash, doors, oak flooring and hardwood trim, in 
the Central and Northwestern States desires connection 
with a live manufacturer or wholesaler as assistant 
manager, sales manager, assistant sales manager or 
branch office manager. Best references. 
Address “M. 10,’ care American Lumberman. 


HARDWOOD INSPECTOR AND BUYER. 
Twelve years’ experience National Rules. North and 
South. Wishes position with wholesaler or manufacturer 
who wants Al road man. Free May Ist or 15th, 

Address “M. 32,’’ care American Lumberman. 


YOUNG LADY STENOGRAPHER-CLERK. 
Assistant to Chicago sales manager; 10 years’ lumber 
ales office experience; can take full charge. Handle 
correspondence. Selling experience. 

Address ““M. 26,’’ care American Lumberman, 


RETAIL YARD MANAGER 
Capable, good record, with wide experience desires posi- 
tion in a growing community. Good schools essential. 
Address “M. 9,’’ care American Lumberman. 


YOUNG MAN—LUMBER EXPERIENCE 
Wants situation in Chicago as salesman. College edu- 


cation. 
“M. 18,”’ care American Lumberman. 

















Address 


GOOD ALL AROUND MILLWORK FOREMAN. 
25 years of diversified experience on all special and 
general millwork. Write for particulars and references. 

Address “M. 33,’" care American Lumberman. 


WANTED—POSITION AS MANAGER 
Or assistant by experienced manager, good on collections. 
Best of references. 
Address “M. 28,’’ care American Lumberman. 


LOGGING SUPERINTENDENT 
One with 30 years’ experience in all methods of modern 
and railroad logging wants position. Best of references 
furnished on request. Can report for duty on short 
notice. 
Address “LL, 22,"" care American Lumberman. 


POSITION WANTED—MANAGER 
With 12 years of retail lumber experience, or collector, 
permanent connections, construction knowledge, estimat- 
ing; bookkeeper, 37 years of age; married; speak Ger- 
man; good references. Can start on short notice. 
Address “L. 30,’’ care American Lumberman. 


SAWMILL FOREMAN DESIRES POSITION 
Pine, cypress or hardwood. Address 
“FOREMAN,” care American Lumberman. 


HARDWOOD LUMBER INSPECTOR 
Conversant with National Association rules, with plenty 
of experience, wishes position with mill shipping its 
own product. Prefer Northern Michigan or Wisconsin. 

Address “H. 12,’’ care American Lumberman. 


WANTED—POSITION 
As band resaw filer. If you are in want of a filer 
for fast and accurate work, write me. 
Address *"K., 27,"’ care American Lumberman. 


EXPERIENCED TRAVELING SALESMAN 
AND ESTIMATOR 
With twenty years’ experience as millwork salesman 
and estimator, office and sales manager, would like a 
change from present position. South or South West 
preferred. Experienced in both stock and special work. 
Address “TL. 12,” care American Lumberman. 


GOOD TYPIST—GENERAL OFFICE WORK 
Young lady with lumber experience wants situation in 
Chicago. TELEPHONE PALISADE 7244. 


MANAGER 
Retail lumber yard or high class woodworking plant, 35 
years of age, married, 20 years’ experience, can handle 
retail yard or trim plant any size, familiar with credits, 
financing, pricing, buying, selling, quantity survey, etc., 
must be high class proposition in good location. 
Address “K. 15,"’ care American Lumberman. 


SALESMAN WITH ESTABLISHED TRADE 
In Michigan and Ontario wants position with reliable 
producer of Appalachian and Southern Hardwoods, Cy- 
press and Walnut. 

Address “YT, 16,"" care American Lumberman, 


HARDWOOD INSPECTOR 
Wants steady position, 20 years’ experience shipping 
northern hardwoods. 
Address “T,. 10,"° care American Lumberman. 


HARDWOOD INSPECTOR WANTS POSITION 
Prefer road work. Many years’ experience in maple 
and oak and other hardwoods. 

Address “rT. 1,’ care American Lumberman. 


SALESMAN—EXPERIENCED 
Northern and southern hardwoods, yellow pine and fir 
wants connection with responsible manufacturer. 
Address “J, 20," care American Lumberman. 


OPPORTUNITY WANTED 
Young man, 24, Penn State graduate in wood utiliza- 
tion, anxious to form connection with lumber firm. 
Keen, ambitious and trustworthy, with no encumbrances. 
Address “K, 24,"° care American Lumberman. 
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HDWD. MILL MGR. OR SALES MGR. 
Thoroughly capable hardwood man, 25 years’ experience, 
past 15 years in mill management and sales, will accept 
and handle satisfactorily position as mill manager or 
sales manager, or both. Satisfactory references fur- 
nished. Personal interview requested. 

Address “K. 36,’’ care American Lumberman. 


SALESMAN WITH 20 YEARS ESTABLISHED 
Trade Phila., Pa., district in Hardwoods and White 
Pine wants to sell for reliable firm. Willing start $50.00 
per week and traveling expenses if opportunity to ex 
pand. Have my own ¢ar. 

Address “Pp. 36,’’ care American Lumberman. 


POSITION WANTED. 
Practical general or plant manager. Familiar with 
wood, foreign and domestic; 27 years’ experience lum- 
ber, veneer, plywood, lumber cores, door flush and panel, 
desk tops. Capabilities and knowledge of installation. 
Low factory cost. High production. Purchases raw 
materials, sales, sales promotions, service, labor, ma- 
chinery. Knowledge kilning and curing wood. Married, 
good character. Can furnish satisfactory references. 
Address “K. 87,"’ care American Lumberman. 


SALES MANAGER OR EXECUTIVE. 
With over twenty years wide experience in all phases 
lumbering South and Northwest desires connection with 
manufacturer or wholesaler as Asst. Mgr., Sales Megr., 
Asst. Sales Mgr. or Branch Office Mgr. Best references. 
Address “L. 42,’’ care American Lumberman. 


WANTED—POSITION 
As Mill Superintendent. Preferable Pine or Cypress. 
Thoroughly familiar from stump to car. 
Address “K, 40,’’ care American Lumberman. 


YARD FOREMAN WANTS POSITION 
Chicago or vicinity preferred. Nine years’ experience 
pine and hardwoods. Now employed. 

Address “K. 31,’ care American Lumberman. 


TO MY FUTURE EMPLOYER. 
Seeking the management of a real lumber yard. Age 
34, married. Let my present and former employers tell 
you the rest, 
Address “Pp. 25,’’ care American Lumberman, 


YOUNG MAN WHO HAS HAD FIVE YEARS 
Lumber experience, wants to learn the retail business 
and make an investment in an established retail yard in 
Ohicago or vicinity. Satisfactory record and references 
furnished. 

Address “K, 33,’’ care American Lumberman. 























WANTED—TO BUY 
Mixed carload flooring, ceiling, siding and 
Southern pine, fir and spruce, 
Address “Pp. 9,’’ care American Lumberman. 


roofers. 





WANTED—TO BUY LUMBER YARD 


In town of 500 to 1000 population. Give yearly sales 
past five years. Location, territory, nationality. 
Address “M. 20,’’ care American Lumberman. 





WALNUT LOGS WANTED 
Lumber logs, veneer logs and stumps. 
J /, FRYE LBR. & VENEER CO., 
415 Mutual Home Bldg., 
Dayton, Ohio. 

WANTED—4/4 COTTONWOOD DIMENSION 
2—%x13”. Stock must be clear and dry. A permanent 
market. Annual requirements 500,000’. 

THE MONARCH MFG. CO., Tiffin, Ohio. 
WANTED—DEPENDABLE SOURCES ONLY 
For oak poles, reaches, bolsters and hickory axles, mixed 
or straight cars. Terms 75 per cent against S/D and 

B/L. ROBERT ALBRIGHT, Minneapolis, Minn. 
WANTED 
Cherry logs and lumber, 
poplar logs. 
WARREN ROSS LUMBER CO., 
Jamestown, N. Y. 
WANTED—CURLY MAPLE AND 
3irdeye maple, walnut and poplar veneer logs. 
FRED KNIGHT VENEER & PANEL WORKS, 
Falconer, N. Y. 
WALNUT LOGS WANTED FOR CASH 
Must be fair size and good grade. Write CONROY- 
BUCHANAN LUMBER CO., Jamestown, N. Y. 
HAVE YOU TIMBERLANDS 
To sell? Advertise your timber and timber lands in the 
a LUMBERMAN, 431 8S. Dearborn St., Chi- 
cago, Ill. 





























WANTED 
Targe tract of cut-over timber lands in south suitable 
for colonization. Give location and price. 
Address “Pp. 16,’’ care American Lumberman. 





WILL PAY CASH FOR ONE OR MORE 
Retail lumber yards located in Iowa. ° 
Address “LL. 24,’’ care American Lumberman. 


WANTED—A GOOD LUMBER YARD 
In towns of not less than 2,000. Iowa or Nebraska. 
Address “Pp. 5,’’ care American Lumberman. 


WE ARE DESIROUS OF MAKING 
Selling connections with a good first class hardwood and 
cypress mill for an exclusive territory on a commission 
basis, Chicago, Grand Rapids, Detroit and Northern 
Indiana territory. 
Address “FE. 1,’’ care American Lumberman, 
WILL PAY CASH FOR ONE OR MORE 


Retail lumber yards located in Illinois and Eastern In- 
diana. Address ‘‘G, 121,’’ care American Lumberman. 














I WANT TO BUY 
A lumber yard in the corn belt. 
135,’’ care American Lumberman, 


Address a 











SMALL LOS ANGELES LUMBER YARD 
Owner will lease or sell the site. Particulars by wire. 
TWOHY LUMBER OCO., 221 Kerckhoff Bldg., Los An- 
geles, Calif. 

FOR SALE—RETAIL YARD 
In New York State. Good business. Small investment. 
Address “TT, 20.’’ care American Lumberman. 


FOR SALE, ONE OF THE BEST RETAIL 


LUMBER YARDS 
In the most progressive and coming towns 








In the State. 


in the south. Sales about $80,000 a year. Books open 
to you. All information cheerfully given. Price about 
$26,000. Real value $35,000. A clean proposition. 


Address R. W. - 
P. O. Box 161, Canton, Miss. 





WANTED—BY SUBSTANTIAL SAW MILL 
20 to 100 million feet pine, any southern state. 
Address “E,, 21,’’ care American Lumberman. 





WANTED—POSITION AS MANGER 
Or assistant manager of lumber yard, 15 years’ expe- 
rience in all phases of retail lumber, buying, manager, 
selling, superintendent and material estimator. Avail- 
able at once, 
Address “K. 34."’ care American Lumberman. 
FIRST CLASS BAND SAW FILER 
Twenty years’ experience, wants position. Sober and 
steady. Address THOMAS WALKER, 93 Huron §8t., 
Houghton, Mich. 

















WE WANT TO BUY IN HARDWOODS 
OR PINE NO. 3 COMMON GRADE: 


1x1—8’ 2x2—8’ 
1x2—8’ 2x3—8’ 
1x3—8’ 2x4—8’ 
1x4—8’ 1x6—5’ 
1x6—8’ 1x6—6’ 


34x14%4—4’ Hardwood Lath 
34x1%—5’ Hardwood Lath 
86x14%4—6’ Hardwood Latin 


Quote prices f. o. b. 


H. A. HOLLOWELL & CO., 
Cincinnati, Ohio. 


Cincinnati. 





WANTED 
Five hundred cars walnut logs. 
diameter, eight feet and up long. 
ping point and pay cash. 
GEO. W. HARTZELL, Piqua, Ohio. 


1 CARLOAD NO. 1S & 2S 
2 carloads No. 1 Com. I carload short cuttings 18” to 
48” long, random widths. Above cars to be soft tex- 
tured red oak, thoroughly kiln dried, clean S2S to %” 
hit or miss. Cash transaction. 
A. COHEN, 
270-272 Henderson St., Jersey City, N. J. 


WANTED—TO ADVANCE ON LUMBER 
Large manufacturer and wholesaler with well established 
trade and first class sales organization willing to ad- 
vance money on northern and southern hardwoods and 
cypress as put in pile and sell same on commission basis 
when in shipping condition. Write us for particulars. 

Address “G. 9,’ care American Lumberman., 


WANTED—TO BUY 
1 car 24%4x2%—30” clear dry oak sqrs. 
% car 24%x2%—30” clear dry oak sqrs. 
% ear 2%x2%—30” clear dry gum sqrs. 
1 car 2x2—30” clear white oak. 
1 car 2x2—30” clear red oak. 
Describe stock for condition and quote best prices. 
E W. A. NOBLE LUMBER CO., 
Cincinnati, Ohio. 


WANTED—SEVERAL CARS 
No. 2 Com. and Btr. hard maple, soft elm, basswood, 
rock elm, white ash and oak, all 5/4 and thicker ex- 
cept oak, this wanted 4/4 and thicker. Will only buy 
from millmen producing above at first cost. Write 
HALL BROTHERS, LIMITED, 318 Continental Life 
Building, Toronto, Canada. 


Twelve inches and up 
We inspect at ship- 

















ACREAGE AND STUMPAGE FROM OWNERS 
Exclusive listings preferred. I have buyers waiting 
everywhere. Give full particulars in first letter. 

L. JORDAN, 223 W. Peachtree St., Atlanta, Ga. 


FOR SALE—SEVERAL RETAIL YARDS 
Located in fine dairy, fruit and summer resort section 
of Northern Wisconsin. 

Address “L. 7,’’ care American Lumberman. 


RETAIL YARD, LUMBER AND COAL IN 
In small northern Illinois village. Steady payer. 
HOLCOMB-DUTTON LUMBER CO., Sycamore, Il. 








HAVE YOU 
Hardwood timber and pine lands for sale? 
municate with 
Address 


If so, com- 


“Pp, 17,’’ care American Lumberman. 





WANTED—TO PURCHASE 


% Cu. Yd. Steam or Gasoline self-propelling crawler 


type dipper dredge. Second-hand, good condition, Erie 
or Bucyrus 20-B preferred. Give complete description 
and details as to condition, where located and best cash 
price first letter. 
l. O. BOX 1450, New Orleans, La. 
WANTED 
A used, heavy duty, lath mill and a gang bolter and a 


Little Giant slab resaw. 
FRANK J. COULTER, Box 339, Savanna, III. 
WANTED—SLIDE GASOLINE JAMMER 
In first class condition. 
THUNDER LAKE LUMBER COMPANY, 
Rhinelander, Wis. 


SMALL HOG WANTED AT ONCE 
To handle refuse from lath mill with capacity of 30,000 


a day. . 
HALES TIMBER CO., INC., Fifield, Wis. 


WANTED 
Fully equipped filing room equipment for both band and 
circular saws. Must be in good condition and ready for 
delivery at once. When answering give full details. 














PERLEY R. EATON, 117 West St., Rutland, Vt. 





A RELIABLE WHOLESALE FIRM 
Would like to make exclusive selling connections with 
a good, first-class mill cutting largely ash, gum and 
oak on a commission basis in New York and other 
Eastern states, also Canada. We guarantee accounts. 
Address “Pp, 31,’’ care American Lumberman. 


WANTED—TO ACQUIRE INTEREST 
In a retail lumber yard, can assume active manage- 
ment, fifteen years’ experience in office and yard. If 
you have a good proposition, 
Address “Pp. 1,” care American Lumberman. 
LUMBER YARD WANTED: 
Have two cash buyers. Will make $30,000 down-pay- 
ment. Prefer Indiana or Illinois location. 
MIDLAND COMMERCIAL BROKERS, Danville, IIl. 


WANTED—ONE TO THREE LUMBER YARDS 
In good towns Eastern Nebraska or Western Iowa. 
Address “p. 4,’’? care American Lumberman. 











_ Satisfactory reasons for selling. 


FOR SALE 
Retail lumber yard in suburb of Cleveland, Ohio. Most 
favorably located on main thoroughfare. Established 
and doing business of hundred and fifty to two hundred 
thousand dollars a year, which can be largely increased. 
Will furnish details 
to interested party. 


ddress “KK, 39,’ care American Lumberman. 


FOR SALE 
Three good country lumber yards and grain elevators in 
Northern Illinois. All in good condition. Can be oper- 





ated on small expense. 
“KE. 133,’’ care American Lumberman. 


Address 





NEW WIRE ROPE FOR SALE: 


50,000 ft. 13%, 1%, 1%, 1” and % Special Improved 
Plow Steel, 6x19 and 37; 6 reels 24%, and 2% diameter, 
1200 and 1500 ft. lengths; 20,000 ft. 144, 154, 1% and 
2” Plow Steel, different lengths: 150,000 ft. almost 
new %, % and 1” Plow Steel, 6x19, lengths 2500 to 
5000 ft.; below market prices; ropes guaranteed and 
any delivery made. 

ARCADE MACHINERY CO., 

1947 Broadway, N. Y. City. 


FIVE EIGHT WHEELED WAGONS FOR SALE 
In excellent condition. Width of tires seven and eight 
inches. STATE BANK, Ogema, Wis. 








FOR SALE—FRESH MAPLE SYRUP 
$3.00 per gallon delivered. 
CHAS. L. WILDT, Bellevue, Mich. 








AN EXCEPTIONAL OPPORTUNITY 
WE OWN MILL 

Approximately 10,000,000 feet of Tennessee soft texture 
timber in fee and have bonafide orders for about 4,000,- 
000 feet (oak, poplar, etc.) actually sold to large, re- 
sponsible companies rated M-1 or better, for delivery in 
1926. We have on the sticks ready to deliver about 
400 M feet, with mill running full blast sawing 15 to 
20 M feet per day. ‘Will start deliveries within thirty 
days and ship out as fast as sawn thereafter. Ba 
weather has prevented shipments and operating capital 
temporarily depleted. Want to arrange for operating 
expenses for next ninety days and will pay liberally for 
same. A conference is invited with party or parties 
with funds who would be interested in a fair and money 
makin roposition. 

pr Mion “Pp, 33,’’ care American Lumberman. _ 





WANTED—TO BUY A LUMBER BUSJNESS 
Location Chicago suburb or not over 150 miles from 
Chicago in Illinois. Will pay a good bonus for a money 

aker. 

” address “B. 5,’’ care American Lumberman. 





HAVE YOU SOMETHING TO SELL? 
Advertise in the Wanted and For Sale Department whes 
you want to sell something in the lumber industry. 
—- LUMBERMAN, 481 8. Dearborn 8&t., 
eago, Il. 
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FOR SALE—A COMPLETE SAW MILL 
With one hundred and fifty million feet of timber, 80 
percent long and short leaf pine timber and 20 percent 


hardwood and cypress. Mill consists of circular, sash 
gang, horizontal slab resaw just completed and ready to 
run with planing mill dry kilns and twelve miles of 
railroad with skidders and loading equipment. Very 
desirable location and easy logging on Georgia main 
line with low freight rates to all points. Timber under 
contract to be paid for as shipped without interest and 
taxes. For quick sale will make very attractive propo- 
sition to responsible parties. 

Address “Pp. 8,’’ care American Lumberman. 


SUMMER HOME 
For Sale. 
Located on beautiful Manson Lake between Tomahawk 
and Rhinelander, Wis. New well built cottage 24’x36’. 
Has kitchen (back porch adjoining), 2 bedrooms, 1 bath- 
er’s dressing room, large dining and living room, large 





roomy front porch. All thoroughly screened. Stone 
fireplace. Garage on premises. Pier and boat. Beau- 


tiful surroundings. One of most desirable locations in 
Northern Wisconsin for summer home. For particulars, 
write J. J. MARTIN, Tomah, Wis. 


LOCATED IN FLORIDA, 
Close to several large cities on west coast, nearby sur- 
rounding territory with population exceeding one-half 
million, paved highways covering this territory, with 
great amount of building makes ready market for lum- 
ber at retail price. Sawmill, planing mill, dry kiln and 
timber, principally cypress, for number of years cut- 
ting. Will sell interest. 
Address “Pp. 29,’ care American Lumberman. 














SANDED INTERIOR TRIM AND FINISH 
Always in good demand. Under all market conditions 
ean sell profitably car lots pine, gum and oak in suffi- 
cient quantity to keep big plant busy. We have the 
plant and want the capital to develop a real manufac- 
turing business. If you have capital to invest or if 
you are a wholesaler and willing to advance on lumber, 
answer and say how much you are prepared to put in 
if we show you a good proposition. 

Address “Pp, 35,"’ care American Lumberman. 





FOR SALE—INDUSTRIAL PROPERTY 


Located on Scott Ave. between Binghamton and Aulon, 
Memphis, Tenn. Fastest growing section in the south. 
Ideal location fer a hardwood mill, concentration yard, 
retail yard, kiln drying plant or any other industry. 
Full details and personal inspection of blue prints can 
= = on request. Will also rent or lease with option 
o buy. 


CHARLES B. CAROTHERS, INCORPORATED, 
Memphis, Tenn. 





FOR SALE 
Eight-foot practically new band saw and planing mill of 
40 M daily capacity located in Colorado. Three hundred 
million ft. timber tributary can be bought very reason- 
able. Will sell plant at a bargain or retain interest with 
reliable parties who will put in sufficient capital to 
control and finance the operation to capacity. Also fifty 
million mostly old growth Oregon yellow fir timber two 
miles down hill pull to Southern Pacific R. R., Te rate to 
Portland. Address ‘‘L. 29,’’ cure American Lumberman. 





REAL BARGAIN 
Wouldn’t you like to buy a well stocked, up-to-date 
lumber and builders’ supplies yard in Niagara County, 
New York? ‘Two large, well-kept sheds, woodworking 
machine, sander, and modern residence (if desired). 
Retiring owner offers all at a very attractive price. 
O. W. WARING LBR. CO., Appleton, N. Y. 


HERE IS AN OPPORTUNITY 
-Gomes once in a lifetime. Well established planing 
mill, lumber and coal business in active operation, can 
be bought less than the value. Location southeastern 
part of Pennsylvania. No competition in the town. 
Address “Pp. 32,’’ care American Lumberman. 


FOR SALE—IN GOOD 
East Tennessee town, Wholesale Pine and Hardwood 
yard. On two railroads. Now doing a good business. 
Good machinery. Write 
J. A. RAYL, Box 271, Sulphur Springs, Fla. 











FOR SALE 

LUMBER MANUFACTURING PLANT AND 

RETAIL BUILDING MATERIAL BUSINESS. 
A going concern in the young, growing industrial city 
of Anniston, Ala. Good climate, ample railroad facili- 
ties, large payrolls. An opportunity to share in the 
general prosperity of the south is open to the lumberman 
and building material dealer who is expecting to make 


a change. 
Address P. O. BOX 398, Anniston, Ala. 


BUSINESS CHANCES 
If you have the capital and a woodworking factory suit- 
able for the manufacture of special veneer doors, let 
us get together. The advertiser has the connections to 
give work to one hundred hands, and the key men of a 
working organization can be brought together quickly. 
Address “M. 22,’ care American Lumberman. 


FOR SALE 
To settle an estate we~wish to dispose of a sash, door 
and millworking plant; steam power; dry kilns; ample 
warehouses; side tracks and block of land situated in 
Spokane, Washington, to responsible purchasers. Will 
make reasonable terms. Full details upon request. 
A. E. NELSON ET AL, ASSIGNEES, 
Box No. 2172. Spokane, Wash. 


WANT MAN WITH LUMBER SALES 
Experience who can invest $25,000 and sell our prod- 
uct in Philadelphia and New York territory. Your share 
= should amount to at least $15,000 annually. 
r mpt action necessary. Address BOX 525, Houston, 
exas. 


FOR SALE CONTROLLING INTEREST WITH 
Management two yards. Nice salary, nice income, dry 
climate in west Texas. Can make your investment back 
in short time. Country growing very rapidly. “OTHER 


INTERESTS.’’ 
“L. 39,’’ care American Lumberman. 














Address 


SAW MILL AT NASHVILLE, TENN. 
Electrically equipped circular sawmill as going con- 
cern. $14,000 will handle it with owner. 

Address “K. 8,’’ care American Lumberman. 


25M CAPACITY SAWMILL 
And box factory for sale. Will give some terms. Plenty 
available timber. Will consider income property. 
Address “HH. 103,’’ care American Lumberman. 


FOR SALE: 
To settle an estate we wish to dispose of a going high 
grade sash, door and millworking plant, located Mich- 
igan City, Indiana. Good location and plenty of room 
to add retail lumber and building material, anticipate 
being development near plant. 
Address “M. 19,’’ care American Lumberman. 











HOW ABOUT THAT MACHINERY 
You would like to sell? Put an ad in For Sale Second- 
hand Machinery columns. We reach the buyers. AMER- 
ICAN LUMBERMAN, 431 S. Dearborn St., Chicago. 





50,000’ 1x6 & WDR. SELECT & FAS 
Dry birch. 
50,000’ 1” No. 1 common dry birch. 
35,000’ 144,x6 & wdr. select and FAS dry birch. 
25,000’ 1144x6 & wdr. select and FAS birch. 
18,000’ 2x6 & wdr, select and FAS birch. 
25,000’ 1” & thicker selected RED birch. 
3 cars 5/4 No. 3 common rock and soft elm, and 
soft maple. Can S2S and resaw. 
25,000’ 6/4 hard maple, No. 1 and better, averages 0% 
8” and wider. 
25,000’ 10/4 ditto, all dry stock. 
Basswood, 1”, 144”, 1%”, 2”. 
CROSBY HARDWOOD LUMBER CO., 
Rhinelander, Wis. 


TWO CARS 8/4 LOG RUN HICKORY 
Good widths and lengths, fifty percent No. 1 common 
and better. 
SOUTHERN LUMBER CO., St. Paul, Va. 


WANTED—ORDERS FOR FENCE LATH 
One car, or 200 cars. 

FRANK J. COULTER, Box 339, Savanna, III. 

FOR SALE—20,000 FEET 1 INCH 
Walnut lumber from 6 in. to 18 in width. 
J. W. KIRCHNER, Hartsburg, Mo. 
FOR SALE: 

60M 6/4 F. A. S. Birch. Dry. 
PORTER SCREEN COMPANY, Burlington, Vermont. 

















EXPERIENCED LUMBERMAN 
To take over building material department to retail 





trade. $25,000 cash necessary for stock, lease on bal- 
ance. Exceptional location in Chicago. 
Address “K. 1,’ care American Lumberman. 
TO THE MAN 


With $15,000.00 in cash and a knowledge of accounting 
I can offer an excellent opportunity to participate in 
establishing a wholesale lumber business. Have good 
location—many years of experience—wide personal ac- 
Quaintance producing and consuming territories. If you 
want to make money legitimately and safely answer this, 
giving full details. 
Address “K, 41,’’ care American Lumberman. 


FOR SALE 
Bargain because of poor health. One hundred horse- 
Power sawmill. Complete outfit with about four million 
feet good bottom hardwood. All for fifteen thousand 
dollars. H. L. HACHETTE, Enondale, Miss. 








FOR SALE 
Five year old band mill, resaw planing mill and two lath 
mills with 15 years’ cut of excellent hardwood timber 
in North Central state. Now being operated. Ready 
for immediate use. 
Address “B. 109,’ care American Lumberman. 


WHITE PINE BOX FACTORY FOR SALE 
We have a first class efficient factory of 60,000 daily 
capacity located in Northern California which we offer 
sale. Good supply of raw material in immediate 
Vicinity. Will give full particulars upon request. 
Address “B. 22,’? care American Lumberman. 








CEDAR POSTS AND TIES 
Good assortment of 8 ft. peeled cedar posts, from 3” 
top to 7” top, for quick loading. This is nice seasoned 
stock. All Michigan white cedar. Can also furnish 
cedar and tamarack ties, cedar house blocks, lath and 
shingles. Let us quote on your requirements. 
CORNWELL LUMBER COMPANY, Saginaw, Mich. 





HIGH GRADE SOFT 
WHITE BALSAM LATH 
Perfect Manufacture. 
Prompt Shipment. 

JAMES E. McGRATH & SONS CO., 
Stillwater, Minn. 





WE ARE PREPARED 
To get out a large number of chestnut telephone poles. 
ROCKY RIVER COAL & LUMBER COMPANY, 
Campaign, Tennessee. 


WANTED 
Hardwood dimension orders both in maple and birch. 
Special cut sizes to be shipped when thoroughly air 
dried. WABENO MFG. COMPANY, with sales office 
at Green Bay, Wis. 





CHESTNUT POSTS AND POLES 


Taper-sawn, square, split or round 
Chestnut or Tennessee Red Cedar 
Posts. Blight-free Chestnut Poles. 
Aromatic Red Cedar boards. 


SOUTHERN POST & POLE CO., 


P. O. Box 649, Knoxville, 


Tenn. 





FOR SALE 
1 carload 54 No. 1 and No. 2 common maple, largely 
soft maple, good widths, lengths and thoroughly dry. 
Ask for quotation. 
“M. 3,’’ care American Lumberman. 


Address 





FOR SALE—20,000 ACRES 
Virgin timber in Eastern Tennessee in fee. 
8 M ft. to acre, 60% oak. 
J. M. PRESGRAVES, Owner, 
41 Knickerbocker Bldg., Baltimore, Md. 


_2 MILLION FEET OF MAHOGANY 
Fee simple—clear and other cabinet timbers, $3.75 per 
acre. 
Address “Pp, 22,"? care American Lumberman. 


FOR SALE—6 MILLION FEET 
Excellent, accessible northern Michigan timber. Can 
block up 9 million more. 

Address ““M. 34,’’ care American Lumberman. 
FOR SALE—S00 ACRES COAL AND TIMBERED 

Land in Knox Co., Ky. Price $25.00 per acre. 
J. H. WILSON, Jarvis Store, Ky. 

FOUR LARGE TIMBER TRACTS 


With mills also two going Manganese Mines. 
R. P. JOHNSON, Wytheville, Virginia. 


Will cut 

















NOW IS THE TIME TO ADVERTISE 


The best way to get what you want or sell something 
is to advertise in the Wanted and For Sale Department. 
AMERICAN LUMBERMAN, 

431 South Dearborn St., Chicago, Ill. 


Tor Sale-Hardivan 


foley sietent eta tera 











SELLING TO CLOSE AN ESTATE 


1200 acres timber land in fee. 
4 million overcup oak. 
1 million other hardwoods. 


Warren County, Miss., 4 miles north Y. & M. V. R. R. 


2000 acres virgin hardwood timber. 
Estimate ten million feet. 


Madison Parish, La., 5 miles from Missouri Pacific Ry. 


Address “H. 30,’’ care American Lumberman. 





ONE OF THE VERY FEW REMAINING LARGE 
SOUTHERN VIRGIN HARDWOOD TIMBER 
Tracts. Estimated to cut over 8,000 ft. per acre, in a 
solid body, a good portion of this timber can be sold 
in the log at $45 to $60 per M ft., delivered railroad, 
all-year round operations, cheap logging, no high water. 
If desired might retain interest in operation. Present 
sale price about $6.00 per M ft., for one month only. 
Will sell on joint cruise. Responsible purchasers only 

considered. 
Address ‘“‘OWNERS,”’ care American Lumberman. 


FOR SALE 
Fifty million feet of Virgin Hardwood Timber in New 
York State, near Rail Road; one-third each Birch, 
Maple and Beech. Price $3 per M ft. 
terms, easy. Quick action suggested. 
Address ‘“TIMBER,’’ care American Lumberman. 


EAST TENNESSEE MOUNTAIN HARDWOODS 
5,000 acres hardwood, approximately twenty-five mil- 
lion feet, Assorted Oak, Poplar, Lynn, Beech, Hickory, 
ete. All the timber is of good quality, the Hickory 
being especially fine. For details, address: 

SEWANEE FUEL & IRON COMPANY, 
Coalmont, Tennessee. 


5,000,000 FT. HARDWOOD TIMBER 
In Texas at a bargain; also 150,000 ft. daily capacity 
mill in Ala. with 17,000 acres Y. P. timber, with 125,- 
000,000 ft. Y. P. adjacent can be abtained. Bona fide 
buyers address ‘‘L. 19,’’ care American Lumberman. 


30,00 ACRES FINE VALLEY AND MOUNTAIN 
Hardwood Northern Arkansas, $15.00 per acre. 
J. P. CADY & CO., Pine Bluff, Ark. 





Payments and 

















FOR SALE—5S000 HARDWOOD PILING 
Loading point Corydon, Pa., on P. R. R. P. O. address 
EDWARD G. ANDERSON, Johnsonburg, Pa. 





FOR SALE 
3,200 acres virgin hardwood timber in Mississippi, $20.00 
acre. J. A. HODGE, Box 335, West Jackson, Miss. 








ry 
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FOR SALE—41,000 FT. (ESTIMATED) 


Of timber, 


majority virgin white oak and poplar. 2% 
miles from 


state highway. Call or write. 
CHANT BRANHAM, P. M., Pound, Va. 


FOR SALE—8000 ACRES 
Of cut-over land in Eastern No. Car., located 8 miles 
from ocean on barge canal and 8 miles from town on 
Norfolk & Southern R. Rk. Direct shipping to all east- 
ern cities by water. Choicest farming land in center 
of trucking district. Being only 30 miles from the gulf 
stream, it is suitable for both summer and winter re- 
sorts, healthful climate. Perfect title. Will sell in 
tracts of 1,000 acres if desired. 
THE DEFIANCE BOX COMPANY, 
Defiance, Ohio. 


FOR SALE 
Present owners (after holding for more than 15 years) 
now offer for sale 155 million virgin timber on eighteen 
thousand acres; high-grade cypress largely predominat- 
ing. Standard railroad passes through the property. 
Details will be furnished prospective responsible pur- 
chasers. Brokers need not apply. 

Address P. O. BOX 218, Charleston, 8. O. 











NOW IS THE TIME 

In this day of rapid transportation, 
connected with American business is going at a rapid 
pace, the men in the lumber business must keep abreast 
of the times and be fully prepared to take advantage of 
every opportunity that presents itself. 

If you are putting in some new machinery and taking 
out some old machinery, sell it to some one who can 
use it. Don’t let it stand out in the rain and rust and 
depreciate into nothing. 

AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Il. 


when everything 











ALBERT G. DUHME 
440 Geary Street, San Francisco. 
SELLING 
California white 


and sugar pine 
redwood and Oregon fir timber- 
lands and operating sawmill prop- 
erties, 





FOR PINE AND FIR TIMBER LANDS 
Write FAVELL-UTLEY REALTY C0O., Lakeview, Ore. 
B. C. TIMBERS 

400,000,000 ft. timber well located on good, 
river, also a large quantity of poles. Easy 
Good location for shipping East or U. S. A. 
site. Price 75c per thousand on easy terms. 

CANADIAN FINANCIERS TRUST COMPANY, 

839 ‘Hastings Street West. Vancouver, B. C. 





drivable 
logging. 
Good mill- 





M. A. GRAINGER & COMPANY, LTD. 


Metropolitan Building, Vancouver, B. C, 


Advice and Services 
concerning 
TIMBERLAND, SAWMILLS, 
LOGGING OR PULP PROPOSITIONS 
In British Columbia or the West. 


Officers and Directors: 


M. A. Grainger, Pres.; Aird Flavelle, Vice-Pres.; 
F. R. Pendleton, Director; J. Lafon, Forest Engineer. 


ONE LEFT HAND McDONOUGH 8 FT. 
and mill, four block carriage, 58 ft. shotgun feed, 
oscillating nigger and log loader, complete, $1,650.00, 
also right hand band with identical equipment same 
price. 
Complete lath mill 
and trimmer and binder, 
One MeDonough 35/17 
Two Nordberg Corliss 
Price $1,250.00 each. 
Two 14x14x8x12 Marsh compound air compressors, price 
each $250.00. 
One jox12 2 Curtis 
Price $250.00. 


McDonough 
$400.00. 
saw overhead trimmer, 
engines 26”x48”, and 


equipped bolter, mill 
$550.00. 
20” x42”. 





duplex belt driven air compressor. 


One Caldwell hydraulic 200-ton wheel press cap. 38” 
by nine feet, Price $500.00. 
One blower system consisting of Roots positive high 


pressure blower, Allington charger and Sturtevant dou- 
ble exhauster, with 1,250 feet of flanged high pressure 
blow pipe; this system handled the shavings from four 
fast feed planers, moulders and band resaw and trans- 
mitted them 1,600 feet to the boiler room. Price for 


outfit complete, condition like new, $2,500.00. 
One 42-ton Shay standard gauge, excellent condition, 


175 lb. Hartford inspection on boiler, $3,250.00. 

Fourteen miles 40 Ib. A. S. C. P. rail, all straightened 

ends sawed and redrilled. Price on application. 

All prices f. o. b. Atlanta, La. 
GERMAIN & BOYD LBR. CO., 


HIGH DUTY SPECIALS 
WAYNE REBUILT MACHINERY 


Atlanta, La. 





Known by every User for its Quality, 
and to be Invariably as Represented. 
SANDERS 
ROLL-FEED 
THREE-DRUM 
One—66” American ‘‘Columbia’’— 


One—54” Royal Invincible 

One—66” American ‘‘Columbia’’— 
One—54” Berlin ‘‘Royal Invincible’’— 
One—48” American ‘‘Columbia’’ 


One—42” Royal Invincible 
Two—42” American ‘‘Columbia’’— 
ENDLESS BED 
One—43” Berlin No, 431 
One—42” Smith No, 402-0 
BELT SANDERS 
One—No. 138 Mattison Hand Block 
Two—No 427 Yates Hand Block 
3—No. 111 Mattison Variety 
One—No. 75 Smith Automatic 
One—10” Klotz No. 2. 
ELECTRIC SPECIALS 
One—12” Eaglesfield Electric Molder 
One—No. 3-Bd Jenkins Continuous Feed Electric Glue 
Jointer 
One—501-B Fay & Egan Electric Swing Saw 
One—Eaglesfield Electric Swing Saw. 
One—No, 386 Fay & Egan Chain Feed Motor Saw. 
Euipment for every Woodworking Need— 
Sold under Dependable GUARANTEE and Dis- 
tinctive RETURN PLAN. 


MACHINERY COMPANY 
Fort Wayne, Ind. 


STANDARD GAUGE LOGGING EQUIPMENT 
37-ton Shay Geared Locomotives. 

28-ton Shay Geared Locomotive. 

Skeleton Log Cars, 40,000 lb. capacity. 

Clyde 5-drum all steel Cableway a 
Marion Model 28 Steam Shovel, % y 

Sheffield ‘‘40’’ Motor Car. 

Sheffield Hand Cars, 4 Push Trucks. 

Track Miles relaying steel, mostly 40 Ib. 
Small Machine Shop, complete, woods and 
equipment. 

All in first class condition and priced low for quick 


sale. 
THE PORTERWOOD LUMBER COMPANY, 
Porterwood, W. Va. 


WICKES GANG FOR SALE 
One number ten Wickes belt-driven gang, twenty-inch 
stroke, steam press rolls. In first-class condition and 
is now clean and ready for shipment. Here’s a bargain 
for someone. 
Address 





WAYNE 





— 
CUS or fD 


-_ 


camp 





“S. 119,’ care American Lumberman. 





FOR SALE—25,000 ACRES 
Of land carrying 250,000,000 ft. of long, live, soft yellow 
pine. Situate in Northeastern Ore. Easy to log, can 
be run down streams to railroad, and also has a sur- 
vey for R. R. to same. Can be leased for pasture to 
carry most of taxes, which are low. Land is valuable 
after timber is removed. ‘Timber will cut fifty per cent 
shop. Priced to sell. Send for details. 
D. F. STALEY, Pullman, Wash. 





FOR SALE 
1 American No. 109, 48” vertical band resaw, first class 
condition, 5” saw. 
1 Bury duplex water jacketed air compressor size 12x7x 
8, class C. C. 4 B, complete with 30”x7’ air tank, first 
class condition. 
McDONOUGH MANUFACTURING 


CO., Eau Claire, Wis. 





THREE MORGAN NAILERS—CLOSE BACKS 
6, 9 and 10 track, with side arms. 9 track has cleater 
attachment. All machines rebuilt and like new. 

GENERAL EQUIPMENT CO., Syracuse, N. Y. 





FOR SALE: 
Butterworth & Lowe band cut-off saw. 
condition. 
Address "as; &;** 


Used. Good 


care American Lumberman. 





FOR SALE—COMPLETE 
Seven-foot right-hand band mill as a whole or each 
machine separately. Two 36” gauge Climax locomotives 
22 ton. One fourteen ton Porter saddle tank. 
NEW MOOREFIELD LUMBER CO., Moorefield, W. Va. 


FOR SALE: 

Having cut out, we offer at a bargain our V% Knight 
circular sawmill, 18 M capacity, complete with 75 HP 
Brownell automatic engine, 125 HP Erie boiler, 3-saw 
Knight edger, Tower trimmer, cut-off saw. Used less 
than one year and all purchased new. Also electric 
light plant, saws, tools, = trucks, ete., to make a 
complete and up-to- date plant 

BLUE RIDGE LUMBER COMPANY, 

160 N. La Salle St., Chicago, Il. 


SAW MILL FOR SALE 
A Band Mill complete with edger, trimmer, and slab 
cut-off saw, together with shot-gun feed, full comple- 
ment of filing machinery, saw dust conveyors, etc. We 
wish to dispose of the entire mill or machinery in one 
lot, as we have discontinued sawing on account of the 
shortage of timber. We want the machinery and mill 
removed from our property as soon as possible and will 
make a very reasonable price to anyone interested. 
LEACH COMPANY, Oshkosh, Wis. 


FOR SALE—COMPLETE SAW MILL 
One 8’ right hand Allis-Chalmers single band mill with 
all necessary equipment for complete operating unit, in- 
eluding power plant. SPICE RUN LUMBER COM- 
PANY, Locust, Pocahontas County, W. Va. 


FOR SALE 
100-125 thousand capacity circular, gang sawmill com- 
plete. Dry kiln; sheds and buildings; five years old 
in A-1 condition. Can deliver immediately. 
» MOORE CO., LTD., Westlake, Louisiana. 




















FOR SALE 
One 18-ton Shay locomotive, 42” gauge. 
Eight 15-ton Russell log cars, 42” gauge. 
One Barnhart log loader. 
One circular sawmill complete, 18,000’ 
All in good condition. 
Address "5. 


capacity. 


eare American Lumberman, 





HAVE YOU SOME MACHINERY? 


Somewhere there is a lot of second hand machinery that 
the owner would like to sell, You will have no dif- 
ficulty in selling it, provided you advertise in the Amer- 
ican Lumberman. 


Put an advertisement in the American Lumberman when 
you want machinery. 
Send along your ad, we will do the rest. 


AMERICAN LUMBERMAN, 431 S. 


Dearborn S&t., 
Chicago. 














ELECTRIC 
GRINDERS AND MOTORS 
Here is your opportunity to obtain a real good buy 
on new electric grinders and buffers, which are: Full 


¥%, H.P., 110 volt, A. C., 60-cycle, enclosed dust-proof 
motor with cord and plug, emery wheel on one side and 
buffer on the other, at the low price of $15.75, money 
back guarantee. Retails for $28. 
Bargain in new motors, 4 H.P., 110 volt, 60-cycle, 

A. C., money back guardntee, at $10.00 each, with pulley 
and cord. Just the real thing for washing machine 
lathes, saws, et 
LARGEST DEALERS IN NEW AND USED 

MOTORS AND GENERATORS IN 

THE NORTHWEST. 

GENERAL DISTRIBUTING CO., 

Security Storage & Van Bldg., Duluth, Minn. 


ELECTRICAL MACHINERY 
Motors and generators, A. C. and D. ©. for sale at at- 
tractive prices. Large stock of new and rebuilt motors 
on hand at all times. Write for our stock list and prices 





V. M. NUSSBAUM & CO., Fort Wayne, Ind. 














ENGINE AND GENERATOR SET. 


1—18x36 Filer Stowell Left Hand Engine, 150 H. P. 
Standard Frame, with Steam and Oil Separators, and 
Engine Stop 104 R. P. M. 

Fly Wheel 12 ft. 
Driven. 

1—Colles Heater 500 H. P. 

2—Fairbanks Morris Duplex Pumps 7x5x7 and 6x4x6, 
125 pound working pressure. 


Diameter by 24-inch face. Belt 


1—45 K. W. Northern Electric Generator, 125 V. D. C. 
1—Marble Switch Board. Four circuit fused knife 
switches. 


All in A-1 condition and in use up to week ago. 


THAYER ACTION COMPANY, 
Rockford, Illinois. 





FOR SALE 
Two horizontal return tubular boilers 54” diameter 16’ 
long, 120 pounds steam pressure. First class condition. 
Bargain. 


SUNCREST LUMBER COMPANY, 
Sunburst, 


North Carolina, 





FOR SALE 

2—54-ton Vulcan and Lima, type 2-6-2 

built 1916. Walschaert valve gear. 
46-ton Baldwin Prairie, type 2-6-2 locomotive, built 1906. 
60-ton Baldwin, type 2-8-0 locomotive, built 1923. 
28-ton Porter Mogul, type 2-6-0 locomotive, built 1912. 
69-ton Lima Mogul, type 2-6-0 locomotive, built 1910. 
42-ton Heisler geared locomotive, built 1912. 
2—53-ton Heisler geared locomotives, built 1923. 


BIRMINGHAM RAIL & LOCOMOTIVE CO., 
Birmingham, Alabama. 


TWO BUCYRUS 18-B TRACKLINE 
Wheel shovels. 
Extra crane booms. 
Two 70-ton Bucyrus No. 1149 and 611. 
3%4-yd. buckets. 
Two _ -wheel switcher locomotives No. 34388 and No. 
34632 
20—36-in. gauge, 4-yd. rebuilt dump cars. 
1 spreader car, 36-in. gauge. 
2—10x16 ae locomotives 36-in. gauge, No. 1262 
and No 
CALUMET EQUIPMENT CO., Valparaiso, Ind. 


locomotives, 
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( 
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RAILS—NEW AND RELAYING 
LOGGING EQUIPMENT 
LOCOMOTIVES, CARS, ETC. 

L. A. GREEN RAILWAY EQUIPMENT CO., 
First National Bank Bldg., Pittsburgh, Pa. 





RELAYING 40 LB. AND 60 LB. RAILS 

in. Also 30s, 35s, 56s, 70s, 80s, 85s. New rails, all weights. 

Switches, frogs, second-hand locomotives. 

ROBINSON & ORR, 419 Wood St., Pittsburgh, Pa. 

$0-LB. OPEN HEARTH 

Steel relaying T rails with joints. Splendid condition, 

fit for main line track service. Other weights, frogs, 

switches, spikes, bolts, tie plates, ete. 














- E. C. SHERWOOD, 50 Church St., New York. 
mer- RAILS, ALL SECTIONS 


New and relaying rail, log cars and bridge girders, 
spikes, bolts; attractive prices quoted; material cen- 
when trally located. M. K. FRANK, 

Park Row Bldg., New York, N. Y. 

Union Trust Bldg., Pittsburgh, Pa. 


St., 

















TANK CARS a eee — ame 


50—7,000 gallon capacity all steel tank cars, 100,000 
lb. capacity trucks, first class MCB. Interchange con- 
dition. Bargain price for quick sales. 


EQUITABLE EQUIPMENT CO., INC 
4 


aves Cost in 
buy 32 Whitney Bank Bldg _ iis ay : Si 
roof New Orleans, La. ; Pan oon en ae nes xX On S @ 





| be 


NORTH BENNINGTON VERMONT USA 
we YORM OFF CIP TM AYE NUR BUILDING 





Full 


and The Fate-Reot-Heath Co., 


FOR SALE on KIDDIE-KAR Plant 


ycle, 8 standard gauge steel underframe 40 ton capacity flat 











ulley on +43 We are glad to advise you of the success and savir 
; cars, 36 feet long. A-1 condition. Keates. Pong idl Bossnady ss saving i E 
*hine DANVILLE EQUIPMENT COMPANY, cnn ual alesis esgphey oacluanripcnters Every day money is being lost 
Danville, Ill. We carry approximately 1,000,000 feet of lumber ready b the continued use of slow 
fer the kilns at a es. ormer Ly rs ew of 
ONE STANDARD GAUGE 70 TON THREE TRUCK five nen were used for transferring eur lmiber inte sad” y : 
“Climax’’ locomotive, built new 1920, 200 lbs. steam cut of the kilns. Part of our lumber yards are nearly a and expensive haulage methods. 
pressure. Excellent condition. SPICE RUN LUMBER quarter-mile from the cutting-up room, and the kilns from 
COMPANY, Locust, Pocahontas County, W. Va. 100 to 150 yerds. Suddenly alight dawns A bet- 
Now the Plymouth Locomotive with a e f only three e . 
t at- men handles two cars, eee tae te rse pe Pe but one, ter haulage method 1S installed. 
otors and makes aaa en co hauling twice the lumber in one Extra man ower is dis laced 
oad, in one-thir © one-fifth of the tin ired by 16 . 
_ old method. Out of the Savings it etinetes, te Eccamtinn . Pp . p's 
‘ GEORGIA CAR AND LOCOMOTIVE COMPANY paid for itself in six menths. In nearly two years of con- Infinitely more material is de- 
2 Stent service, the only repair required wes one fibre ring. . ° . 
Offices and Works, Atlanta, Georgia. livered, and the daily saving 


Yours very truly, 


astonishes. 


Rebuilt Railroad Equipment, H. C. WHITE ¢ 






; pene eagle naan CWW: KF Read now the letter from the 
Standard Trucks for Logging. ¢: 2 A ‘6 ‘ e ” 
Pin Vice President Kiddie Kar’ Company. 
Repair Parts for Cars and Locomotives. a rive . 
Joined Then write us about YOUR 


RIERA Sites aa pay ot onesie tis haulage problem and we will 

















‘aah . . send you interesting literature. 

‘ ‘ FOR SALE a4 ' ‘ 
Belt ne (1) 28 ton Lima Shay geared locomotive, rebuilt. Plymouths are made in 3 to 25 t sto 

TOMAHAWK STEEL & IRON WORKS, ¥ emo 0 OW StSeS, 
Tomahawk, Wis. and in any track gauge. Always ready,no THE FATE-ROOT-HEATH CO. 
en 17 STANDARD GAUGE LOG CARS coal to eo no firing up, no fire hazard, 292 Riggs Ave., 
” Air equipped, automatic couplers, 26” wheels, 3%x7” no “stand-by” expense. 

pls, gg reaches, 12x12” tenks, 10’ wide with y pe PLYMOUTH, OHIO 
». C. drop stakes. First class condition. SPICE RUN LUM- 
cnife BER COMPANY, Locust, Pocahontas County, W. Va. 








— FOR SALE OR HIRE 


14 pair of good big draft horses and harness, all in first 


2 & 
. 16" class shape, or would consider a logging contract. ZV @ S 
tion. MERTON McMAHON, 


Box 125, Winegar, Wisconsin. 




















LOCOMOTIVES 


OVERHAULED 








ives, Immediate Shipment. 
1906. 

1912. We have over Sixty 
10. Locomotives in Stock, 


overhauled in ourown 
shops; All types, Rod 
and Geared, 5 to 125 


ae tons; Narrow and 
Standard Gauge. 5 Duplicate, 92-Ton, 21x28” Consolidation Type; Piston Valve; 200 Pounds Pressure; Tractive Power 38,000 Ibs; wide fire 
a a ae boxes; steel wheel centers; steel driving boxes; steel cabs, etc. Some are superheated—some have outside valve gear. 
| No. WILL EXCHANGE FOR LIGHTER POWER. 
RAILS, CARS, 








1262 CRANES,ETC. SOUTHERN IRON & EQUIPMENT CO., £s. 1889 ATLANTA, GA. 
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The alphabetical letters following a firm name in this index refer to its other classi- 
fications as indicated by the similarly lettered headings, 








A—NORTHERN PINE 
B—SPRUCE 


C—HEMLOCK 


Adams-Thom Lbr. Co., The.ai 
poate. Lbr. & Mfg. Co. -aceijk 
Babcock Lbr. Co. . . .abcegiko 
Bissell Lumber Co.:...... aci 
Bradley, Miller & Co. .acm(1) 
Brooks & Ross Lbr. Co...aci 25 
Cadillac-Soo Lbr. Co..... aci 
Cherry River Boom & Lumber 
bei 14-126 
Cleveland-Cliffs Iron Co. -aci 74 
Coale Lumber Co., Thos. E 
vaenecesgere cbefgh dik-> 12 
Cros Lbr. Co., B. W..abcefht 
Elias & Brother, G....abceij 
Forest Lumber Co....... acik 
Foster-Latimer Lbr. Co. .acij 74 
Griffith & Co.. Geo. D...acei 91 
Hales Timber Co., Inc.. .acdi 
Hettler Lbr. Co., i. H. acdeij 3 
Hines Lbr. Co., Edw. .acehliz 
Hines Hardwood & eer 
Co., Edward............ 
Hoene Lbr. Co., Geo. A. sicko 
Jackson & Tindle, Inc... .acdi 
Kneeland-McLurg Lor. Co. cij 
Mershon, Eddy, Parker Co. 
Sie REESE SL ach2im(1) 
Northwestern Cooperage & 
Lor. Co., The...... abcdijz 
Ooonto Oo, «os. s.00.0% acdi 


72 


co 


90 


SawyerGoodman Lbr.Co..acij 
— Carpenter & Clarke 


Thunder Lake Lumber — ai 
Underwood Veneer Co. . 2 
Virginia & Rainy Lake Co. abk 

Von Platen-Fox Co....... aci 
Weidman-Vogelsang Lbr. , 


Wells Lbr. Co., J. W.. 
West Penn Lbr. Co...... ” ‘acei 
WesternWoodProductsCo.aho 90 
Weyerhaeuser Sales Co...... 
ad2eh 1-2-4-5-0 
Wheeler & Dusenbury....acz 111 
White Star Lbr. Co. .cdehl- 2 91 
Winegar-Gorman Lbr. Co.aci 9 
Wisconsin L. & Lbr. Co.acdijz 
Wisconsin-Michigan Lbr. e 

Na sib Reena entenn ae i 3 
Wistar ey & ee Aci 
Worcester Co _ 38 
Yawkey-Biscell tie ‘Ga. 


2 
=) 
w 


= 


an 


D—CEDAR POSTS AND POLES 
D-1 FIR PILING 


D-2—WESTERN CEDAR POSTS 


Anderson Lumber Co. 
tea di- doh a 85 
Hales Timber Co., Inc. .acdi 
Hettler Lbr. Co., H. H..acdeij 38 
McCoi C.R 
ta 


rmick Lbr. Co., 
Northwestern Coo e & 
Lbr. Co., The. .. woe ‘ane 
Tacoma Lumbermen’s Club 
Er d2hm(1)nos 
Weyerhaeuser Sales Co...... 


74 


Wisconsin L. & Lbr. Co.acdijz 


D-3—AROMATIC RED CEDAR 


Bartholomew Hardwood Co. 
Tae d3ij 73 


Spee aeeeaboueoueee ” a2d3eij 
Bruce Orapesy, E L.. .d3eij 
— Hardwood Flooring 
Hoge Hani “Lumber ¢ 

Lease been aeswer a2d3eij 


75 
98 
8 


E-I—ARKANSAS SOFT PINE 


Arkansas Soft Pine Bureau.el 
Caddo River Lbr Co.. .e-eli 
DierksLbr.&CoalCo. .e-eli 19-20 
Wisconsin & Arkansas Lumber 5 





E—SOUTHERN YELLOW 


PINE 
F—CYPRESS 
Alger-Sullivan Lbr. Co..... e 76 
Allison Lumber Co... .a2eikl 79 


Amer. Lbr. & Mfg. Co..aceijk 
Angelina County Lbr. Co...e 
Babcock Lbr.Co....abcegiko 7 
Boeckeler Lumber Co. . .efho 
Bradley Lumber Co. of Ark. 


Ld 


23 
75 


Caddo River Lbr. Co. . .e-eli 
Carney Mill Co., W. M.....e 
Carter-Kelley Lbr. Co..... e 
Central Coal & Coke Co..eh1 
Chicago Lumber & Coal Co. 

Rae ed ee a2efh1-3ilo 
Chicago Lumber Sales Co, 

pie ttounis sein eae d2eh1-32 
Cross Lbr. Co., B. W..abcefh1 
Cummer Cypress Co....... f 
Dantzler Allied Mills....... e 
Davis Bros. Lbr. Co....... ei 
Dibert, Stark & Brown Cy- 

pros Co., Ltd... .....56. f 
DierksLbr.&CoalCo. .e-cli 19-20 
Eastman, Gardiner & Co...e 13 


7€ 
78 


Elliott Lumber Co......... e 88 
Enochs Bros.............. 6 
Exchange Sawmills Sales 

1 Serene ej 22 


Finkbine Lumber Company.e 7 
Foote Lbr. Co., Inc., H. D...e 99 
Ft. Smith Lbr. Pcp scoue e 110 
Frost Lbr. Industries, Inc..e 5 
Gilchrist-Fordney Co....... e 82 
Great Southern Lbr. Co....¢ 
Gregertsen Bros.- Company. f 
Griffith & Co., Geo. D. . .acei 
Gulf Red Cypress Co....... f 
Hammond Lbr. Co., Ltd....e 
Hettler Lbr. Co., H. H..acdeij 
Hillyer, Deutsch, oe 


91 
91 


38 


Hines Lbr. Co., Edw. pres 
Hines Yellow Pine Company, 
Edward 


Classified Index 








LUMBER 








G—NORTH CAROLINA PINE 


Atlantic Lumber Co 


Babcock Lbr. Co.. ‘aban 72 
OE? Oe 6 g it 
Ellington & Guy, Inc..... eg 
Johnson & Wimsatt........ gZ 
Rowland Lbr. Co.......... & 


Schuette Co., Wm 
So. Pine Sales Corp pe a4 li 
Surry Lumber Co., Inc..... gZ 
Willson Bros. Lbr. Co. .. gz 


CREOSOTED MATERIAL 


Long-Bell Lumber Companv 

Seeehidco Sai ehijm(1)oz 26-89 
Tacoma Lumbermen’s Club 
aa . d2hm(1)noz 


H—PACIFIC COAST WOODS 


1—Fir 2—Red Cedar 
3—Redwood 4—Spruce 
5—Western Hemlock 
6—Cargo Mills 
7—Port Orford Cedar 


Acme Lumber & Shingle Co. 
..hl-2-3-4-02z $1 
Albion Lumber C0..5.s0.0ne o 
Anaconda Copper Mining Co. 
eens aevat eee a eeae lo-ol 
Anderson Lumber Co., H. J. 
ee d1-2h1-7m 
BC Spruce Mills, Limited. .h4 
Beaver Lumber Company. hl 
Bloedel Donovan Lbr. Mills 
Boeckeler Lumber Co... 
Booth-Kelly Lbr.Co...... hl 


w 


ad 
3] 


Ne oats a ee a2d3eij 81|Bryant Lbr. Co..... him(1) 
Homochitto Lbr. Co...a2eik €}Carlisle Lumber Co.....h1-5z 33 
Hutchins Lbr. & Stor. Co..eh 90}Central Coal & CokeCo..eh1 15 
Industrial Lumber Co...... e Chicago Lumber _—— 4 88 

RS a ! 
Jackson Lumber Co., E.E..€ 8) chicagoLbr.Go.ofWash.h3mo 87 
Kaul Lumber Co.......... e Chicago Lumber Sales Co. 
Kirby Lumber Co......... ee SE. d2eh1-3z 126 
Lathrop Lumber Co....... ei 79}Coale Lumber Co., Thos. E. 
Long-Bell Lumber Company tote t eee eee abeefeh!-4iko 12 
sahil ehijm(1)oz 26-89] Collins Lr. Co. John D_ -ha 
Rentiheen: tak Gunmen Ce Dempsey Lbr. anaes hl6 € 
_— < Douglas Fir Exploitation r 
séassabegen fh1-2-4-5im(1)z Export eee 
Lutcher & Moore Cypress | Duncan Lumber Co........ 4 

TACO, TAG... oi ccsswsec f 81|Eureka Cedar Lumber & 
Lyon Lumber Co......... efi 80| Shingle Co........... *~ ; 84 
Marathon Lumber Co...... e & eg tie esa Co. ; eo e 

: ram Lumber Co....... 
Natalbany Lbr. Co., Ltd...ei 181 Griswold Lbr.Co., The... .hl 
Newman Lbr. Co., J. J. wee €]Hammond Lumber Co., Inc. 
Payne, Frank............. L, eee = 8-50 90 
Peavy-Byrnes Lbr. Co. . .ei 10-11 Hines Lbr. Co., Edw. .acehliz 
Pickering Lumber Company, Hoene Lbr. Co., Geo. A.abcho 90 

ee emo _ {Hutchins Lbr. & Stor. Coch 90 
Pine Plume Lbr.Co........ 9 ee eee Se, | 
Pioneer Lumber @o........ @ | Long-Beir ish Cnpeny 
Powell Lumber Co......... eo: Va ehijm(1)oz ~- 


Roofer Manufacturers’ Club.e 
Seidel Lbr. Co., Julius. .eh3j 
Sipsey Valley Lumber Co. .e] 
So. Pine Sales Corp... defgkz 17 
Stover Lumber Co......... e 79 
Stringfellow Lumber Co... ..e 
Sumter Lumber Co., The. ..e 


Trenton Lumber Co....... e 4 
— Lumber & Shingle 
Le eb wie CeO enee ie ehoz 


Vernon Parish Lumber Co. .e 


Wausau Southern Lbr. Co..e 25 


Weyerhaeuser Sales Co...... 
sweeuaeenaee ad2eh1-2-4-5-0 

Wier Lumber Co., R. W....e 

| Williams) Yellow, Pine Co...e 7i 

Wisconsin Lumber Co..... i i 

Wood Lumber;Co., W. C.. 4 

Wyatt Lumber Co. Se ei § 


Long Lake Lumber Co..... h 
Louisiana Red Cypress Co. 
Renee h1-2-4-5-im(1)z 
Lumbermen’s Exchange. . .ho 
McCormick Lbr. Co., c. R. 
Oe er d2h aed 
McKee Lumber Co., W. I. 
Se es hi-2-3-40 
Newbegin Lumber Co. ones 83 
Northwest Spruce Co..... 
PacificMutual DoorCo. bist 3 
Pacific States Lbr. Co...h1-5 84 
Peninsula Lumber Co..... hl 32 
PrendergastCo., The.h1-2-4-50 
Red River Lumber Co.. .hlo 
Redwood Mfrs. Co. . .h3mnz 
St. Paul & Tacoma Lbr. Co. 
See moanen neue h1-2-4-5-z 
Schwager-Karlen Lbr. Co..h1 
Seidel Lbr. Co., Julius. .eh3j 
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Shafer-McLaughlin & Hillier. 











Bradley Lumbe 1Co. of Ark. Flanner Company........ ijz 3 
ViVi Gin ernie a2d3eij 23} Foster-Latimer Lbr. Co. = 74 
Breece-WhiteMfg.Co.,The.a2i Grand Rapids Trust Co. . 88 
Brooks & Ross Lbr.Co...aci 25] Hettler Lbr. Co.,H. H yrs 38 
Bruce Co., E. L....... dei 75 —— Lumber Co., 
Buffalo Hardwood Lbr.Co..i | __‘Inc............... a2d3ei) 81 
Caddo River Lbr. Co.. yor 76 Holt Hardwood Co........ ) 13 
eae eae , “ee Hardwood on - 
: : Jaflisch&Sons’Lbr.Co.,A.L...1 75] Co............ ccc eeeees 
Silver Falls Timber Co. -h1-5 25 /Case-Fowler Lhr Co.. adefik Pao aera Yi Co. afij 77 
Su'livan Creek Lbr.Co.h2-4-5 2 
Sulliven Lb Co. “hl 9 45 & Cherry River 7/om & Lbr. Kneeland-Bigelow Co...... n 3 
Scaea Gaia Ga WR csdeonecswasaed bei 14-126] Kneeland-McLurg Lbr. Co.ci) 
ai aE ....d2hm(1)noz Chicago Lumber & Coal Co. Long-Bell a company 69 
Thurston-Flavelle, Ltd....b2 € | o-s+-- ees ee eee a2efhi-Zilo 8B] ccs: see: ehijm(1)oz 26- 
ar State Lumber & Shingle tg Mill — Lbr. — - 98 -¥" a, 
oale Lumber os. E 
inn we abcefgh!-diko 12| Meadow River Lir.Co. elie 14 
Waite Lbr. Co., H. B.h1-2-402 Cook Lumber Co., E. L..... i <1) Mitchell Bros., Inc........ 
Wendling-Nathan Co.. .h3oz Croft Lumber Co.......... i 14) Mowbray & Robinson Lbr 
WesternWoodProductsCo.aho 90] Davis Bros. Lbr. Co...... Cl. SO ee enenscer ur 75 
Weyerhaeuser Sales Co...... Delphi Lumber Co........ ik 14] Nichols & Cox Lbr. Co.. 2 
ad2eh1-2-4-5-0 Dierks Lbr.&CoalCo. .e-eli ’ Northwestern Cooperage & 
WhiteRiver rLt r.Co.h1-2~4-53 Eakin Lumber Co.......... Ee, CO;,, FNC. 0.6.<: abedijz 74 
WhiteRiverlhe Co: bL 48 g,|Eastman-Gardiner Hardwood | Robbing Flooring Co...) 
Whitney te. The, bieets Wil Ph estee- we ac a2ik 82] SawyerGoodman Lbr.Co..acij 36 
Willa oe Co esi hick, 6 East Jordan Lbr. Co...... 1j Seidel Lbr. Co., Julius. -eh3) 
Wine eater Bay Lbr. Co. hi-4-6 Ehas & Brother, G.. - .abeelj Tennessee Lbr. & Mfg. Co... 
Worth Lumber Co........ 83| Emporium Forestry Co... sal WAROEIEOB 5.5. 5-5.0:5i0. 00000 ij 38 
Wuichet, Inc., Louis = 96| Faust Bros. Lbr. Co....a2ik 38} Wells Lumber Co., J. Vf ~ 3 
age i Flanner Company........ijz 3] W. Michigan Floorin — 
Forest Lumber Co...... aeik 72] Wisconsin L. & Lbr. Co. acdijs 
Foster-Latimer Lbr. Co..acij 74] Wistar, Underhill & Nixon.acj 
Gideon-AndersonCo.,The.a2fl 
Glade Creek Coal & Lbr. Co.i 14 
see —— 2. pe S| 
Hales Timber Co., Inc. . .acdi 
= Hettler Lbr. Co., H. H.acdeij 38 K—POPLAR 
O—PONDOSA PINE, IDAHO, a Deutsch, ween 
CALIFORNIA, NEW MEXICO One a bic 
ines r. Co., Edw..ace is a 
ARIZONA AND B.C. PINE [ine Hardwood & Hemlose | AU LAF, Mle Coat 
‘0., Edward 1 . Co. .a2efi 
O1—WESTERN LARCH | Hodge-Hunt Lumber Co, | CaseFowler Lb. Co..a2efik 
Inc.........-.+++- adie 81! Homochitto Lbr.Co....a2eik 6 
Holt ‘iaaor OCS 5. 13 Mowbray & Robinson Ue. 
Algoma Lumber Co........ 0 jrmny ta =: —_ 6 y Co., a: eee ed 4 
Anaconda Copper Minit  |feromeliardwoodit.Co 22h 77] Yeager Lin. Co. Ine... 
ae See oe ner Kneeland- Bigelow oes ij 3 
Cady Lumber Corporation... 0.21) Mefean thn Coe Hugh 
alifornia White & Sugar Pine 
Manufecturers ces... .0 ep aer --Samgl - 14 
S ite Pi : Miller, Sturm & Miller...... 
Chicago Lamber & Coal Co, |MooreStaveCo,Ine,icasis 7e| A-2—RED GUM 
ea ankiesana a2efhi-3ilo 88} Moore-heppe: aioe 
ics Mowbray & Robinson . ; ' 
Glover Valley Lumber Co..-0 Be] Con The. eee earce-. 75| Breece-WhiteMfg.Co.,The.a2i 
y Mill and Lbr. Co.a2il 98 
Craig Mountain Lbr.Co....0 99 Natalbany Lbr. Co., Ltd... 1¢ | Chicago Mill and Lbr. Co.a2i 
Dwight Lumber Co., The. .o 86] Newman Lbr. Co., J.J. ate 6] Eastman-Gardiner Hardwood 
Fruit Growers Supply Co. ..o Nichols & Cox Lbr. Co.. _ See ree a2ik 82 
sg ae a ig: Sagal Northeast Lumber Co... ¥ 14] Hodge-Hiunt “Lumber Co, 
Nort te: poperege. & | INC... co a ccv cscs ec a2d3eij 
seen Lumber be “Tae 90 Te a. tie... ‘aot 74| Homochitto Lbr. Co...a2eik 6 
ton tin diate... 0 37| Oconto Co............. — 36] JeromeHardwoodLbr.Co.a2fil 77 
Long-Bell Lumber Company Pardee & Curtin Lbr. Co.. 14 
pieina a sievercaste hijm(1)oz 26-89] Peavy-Byrnes Lbr. Co. . .ei ‘ion 
Lumbermen’s Exchange. . .ho Pickrel Walnut Co......... i 8 
McGoldrick Lbr. Co....... ° Rib Lake Lumber Co....... i 3€ 
McKee Lumber Co., W. I. Ross Lumber Co., Warren...i 77 
Siisieie roe -hi-2d-4o 83 Rust-Owen Lumber ~ & -al = PLYWOOD 
Madera Sugar Pine Co..... awy man Lbr.Co..aci, 
Palmer, FredericS......... ty Shawano Lumber Co....... i 36 AND VENEERS 
Pelican Bay Lbr. Co....... 0 32]|Stack Lumber Co......... a 
8 We Lumber Company, aa gy * Co:.. 
ee ee —_ ullivan & Co, oogepntl: 
mc. CC 0 ee Taylor & Crate, Inc........ i Northwestern Cooperage & 
PrendergastCo.,The.b1 336 Tegge Lumber Co., The..... i126} Lbr. Co., The....abedijz 74 
Red River Lbr. Co...... - 29| Thunder Lake Lumber Co..ai 36 PacificMutualDoorCo.hIm(1) 
Schuette Co., Wm....... Underwood Veneer Co...aci 2] Red River Lumber Co...hlo 29 
Shevlin, Carpenter & Clarke Vangsness Lumber Co...... i 91] Tacoma Lumbermen’s Club 
BOD sina Sie acs Nicccaye nee si “- “bien wee IOS d2hm(1)noz__ 
Spencer Lbr. Co., John A. a WE UO iso eivsca.case oo ackremaoe Underwood Veneer Co...aci 2 
se ed yy ' eee . 2 Wel meen oem ‘ Wacij B.. 
ard Lumber Co...... ilderness Lumber Co..... 1 
Sullivan Creek Lbr.Co. h2-4-50 Winegar-Gorman Lbr. Co.aci 91 
—— Pine Manufacturers’ Wisconsin & Arkansas Lumber al 
REMMI MARNE cen taatee eeoa as i 
epaeniiés Sales Co...... Wisconsin Lumber Co..... fi Z—SHINGLES 
ee ad2eh-1-2-4-5-o | Wisconsin- Michigan ee ° ~ 
oaduicwaaisake alee abi 
Wheeler-OlmsteadCompany. 4 Worcester Co., C. H..... edij 38) Acme Lumber & Shingle Co. 
Winton Lumber Co........ tess ec: Tscte ng Age Se RNIN -2-3-40z 91 
Wuichet, Inc., Louis...... ie 86 Teas tie. Ce = Bloedel Donovan Lbr. Milla 
Sepa Boner hi AM er iaraan area etree anararaar sd 1-22 
— Stewart & Weleh, 
Carlile Lumber Co... bi-bs 33 
Collins Lbr. Co., John D. .hz 
J—HARDWOOD FLOORING — Harbor Sales Corpora- 9 
I—HARDWOODS ae ie Co., ~— sgihiiie 
nt eatin Sow merreres fh1-2-1-5i Mea i)s 
mer. Lbr. “70a Tn ere - jim (1) 
L—COTTONWOOD Arkansas Oak Flooring Co. .j Northwestern Cooperage & 
< wee Hardwood 2 - my A _ — 74 
Besnhoneigens ieee 3ij Ww rs. Co mnz 
Adams-Thom Lbr. Co., The.ai Beck Co., August C...... - St. Paul & Tacoma Lbr. Co. 
Allison Lumber Co... .a2eik] 79} Benoit Oak Flooring Co..... | RIB EG se: h1-2-3-42 
Amer. Lbr. & Mfg. Co. aceijk Bradley Lumber Co., of ak. So. Pine Sales Corp. .defgkz 17 
Arkansas Oak Flooring Co..j 9 | vse +e eevee renee a2d3eij 23) Tacoma Lumbermen’s Club 
Atlantic Lumber iy Sreee gi Bruce Company, E. L..dSeij 75] .............. d2hm(1)noz 
Barlett Lbr. Co., W. C..... i 14|Cobbs & Mitchell, Inc...... j — Lumber & Shingle 
Bartholomew Hardwood Co., DeSoto Hardwood MOOT: 1b JOO iene cetmeocned ehoz 
Ro cea Won iieunicecae d3i) | ie ree 3] 98 Waite Lbr Co., H.B. i402 
Big Four Lumber Co....... i East Jordan Lbr. Co....... ij Wendling-Nathan Co... .h30z 
Birch Valley Lbr. Co....... 14) Elias & Brother, G...abceij Wheeler & Dusenbury .acz 111 
Bissell Lumber Co....... 25|Exchange Sawmills Sales WhiteRiverLbr.Co. .h1-2-4-52 
Blakeslee, Perrin & bullae. fi ROOsc. dd ccesteaacenounet ej 22] Willson Bros. Lbr.Co....agz 72 
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To Advertisements 
LUMBER "i" 


M—SASH, DOORS, COLUMNS, 
MILL WORK 
(1) FRAMES 
N—TANKS, SILOS 


Andersen Lumber Co. . .m(1) 
Anderson Lumber Co., H. J. 


Beck Co, August C...... 

Bradley, Miller ¢ & Co. a 

Bryant Lumber Co. .h1-m(1) 

ChicagoLbr.Co.of Wash. h3mo 87 

Curtis Companies ene” 
Bureau, The 

Farley & ‘Loetacher Mfg. Go. 


Long-Bell Lumber Company 
RIOR LET ehijm(1)o2 26-89 
Louisiana Red Cypress Co. 
iecaewgal fh1-2-4-5m(1)z 
Malta Mfg. Co. The....m(1) 126 
Mershon, Eddy, Parker Co. 
ab Daletares wecdede ae ach2im(1) 74 
a him(1) 30 
Peterman Mfg. Co 2 
Pickering Lbr. Co.,W. R.emo 
Redwood Mfrs. Co... .h8mnz 
Tacoma Lumbermen’s Club 
ankan sec awedce d2hm(1)noz 
Wheeler, Osgood ay, 


Whitney Co, The .. hima) 2 


I 


ACCOUNTANTS 
Nelson & Co., Gilbert....... 


AMERICAN 
LUMBER EXPORTERS 
Dae Fir ene oo & 


port 
Pickrel Walnut Co......... i 8 


o 








Where no page is given the advertisement appears every other week 
or monthly and may be found in a previous issue. 














MISCELLANEOUS 








APPRAISERS AND 
TIMBER ESTIMATORS 


Banzhaf & Watson, Inc..... 
Drolet & Steenson.......... 
Lacey & Co., James D...... 
Lemieux Bros. & Co........ 
Sewall, James W........... 


4 Spain & Co.,H. M......... 


BUILDERS’ SPECIALTIES 


Allith-Prouty Company..... 
American Window Glass Co. 
Andersen a? A _ . -m(1) 
Babcock Co., W. W........ 
Beaver PrsdseaeDe. Inc., The 
— Disappearing Stairway 
2; SSC 
Blaw. Knox Company 
Carey Company,'! hevbilip... 


Celotex Company, The 9 
Curtis Companies Service Bu- 
kt | err r 34 
4A eee 
Farley & Loetscher idinahin 
ol) Se m 110 
Lehon Company, The....... 


Malleable Iron Fittings Co.. 4 
Reading Iron Company..... 
Rowe & Giles Lumber Co... 12c 
Universal Gypsum Company. 
Upson Company, The.. .... 


CARPENTER APRONS 


Allied Belting Co.. 97 


CEMENT MIXERS 
Koehring Company......... 


COMMISSION 
LUMBER FIRMS 


Allen Lumber Co., W. E.... 
Aschmann. Chas. O., Lbr. Co 
Baxter, Chas. L., Lumber Co. 
odge & Co. .C.W 
Hansen, John, Lumber Co.. 
Hunting, R. D., Lumber Co.. 
bane, J. Bu @ Con... ciccece 
Lucas Lumber Co.......... 
Lumber Service Corporation. 
O'Neil Lumber Co., P.E.... 
Pendell & Hamilton........ 
Rookwood, George B. . 
Shead Lumber Association. . 
Shook, John H., Lumber Co. 
Tombaugh Lumber Co., The 
Vanlandingham-Cook Lbr.Co. 
Wolfe, Nat. F., Lumber Co. 


COUPON BOOKS AND 
TRADING CHECKS 
Childs & Co.,S. D.......... 
Cooley & Co., W. J......... 
Meyer & Wenthe........... 110 


Southern Coupon Co........ 
Wilcox Mfg. 


ENGINEERS 


Banzhaf & Watson, Inc..... 
QD eee 





FINANCIAL 


American Credit Indemnity 
Co. of New York......... 
38 
Builders Commercial Agency 110 
Freeman, Smith & Camp Co. 85 
Lacey Securities ae 
Lumbermen’s Credit Ass’n.. 73 


FOREIGN BROKERS 


Richard & Co.,C. B........ &g 
| ere 
Davenport Hotel C 
Multnomah. 

isson. .. 87 
Whitcomb 





INSULATING AND SOUND- 
DEADENING MATERIAL 


Celotex Company. The...... 9 

Upson Company, The... ... 

sabaepenneee Sales Company 
rere ad2eh1-2-4-50 


INSURANCE 


Banks & Company, A. B.. 
Lumbermen’s Mut. Cas. Co 
Associated Lumber Mutuals 
National Lbr. Manufacturers’ 
Inter-Insurance Exchange 
Rankin-Benedict Underwrit- 


38 


a 


LADDERS 
Babcock Co.,W.W... . 


LOG STAMPS 
Cooley & Co., W. J......... 80 
Meyer & Wenthe........... 110 
Wilcox Mfg. Co., W. W..... 


AXES AND 
LOGGING TOOLS 
American Logging Tool Co..r 
Warren Axe & Tool Co....r8 97 


LUBRICANTS AND 

BOILER GRAPHITE 
Cook’s Sons, Inc., Adam. . 
Dixon Crucible Co., Joseph. . 
Ohio Grease Co............ t 112 


LUMBER CRAYONS 
Dixon Crucible Co., Joseph. . 


LUMBER STORAGE 
Bartholomew Hardwood $33 by 


73 
Hutchins Lbr. & Stor. oa! 3 90 


OFFICE SUPPLIES 
Buck & Co., Frank R....... 
Childs & Co.,8. D......... 


t 118 


PAINTS 
Beaver Products Co.; Inc., The 
Dixon Crucible Co., "Joseph. . 


REFORESTATION 
Hall, Kellogg & Co......... 
Banzhaf & Watson, Inc..... . 


REFRIGERATORS 
— Refrigerator Sales 
0 


ROOFING AND SPECIALTIES 


Beaver Products Co., Inc., The 
Carey Company,ThePhilip... 
Celotex Company, The...... 
Lehon Company, The....... 
Malleable Iron Fittings Co.. 4 
Reading Iron Company..... 


SHAVINGS AND SAWDUST 
BALERS 
Famous Manufacturing Co.. 111 


TIMBER LANDS 


Forest Service.............. 
Lacey & Co., James D...... 


WALL BOARD 


Beaver Products Co., Inc., The 
Universal Gypsum Company. 
Upson Company, The...... 


WATCHMAN’S CLOCKS 
Detex Watchclock Corp..... 


MISCELLANEOUS 


Adde & Company... -¢ 
American Telephone. & Tele- 

Oi ccnccaxiccess 1 
ee fh eee P 
Felin & Co., Inc., Chas. F. . 
Haggard & Marcusson Co. . 
Solvay Process Company, The 
ney ng = ig t 
Spencer Lbr. Co., John A.. 

rall & Shea........ } 


126 





P—WOODWORKING 
MACHINERY 


Amer. Saw Mill Mach. Co.pq 13 
Atlas Manufacturing Co...p 100 
Crescent Mach. Co., The. .pq 
Se) rs 
Fischer Machine Works. . 
Holmes MachineryCo.,E. iB 
EEE ICRY pat 
Mershon & Co, Wm. B...pq 124 
Shimer & Sons, “Inc., 2s. -p 119 
Yates - American Machine 
oo, er pq 121 


Q—SAWMILL MACHINERY 


Bands, Circulars and Gangs, Lath 
and Shingle Machinery 


Allis-Chalmers Mfg. Co., quxy 123 
Amer. Saw Mill Mach. Co..pq 13 
Clark Brothers Co......... q 120 
Crescent Mach. Co., The. = 
Diamond Iron Works...... q 122 
Enterprise Company, The.qu 126 
Filer&StowellCompany,The.q 
Gordon Hollow Blast Grate 

2 ee qtu 117 
Holmes MachineryCo., E. Q 


Y—ELECTRICAL MOTORS 
AND GENERATORS 
WIRES AND CABLES 


Allis-Chalmers Mfg. Co. amy 123 
Amer. Steel & Wire Co..... 116 
General Electric Co........ ; 
Maine Electric Co........ ry 
Pyle-National Co., The....y 


S—SAWS, KNIVES, TOOLS 
T—MILL SUPPLIES AND 
SPECIALTIES 


T-1—PULLEYS, STEEL SHAFTS 
DROP HANGERS 


X—CONVEYING MACHINERY 
Adde & Company.......... t 126 


Allington& Curtis Mfg.Co. wlx 
American Pulley Co., The. .t1 


Archer Iron Works...... r2t_ 114), 
Atkins & Co., Inc., E. C...8 
Barnett Co., G. «& H Rieti st 
Bartlett & Co., A.F........ t 111 
Cleveland Rule bo bite cocea rt 
Cocker Mfg Co............ 8 
Colossus Co., The..........t 28 
Cooks’ Sons, Inc., Adam....t 118 


Disston & Sons, Inc., ssn” 
oy 9” eee 
Garland W agon Co..... T- at 
Gilbert & Sons Brass Foundry + 


97 


Knight Manufacturing Gor a 110} Co., A.. 11 
Lane Mile: CO... 6000600. a Gordon Hollow Blast ‘Gin 
McDonough Mfg. Co....... (0 JAGRRE eee enter qtu 117 
Mereen-Johnson Mach. Co. 2 116| Hoe & Co.. Inc.,R......... t 
Mershon & Co., Wm. B...pq 124} Hoyt Metal Co............ t 
Mitts & Merrill.......... qs 122] Huther Bros. Saw Mfg. Co..s 
POUNCE CO 6sicix.o:s cases 0s SM NON «4 oicecws werons t 124 
Soule Steam Feed Works. . Knight Mfg. Co.......... qt 110 
Sumner Iron Works....... Leitelt Iron Works...... = 
Thomas Grate Bar Co.. a ULL) DAE) Aa eer ener 
Wickes Brothers........... q 118] Lufkin Foundry & Mach. Gos 8 
Yates - American Machine Mathews Conveyer Co..... x 28 
CONDONE ga cc cccice cece pq 121] Mitts & Merrill.......... 122 


MILLING MACHINERY 
Wood Flour 


Stroud & Company, E. H 





qx 

More-Jones Brass& Metal Co.t 
Muskegon Boiler Works. . tuw 
Neumeyer & Dimond.......t 
Nicholson File Co. ..... st 
Norma - Hoffmann Bearings 

Cvs acewiviscenwe t 115 
Ohio Grease Co.......... 
Pidgeon-Thomas Iron Cot 


114 
116 











MACHINERY 








Seattle Boiler Works....tuw 126 
Simonds Saw and Steel Co..s 
SouthBendSpark ArresterCo. . 


Standard Conveyor Co..... 
Taylor, Stiles & Co........ - 100 
Thomas Grate Bar Co..... qt 118 
Vulcan Iron Works..... uwx 


Warren Axe & Tool Co.... 

White Co., The L. & I. J.. 

Williams Patent Crusher & 
Pulverizer Co........... t 11€ 


MECHANICAL RUBBER 
GOODS, HOSE, PACKING, ETC. 


Othe Tire & Rubber Co., 


INJECTORS, VALVES 
STEAM PUMPS, PIPING 


Jenking Bros............<. t 
Soule Steam Feed Works. . .q 


U—ENGINES AND BOILERS 
W—BURNERS, ETC. 


W1—BLOWERS, FANS, DUST 
COLLECTING SYSTEMS 


Allington& Curtis Mfg.Co.w1x 
Allis-Chalmers Mfg. Co. quxy 17 
Beaver Manufacturing Co. ru 
Casey-Hedges Co., The....u 116 
Central Blow Pipe Co....wl 111 
Cleveland Blow Pipe & Mfg. 
Co., The wl 
Climax Engineering Co... .ru 
Cyclone Blow Pipe Co... “wi 11 
Eau Claire Equipment & Ma- 
a 3 a re ru 
Electric WheelCo.. r-r2u 
Enterprise Company, The. .qu 126 


w 


— 





Freeman Manufacturing Co.u 
— Hollow Blast Grate 


Wiadaae caseae tana <4 qtu 
Muskegon Boiler Works. Ps 114 
Northern BlowerCo...... wl 126 
Nt. Blow Pipe & pa Co.wl 
Quinn & Company........ 
Seattle Boiler eke. ..tuw 126 
Sterling Blower Co....... wi 111 
Vulcan Iron Works..... uwx 
Young & Bertke Co...... wl 38 


V—DRY KILNS, ACCESSORIES 
KILN CONTROL 
INSTRUMENTS 


Dry Kiln Door Carrier Co. .v 114 
Emerson Dry KilnCo...... v 120 
Foxboro Co., Inc., The. .... v 


2| Grand Rapids Vapor Kiln. .v 


Leitelt Iron Works....... tvx 
Moore Dry KilnCo........ v 101 
National Dry Kiln Co.....v 
Perkins Company, Elmer E.v 
Standard Dry Kiln Co..... v 


VENEER DRYING 
MACHINERY 


Proctor & Schwartz, Inc..... 


R—LOG LOADERS AND 
LOGGING APPLIANCES 
LOGGING BLOCKS 


American Logging Tool Co.r 
Athey Trusswheel Co... .r-r2 113 
Beaver Manufacturing Co..ru 
Caterpillar Tractor Co..... r 
Cleveland Rule Co........ rt 
Climax Engineering Co...ru 
Eau Claire Equipment & Ma- 
chinery 
Electric Wheel Co..... r-r2u 
Garland Wagon Co..... r- ee 97 
Goodyear & Miller 
Hemming Wagon Factory r- #2 
Lidgerwood Mfg. Co 
Lindsey Wagon Co..... r- at 114 
Martin Wagon Co .r-r2 109 


117/G 


Warren Axe & Tool Co....rs 97 
WillametteIron&SteelW orks r 


R-2—TRUCKS AND WAGONS 


Archer Iron Works....... r2t 114 
Athey Trusswheel Co... .r-r2 113 
— Foundry & Machine 


oe 


arland Wagon Co..... r-r2t 9 
Hemming Wagon Factoryr-r2 
Lindsey Wagon Co..... r-r2t 114 
Martin Wagon Co....... r-r2 109 
Ottumwa Iron Works ..... r2 


LOCOMOTIVE CRANES 
CRAWLING TRACTOR 
CRANES, HOISTS 
GANTRY & CANTILEVER 
CRANES, CLAM SHELL 
BUCKETS 
STEAM SHOVELS 
AND PARTS 
Harnischfeger Corporation... 
Hyman-Michaels Co........ 
Industrial Works.......... r 124 
Koehring Company......... 
Lane Manufacturing Co. ...q 
Maine Electric Co........ ry 
Milwaukee a Crane & - 
Mfg. Cor 
Orton (on & Shovel Co.. 
Pawling & Harnischfeger Co. 


LUMBER HANDLING DEVICES 


Buck & Co., Frank R....... 
Dow Co., The 
Fate-Root-Heath Co., The.. 107 
Harnischfeger Corporation. . 

Lane Manufacturing Co. . q 


Leitelt Iron Works....... tx 
Logan Co.. wane 
Mathews Conveyer Co..... x 28 
Milwaukee Electric Crane & 
AO See 
Pawling & Harnischfeger Co. 
R-B Company, The........ 
Ross Carrier Co., The....... i. 
Soule Steam Feed Works. . 
Standard Conveyor Co..... 
W illamettelroné Steel W orks.r r 
GRAVITY CONVEYORS 
Det Cae Tiiiesicscscens x 
BME Cicaccccadaaccaces x 
Mathews Conveyer Co..... x 28 





Standard Conveyor Co..... x 





MOTOR TRUCKS, TRACTORS 
TRAILERS, TIRES AND 
ACCESSORIES 


Caterpillar Tractor Co. .... r 24 
Commerce Motor Truck Co. . 
Ford Motor Co............. 
Fruehauf Trailer Co........ 
Full-Crawler Co............ 
General Motors Truck Co... 
Graham Brothers........... 
International Harvester Com- 
ny of America.......... 
R 5 Conene, : | eer 
Ross Carrier Co., The....... 
Warford Corporation, The. . 
Willamettelron&Steel Works.r 


LOCOMOTIVES, CARS 


RAILS, ETC. 
American Locomotive Co.... 112 
Baldwin Locomotive Works.. 114 
Cimmaz Mie. Co.........000 112 


Fate-Root-Heath Co., The... 107 
Heisler Loco. Works........ 


Hyman-Michaels Co. ..... 114 
Lima Loco. Works, Inc...... 110 
Ottumwa Iron Works. . < 


Pidgeon-Thomas Iron Co.. 
Pyle-National Co , The. 

Southern Iron & Equip. éo. 107 
Van Donk, C. H 126 
Vulcan Iron Works. .... 
Willamette Iron & Steel W’ks.r 


BELTS AND ACCESSORIES 


Chicago Belting Company. . 
—— Tire & Rubber Co., 
Gratenti Knight Mf ifs . The 
New York Belting penned 


WIRE ROPE 


Amer. Steel & Wire ~ 
Leschen & Sons Ro he 
Williamsport Wire Rope a 


rd 116 














Whether it’s an Eight-Weel Logging 
Wagon or a Slip Tongue Log Cart— 
Martin Equipment will give 
you complete satisfaction. 


MARTIN WAGON CO. 


LUFKIN, TEXAS 
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Logging 1,000,000 Feet Per Month 


With One Shay On The Main Line 


N a certain logging opera- 
tion are thirty miles of 
main line, constructed over two 
mountains. Up and down both 
mountains the grades average 
practically 7%. 


A Shay Geared Locomotive 
makes this run every day, haul- 
ing twelve empties to the woods 
and twelve loads back. As 
much as a million feet a month 


‘has given the best satisfaction 
of any geared engine that has 
ever been our experience to 
know.” 


On the toughest log hauling 
jobs, Shay service is marked by 
extreme dependability, unusual 
operating economy and low 
maintenance costs. 


If you are seeking similar per- 


FARLEY & 
LOETSCHER 
MFG. CO. 


WHOLESALE MANUFACTURERS 


ualitybil 
WOODWORK 


OPEN SASH AND 
GLAZED WINDOWS: 
PINE AND HARDWOOD 
PANEL AND SASH DOORS 

GARAGE DOORS 
COMBINATION DOORS 
” CABINET IRONING BOARDS 
UNEXCELLED BREAKFAST NOOK SETS 
FACILITIES STOCK STAIR AND 
OVER IGACRES CABINET WORK 





STRAIGHT 
OR MIXED 
CARS +A 
SPECIALTY 








ates) ANYTHING IN MILLWORK 


COUNTERFEIT CHECKS 


are frequent except where our 


Two Piece 
Geometrical 
Barter Coin 


is in use, then 
imitation isn’t 
possible. 
Sample if you 
ask for it. 


S. D. 
CHILDS& CO. 
CHICAGO 


We also make Time 
Checks, Stencils and 
Log Hammers. 


DEPARTMENT 2 








have been delivered by the formance from the locomotives 
on your log-hauling job, let us 


Shay. 
. send you complete data on the 
“This Shay,” its owners write, Shay. 


LIMA LOCOMOTIVE WORKS, Incorporated 


Lima, Ohio 17 East 42nd Street, New York 





Builders’ Commercial Agency 
520 Chamber a eemenineliinie CHICAGO 


A rating guide to the contracting trade of 
Cook County and Cook County dealers. 


Telephone Main 4523 


Collections and Mechanics Liens 











FT. SMITH LUMBER CO. 
PLAINVIEW, ARK. 
Manufacturers 


“ait stat Lat Yellow Pine 














Helps Portable Operators Make Money 


By reason of its all-steel-iron construction, 
this Knight portable keeps volume up and 








Portable 


or upkeep and depreciation down—helping the 
a portable mill man get the pro- 


fits he ought to have. Before 
you buy any other portable, 
b be sure to write for our 
| special circular. 


~ KNIGHT “ES: 


1700 Market Avenue, S. 
CANTON, OHIO 


No. 15 All-Steel-Iron Saw Mill 


-LOG STAMPS 
TRADE CHECKS 
BURNING BRANDS 
STENCILS, Etc. 


TaN del- Mol Ga Vaelel Wl Mt tial 
MEYER & WENTHE 
108 NORTH DEARBORN ST. CHICAGO 














Every sentence an essay 
on lumber and life, flashing 
with humor or stiring the 
heart with sentiment and 
good common-sense phil- 
osophy. Abeautiful book. 


$1.25 postpaid. 


AMERICAN LUMBERMAN, Publisher 
431 Soath Dearborn St., CHICAGO 


The Woods ## WCDDS 
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We still have it in 


Pattern | Soft White Pine 


= 


Non-Warping Non-Twisting 
to C Non-Cupping 
Wheeler & Dusenbury 


Established in 1834 ENDEAVOR, PA. 


























a 











Supply a Ready Market at Good Prices 


_ So many uses have been found for shavings and sawdust that the demand 
is always greater than the supply. 


Such a condition results in good profits for operators of planing mills, saw- 
mills and woodworking plants. You can build up a profitable business by 
installing a 


Champion Shavings Baler 


We make two types with varying capacities from 5 to 20 tons daily. Let 
us tell you in detail about our balers and how other operators are making 
good profits with them. 


smell 


Write today for complete catalog 
1; 110 Main Street, 
Famous Manufacturing Co., 11° tin Serr 
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Saw Mill Cast; 1 Make Your Own LUMBER BUGGIES 
aw iViill Castings 
We will 
Velox Bronze Mill and Engine furnish the 
Bearings. Locomotive Bearings, 
eae alt Coat in “an wheels and 
ard steam metal. All types of Log axles and 
8 Railway Journal Bearings. show you 
— STICK, HEX AND BUSH- _ — 
INGS IN BOTH BRASS : 
AND BRONZE. SHIPMENT Write 
FROM STOCK es 
> g Prices. 
e | ae Fiske P 
, A. Gilbert & Sons Brass Foundry Co. A.F.BARTLETT & CO., Saginaw, Mich. 
ST. LOUIS, MO. Dealers in New and Second-Hand Machinery 
STERLING SLOW SPEED—LOW POWER BLOWER SYSTEMS 
y Slow Speed, Low Power : — oa , ee —— ona ; 
Shavings and Dust Collecting FOR HANDLING , 
= SAW DUST AND SHAVINGS. 
S Y Ss T E M Ss Designs and Estimates free of charge. Results guaranteed. 
POSITIVE Long Di A, . ‘BLOWERS. CYCLONE DUST COLLECTORS. AUTOMATIC FURNACE FEEDERS. 
— A OMP. 
ee v4. = PO cg Dg Poe te 


MECHANICAL Wood Waste 
Furnace Stokers. 

Engineers and 

Contractors. 


CYCLONE BLOW PIPE CO. 


IMPROVED SLOW SPEED SYSTEMS 


Cyclone Dust Collectors 
Automatic Furnace Feeders 
Steel Plate Exhaust Fans 
Exhaust and low Piping 








Cc lete Syst d, Manufactured 
and atnea: Old Systems Remodeled. 


2542-2552 West 2 Ist Street 
(Pat.) Conn Rockwell Street CHICAGO, ILLINOIS 


CENTRAL BLOW PIPE co. 


1729-31 W. Pershing Rd., (Phone, Lafayette 6416) CHICAGO, ILL. 
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American Logging Locomotives 


Especially designed for severe operating conditions of main 
; line logging road and woods spur service. 


The Superheated Saddle Tank 
Mikado type locomotive illustrated is 
one of the distinctive designs developed 
recently by ‘““American”’ for steep grade 
and sharp curvature conditions. 


Four of the several engines of this 
type in service are operating on 56 and 
60 lb. rails, 8 per cent grades, and 28 
degree curves. One engine regularly 
handles 16 standard air equipped flat 


cars with bunks up an | |-mile unbroken iii 
. . R THE LONG-BELL LUMBER COMPANY 
4, per cent grade combined with 62 Total Weight, 168,000 pounds; Weight on Drivers, 120,500 pounds; Diameter of Driving 


" Wheels, 44 inches; Cylinder, 18x24 inches; Boiler Pressure, 190 pounds; Maximum 
20 degree curves. Tractive Power, 28,500 pounds; Fuel Capacity, 1000 gallons; Water Capacity, ‘2000 gallons. 





These locomotives are also used for 
all of the more severe conditions in the woods. Their performance is a revelation to the operators 
and the many loggers who have seen them at work. 


AMERICAN LOCOMOTIVE COMPANY 
30 Church Street, New York City 


Syndicate Trust Building, St. Louis, Mo. ; Rialto Building, San Francisco, Cal. 
Oregon, Washington and Idaho Representative—Zimmerman-Wells-Brown Co., Portland, Oregon 








I 























LIMAX 








Ideal For 
Bearings 





Reserve Power 


Emergency loads are what test a locomotive. If you 
want a locomotive that will come through in the Ohio Cup Grease is the grease you will 
emergencies as well as in the regular day’s work, the want to use on your bearings, once you 

y 


new Superheated Climax is the locomotive you want. 1 k . . 
“Built to stand the gaff” is the best description we earn to know it. Every atom lubricates— 








can give you of this latest Climax design. contains no acids or fillers—leaves no gum 
Sit clinical, or residue, and in every way assures 100% 
cunt improvements it embodies. | lubrication. Give this economical grease a 
. thorough test. 
Climax Manufacturing Co. | 
CORRY, PA. | Stocks Carried in All Principal Cities 
Sales Representatives: | 
Portland: F. B. Mallory & Co. San Francisco: 751 Monadnock Bldg. 
a bag cng Co. New eioauetl ieasehiacdi Wenniaaan THE OHIO GREASE COMPANY 
attle: Climax Locomotive Co., D. M. Miller, Mgr. 
LOUDONVILLE, OHIO 
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Read what this 
user of Athey 
Truss Wheel Log 
Wagons has to 
say about them. 
Then let us send 
you further infor- 
mation on how 
Atheys will solve 
your hauling 


problems. 
Write for it today. 
Name on | ' 
Request. © “They Bridge 


the Soft Spots’’ 


With 





Athey Truss Wheel 
Log Wagon 


Less Strain On Teams 


OQ ATHEY TRUSS WHEEL CoO. 


130 North Wells Street, Chicago, U.S. A. 
Cable Address: “Trusswheel, Chicago” 


Greenlaw Truck & Tractor Co., Inc., Agents, 424 Girod St., New Oreans, La. 
The Baldwin Locomotive Works, Foreign Representatives, Philadelphia, Pa. 


EY ' RU Page eu . Hi E EL 
ema / 
JN 
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OR general service where 

grades are not too steep, 
this six-coupled double-ender 
locomotive has no superior. It 
traverses sharp curves easily 
and steams freely. This type 
of locomotive can be readily 
adapted to the use of coal, wood 
or oil for fuel. 





Baldwin Loggers Run Well 





Cylinders, 16” x 24” 
Working pressure, 190 lb. 


THE BALDWIN LOCOMOTIVE WORKS, PHILADELPHIA 


on Uneven Tracks 


ent SS lle -_—_ 


7 BE is eo, Rta Osc 


Built for W. B. Harbeson Lumber Co., Florida. 


Driving Wheels, diameter, 46” 
Weight, engine and tender, 183,000 Ib. 



















Pat Sepa 1996 
Shy satoce 


Jn Position 
to Load - 
i 
ie / or MY «> 
aif 4 





ties and saving time. 


It’s all in the 8-wheel construction 


Eight Wheel Log Wagons Reduce Hauling Costs 407% 


THOUSANDS OF THEM IN USE TODAY 


by some of the largest operators in the country— 
verify this statement. Built on a scientific prin- 
ciple, they require less power to pull a given weight 
over an uneven road than the ordinary wagon and 
thereby save you money by increasing your facili- 





| 








the asking. 





illustrated herewith are indis- 

Our pensable in any logging camp. 

" For handiness, egg opera. 

a tion and a time and money 
Self Loading saver, a trial easily proves 
. their worth. We should like 
Skidders to tell you more about them, 
Further particulars yours for 


























LINDSEY WAGON COMPANY, Scle_Manufacturer LAUREL, MISS. 
o ey ay 








REDUCE 


Your fire hazard 
your insurance rates 
your worries 


Install a Muskegon Refuse Burner 


We can erect one complete 
for you. 


If you have a burner let us show you how 
to reduce upkeep costs. 


MUSKEGON BOILER WORKS 


| MUSKEGON, MICHIGAN 


ar Aa PT ‘ a 
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RAILS- LOCOMOTIVES - CARS 


Economy—Service 
Quality—Reliability 


YMAN-MICHAEL 
COMPANY 


Peoples Gas Bldg. Chicago 


AS -—— LOS ANGELES 
SANS FRANCISCO — a PORTLAND — SEATTLE 





: Diy Kiln Experts 


will tell you that tight kiln 
doors are essential to perfect 
: dry kiln operation. The 


Dry Kiln Door Carrier 


will keep your kiln doors tight, at the 
same time making them easy to open 
and close. One carrier loads all 
doors. For old or new kilns. Over 
2800 users. 


Ask about our 60-day free trial offer. 


: Dry Kiln Door Carrier Co. 


1117 Cornell Ave., eens IND. 


“eseeueuceusecuca Seeeceeeseeeeesesesesees sem 








Lumber Truck 


Roller Bearing Steel Wheels, 
Axles and Iron Parts 
Ready to Ship 


Build Your Own Truck 
and Save Freight 


We will sell you a sample truck 
to build by. Send for circular. 


28, 30, 36, and 44-inch 


Complete Trucks 
also in Stock 





IRON WORKS 4; 


Chicago 

















1926 
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HARD 
SERVICE 





The Bearing That Stands Up 


Don’t say that the loads are too heavy and the speeds too high, in 
your machines, for any anti-friction bearing to stand up. The 
“Hoffmann” Precision Roller Bearing is made for just such service. 


Cylindrical rollers, cylindrical 
races, full-line contact of roller 
on race—a sturdy balanced 
cage—big solid rollers and 
heavy races of hardened, tough- 
ened alloy steel— unequaled 
precision eliminating all loose- 
ness and play and vibration— 
these are the essential factors 
in “Hoffmann” stand-up-abil- 
ity. 














At least twice the load capac- 
ity of a ball bearing of the same 
size—a big overload capacity 
to meet shocks, jars and load 
changes — “magazine” lubrica- 
tion needing only occasional 
renewal and preventing burnt- 
out bearings—all these mean 
security against bearing 
troubles and shut-down losses. 


Write for Catalog 904. Let our engineers 
work with you, with their wide experience 


NVRMA-AVUFFMANN BEARINGS CORPURATIVN 
Stamfevrd—- Cynnecticut 
PRECISION BALL,RYLLER AND THRUST BEARINGS 
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C. H. Type X Vertical 


Water Tube 
BOILER 


The latest development in sawmill boilers, 
built extra heavy for rough usage and con- 
tinuous overloads. 

The Great Southern Lumber Company, 
Bogalusa, Louisiana, the largest yellow pine 
sawmillin the world, bought six—1,000 H. P. 
units. Boilers are capable of developing 
12,000 H. P. continuously. 

This boiler should be your next installation. 


Send for Catalog X and satisfy yourself as = ry id 
to its superiority over other boilers. EEE 


eS 
ie 


THE CASEY-HEDGES Co. 


CHATTANOOGA, TENN. 


We have in stock for immediate shipment Tubular Boilers all sizes, Marine Boilers, Skidder Boilers, Smoke Stacks. 
We originated the Steel Cased Boiler Setting and Flat Top Dutch Oven Furnaces. 

















BOX MACHINERY | | A Hog Without Knives | 


Reduces trimmings, veneer scrap and other 

















wood refuse for boiler fuel. No knives to break 


. + P require daily sharpening. Patented h 
The most complete Horizontal and Vertical nt nit seisiney cut by impact ‘and seguive sedbousing only 3 or 4 
line of Box Machin- Band Resaws Mis waq times a year. 
Squeezers {ae Saline River Hardwood Co. , Pine Bluff, Ark. , say: 
ery on the market aE i cog 
including: — Box Board Matchers wice we have gotten iron into the Williams 


which would have torn an ordinary hog all to 
pieces. 20 sizes to select from. 
Williams Patent Crusher & Pulverizer Co. 


Equalizers, Trimmers 
Cut-off and Rip Saw 





Write for Tables 810 St. Louis Ave., ST. LOUIS, MO. 
rite fo Ch New York San F 
complete Bottle Box Groovers 37 W. Van Buren St. 15 Park Row ais sth St 
catalog. pap i 2 Sy, 
Cleat Rippers, etc. m 


Mereen-Johnson Machine Company 


MINNEAPOLIS, MINN., U.S. A. 




















Established 







Dimond 


Special “Wp” S T E E L 


— FOR — 


Logging Camps and Sawmills 


We can furnish testimonials from leading lumber firms 
who have adopted the use of our steel exclusively. 


NEUMEYER & DIMOND 


82-92 Beaver Street, NEW YORK 
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: The “TOWER” line of Edgers and Trimmers P 
_ |» For over thirty years the standard + 
oO | ce 
4 There are more “TOWER” Edgers and Trimmers in use than all other + 
R makes combined. R 
* * 
Manufactured only by 
T The Gordon Hollow Blast Grate Co. T 
Md (Established 1889) = 
E Greenville, Michigan © 
R R 
* TOWER * TOWER * TOWER * TOWER * TOWER * TOWER x 
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DOUBLE 
LIFE 


Thomas Durable 
Grate Bars greatly out- 
last ordinary grate bars 
as a result of two fac- 
tors: (1) They are 
made of true semi-steel 
—a metal scientifically 
compounded to with- 
stand high tempera- 
tures; (2) Their curved 
and trussed understruc- 
ture prevents sagging, 
warping, breaking. 


Ry. Ex. Bldg., Chicago, Ill. 210 Rice St., Little Rock, Ark. 





Yo U need not replace an entire 
set of grates to test out this new 


Thomas Durable Flat Grate Bar. 


One section will enable you to get a demonstration 
of their performance right alongside of your present 
bars. They fit any type of furnace, Dutch oven or fire 
box where any other stationary grate bars have been 
used. Order a section today. 


Thomas Grate Bar Co., Birmingham, Ala. 


Hippodrome Bldg., Cleveland, Ohio. 2 Rector St., New York, N. Y. 











in One 
Operation 


32 Boards 


That is how Wickes gangs 
are keeping manufacturing 
costs at bed rock for the 
Pioneer Lumber Co., Elrod, 
Ala., and hundreds of other 


lumber companies. 


Wickes 
Gangs 


save on power, save on 
equipment, save on labor and 
save on lumber by reducing 
the saw kerf. They do per- 
fect sawing at one-third to 
one-half the cost of other 
methods. Made in fifteen patterns to fit all needs. 














32 Saw Wickes Gang 
Pioneer Lumber Co., Elrcd, Ala. 





Let us mail you descriptive catalogue. 


1856 Wickes Brothers 1926 
SAGINAW, MICH. 


BUILDERS of Heavy Duty Plate and Structural Tools, Heavy 
Duty Engine Lathes, Special Production Lathes and Crank- 
shaft Turning Equipment, Blue Print Machines. 


Seattle Office: 
736 White-Henry Bldg. 


New York Office: 





501 Fifth Ave. 














In Public Confidence 58 —_— 
Protect Yourself—DEMAND 


ALBANY GREA 









TRADE MARK 


The universal use of Albany Grease in lum- 
ber plants is because its lubricating qualities 
are so absolutely dependable—always uniform. 
Use it on your gears, bearings, shafting, pul- 
leys, etc. Sold in cans and barrels—all con- 
sistencies, 

The Albany Grease Trade 
Mark is on every can and barrel 


—look for it for your protec- 
tion. Refuse substitutes. 


fs‘ aD 


| —-3 
iH ¥U = ~~ 









Your dealer can supply 
you. If not, write us. 


_ ADAM COOK'S 


SONS, Inc. 
6 Varick St., N. Y. 
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The Shimer “Intermediate” Head 
with 12 Bits 


; ES Ce 
The Shimer High Speed Door Head 


It’s logical that with a greater demand 
for woodwork the production is speeded 
up with the result of lowering costs. 
Millwork can be produced on the high 
speed machines with a high degree of 
accuracy, of course, considering good 
head equipment as a big factor. 


The Shimer Cutter Heads have been 
developed to meet the demands and are 
filling their purpose in a great many 
mills. They are easily kept in good run- 
ning condition and turn out accurate 
work one time like another. 


The Heads are built of tough forg- 
ings, they have special alloy steel bolts 
and bits of the most enduring high speed 
steel. This construction assures a long 
life under ordinary conditions. 


The next head you purchase for 
Flooring, Ceiling, Ship-Lap, Door, Sash 
or Coping specify a Shimer Cutter 
Head. 


We make many types of Heads and 
Cutters and if you request it we will 
send you our Catalog and Pattern Book 
illustrating and describing our tools. 
Let us hear from you. 


Samuel J. Shimer 
€ Sons 


Milton, :: Penn/’a. 
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“QUALITY AND SERVICE” 


With these two fundamentals always in the fore- 
ground we know “Price will take care of itself.” 


Q UALITY must mean highest grade SER VICE must be two fold. Ability 


materials in their proper places, the best of of products to operate twenty-four hours per 
workmanship and care and simplicity of de- day and our organization ready to serve you 
sign. _ any hour of the day. 


With this Quality and Service ‘ ‘Price will take care of itself.” 





The Clark Carriage with Steam Setworks, ‘ “Quality and Service.” _ 


CLARK BROS. Co., OLEAN, N. | 4 





























THEY ALWAYS COME 
BACK FOR MORE 


THMUUUUOUTUOOAUULGUUUELOCOUUHAA AANA EE 











This time it was the 


Basic Furniture Company 
WAYNESBORO, VA. 


3 Kilns —150 Feet Long 


For their new piant at Staunton, Va. 


4th REPEAT ORDER 


You will understand the reason after 
you have read our booklet—a postal 
card brings copy to your desk. 


THE EMERSON DRY 
KILN COMPANY, Inc. 


30 Church Street, New York City 





DRYING 
MACHINERY 


for all kinds 


of Veneer 


















Send for Catalogue No. 57 







PROCTOR & SCHWARTZ, INC. 
PHILADELPHIA 








VURAL USAC 
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Scene in the Jamestown Lounge Co. Plant, 
showin, the “36” Band Saw in use. 


Wherever quality woodworking, is done 
on a high speed basis there you will find 


Yates- American Machines. 


YATES-AMERICAN MACHINE COMPANY 


World’s Larzest Woodworkin3, Machinery Manufacturers 








BELOIT, WIS. ROCHESTER, N. Y. HAMILTON, CAN. 
Write the Branch Office nearest you. 

BIRMINGHAM, ALA. New Or.eans, La. Granp Raptps, Mica. Co.umsvs, Ouro ; 

1212-16 Empire Bldg. 709 Louisiana Bldg. 217 1-2 Murray Bldg. 2541 Glen Echo Drive 
Los ANGELES, CALIF. Boston 9, Mass PoRTLAND, ORE. 

1222 Santa Fe Ave. 120 High Street DMusenseenss: Mune. 5th & Flanders Sts. 
San Francisco, Cauir. - A. Uheney, 207 Yates Bldg. 

34 {8 Datias, TEXAS 

725 Bryant St. N. E. Bales Agent 1215 Santa Fe Bldg. 
Curcaco, ILL. Detroit, Mics. , ‘ 

Katzinger Bldg., Room 4—130 New York, N.Y. Spokane, WasH. 

910 Washington Blvd. General Motors Bldg. 291 Broadway W. 1803 Third Ave. 
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313 working days in the year. 


economy. 


Can you afford to be without 
Martin Air Dogs? 





Is It Good Business to (( 
Get Along Without (\' 
Martin Air Dogs?  \\' 


One user of MARTIN AIR DOGS, 
after carefully checking operating costs, 
found that his installation of MARTIN 
AIR DOGS gave a saving of $32.30 per 
day on each carriage, or $10,109.00 for 


Compare the savings effected by 
MARTIN AIR DOGS with their cost. 


The results will convince you of their 


DIAMOND IRON WORKS, 
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MINNEAPOLIS, MINN. 






















M&M HOGS 


Cut any kind of wood refuse into good fuel 
chips that can be handled by conveyor or 
pipe and blower. 


There are twenty-three types and sizes of 
M & M Hogs built to meet requirements. 


MITTS & MERRILL 


1009 So. Water Street, SAGINAW, MICH. 
The Eby Machinery Co., Selling Agents in San Francisco 
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TEST SPECIAL 
RUBBER BELTING 


Why use anything but the best grade of belting on such vital links in 
production as your belt drives— 

Test Special carries the load, is waterproof, durable and free from ex- 
cessive stretch. Its reliability and strength insure safe, continuous and 
trouble free drives. 

Investigate fully— it is the first step leading to efficient and economical 
transmission of power. SeeVele tawn Cilee 


Philadelphia Pittsburgh 
St. Louis San Francisco 















Manufactured by A 
NEW YORK BELTING amt 
& PACKING CO. iy aN 
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; ALLIS-CHALMERS, 


TYPE C 








IL 


If a machine is to do its work right, it must be 
right itself. Each detail and part must be right in 
design, material and workmanship, and the machine 
as a whole must function perfectly, not once in a while, 
but all the time. 


Practical, experienced saw mill men buy the Type 
C Resaw, not in spite of its slightly higher price, but 
because of it. They know that the extra money pays 
for rightness, for protection for their investments. 





They know that the 32 roller and 2 ball bearings 
. keep the parts in alignment and working perfectly, 
dé and that the dust-proof housings protect every vital 
part from deterioration; that the heavy yet sensitive 
strain holds the saw true under faster feed. 


They buy it because it produces more and better 
lumber per dollar of cost. 














jee ERS MANUFACTURING(O. 


MILWAUKEE, WIS. U.S.A. 
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making the machine easier to propel. 


HAT are rollers? 
frames. Why should they be large? 


Large rollers are the most logical for the 
What would a 


speed on the bearings? Not so good. 
These large rollers are of the self-cleaning type and 


—just another reason why INDUSTRIALS excel. 











—large rollers 


They are those round things between the crawler 
Here’s why: 


purpose because they 


turn more easily than small ones, with less strain on the bearings, 


motor truck or a rail- 


road car be with small diameter wheels that make the axle revolve at high 


they hold the bearings 


high up out of the dirt, thus adding considerably to the efficiency of the DC. 


That’s why there are large rollers on the INDUSTRIAL all purpose crawler 
Watch this space in every 
issue and see why your next outfit should be an INDUSTRIAL. 


INDUSTRIAL WORKS --BAY CITY, MICHIGAN 


Crawling Tractor 
Cranes 


Shovels and Draglines 
Locomotive Cranes 
Erection Cranes 
Wrecking Cranes 


Wharf, Barge and 
Gantry Cranes. 


Transfer and Pillar 
Cranes 


Railway Pile Drivers 


Combination Crane- 
Pile Drivers 


Portable Rail Saws 
Transfer Tables 
Steam Pile Hammers 
Clamshell Buckets 
Wood Grapples 
Wrecking Tools— 
Slings 
Beams and Yokes 
Coke Guides 
Coke Pushers 
Door Lifters 
Speed Reducers 











ROLLER BEARING 


RESAWS—RIPSAWS 


We make 


no other 
Machinery. 


PAR, 


Sawmill 


Size to 
36" Twin 





“ a 


No. 1 Band Ripsaw. 


Wm. B. Mershon & Co. 


SAGINAW, MICH. 


Oregon and Washington Office, W. S. Wilson, Mgr. 
1140 Henry Bidg., Seattle, Wash. 


The Eby Machinery Company, San Francisco, Cal. 
Agents for California, Arizona and Nevada. 








Fig. 121 


Jenkins Bronze Whistle 
Valve 





A self-closing valve 


A Jenkins “Whistle” valve is a 
quick-acting valve operated by 
a spring and lever. 


A pull of the lever opens the 
valve and instantly gives a full 
free flow. The valve closes 
when the lever is released, a 
spring forcing it to the seat. 


There are many other places 
where it can be used to ad- 
vantage. 


A Jenkins “Whistle” valve is 
fitted with Jenkins renewable 
disc. Obtainable through sup- 
ply houses everywhere. 


JENKINS BROS. 
80 White Street........ New York, N. Y. 
524 Atlantic Avenue........Boston, Mass. 
133 No. Seventh Street..Philadelphia, Pa. 
646 Washington Boulevard...Chicago, III. 
JENKINS BROS., Limited 


Montreal, Canada London, England 
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They reep sales rolling 


by LONG DISTANCE 
































ELEPHONE 


IN ATLANTA, GEORGIA, a2 Wide-awake auto- 
mobile tire concern worked out a follow- 
up telephone sales campaign. Telephone sales 
are assigned definitely to one employee and 
are his entire work. Fifteen days after the 
visit of each salesman this man gets the 
dealer on the telephone and solicits additional 
business. The telephone sales cost of this new 
business runs extremely low—often as low as 


one-half of one per cent on the total volume of new business secured! 


BoNDs AND BRICKS, ice cream and locomo- 
tives, matches and coal, groceries and flow- 
ers, textiles and real estate—these and 
dozens of other commodities are being 
bought and sold by long distance tele- 
phone. Long distance calls reach customers 
and prospective buyers who otherwise could 
not be reached so cheaply or promptly, 
if at all. They save the strength and 
health, as well as the time, of executives 
and salesmen. A long distance call covers 
hundreds or thousands of miles and gets the 
answer in a small fraction of the time and 
trouble required by any other means of 
communication. 

Are you and your concern using your 


telephone arm with which to outreach 
distance for business? Are your executives 
in constant contact with their men and 
with important customers? Are you using 
the telephone on the principle of the heap- 
ing measure—to get new business at almost 
negligible expense — new business that 
otherwise would be lost? 

The Commercial Department of your 
local Bell company will gladly study your 
business and lay out a program of Long 
Distance selling, buying or collections. In 
the meantime you can talk 400 or 4000 
miles just like speaking across the street. 
What far-distant call would you like 
to make, now?....... Number, please? 


BELL LONG DISTANCE SERVICE 
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Fir Doors 


FIR VENEER PANELS 
(3 PLY) 


Peterman 
MANUFACTURING CO. 


Tacoma, Wash. 
Established 1888 











MAPLE 
BEECH 
BIRCH 


And other Hardwoods 


Cherry River Boom & Lumber Co. 


SALES DEPT., Penna Bldg., PHILADELPHIA, PA. 





INDEPENDENT 
BOARD DIAL. KNEES 


DA SET 


MACHINE CUT 4° 


BALL BEARING 
STEEL RACK FT % 


AND PINION 


IMPROVED ray FEED 
Let us tell you about the 
new “ENTERPRISE” 


Sawmill Model 34—it’s a revelation. 
Write for full information 


The ENTERPRISE Co. 


2041 Main Street, COLUMBIANA, OHIO 























Here’s the New No. 125 Van Donk 


S| STAKE POCKET 


It has many new improvements which insure 
greater safety, efficiency and economy. 


You need them on all your logging cars. 
Write now for circular describing the No. 125 
Stake Pocket, prices, etc. 


©. H. VAN DONK, ; a 


312 South Oakland Avenue, 
GREEN BAY, WIS.- 















STRONG 
SIMPLE 
SANITARY 


Bring good men into your camps and keep 
them contented. Buy "Fieer Brand Boltless 
Steel Bunks and cut your Labor Turnover. 


a for Prices __. 











HAGGARD & 


MARCUSSON CO. 
HO9 W. 37th St. 


CHICAGO, USA. 


A Complete Line 
Cyclone Dust-Collectors, 
Blast -Gates, Pneumatic Con- 
veying Systems, Exhaust Sys- 


A Complete Service 
Every NORBLO Installation 


guaranteed toconform to your 
q State Sanitary Laws and to be 
# unexcelledinconstructionand tems for Shavings Removal, 
operation for its purpose. Fans, Blowers, Etc., Etc. 


NORTHERN BLOWER Se Cleveland, 0. 











1236) RNERS /; Tanks 


Double Arr Cooled — RLEVATED STaem 
Latest Improved A 50,000 to 500,000 


‘ Sals. Capacity 
Seattle BoilerWorks 


BOILERS and 








99 Window and Door Frames K. D. 


“MALT 
Choice of Shrewd Dealers 


Yellow Pine Pulley Stiles—Casing and 
Sills, Cypress or Spruce. Door Frames 
all Cypress or Spruce—except Oak Sill. 


The Maita Manufacturing Co., 


MALTA 
OHIO 


Phone-Sunset 0555 — SEATTLE WASH. Ba = STACKS 
Chicago Lumber Sales Company 
DISTRIBUTERS 
Ren Oe oo gpa YELLOW PINE, FIR and 

LongDistance Phone; HARRISON 8820 REDWOOD 
WESTERN OFFICE: Cedar Shingles and Posts 
Mectaanteen an portland, ies: 20 East Jackson Blvd., CHICAGO, U.S.A. 








Portland Lumber Meters 
PORTLAND PICKET POINTERS 


Standard for 20 years 


ADDE & CO., PORTLAND, MAINE 

















7 Wa 
The Perfect (cee 


Garage 
DOOR 


The big selling Garage 
door. Stock it 
The Rowe & Giles 
Lumber Company 
Chagrin Falls, O. 
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This trade-mark is your 
guarantee of Quality. 
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